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Trade Journa Unique folie) its trade journal APPLIANCES the insisted and Kept 
On insisting that the stationer wa 

(Continued from the November: ‘e)s5(e@- APPLIANCES the logical medium between man 
Number) facture! iS¢ Mont! 

[ter mont! OFFICE APPLIANCES 

FFICE APPLIANCES, | called upon the retail stationer to 
O nal of the office « vaken to the great opportunity 


industry, is unique it But back to our theme 
spects. It blazed its ow: [t istri i of n UNIQUE 

helped to form and devs te , iblishe) The conte! planne for the 
industry it was created t erve e three we] tablis} 7 publication which was to be issued 
It urged and promoted the th tati trac ) ere monthly seemed to make the term 
of the many trades ¢ parent] ina 
production and distribut esse vith t] ect ? magazine \ ith te xtual content 
fice utilities as an indu l RB the nflu p f th relating to all factors in the com 
tity. It was unique on havi transforn tat ( merce of the industry, reports of 
great advantage of / ide. enlarevi ion . mportant events in the lays eX 


mail im} 
cumstance when venturi Kil it one e four er perience of the many trades with 
é »} ) i ’ f} ] tT? t t ? t ? 

a self-appointed heral visi f the fice equipme speClai allention to the activities 


(metaphorically a bal ) ist] tations ffi { ini ! industry organizatie 
this sound advice ‘sal ema . 
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were in fine flourish. O} N th t istry 
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drew Geyer Incorporated business 
“Along the 


November 


referred to in the 
Trail” section in the 
issue 

The third journal was the Sta 
tioner & Printer, published by the 
Walden Company. On the book 
shelves of O.A. are bound volumes 
Stationer from 
There one 
reads with interest in the numbers 
of the first 30 years of trade events 


ol Lneé Americ 


number 


in a quite different stationery 
business. When publication was 
discontinued, the publisher (‘the 


second group since the Lockwood 
company was kindly 
gave OFFICE APPLIANCES opportu 
nity for tne 
Walde? 


tinued Io! 


disbanded) 


purchase 
Statione? was con 
number of years and 
Andrew Geyer 
Inc and merged with 


Topics 


was taken over by 


Gever's 
Name of Journal Changed 


Before aiscont 


two journal tney and 


inuance of the 
Geyer's 
monthly is 
with considerable change in 
contents. Also the term magazine 
reference to the pub- 


Topics had became 


sues 


was heard in 
lications 

So—to be different in name as 
OFFICE APPLIANCES 
having tarted its career and 
as The Typewriter 
Trade Journal to help form, name 
and develop the office equipment 
industry, was rechristened TRADE 
JOURNAL OF THE OFFICE 
EQUIPMENT INDUSTRY 

O.A.’s campaign for widening the 
boundary lines of the stationery 


business by inclusion of office ma- 


chines, systems and furniture was 
l! terpre e¢ D Some as getting 
away from the real” stationery 
business For that or some other 
reason four fine men connected 


with four fine companies launched 
The National Statione With the 
announcement of the new journal 
Statement in 
publication 
vould be omething like OFFICE 
APPLIANCES, Dut d toward 
business 


appeared a printed 


effec nat the nev 


irected 
ther divisions of the 
But the trade in 


more inte 


reneral seemed 
i he other slant 
After a few veal the 


cided to withdraw and kindly 


group de 

gave 

O.A. opportunity to take over 
Publishers of the Inland Print 


Chicago, to which O.A. has been a 
subscriber for 40 years, under the 
impression that a “real” station- 
ery journal would go big in the 
west (our supposition) launched 
The Inland Stationer, changing 
the title after a few years to Busi- 
Equipment Journal. A few 
more years and, through the good 
will of the publishers—“would Or- 
FICE APPLIANCES care to help them 
let go?” “Here are the facts.” A 
friendly transaction 

Whether the passing of the two 
old journals was due to reluctance 
to direct their forces to changes 
in trade practice and tradition is 
not certain but the failure of the 
initiative enterprise of the 
group who ventured The National 
Stationer appears to indicate ap- 
proval of the majority of station- 
ers upon ideas presented by O.A., 
which were, in the main, from 
manufacturers, dealers, managers 


ness 


and 


and salesmen 

Through 24 years the National 
Stationers Association furnished 
all information to members by 
typewritten upon each 
subject 


bulletins 


Association Journal Is Born 


At the 1928 convention in West 
Baden, Ind., when the late Charles 
Garvin (‘pleasant memory) was 
made manager, it was decided for 
special reason to issue a monthly 
journal carrying general news of 
trade activities within the mem- 
bership with pages open to ad- 
vertising of manufacturer mem- 
bers. When The National Stationer 
was chosen for the name atten- 
tion was called to the fact that 


OFFICE APPLIANCES having ac- 
quired the former National Sta- 
tioner, might have some rights to 


the title. To inquiry from NSA 
headquarters, the publishers of 
OFFICE APPLIANCES considering 
there might be some such rights, 


were willing to waive them 

The fate of the Chicago experi- 
nent may with certainty be traced 
to the One other 
journal, in the list of publications, 
and embodied” car- 
ried on the O.A. masthead, The 
Office Outfitter, was first merged 
with The American Stationer. The 
expectations of the founder and 
his associates were not realized 


EJ 


Same cause 


succeeded 
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The State of the Industry 


Brief interpretations of significant facts and trends 


Rising Prices Seen ° G ING SHORTAGE eel office equi 
at Business Show noted at the recent National 


Wage and Hour Act . \TIONERY FIRMS, typew 
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fact that many dealers do not keep their records in a way to per- 
mit the revealing of costs by departments. Despite that cir- 


Sums ti >, a fairly comprehensive survey was made by NSOEA, 
with results tabulated as follows: Cost of office furniture sold 
—66.21%. Gross profit on sales—33.79%. Rent on office fur- 
niture selling space—2.28%. Salaries and commissions for 


- 4 


ilesmen—9.54%. Advertising—1.11%. Rent on storage space— 





1.05%. Shipping and delivery costs—2.98%. Repair and refin- 
ishing department expenses (including wages)—0.94%. Installa- 
tion and service department expenses (including wages )—0.46%. 
Administrative expenses--7.354%. Miscellaneous expenses— 


3.82%. Total expenses—29.50%. Net operating profit (before 


taxes)—3.25%. Turnover rate—3.4 times per year. 


Office Equipment and e THE NATIONAL Production Authority's first regulation, called 
Supplies Not Eligible the Inventory Control Regulation, was followed quickly by a 
as DO” Orders 


econd regulation which authorizes the Defense Department and 
1e Atomic Energy Commission to issue priority defense orders, 
illed "DO" orders, for any goods or materials required for 
the furtherance of the défense effort. Inapress release issued 
y NPA when Regulation No. 2 was published it was stated that 
"DO" orders would not apply to “commercial office equipment 
nd supplies, portable household fans, commercial type luggage, 
ard tables, books, maps, periodicals and other items not di- 
rectly related to defense production needs." As in the last 
"defense era," it becomes necessary to sell the authorities on 
the essentiality of the ecuipment and sSupplis needed to run 


" » 


n} 4 , e 
the busines: pnase ol 


defense. 
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* I N FORECAST, 1950 in passing hould wait until next vear. Both busi- 


l in erystal bdall gazing, ness and personal tax problems are clari- 

lv New Ye¢ 's feature. The fied. Page 26. 

na try a ciation have 

A4iuud i y VULZAULS io ii V mmm ‘ie A : , : . a ‘ ‘ ° 
s7ETTING A GOOD start in the new year is 


i rtant. nme way to do it is to read 
is. Page L6G. } : R > : : 
e the three articles, "Blueprint for Sales 
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e LIN involve certain eco- raining," page 27; "Dealers Prepare for 
e interested in the variou: the Bright and Shining New Year Ahead," 
it hould not miss the in- page 28, and "What the New Social Security 
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° intends t remain in busi- e STARTING on page 31, George Taylor, dis- 
w hi business. Some vyard- play specialist, tells how sales can be 
erly know where you are go- boosted by open displays and how the "Pic- 

rou have en in operating ture Yourself" theme sells. 
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e ONCE AGAIN the Ad-isSer is packed with 
° {YEAR-EN nd more tax head- timely material that wil help you to be 
wavs to better yourselt 1 better advertiser. Thi is becoming one 
ts. Perhap you shouldn't of Office Appliances' n t popular fea- 
l vement tni vear but tures. rage SG. 
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AND IT CAME TO PASS 


‘THE CONCEPT that the large number of trades engaged in production and 

distribution of office utilities constituted an industrial entity, suggested, 
urged and promoted by OFFICE APPLIANCES and ultimately established by 
acceptance and promotion of the idea by a majority engaged in the field, 
revealed a new star in the business firmament, THE OFFICE EQUIPMENT 
INDUSTRY. Under the influence of that star the stationery business has been 
transformed, has extended its boundary lines and become one of four impor- 
tant divisions (stationery, office machines, office furniture and systems) of a 
great national industry without the products of which every division of the 
world’s business would be disrupted. Many of those engaged in the trade 
when OFFICE APPLIANCES went forth upon its mission in 1904 were im- 
pressed with the new office utilities following in the wake of the typewriter 
and alert to the influence of the circumstances of the times perceived the new 
star but named it opportunity. 

Opportunity for OFFICE APPLIANCES also. To its mission—’To take the 
message of U. S. manufacturers to the chief market places of the world” was 
added “and to insist that in the United States (whether elsewhere or not) the 
stationer is the logical middle man between producer and user, of office equip 
ment utilities." (See “Along the Trail’ page 10.) At that time there was no 
NOMDA nor NOFA. Four years before the founder of OFFICE APPLIANCES 
put the idea he had held for three years to test by issuing this journal, a 
young man in the south had sensed opportunity. In 1896 he wrote: 

“For months | have wanted to write to thank you for the work you are doing. 

“OFFICE APPLIANCES is like a clearing house and once a month we learn 
the pulse of the allied lines, keeping up with all the styles of office equipment. 
It is to us what the fashion journal is to the well dressed woman. 

‘The advertising displays are just as interesting. With a hand full of 
postal cards | open and read every number of OFFICE APPLIANCES, always 
finding new and interesting items. 

I do not know if you get many unsolicited letters from subscribers, but | 

m certain your work is appreciated.” 

And through the following forty-four years have come occasionally over 
the same signature, renewing subscription, some complimentary reference to 
the journal's usefulness to that outstanding business. Ten years later a sta 
tioner, whose business has become famous, was addressing a dinner group 

f trade members. He paused, reached down for a paper roll, withdrew a 
opy of OFFICE APPLIANCES, held it up for all to see, and remarked, “A 
business represented by such a publication as this is an important business,” 
llowing with an impressive talk about this and ending with the suggestion 
hat all engaged in the stationery business should hold the business in 
higher regard. 

In more recent times the manager of a leading modern stationery company 
wrote, “It is always a source of amazement and interest to us how you can 

yntinue month after month to furnish the industry with a wide variety of 
nformation and instruction which is reflected in your medium. We feel it is 
the outstanding point of contact between the retailer and his sources.” 

And now, back to 1915, when a department manager of an outstanding 
tationery company in the far northwest in an article written for OFFICE 
APPLIANCES insisted that ‘the stationery business had outgrown its title.” 
For that ‘‘no comment.” But for title of its national association with which 
)FFICE APPLIANCES has co-operated through the years the addition of 

Office Equipment” has pleasant sound, recalling suggestion of a word com 
bination long ago 

And it came to pass 
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th. We are, and it is right that we should be, proud of our calling 

Association of Great Britain and Ireland sends their American 
rreetings and good wishes for their success and prosperity. May 
ik between the two countries be maintained and strengthened 


to our mutual advantage 


GREAT BRITAIN OFFICE EQUIPMENT 





ROBLEMS WHICH arise in every industry these days make it essential that 
t} exist an organization to examine and deal with them so that a 


pre t e viewpoint may be advanced whenever and wherever necessary 
N.A.D.O.! inaugurated in February, 1949, to become the voice of office equip- 
t The council, which is representative of distributors throughout 
Great Britai has been extremely active and several subcommittees are now 
ealll particular distribution problems 
We limit our efforts to trade matters, but consider the interests of 


be of the utmost importance. The association is fixing a standard 
re and after sales, as a requirement of membership. We are in 
h problems and invite traders to consult us whether they 


Natu ve have no desire to cut across the particular interests and re- 


ibilit of our sister associations with whom we are pleased to be on the 
footing. By co-operation with all concerned we hope to advance 


the it ; a whole for the benefit of buyer and seller alike 

A forward in our development we are now pleased to adopt as our 
fy the International Office Equipment Industry Review, which has 
een publicizing the industry since 1921, and whose managing editor, Jacques G 
Heme insparing in his willingness to be helpful 

We look forward to the years ahead with confidence, realizing that much hard 


and perseverence will be required. Our task is a formidable one, but 
lleagues are enthusiastic and capable. With the backing of steadily 


bership we will succeed 
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[l IS A PRIVILEGE to have the opportunity to address subscribers through 
| OFFICE APPLIANCES 
position in Great Britain today is interesting and the future 
1 unfold with surprising results 
After W War I the production of new machines steadily increased until 
135 we were producing typewriters to the value of £408,000. Type- 
were belng exported to the tune of £168,000 


At t f 1949 new machine production was valued at £3,264,000. Exports 
parts amounted to £1,176,000 
Thi vhich has become a nightmare to all engaged in the industry is 


terial and labor. It is tragic to see new machine tools standing 
illed operators. On the other hand, from time to time one heard 


lished typewriters held up, awaiting some essential material 


I 

for a considerable time to come, overshadow all our 
all the setbacks, however, the industry continues to expand, 

gly large proportion of our production is being exported 


Che now arising, owing to the rearmament program, is still too close 


here are ( signs th material will be more difficult 

V ed some ell-kr n overseas typewriter manufacturers who 

tories here, and are now in production. There are rumors of 

taken factory sites or who are considering manufacturing in 

Gre Brit What the total typewriter production will be when labor and 
interesting speculation 


lways imported a large number of machines, and while the 
have not shown up in proportion to pre-war figures, this 


ym the continent of 


8) eS ictions I 0 ( 
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lf You Would Remain in Business, 


KNOW YOUR BUSINESS! 


Trade Accepted Merchandise and Sound 


public will teach 
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Conditions Change 
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physical merc] 
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Merchandising Ideas Provide Foundation 


By Victor N. Vetromile 


Feature Writer 


rineering has been developed to such a degree of effi- 
ciency that, UNLESS a business has been installed in 
premises that were so cramped from the start as to 
allow no margin for physical expansion, such refur- 
bishing can be done with surprisingly little interfer- 
ence with routine operation of the store 

Obsolescence is a deadly disease in retail merchan- 
dising, because even though the fixtures of a business 
were originally ultramodern and expensive and are 
still clean, bright, and solid, the business can develop 
an “old-fashioned” or a relatively “run down” aspect 

that is, by contrast with the newer merchandising 
set-ups in its line of trade—should new merchandis- 
ing “stage effects” and modernization of equipment 
be too long deferred 

It is true, of course, that what the eye identifies as 
newness” seems to wear off rather quickly. The im- 
pressions of newness can, nevertheless, be protracted 
by keeping abreast of every current innovation for 
modernization in window frontage, interior salesfloor 
layout, identifying signs, service fixtures, and display 
fixtures, plus up-to-the-minute progressiveness in 


service and policies 


Redecoration Also Helps 


Occasional redecoration, which is a matter quite 
apart from fixture replacement, is desirable, both in- 
teriorly and exteriorly 

In any business that involves technical merchandise 
and certain special-service features, as well as merely 
commodities, supplies, or tools—the equipment invest- 
ment is always an important part of the success- 
capital, because it has such a fundamental influence 
on efficient operation 

It is for this very reason that “small-time” estab- 
lishments, opened by so-called “honkey-tonkers” in 
business, are usually shoved aside very easily by new 
tores or shops that have all the modern facilities for 
serving the public, even when the locations of the 
inadequately-organized and poorly-equipped  busi- 
nesses are fairly good 

For one often-exemplified illustration: If two fel- 
lows start a neighborhood auto repair business in the 
same block-——-one with $1,500 capital investment; the 
other, with $7,500 capital investment—nine times out 
of ten the fellow with the larger capital and the bet- 
ter facilities and capacity for production that it logi 

ally suggests, will be able to write “FINIS” to the 
competition of the other fellow within 12 to 18 months 

Somewhat similarly, I doubt very much that anyone 
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TROUBLE-SHOOTER” RECORD FORM 





Business Efficiency 
Trouble-Shooter 


Business Analyzer Simplifies Factors 


That Influence Profit and Loss 


By Gred Merish 


Business Analyst and 
Financial Counselor 


Statement ol back to 


In a prior yeal 


they 


to make 


g0 same month 
Those who do 
not compare profit and loss statements monthly either 
check the current month’s the prior 
statement, which may have prepared months 
they pass up the monthly check-over and 


Lne 
the comparison 
results against 
been 


‘ . 
perlore, OI 


compare one statement with the next, regardless of 
the period intervening. Often this is one year. The 
ilealer who follows this practice ‘cannot test his busi- 


ness efficiency with accuracy any 
the 


by a 


nore than a garage 
efficiency of an 
showing its per- 


test combustion 


mechanic can 


itomotive engine test-chart 
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LtOrmance a 


; 


the time of purchase 


The dealer who checks one month’s figures with the 
figures of a prior month or the same month in prior 
years gets a piecemeal picture that prevents him from 
taking a long-term objective of his operations. By 


sing a cumulative tabulation on a Business Analyzer 


goods. sold. margin 


I ol 


he considers the totals on cos 


yverhead expense and net profit in ratio to sales for 


the prior 12 months and gets a more realistic picture 
his way because the figures are built up in the same 
inner. They are up-to-date, and yearly averages 
which eliminate extreme fluctuations in any one 
onth. Then too, a dealer who compares a current 


ment with the figures on a prior state- 

nent is usually out of focus with reality because his 

experience figures are too old. For example, say a 

Turn to page 141 plea é 
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Some Before Year-end Tax Problems 


esc OF baer 1950 R ie A ints up the T@x-saving Alternatives That Can 
importance of office appli e deal ind all 1 


payers, giving especial atte n before year-end to Be Used Until December 31, 1950 


certain tax-saving alternative vhi ividual 


cumstances and the tax ( Ly fT 1 them. Fo. 
purposes of the 1950 individual it mie 1X return, it RB - nold Fs A he 
must be emphasized that the f te in the ex Y @ ‘ 4 
ercise of these alternative Decembe 31. 1950—not Tax Counselor 
the tax-filing deadline of March 15, 19 

Whether the individual taxpaye eliberately 
duces his income tax bill inwitt ly increasé 


by default, depends on |} ersed he is in rl VO sUCcCE cw Ce 
various alternatives that he iy have Equally in SUC he aggregate nat 
portant is his ability to shrewdly appraise the probable eveniy ‘ ‘ WO yeal nici e neithe! 
net earnings he may have in 1951 This estimated . Gea may total as iS ira 
1951 income must be weigh: iinst 1950 income Cauctio! 
which he can closely approximate before book ire With new effective tax rate arting with the 1950 
closed in 1950 Income tax return for individuals, there is still anothe 
Ordinarily, the tax-savil ple involved center! msideration. Even where income in 1950 and 1951 i 
around two rules rmally expected to be substant y the sam f here 
(1) to the extent the tax) le to de o he l - Inaducement for (a) crowdan aS Much income 
should crowd as much of the vailable income a vO I9oU as Possible mougn it reduces 1951 income 
possible into the ye f lower profit: and eee holding down expens picantey 
(2) he should crowd h expense as possible “ bie IN 190V — ees these expe _ In 1Yol 
into the higher of two income ye ith a vie eee — : are oe © BOOu we ae 
to leveling off th: , h yeal 1951 income will result in a highe ix bill 
The reason for the fort rule t] the highe 
ee tanetie taneme. the hicher the tax brackets and Income Taxes Compared 
therefore, the higher the i: e tax, percentage-wis« emonstrate how incom ixes Nave 
It, of course, is not suggeste t expenses be incurred eased by the Revenue Act of 1950 conside Ne tax 
solely for tax purposes, but ar +1 ich expenst lus Ol a married couple without ependaen in 1949 
50 and 1951 Income is afte ersonal deduction 


be more advantageously bute ‘ veal 


Higher Taxes on ‘51 Income Net Inco! 1949 Tax 1950 Tax 19 lax 


This year, these rules are rualific the $ =65,000 $ 631 $ 66] $ 760 
fact that tax rates have ef PASE Thus, eve 10,000 1.621 1 .68¢ 1.888 
though income in 1950 a 195] entic: the 0 OE 4.247 + 4( 1.878 
1951 income will carr 30,001 7.788 8.064 896 

Where taxpayers repot basis th oieees 17,201 1,094 1,992 

10 OOF 46.403 $4. 994 


do not have much latitude expense 

fall, as between two yea! Ist isiness it Thus. ; ixpaver havi 97.000 net 

come and expenses art Lf H eve ich tax have an inc} e in taxes of $47 hen the ise be 
payers are not entirel) kete vill ( fully effective o1 

explained later in thi rti Che ll have some ith 1950 it e of the same 
business alternatives, al have y alternative , 1045 10 +) eae 

of a non-business char: é i harply reduce teak Haat 0 a st terete 

income tax bills. Thoss ( eport on tl haber tee eagndlepaaraaiindt aa cast ata 
cash-receipts basis, of course ' ¢ advanta this an : Vv a eraduated “tax aa , tic redit 
under some circumstance Che ( receipts art On 1951 income approximate! hree-fourt] © the 
determined by income ; 1a] eceive nd expense income. in effect. will c: te oh 143 pore 
are determined by expense Thus, it 1 one-fourt] ill eet no tax re tion benefit Tha 
come may be increased 1 y il ing colle the tax re tion credit 
tions, but by deferrir } ( f certain expense , en a 19 i deamiaatien, vy 


A Matter of Deductions . U : 

However, even those ri basi ei eaperoed tiga 
may crowd many pe! he a = anes A900 
income tax year, and be le y reduce tax fale iSiaitigg mage wee QU = 
bills. By not only gettin e yi educt fenect as Much mecome as saaiateie 

f ecomes 


into one tax return, but 

would go into another yea! etu be pos 
to have total deductio1 ve far exces 
the standard 10 per ce! edu T} ne ye; Repai isiness establis] mav off é 
deductions will be report ( excet i tax ay pportunities. F example xpay 


Repairs Can Save Money 


per cent and in another ve t be em ize ntemplate repainting 


but the standard 10 pe i é ke) Turn to page 142 
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AFTER ADVERTISING AND SALES PROMOTION have done their work it's up to the indi 


vidual salesman to make the customer buy. 


Blueprint for Sales 


B* IEVING THAT SALESMANSHIP is the first ingre 
ieS promotior ne office equipment 
instituted a thorough 


estern town has 
é ogram to make sure that the individ- 
e in his store know how to make thei 
he maximum number of times 
resu his sales figures have 
ypical of that reported by the of 
tores who have instituted planned 
les ¢ for their salesmen and women The 
that can be had from teaching sales 
f pproach customers, uptrade, and close 
ile res the office equipment dealers who 
f ed plans for teaching their person 
Ww le raining begin? What should it 
A houlda be its objectives, anda what 
o reach these 
At Gained Customer's View 
One llpment dealer in a large southern tow) 
nil by getting the customer's eye 
f es operations, as brought out by an 
pping survey. In addition to the pri 
sometning concrete anda definite 
a progral he survey furnished 
l instant o-operation from all 
i l can't be forced, this office equi} 
It is necessary to have the full 
enthusiasm of an adult before yo 
hing. It he hardheaded, self 
‘ f I nal o do the bes ob 
e the more f can de he highe 
¢ li By vetting hel ( 
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Show him methods of accomplishing this! 


Training 


Customer's Point of View Provides 


Basis for Increasing Sales Volume 
By Dauid Marksein 


Special Writer 


of the hardest barriers to teaching them the right 
procedures 
The next step was to determine what causes are be- 


hind the effects noted in the survey report, and decide 


ipon measures to correct them 


Often it takes heavy spadework to uncover these 
causes. For example, in one section, the survey indi- 
cated that salespeople were inattentive and didn’t 


know their merchandise as well as they should 

Digging deep, it was found that there were too few 
other words, the 
big a job to do, 


time and attention 


people for too many customers. In 
With 
the 


section was undermanned too 


the salespeople couldn't devote 


to each individual customer necessary to close the 
maximum number of sales. On another occasion, it 
vas found that inadequate product knowledge was 
iue to poor housekeeping. The salespeople simply 
lidn’t kKnow—and couldn’t Know their stock when they 


had no way of finding where it was at any given time 
Great Value in Checklist 

step is to tailor a training blueprint from 

is made. Putting it in writing in the 

is invaluable in trainng. From the 

what steps to take 


The next 
which a checklist 
form of a checklist 
checklist, it is possible to determine 


in what order, and by following it the manager can 
make sure that nothing is overlooked 
In the actual training work, every effort should be 
. 
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made to keep the 

salespeople and to 
There should be 

effort should be made 


Projectors Can Help 


cedures, helping the 


answers by using wh aisle 
This consists of hypothe ree 

For example, inst é é 
it this way,” the case m¢ }ui] ore ofte) F 


Saying “weve gol 
you suggest doling 
helped with sugge 
teach themselves the 
Because it is vil 
the public look neat 
training schedule sh 


how to make up props ( } ‘ 

wear their clothe ight unle Kee 
A very vital part of ing. Let the 

curriculum 1s teachil 

with the varied me! 

store. To do thi thers } I 


the results of visual 





Dealers Prepare for the Bright and 
Shining New Year Ahead 


HE OFFICE APPLIAN( 
pate a banne! 


optimism, lf optim! : ; ‘ 
Novel Promotional Pieces Promise 


ner barrage if bu 

ties which these office ? : 

I a Banner Selling Year in 1951 
few entries in the Ne 


under the microscope R h Ce SA 
One office appliance Y . fe GUAWCHL 

pattern by issuins rave Oper 

with not one, but 

The calendar cont 

ern office. Each 


office is presented 


desk or hoverin ' 

Any and all bu 

allow the office ap) 

come in ana 

photograph doe ( 

the ‘monthly calens 

sent to each office w 

dering photographe! f 

chant as well N Y 
Now what 

A study of each pl 

what equipment 

ment is conspicuou — 

tered on a “prospe bhi ich . 

poses 


A Wav to Arouss nterest 


The monthh le 
tograph of a 
Suggestions tron 
time savers lt ies 
graph or short i 
Of each calendal \ 
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What the New Social Security Act 


Means to the Businessman 


4 | eee eee ee ea to the Social Se Proprietors Must Now Pay Social 


vered by that law. They will Security Tax According to Income 


St l nel! LTi¢ 
( ¢ ( ecome ¢ Ole 
© 
ene 
$3600 of ne earnings Irom sell 
e who generally make more than Unterberger 
I I f iblishe ) 
. i » $81 Ca Director of Research, 
é Pr} pe pas ¢ Labor Relations 
f l The fir Information Bureau, 
ere . M 1d, 1952 Washington, D. C. 
é cher ‘ 
xim $108 f Phere 
l Iie eases up ( ? 
eve hese ites ma \ eve 





‘ { I S ‘ ; ‘ 
; ; h year, by the time he is 65 and ready to retire he 
ive paid in Social Security taxe between $2,025 
at 4 t ‘ 4« . ‘ ‘ ‘ ; . 
1 $3,429 depending on whether the tax rate rises and 
N eit ( t , 
¥ rapidl ist 
( I he . si 4 4 17 
\ rdi to the mortalit' able enerally used 
‘ t Suine Ii¢é ‘ 


hen calculating the cost of pensions, a man age 6o 1S 


ikely to live approximately 14 years and five months, 


, _— - — ee 173 months. If he retires at 65 he will be able to draw 
ae wes of $13,840.00 in pensions. His wife at age 65 is 
; . kely to live approximately 17 years and seven months 
: ' _ —— ry. r 211 month She doesn't get to be 65 until two years 
At that time she begin o draw $40 a month 
r 149 months during her husband’s life and then she 
How Large a Pension” vs $60 a month for the remainil 62 months of her 
employe ine man WHI ge ifetime This amounts to a total of $9,680. Between 
65 or thereafte the two of them this typical couple would draw a total 
nsion for the re f $23,520 in benefit Of special importance to busi- 
$100 these pensions are all tax free 
e eal plus 15 per ce ol Without affecting his pension the retired business- 


int his “prin nan may earn up to $600 a year from employment o1 


For the inessman who make elf-employment covered by the law and he may con- 
vill amount t inue to receive unlimited income from his investments 
aiso be entitied | re ore earn Irom ¢ yment not covered 

f the rest of her life the lav ich farml r practicing a licensed 


ree-fourth [ | General Taxes Pay Part of the Pension 

verage by the Social Security Act for busi 
een t be eal At a lowe! 

leir corporate 


: rate nter rt It peal that they receive back in 


i . , . 
re than they pay in in Social Security 
if © ¢ f ( a ‘ ‘ ‘ ] 
4 natler i tac li +\ ear-old business 
T 
ere 1 puy ! nnuity tron n insurance com 
vVhich would provide him th approximately the 
Here's ow e Plan Works ‘ ‘ ‘ ‘ 
H the Plan rk e benefi vould ¢ him several] times as much 
he Social Security tax ] ecure an equivalent 
} f f from inve ment, it e been necessary 


’ St) tf 


$2,000 and $4.000 
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and to get back over $20,000 P he answe! f I iditio the pers 


course, is that not everyone ll live t llect his pet \ S Insuran en 
tion. Fewer than three t of fou yersol! betwee! yee vid S 

the ages of 38 and 40 live to be 65. Another part of the ire} e their bene f r( 
answer is that the money | n is invested il \ 100 pe 

ernment bonds at compo! é third pa f Re ed ¢ et A é e( ( n wu 
the answer is that not ne wh eligible $50 a1 hout interfe ( on 
retire at 65. Insofar as the etire late the amou \ l » these be 
paid out in pensions will be ich | Furthermore evie $3,600 of an « love nin 


some individuals may nev T ligible becaus« I 
they have too little cover nployment. The 1 
paid on their earnings 1 1 fi 

pensions are paid. The t of t ver is that rhese :; J increase ofit e one 


Must Reconsider Private Pension Plans 


in the long run, the a air ! is interest a ya eee ‘ — aides Tf } 
earned on it, will not be ifficient to ] ill the pet oy ics eae Se as . tm 
sions due. Where will the fference me fron Phe mploy ne! a 

hii ith} ms yet i Abit ie im Ai wt ‘ it ait - Michi 


Government will probabl a [ it eneral tax Securit Act vy ret e the 
Ye , ‘ 1 | ‘ me} vj cert nar ee = 
funds Se lf-employed busi mel ll rlalniy pay When Social Security benefits we ade e, Man 
a significant part of these taxe Bei! vered by the nesemen fi n obligation | wicks non’ 
Social Security Aci, they } Vy a derive some eny t} ia , ; 
: . ension for tl employees Al l en f lado! 
benefits from those tax ns have epped up thei A < 


‘as tter of fa he unions rega ensi ctorie 
Additional Old-Age Benefits 
ne of the strongest factol ni Ing U assage 
In adition to pensions for himself and his wife a f the new Social Security Act 


age 65, his dependents art o eligible for benefit If On th ther hand. where e pen 
during retirement he ha inmarriead ependent cnhll lreadv operati the busine , 
dren under the age of 18, « such child is entitled t .dvised ta h ea careful 
receive monthly benefits equal to half hi primal ension plan in the light of. t) ( itu Che 
Insurance amount $40 lh St Case intil the child ivate od nsi and Social Se i] e related 
marries or reaches age 18. While | life na uch ' { , 
unmarried dependent child in het re he too wil he same expe liture of 
receive monthly benefits equal to half hi primal! vide rey 7 rotection 
insurance amount” even if e i der 65. All the 
benefits combined, howeve ) exceed $150 
month 

If the self-employed busin nan should die before 
he retires, then his dependents wou be entitled t 
Survivors’ Insurance. Each unmarried dependent c 
under the age of 18 would t 1 t 
fits equal to half his “primary insurance amount,” plu 
one-fourth his “primary insurance amount” divided 
the number of childre: I most ist this would 
amount to between $40 and $60. While his widow 
such an unmarried dependent chil her care she 
would be entitled to monthly benef equal three 
fourths of his “primary rance amount $60 
most cases, as long as she re 111 1 irried. Finally 
if the self-employed businessman should die, leavin: 
no widow or children eligible for benefits, his depend 
ent parents age 65 or over would be entitled to receive 
monthly benefits equal to three-fourths hi pri 
benefit amount.” As with Old Age Insurance, the 
benefits under Survivor! rance vy not exces 
$150 a month 


Employees Get Big Benefit Boost 


While the fact that the law nov vers self-employed 
persons Is of great interest businessmen, it must 
be assumed that they are the principal beneficiaries o 
the new amendments to the Social Security Act. The 
nature of the chief amendment hows that it still is 
an act primarily designed to benefit y 
is how the amendment om} h that purpose 
Henceforth, when emplovees retire he pensions 
be 50 to 100 per cent _ ve wi L Une ‘ ud Nave ber Leather-bound Nascon At-A-Glance record books for business 
under the old law Phe ninimum benefits will Tiss ind personal use were recently shown by Schwabacher Frey 


—_ on ‘ 1 Tt, er? seals . sari? ] i 
from $10 to $20 a month. Previously nan and wife Los Angeles stationers, in their front display window ...a 
good reminder to “traffic” that everyone needs one or more 


such books to keep their lives uncluttered. Many impulss« 





could not get more than $78 a month w they will 


be able to get up to $120 a mont The maximun “ 

' it ' sales resulted. Customers acquiring the good habit ol 
, . S . y 7] fit t; cle nas } liniy " . : 

enefits, Including benef om VSEEEREES using such | ks can be counted on to reorder annually 


rise from $85 to $150 a 
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(MODERN DISPLAY for the 
OFFICE EQUIPMENT DEALER 





This Month's Idea 
for the Dealer's 


Ad Window 


Suggested by the Advertising of 


Frank Scerbo & Sons, Inc. 


iggestion f is month describe 


UR O. A. AD t for thi S 
e the drafting equipment idea as an 


idapta lling office desks. It was suggested by 
the adv ent to be found on page 123 of the July 
1950 1 OFFICE APPLIANCES. This advertisement Is 
Fra and Sons, Inc 536 Pearl St., New 
‘ \ 
Y ‘ 
Our art lepicted an arrangement with rented 


f a large panel, used to show of! 


erent desk styles and to support the 
ape and protractor. The lettering 
iter color right on the props, or can 
ard and applied to the T-square 

as shown in the picture. A 




















YOUR STORE NAME 


DECEMBER DESK DISPLAY WINDOW INSPIRED BY 
RECENT A” AD OF FRANK SCERBO & SONS, INC 
OFFICE 


APPLIANCES December 1950 


The “OA” Display Section Is Conducted 


by George D. Taylor 


P.O. Box 542, Long Beach, Calif. 
Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 


reader should be added to the group, telling about 
the product you are advertising. Of course, your 
store name should receive prominent space in front 
of the display. 

Another way in which this idea could be carried out, 
and probably a more simple one, would be to use a 
large drawing board as a reader. Print the sales 
message on drawing paper of appropriate size and 
attach it to the board by means of thumb tacks 
Now take a large protractor and T-square and fasten 
them in position on the board. This will serve as the 
attention-getter for this display. The desk should also 
feature a desk pad, lamp and desk tray in a neat 
arrangement 

It would be an excellent idea to spotlight the board 
in this particular display so that the attention of the 
shopper be focused on the message. The panel could 
be of combed plywood shellacked in natural color 
These panels are useful for many purposes and should 
be a permanent part of your display equipment.. 

It is always advisable to present your merchandise 
in an unusual manner. These “reviews” of the ad- 
vertisements of our subscribers have been a source of 
ideas to the progressive merchant. It is the intention 
of OFFICE APPLIANCES to continue this series of O. A 
ad displays throughout the coming year. Sometimes 
the advertisements will suggest the displays, and some- 
times the displays will be suggested for the merchandise 
advertised herein 

We are indebted to Frank Scerbo and Sons, Inc., 536 
Pearl Street for an idea which will be very valuable 
in our display program for 1951 








Monthly Display Service for Dealers 


Taylor Aids 


for modern display 


of office appliances 


For Information Write 
George D. Taylor 


at address given above 
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NUMEROUS OPEN DISPLAYS ATTRACT ATTENTION AND STIMULATE 
SMALL ITEM SALES FOR LONG OFFICE SUPPLY CO., MIAMI, FLA. 


Sales Boosted by Open Displays 


“ ge nigger eine n'OWn Small Items Attract Customers’ Attention 
Milam 1, ‘la IS aenn ‘ f rye 


displays When Placed within Easy Reach 
Tables, shelves, and de ell-arrangt 

merchandise, attract | entio! wat 

entice him to scout aro H t O make By M. f, Warren 


his own selections: but 


sales persons is on hand e choles Correspondent 
or to render any po 
Loose-leaf books, b! 
hundreds of varietie 
imaginable for complete ! e in ev! \ her popular departmen mode! vell 


dence, each item maki rhese equippe en repair shop. A pen of any make will be 

comprehensive exhibit Te I nditione ithin 24 hou Thi as more effect as 

lous articles that would in rade ass¢ han appears on th irface It lures 

play an important rol into the radius of the open display appeal who 

\ nin A ¢ i 
Established in 1941 n 2 ; 
The Long Office Sup} ilar ¢ 

ognized from its ince 

office outfitters in the 194] Use Second Floor for Exhibits 

present location—the he ist! The enti econd floor of the Lot buildit is de 

its constant policy ha t n exhibi iD é i 

service, both for indust pat é The Do More posture chai epresents the focal] 

In this connection, a ig] f interest. Designed edu ‘fice fatieus 

out Greater Miami ! Do More j ilable onlv t the Lone Office Sup 


attention ( npany h holds an exclusive a le ntract 
A very important f Dade Cou In support 

ance rendered to othe { 1] ill re 

improving their routir eft he ss Man 1 free 

cient office procedure 

IS malntained, who | ( 

These men are by ne te ind chai e fa Globe 

mill solicitors. They ‘A ke é ks, Alma 

vanizing. No chal I 
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nished with Yawman 
ripod-mounted 


t K iAPee i S11 
é tne S ippe 
M1 
4 
he Le Office 
i¢ t t el ve ¢€ ye ence e¢ 
4 j 
Ni eslage I 
. ‘ i) ‘ 
‘ a ( f f S Zl t { 
t t { t t 
r . 
Lu I Greezo 


re? far tan 
i LOL VL@trl 


ns, secretary and treasure 
Our business has grown, year after year,” remarked 
Simons We do considerable advertising in the 
program. This 


raqalo 
of course, and differs 
typical Special at- 
given to conditions governing this ter- 
population. Our 
particularly our 


papers, and we sponsor a 
of Florida is a resort area 
ly from the industrial center 
1uUSL De 
ours, with its fluctuating 
publicity, and 


ana newspapel 
are all helpful here.” 


ire 


lIny fant 
ay ia 











PICTURE” WINDOW THAT PULLS—Built 


camera pointed directly 
As in all such windows 


the st 


back wall 





around the theme, “Picture 


E 


ré 





Your Office Fur 


juipment,” the setup makes adroit use of a 


and Erbe Steel Office E 
at an impressive office installation picture on the 


name should be prominently featured. 


“Picture Yourself’ Theme Sells 


T 


} 


December 1950 


PLIANCES 


Use of Camera in Display Window 


Heightens Onlooker’s Impression 


by George D. Taylor 


Display Specialist 


placed 


id of merchandist It | i coal 
the ente! f your display window will command 
tion to what you have t ell, then by all means 
l i d use it the magnet to draw 
rhere f othi he iy which I am 
lescribe for you in tl e. Anyone can 
IT WILL STO! e customers just 
| Angeles display |} e e in n track 

. ‘ 
+} our displa 





window with as much care and ingenuity as you can’ read as follows Picture Your Office Furnished with 
command, place a camera in front of the display Yawman and Erbe Steel Furniture If the window 


| 


pointed to a picture of the merchandise placed in has been arranged with articulate care, the message 

an advantageous position ee phot n the displa Vill hit the bul eye upon observation by the custome! 

window. We used the idea with Yawman and Erbe Many inquiries will result, and quite a few prospect 

metal office furniture and_ the eader advised the Vill be established 

shopper to “Picture your office arranged with Yawman As we have so often cautioned, be sure that you 

and Erbe steel furniture tore name and that of the product is featured in 
The important factor in thi isplay is the picture STANDOUT POSITION in the display. This is very 

| t ? 


ant, if the right impression is to be made on 


which should be large enough to be seen from the impo! 

Street. It should hang on the wall De piaced 1n a the prospective customer 

Suitable frame on the desk. The cam: hould point We have described a display which is only one of 

directly at the picture which should be spotlighted for many which can be applied t f itu 

proper effect business. There is gold in tl 
The reader, which should a be spotlighted, should enough prospect 





Novel Fixtures Push Typewriter Sales 


“’Sit-down Test’ Solved with Narrow 
Bench; Posture Chair on Rail 


By Bert Meviill 


Special Writer 


AXIMUM EFFICIENCY for merchandising of both 
standard and portable typewriters in a small 
space has been developed with unique fixtures at Ma 
stan Typewriter Company, St. Louis, Mo 
The Marstan store, which carries complete lines of 
office supplies, contains a large repair department, and 
both new and used typewriters, calculators and adding 
machines, represents a peculiar display problem, ac 
cording to G. C. Eppler, head of the firm. Due to its 
long, narrow layout, it has not been p ible to display 
typewriters and other business machine effectively 
in standard fashion Particularly difficult was the : - 
matter of allowing the prospe ake a “sit-down test BENCH SPEED-UP—Single posture chair slides in 


test” to type a few lines, in I 5 the narrow space t grooved track at Marstan Typewriter Co., St. Louis, Mo. 





a 


made setting a row of chail n f! f the display 
desks completely prohibitiv: ; 
. VI} n acn without the next Interferin Between 


The solution was the novel fixture h n. First, at hir nve} ; 
; : he machines are convenient pads of paper, with two 
shoulder height, along the wall, are eries of small aghe ; ee a ime 
‘ sin heets stapled together to protec he plate! f the 
individual shelves, each four feet lor ind capable of ' ; 
macnines rom Gamage 
holding three typewriters a four small adding ma asta : ' , 
, bees instead OI suppiving a row ot! cnall ir taking tne 
chines. The item displayed on each ji lentified by a ; ; , é; 
d ; , rouble oO x2 f one [rom anotner location in tne 
frosted glass sign strip alo. he f! vith a con ; 
re whenever a prospect wants to try them out, M 
cealed fluorescent tube lamp belov Black letterin: ; ' 
; Rae ; mppier soivea Nis ademonstration probiem with a pos 
indicates the store’s busine ! neludit ; 
: : ire chair “mounted on a rail 1lo1 he fron {f the 
typewriters, adding machin heckwriters and time ae , 
: pie able Thi i handsome leather-upholstered type, i 
clocks. These show compactly new models in each, up ‘ ; 
; arranged so tna ne front wheels roll along a metal 
at an eye-level where it is reasonably certain that ; : 
roove in front of the table It means that with a 
every entering customer will ( tne iccorall ( ; 
push it travels back and forth alo: the demonstration 


Mr. Eppler 
PI _ ” pace Casly Without tracking out mm tt Une floor 
A “Test Bench” Utilized ' ; No , ae 
When not in use, it is pulled all the way back to the 


Below these is a 12-foot “test benc] Vhich is onl 
20 inches wide and resemble 1 long ble at below he store 
waist height from the store doorway | he rear parti The celerity with which the cu 
tion. Along this is a row f eight popular makes of ind the convenience features built into this original 
typewriters, including tw r three i rrang i to d th steady su . 


spaced out well enough that there mple room ti In typewriter merchandising, according to Mr. Epple: 
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f l me I t I \ 
i I i f hice enjoy movin 
‘ r De t { iif ] ( 
( notne r nachine ( 
r ( au a\ neive 
so helps to sell posture chairs 
smilec When the prospect note 
f easl moved ind adjustable rie 
IS¢ In tine roove works oul li 


cases we have along with 


sola a posture chal 


the typewriter, particularly where the businessman 
¢ nost of this work for himself. Much time, labor 


bother is solved by the change 
The Marstan organization supplie business ma 
chines for a tremendous number of downtown St. Louis 
offices, has repair contracts with many large depart 
ment stores, insurance offices and similar organiza 


; } q : | < y 1? ' | 
1ons, In aaaition to rentals, repall and 


general busi 


ess machine sales 





Capitalize on a Very Human Failing 


e to those we love Father’s Day 
nd M Oo come ! ra lot of attentilol 
> ha he human heal ofte 

ind a Wiae ike merchants we 
9 oO cap ( n this particu 
: iSSINns lp vha could be i vel 

pDusiness auring ne entire ie! I 

\ e thought and atte O 

lendar sp 1 he wall of hi 
é l be turned into a perpetual 

ne nake purchase every daj 

: f f o the na il human failing of 
? Yi naay ind anniversary date We 
4 nplaints that such occasions art 
a i ve could not only help ou 
ber these late by jogging thel 

f yurselve no small amount 

iring the year in so doing 


required to accompil 
the show windov 

maintained in 
display could be 


intage points in your store. which 


proceaure 


iea is your calendar pad by which 


you and your employees are informed of the date. If 
single sheet dates with rather large 
ires you could build a display around this pad by 
22x1l inches. It should be an 
need not be expensive. Have 
of plain moulding and paint it to harmonize 
your walls. Back it up with soft 
Cover the board with suitable material, 
a cloth or a brightly-colored cardboard 
Now, attach the wall calendar in the center at the 
Should next be 


frame An attractive sign 
calendar pad with the cap 


below the 
anniversary.” An 
active gift-wrapped box would complete the display 


vu usea Lne 


the use of a 


frame 
ractive trame, but 
made 
th the 


color of 


Masonite 


p or the 
nea just 


tion Is this someone's birthday o1 


your gift section 


This should be a very important display in 


maintenance on a permanent 


youl 
re and is worthy of 


ASI It would be worthy of a substantial investment 


You could have this display made to order and be sure 

really attractive durable unit. Or it could be 

good “traveling unit I mean by this that you 

ould move it around from department to department 

om window to window and in this manner get the 

ximum results. A display of this nature is definitely 

iles-bullder. It is well worth your time, effort and 

sideration in your budget. This type of thing i 

he silent salesman which, like your show window 
\ ks diligently to build sales al he ear around 





ANIMATED SAGINAW 
STATIONERY WINDOW 


tw branch of the R. P. Lewis 
c Washington Ave., Sagi 
tw, Mich., broke the firm's records for 


nprinted during the six-day 
i th window on free-imprinted 

W nstalled. The display 

stalled by S. J. Hughson, was carried 


sp. 11 feature of National Letter 


t Week, and was heavily sup 
j k iper and radio adver 

1g. The window operator, Mrs. Rose 

nkert, did an excellent job of keeping 
with rder ind made a good im 
ssior many interested spec 

rs Th manikin, dressed in an 

was placed behind the 

hine i evening and early 
rning | thu reating an effe 


k window display 
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A Train of Office Supplies Causes 


Pedestrians to 
Stop, Look and Buy 


Feature Writer 


R. STATIONER Are 
of your show window ! he ortunitie 
they afford for displayi: 


5 


Var Al 


them the EYE-APPEAI I ttract people wh 
are passing your store } them t STOP! LOOK 
EXAMINE!, and impelli em ente nd purchase 
some of the merchan Have you created a desire 
to possess, or “nudged” thr em f egardin ome 
item they have been inte 


temporarily forgotten 
display served as a remi 

For the past month e pede of Jame 
N. Y., have been enji 
been thrilled by the ver: 


the largest stationery in 
southwestern sectior f N ‘ he Gee 
Dunn Company 

This store, at 22 W. Thir ( advantage 
ous position, being ve1 lose t enter of the 
business section and a rne1 | extra sl 


window 
The store, facing south, | entrance, pr 


viding a large, deep show wil f h side of 
front door, and in those window nstantly on 
play, but frequently chang i redressed, are th 
seasonal items from week eek ich as birthday 
greetings, and commen he iriou 
national holidays and oth anniversaries on the 
calendar. These include New Yea! Lincoln's Birt! 
day, St. Valentine’s Day, Washingt jirthday, S 
Patrick’s Day, Palm Sunday, East Mother's D 
Memorial Day, Fathe1 Day and Independence Da 

In addition to the very excellent selections of con 
memorative and greeting the store O displa 
in the front windows sampl f th of al 
decorative items, such as vase i indlesticks 

Has Basement Storage Facilities 

The store is 100 feet deep, extendi to a 
bisecting, 20-foot alley, providir eparate, real 
entrance to the store and stairw: the basement 
This is the same size as th ore nd has vo 
height ceiling for stor tock 

The west wall of the store, bei the outside wall 
of the building, on the Cherry St le, permitted then 
to build an “outside-bay play window,” 85 feet ! 
six feet, eight inches hig] 2 inches dee 
(from back wall to glas 

The frame of thi t1 re tistically con 
structed of metal and supports ei ree 9 x 6-f 
heavy plate glass window 

The floor of this display ndow is covered with 
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BUILT OF 
85-foot 


train proved an effec 


TRAIN 


Geer-Dunn’'s 


AN ATTENTION-WINNING MINIATURE 
OFFICE SUPPLY ITEMS.—Dominating 


show window, this “office applian 


tive crowd-puller. Top: the front end of the train, showing 
the railroad sign, “Stop—Look—and Buy.” Second from top: 
the cars immediately following the engine. Third from top: 


the second section of train behind locomotive. Fourth from 
top: the train's third section. ar end of train show 
I duplicate of railroad photo 


ottom: re 
ottom: 


O00 " ma 


ing caboose in top 
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i U 12-inch blackK-bound ledger, about one Inch tnick 

ind having a red strip binding at the back of the 

ie displa w is covered witl ook, which edge he headed toward the front, and 

pe hel n p e by pened the upper cover about 30 degrees, in imitation 

the pattern pictures a Dlue two-rall f an engine’s “cow catcher.” On top of the “engine 

re b Opp n \ boiler the engine’s bell, he placed an 

- ul e back i rdina rated “call bell uch as is used 
4 1) 
+ ! I tne a Call 

re, Dut lt 1 ractically imperce ro form the engine's cab, he used a square-cornerea 


é ©] 12x18x30-inch fibre letter storage file Standing im 





nediately behind the engine, the file is placed on end 
Variety Keynotes Display Following this he started his train of cars 


. "neem FIRST CAR: Consists of two square-cornered, open 


I ¥ window, the Geer-Dunn Ct 
mmercial ite re-mesh letter baskets, ‘stacked’ one above the 
: h as tvpev é ther by corner wire supports. The lower basket, he 
ee rs letter storage led with crank-operated pencil sharpeners, pencils 
' nT rong hoxes. me boxed and loose, and many rolls of Scotch tape, red 
Le esk , ibber typewriter erasers having brushes attached 
. Te ind ink and pencil erasers 
( ny ¢ you Upper basket—-Loaded with Automatic Giant pen 
i} ressil and see! te il sharpeners with their empty container boxes stand 
EVE eptiona level l! alongside. Several plaid-colored packages of one 


equently changed half-inch Scotch tape, 3's inche in diameter, are 
ert. watchin ! thrown in loosely, and four rolls of adding machine 

ect ol e next display may be paper under the lower basket simulate car wheels 
he | Cherry St. window SECOND CAR Iwo stacked square-cornered, dark 
reat deal of red, corrugated (‘plastic’) letter baskets. The lowe 


ket contains a stapling machine, with its containe! 


ercial allone box standing alongside, and several boxes ol Staples 

ne l f re liar Stock Line I ame, thrown loosely into the basket 
3 er has al 1. display t rhe upper basket contains a Boston pencil sharp 
tione! pplie ener and a Chicago pencil sharpener with their col 


: equipme rful container boxes standin alengside of them 
veral of the various colored lead marking pencils 


\ Railroad Is Built a number of packages of plaid Scotch tape rolls 








These are thrown in loosely and four adding machine 
; rt ( places inder the f t Ke mulate 
\ f 
J I t 
Seton [eee ; THIRD CAR [wo Stacked square-cornered, all 
ne yara etal. olive color letter basket rhe lower one con 
h ile These are s} ; “ee : ‘ : — ‘ o. 
! Swingline stapling machine, with its empty 
7 —ee oe See ee ee ee ontainer box standing back of the machine, and sev 
- varled ” a © a ral boxes of staples thrown in loosely, as well as several 
vised ‘ : - 
ored lead marking pencil red, blue and yellow 
Four rolls of adding machine paper form the wheels 
wwe Upper basket contains an Automatic Giant pencil 
sz =? " oul rpener with its blue and white container box stand 
es eter. This lies | i behind it. A box of plaid Scotch tape, transparent 
aiaiiel = : +, ane ‘PI ellophane tape and several packages of other Scotch 
r uw ones pe and purple paper-wound pencils are included 
4 y , ; 
_— sh eis FOURTH CAR. A Royal Arr ray finish portable 
taliol ler Wl a gray carryin Cast Viln tne cove! 
‘ | ir Line ViInaow LO! Ispia\ ol contents 
} i Cie ne } ) ) of " il chine é 1! er the CASE 
e ¥ ce 12 Mmehe ey ' 
i ¢ FIFTH CAR In imitatiol f flat freight car he 
c rie ) ( re ( ner-bound ae ipon foul rolls of 
¢ f i ea f ! machine paper, and upor he reen blotter of 
f ¢ re AS Le f ne i1¢ f handle f f opene! nada 
C ( f ne! vere rocker t tte 
IXTH CAR 1 juare rnere etter transfer o1 
e é Tile 12x16 40 inene ? COLO! vith i 
: . s-inch me band runnil ! he front ede 
I : f ¢ The rawe!l opel LDO x nene Foul 
.. r ‘ , rn I 1dl?! 7 riimne 1A pt I i T tne { t 
. SEVENTH CAR: Another fi formed by a 
— 6x24x1-inch ving board, lying flat on four rolls of 
, nen ne pape for wher having for its 
' ; ' X ree ae rate pl Dal n imitation ol 
] Cd) ‘ ert 
W 
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By Irving Settel, Authority on Retail Advertising 


3. Remove Guesswork to Make Striking Layouts 





HEN e, th 1 do. No one 
ome writt lide in the ) petition thar eale! is 
tion. Advertise IS¢ mu nte h competitive ns eve da 
blueprint — fre eopl Ex e equipment is ne ssal you 
work. The h A five-and-dime ot! f par 
representatl ! f The ize will cde ipo! or 
posed adve l ena to rul I 1O! pu Sé 
The impo! ( ft pencils 
cannot be Ve f LO¢ » Your CO! ie | no 
that high-price be employ ce $ 
matter of tf eale fT 
lavout if he r) Constructing the Effective Layout 
yt office app ipon per Che e three basic elem« wh é 
execulth { ¢ ¢ ide t ads The foll 
tricks of the I l rhe tration—Not 1Sé t rhiy 
ing is imp e( ( for all office nee 
sonal consid I el, to : | Includes iline Cal 
should not be « v he PF i iphs of copy wn 
o little time rhe type—The 1 ' 
iiWa nece r r 
Why a Layout Is Important Before making the 1a 1 sh cid 
First. le rox Vy wnat the Nhe be Y 
important 1 A nou an 1aea wnhicn l ¢ ( 
idvertiseme! ‘F, oo f »? y pl lilustrations You li no 
} } ; Tt 
difference be ett f i ; ne COpy Wil . l yt 
ind havit { ! ! eve e the best p ( hese f 
y N ro tT h ’ ’ 
Lor id ( ce le] NEVE forge tna e } ! 
’ rs tr tino t j , 
lications that f I entl a eae Uses AANEAs SEDEREDS 5 
one of utmo { entio directing the he 
) 4 t » + . 
good one, Wi l al ly id ' . els. First mak ‘ . LLUTe 
hin 
will maintai le re el tion lor imbdnali sketches. Draw a few small 
to get youl l OX¢ nh Nave beet OW! ne 
the potential POpOs*t ewspaper size R S ! l 
‘ rrihhlod ma 
point, usually the lu ition. through “ee@G@4 criopieda m: r 
the structu F thes ritte 
It will keep 
work of yout l t] eve ving >ettel is a widely . 
, } Known auth ty on retail 
iOL1Cal Ie e 
} 1) advertising, with IZ years 
L@aailirle 0 é experience r the field 
tame He is reta advertising 
It is urge eC manager of a large chain —_— = 
# stores and maintains TC a. 
le aASL ASSIS \ ° 
sé ass ation with ‘ 
\ } . 
YVOu nave a many utstanding retai > 
account do 1 t ; ‘ ‘ ’ it 19 organizat - throughout 
> »¢ om ae 
tions. If ke vine y 
ads, vour he Mr. Sette! is also a / 
Set umnist and contributor 
advertisn 
g art for severa 
‘ive vou ll ne sdina trade put 5 
effective la ! s an nstructor in 
ire that hy, Retail Advertising at Pace “es 
al l ‘s 
College, New York: and = 
ids, too lr} f . hh the tant 
*he author tf a DOOk now nm prepara n with nté 
vill probab f tive title, “Guide to Retail Advert 
Drawing you i OFFICE APPLIANCES is plea be a t tr 
O your pro! \ duce this distinguished expert. Reacers are ’ ' 
submit ads and advertising problems ft ; nin 
vette ivou =~ 
hé the Ad Clin 
rade No 
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fT horizontal lines for copy. After you 
sketch is completed, try another. Draw 
é é n different places. Slant your headline 


make the entire ad- 
(white on black After making 
sketch which you believe 
the essentials of promotion. Then 

As rough as it is, if 
it is probably a 


around your copy 
¢ ent in reverse 

hese. choose the 
good 
this in correct size 
in its execution F00d 
serve as a guide for the newspaper 


Attracting and Maintaining Attention 
Ss Lu it our 


tricKS wWwhicn can be 


attract attention 


from other 


layout must 


different ads 


; 


employed to 


better ones are the 


I e your layout elements 1n unusual posi 


+ 


talning the structure necessary to gooa 


mes extremes are useful but often 


¢ ir headline, illustration and copy will 
Proper placement can make for interest 

from the run of the mill ideas 
der surrounding the ad will not only 


but also achieve distinction Unusual 


ised successfully to attract atten 


usua pDacKgroundas |OOK good Du 
iney may attract attention to them 
in away interest from the Sale 


se DacKgrounads sparingly 


{ I ise of white space is probably one 
I ve methods of achieving attention 

ace surrounding the ad. the les 
e othe Although some office 
ints frown upon the buying of space 
white space has probably sold mort 

rectly than any other element in 

Arrows, pointing Nands, and SO ON AaSsiSslI 

f ers’ attention from one place to an 


l y used are pointing illustrations 
e advertise! ustrate their office 
oward the next structural step il 
ises tne eacde o look in the same 
e erly placed illustrations will do fine 
the eye. When the principle of move 
fT vely appli the eve is led fro 
O anoul I tne order ol in 
l Lpe ( Ss uSing great pi 
€ Mu nieve interest ana 
everse oO t e headlines, cop) 
oNliacK DackK ll Your black 
nerevdy rat attention 1n co! 
f ( 
Phe shape he advertisement 
f VSpape S ¢€ ney square or ret 
f nape oO nie a i1tsell neea ( 
7? oul q)\ circles f f 
r e! De é ne conti ne 
ne I iverage ac y 
f f OoOus S| ipe 
f Sometimes the € 
( I snapes This iteé 
at ] f olde 
K \ pile { retully 
I ( I entio! Betore é 
ne ] VOUI ne I f 
i CNnieve ffere 
é he 
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duction facilities of your newspaper. Use the benday 
or dotted background for interesting design 
bold headlines for blatant attention. However, always 
be on your guard that in gaining attention of the 
reader, the element of attraction does not detract from 
the sales message. Never forget that selling office 
equipment is the main purpose of the ad 


Use large 





Dear Mr 


Settel 
We have just opened our business as of July 1, 1949 
Our advertising consists of two five-minute programs 
on the local radio and a small newspaper ad every two 


advice on 
column or by 


would like some 


either in 


In view of this fact, we 
advertising 


til. All information 


future your 


will be appreciated 
Yours very truly 
a Se 
Boston Mass 
Dear Mr. L. B. T 

Thank you fo! 


Clinic 


vour letter addressed to the Ad-Vise1 


Should be designed 
Intensive institu- 
maintained 
the 
your 


Advertising for a new business 
to introduce the firm to the public 
tional advertising should be initiated and 
for six months to a Following are some of 


things you might do to stimulate an interest in 


vear 


Dusiness 
largest news- 
In addi 
tion to selling your business as a new institution, offer 
weekly specials undersell all competitors on 
those items. Run your ads on Fridays, if possible, for 
Saturday volume. Co-ordinate your newspaper adver 
with 


1. Newspaper Advertising. Buy the 
paper space you can afford to sell your story 


Try to 


tising large window signs offering the same spe- 
cials 

frequent 22-sec- 
your 


many aS you can 


2. Radio Advertising. I believe that 
one-minute 
than five-minute programs. Use as 


ifford to buy at a time of the 


ond or spots are better for business 


day when most parents 


are home Get vour name on the air constantly and 
keep hitting away. The copy theme should be both 
institutional and promotional, selling the same sp 


ils as in the newspapers 


3. Direct Mail. Start making a list from your own 


ales slips and use these names as recipients of regular 
postcard mailings ‘at least monthly Offer “inside 
specials to customers only. Try to supplement your 
list with additional lists which you can obtain from 


many sources ‘as exchanging with non-competitive 
tores 

The above program is necessarily general rather than 
pecific. I hope, however, that it proves helpful to you 

Sincerely 
Irving Settel 

Dea M Sette 

I have read with great intere he article in the 
) he id-\ e? 

] m enclosing herewit} eve é f our bulle 

7 nT page 130 ee é 
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ffice Furniture Stressed Heavily as 
ffice Supply Stores Remodel 


HEAVY INCREASI 
Aine equipment of 
and remodeling of mal 
stores in Albuquerque, N 
included unusually) 
for office furniture 
project: 

Albuquerque, W 
population fron 
less than 10 yea 
most rapidly expande 
executives of such 
Supply Compan) All 
the Wentworth Con 
furniture dealer G 
sales increases of 
two years, wa re 
ment buildings and 
into the growing mat 
All of this expansion 
traces back directly 
Base, huge atom bon 
With more than 50,00 
one aspect ¢ Ul 
there has been a 
and retail shop 


t } 


no less than some 
Smaller Desks in Demand 
Due ( ( Vii 
prise it e Albu 
cided en w 


two and fiftyv-fou 
far more rapid] i 
Likewise ( il 
furniture foun 
1942, due » the 
eriorate won 


cash” by lea 
would, under no 
rent turn ire I 
placed their furt 
from 


Primary Consideration Given to the 


Achieving of More Display Space 


By Rehert Latimer 


Feature Writer 
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The Qualities of Selling 
Leadership ... Be It 
Manufacturer, Wholesaler 


kK or Retailer 
: rITUDE SUCH A SURE-FIRE APPROACH TO SELL 
by Nell Lee Lituah ING LEADERSHIP 


Perhaps because it fits in so perfectly with the con- 

Special Writer mer, who ALWAYS wants more and more of those 
better things That mental attitude suits John Q 

Public to a “T provided it meets a couple of his 


THE WORD ership” is virtuall demands. He insists that we keep our eyes and ears 
j \ and 1 I the most { open always to what he wants and needs: he demands 






have me n that we develop a great curiosity about his prefer- 
Thev think of ence and most of all he insists that we do not look 
ve. but feel it j ipon him as a cold Statistic, but that we learn to 


2) ! lect fe th a kind of i project ourselves out there to ALL THE MEN ON ALL 
ise the lualitie THE STREETS, endow them with flesh and blood, and 
ke up | THEN find the common denominator of their wants 


41 Task That Demands Help 


ao rhat’s a pretty big order for one person or even a 
rroup of persons, and would appear to be one 
the reasons why leadership seems so unattainable 
. would be / f for one ¢ nportant point! An 
rew Carnegie said it when he stated that “it marks 
: big step in a man’s development when he comes to 
hee ze that other men can be called in to help do a 
better Job than he can do alone And when you can 
j in not only other men. but other tools. sales tools 
the power and variety of which is infinite, you have 
le answer to why this leadership in not unattainable 
WHAT MANUFACTURER Ww Ht iL. E SALE R OR RE 
. TAILER DOES NOT NEED HELP WITH THE JOB OF 
; PRODUCT-EDUCATING his salesme) Yet how many 
: y enlist the multitude of helps available to give 
,; Wi them this training How many wholesalers and re 
( ¢ enlist the help of the manufacturer in 
f Ol How mal ilesm« eall nderstand 
el] ! o them to ] e tl nerchandise di 
{ ( Dette! oD { nal re Ca 
he i the é heir busine 
) ( re ) ay int ie@a’r! 
( f f ome b eede help ir ha 
irection. So often the manufacturer, wholesaler and 
Is Not a Magic Formula ellie alin “ald! hit of 4 thinkine hot 
Adi i il i a Wi i aoiiitdl ALLLINALLE a 
eadership begins to question his operation and comes 
few ideas tl mig] lead him in that direc 
I H ire the f l ea and then he 
f 00 bu oll hre | nd that 
I he ! ental attitude 
( et I enereetl find 
( ] hese r r nd he f 
) b doi )! f portal He 
I I hangs be flere? l 
e] yu ? ne I | DOSE 
t if i eT f 
( lve f ) prove itself 
< I EIN 3) m pt f re 
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actics Can 


Nave 


tul, critical analy é here leadershi a 
to work on it, there De r i ie training of the ian who sells—the 
a picayune point that behind the counte! for a wholesaler 
fast to an important if Everybody Knows that a great selling 
é the uniformed and disinterested sales 
18 Million Women Are Working We that it’s a very important and very 
ae ; - , , x7 Weak link selling chain, | hov ! me! 
WELL, WHAT ABOI \ NI ENTAL AT ve Sounee . — 
owveenere ae _ . . 2 r like t ers Nave { \ 
rITUDE, THAT DESIRE TO oO 4 YGS BETTEI like Oo be le 1a it an 
How does it operat 7 real effo. O ork ¢ he roblem 
oO te Ssalesme t ! k il of 1 
selling operation? Hov ee oo ane ' divesg 
some selling imaginat ’ b SA le how O Ke tna US Sale 
ice ning nat go togetne! Ho. eacn 
i er! of replacem«e whe mucl 
Take this cold statist ' ‘ ae ~9 
; er and better merchandise be produce es 
there are 18 million 1 
a ( THEM O De creallve alesme! ana to 
Turn that statistic 
lership thinking in thei1 vn right 
because they want , ; 
z enoug! ime auring tne WOrkK1n iay tor tnat 
things What are we ; 
personal instruction Then | fin 
the latest? A gre: I : 
. tner WwW tnere are many I them Let Lake 
where they have learne ffice efficis met : th 
{ roubd Know so e lng { l O S l 
they would like to app ' | ee 7 ; 
: ithe f tnelr Sales tralnn pa esS a 
doing to cash in o1 } 
burden ne fashion Dulletins sent to their 
One of the leader lI f VI f f etall fe P 
Witn irtoon, lgnt approach, material that 
has developed a Catal { , ie 
é ine topics of interes in addition to the 
that fit into the hon eft ) 
ict and Sales training info ( cel 
as in the office everyt [ lemo pa t P 
: 4 pDians U Can de devised wit world In 
albums, to telephone f. ; 
t t 
ing things togethe! O the ifacture . re TO agi 
; : » nls 1 I ll Uns eaqaers are ma ¢ 
developed a househol¢ et lent re ; : : 
a ire! noliesalers retalle! witn mmercial! 
They are getting that 
( ? V1S101 i é OOKIN: 
widening their ma ; oe 
‘ eea, Manula f Liv 
: a f 
Not so long ago I a i} velopit a Detter product, merchants who look fo! 
an °oOr ‘ S , +? ) ths ‘ " 
ufacturers ol tapil ] l! I ] pe ial extra service that the an el el All 
products on a plane he entio1 Che ( re tantly impr 
were bemoaning the fact t inufacture tec} es of the ; , 


so-called ‘‘thin-market Afte 
said, “how many stapli vi 
offices?” I 
that 
widen 


of a 
Proper Tools Needed, Too 


couldn't hel; pt ( { lov est 
AND WHAT OF THE TOOLS THAT ARE NEEDED 


perhaps they ought k al for way 
“TTER TH A T “ _s T 
their market * BET TER JOB THAN HI CAN DO 


ONE The ( nust h V he ] f re} " 
came out with a fascinat t t t i e] . " ee ee ee ee 
. tne fl Db vatered ( Wh ‘Oo 
more stapling machines 1 faste togethe werent 4 Wha — 
, . l cit pin tnese di ¥, i! ert f 
in the home, schoo! a1 t reame ; ; a outings ae 
ever could be sold | ( ke ure are ha at he 
ASIS | ave ISIng 18 n p proce é 
How About the School Kids” : o be cre¢ ‘ , tal L we 
” ve, tor instance, taken good care that our advertisins 
~_— wer 40 n ' 
There are over 40 mi theme j sound, factual basis and swers 
able school kids in thi t ve ke so mal ; 
e needa or desire oI the consume and we Nave take 
things they need and wat H e il ' — 
z : bbuie Unagl e tha he execution of the ; has a dynamic 
tion to fill those need H naginati crit ' a a ‘ , 
to get to them They é ! the l ol on eadershit ‘ bi: a 
amoul ) ul ‘reative he asa. a it ee | 
‘ perp saghion ein Dy oni ne door. EVERY PROMOTION TOOI 
ONLY Se them now but a I ; 
\ are mal pleces to Mallll lISts, Tron lisplays 
future product recognit ( are f, ' ; 
ewspape id rom packagi oO catal mus 
and women PLE 7 , ' seereirs 2 nna ee one 
HI TALITY AND FRESHNESS THAT MARKS 
A wide-awake retaile \ é l HE LEADEI ind that 1 f All the $s must 
of all the textbooks |! I interlockiz in every ingeniou ay ] ble 


parent calls, is advise intain t nst 


much they will cost. He ecret of that ympa ecognition 


extra service Another } ( in Atlant Sa : ‘ 1 : 
mvCi y i i | «i SVA CE ‘ > 
Ga., gets the name I f l . 
F al rie Vou ik¢ ou Ti é 
and sends them ; f t 4 ‘ 
cll a envlion i eVICEe 


the city introduce \ 
merchant supplies at ervi t of 1e ad. vou’re some necessar' 
free; another : 
writing 
a friendly characte) THI EOPI ARE DOIN(¢ isp] the pr 
LEADERSHIP THINKIN‘ \ inte in the store 
munity have that yo — ae a ie. 


quarters can be a lal \ ers} ) vit} 


and 


has s¢ { :, 


room 


Perhaps 


42 OFFICE APPLIANCES December, 1950 





“ Merchandising Safes—From A to Z 


el sate ts protection for sur Rhymed References to the 

very possible test 
wi erature soaring two thousand degree Many Aspects of Safe Selling 

Ss next in resistance to heat 

ainly thrifts By Maa. John Rotertion 

init hermometers read 
eight hundred and fifty Guardsman Safe Company 
La Porte, Ind. 

4 Y Nou! Ti y? sates 


} é conte! en I iS ilKe new 
» ( \ nv cI rt buve! 
portant in making these tests O O!” How we love to keep nagging away 
fers Cannot be stopped At lab tests and Labels and stuff 
4 ey heat ‘em—they hoist ‘em up high But, mind you, my pets, those OLD iron safes 
\ feet they are dropped Don't offer protection enough! 
\ f chest takes a rating of “E r P” goes with M—denotes afternoon 
ch steel and the round doo! But our P is Profit, we say 
( afe—the insurance you pay And Profit is Money derived from the sale 
ter—no more Of Safe Lines and Chests every day 
I r fatal or fool qQ Q” is a letter of much magnitude 
\ e is hardly a ke From Quiet to Quarrel, we not« 
I uSinNess continue to grow But you can Quite Quickly make profits galore 
V cords in smoke From actual cases we Quote 


GRIEF R Really, my friends, Relocking’s the thing 


1} ion of fire The words in themselves tell you that 
A é ved and papers burned w But are you aware, when applied to a chest 
( rhe rate goes down ten per cent flat 
which Guardsman will give S S” you would Know if we said not a word 
)( oon you wlll learn It’s SAFES to be sure to be sure 
WA problem a personal touch Security, Safety and Savings and Such 
A} iough it will tun How can you resist such a lure 
eaut I The “T’’-20 Label’s a dilly, you bet 
rit st to announce with a smile As twenty per cent less is pala 
¢ “ per-co] 1] Flame-Guard And this as applied to a fireproof safe 
\ eproof file When suitable tests have been made 
é it stands for a JOB U Underwriters’ Lab is the place it’s all done 
public must be They sure Know their job to the letter 
lealers to shoulder the task But when they approve, ’tis a wonderful thing 
point A to Z You cannot find anything better 
; kK nowledge he “know how” of safe \ V” is for Vault Doors with inner escape 
0] \ readv to lear? In hours one-half up to six 
A e will listen if vou just explair There’s quite a selection and all passed the tests 
f pape} burn ro guard against fire’s fine tricks 
KS I ent of volume there is i Wonderful profits await for your call 


ST in each life Why should you Wait any more 
records al \ iable things Why don't you get on the band wagon now 


< Why not put safes in your store 


e( vou have X X”’ marks the spot, you've often heard said 


\ robberv's tough And this one we'll place about here * 
ire in a burglarproof chest Because it’s the start of a definite way 
e careful enough To boost up your volume this year 


ll vou if vou’re a good Jo¢ Y Y” could be Yukon—but that’s far away, 
ike ‘ But YOU 


nlv it 1 my dear friends, are right here 
Me} McLabel. McMonev. McChest And so is the business you're sure passing up 
, ? McDough! I do hope I’ve n ade myself cleat 
\ more Z”is is the end—except for one thing 
é f This safe selling’s really a pip 
f ess is the Just start right in learning the things listed here 
f nee Twill sure ve your bank roll a zip! 


950 
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Impact of National Re-armament and 
War on Office Furniture Dealers 


— FURNITURI } he n pat 
ave had il] ECE <perience it he . . 
ee me. On 6 age Taylor Chair Company’s Informative 


business economy of vw An 
application of the old : e forewarned Analysis of the Current Situation 
is to be forearmed 

Certainly, unles 
we are entering a cycle 
be both large and conti 

True, there are uncertai pri ly in assump raer in | LOCK f want ern vi 10 1 
tion of sufficient amount ts 1 f nol rouyin noarall is 





the demands of the critical hi ome period of toda it ratnet ervative Carryin iia ste , 
and tomorrow. There may be ner restric put i the chairs whien 3 ; You set then 
tion in availabality of g t] ibrication f easier from samples on the fl U 
which metal is a major « ! GQ OUSIT neck you! om . ' : 
In wartime conditio1 ( nal irally en ples in pairs are on your file 
a most favorable positio vailal Vy. eve more 
acceptance than is u es whe Business Picking Up 
surveys show that two ou hre ffice orkers pretfe | ic experienci i 
wood seating n busine ( ha ! 
The Handwriting on the Wall ale are realizi that their 
While man cannot fore iture ertal 
for himself or for anyone ertain we | irni é é 
defined trend that f ike i ir pron pment, bu é 
account fi? it ible in all inst ( ¢ 
All of us on the 7 ( aff tal ( ealer mav al ‘ 
into account that natio hat shor f 
ages are appearin I tea 1 eri Chie I j hi of cal r 
metal materials, and tha ple ar ith mone ( er and deal 
in hand tend to buy. V t issumins he 
procrastination in buy hecked in the i Bu he pendulum 
face of potential re trict l f ed e¢ IS realize ne Inve y- arrvli ( 
quicker when attention i n the hi: fo. rv to cal é 
ard of being able to obt \ , ed b 
demand and great cor me criti the deale ¢ 
What, then, of the } fur? ibil n increase f 
dealer who has allows ] I f] sale 
fall below normal? WI! ion of Che lv thi safe 
a dealer, who, without e eS | l f t of all line Se 
which to sell, continu he 
scramble for chair nw hic! houl time f rd ind de Y ( 
on hand and which ! f r delive é 
This is straight thinki I 
and true, as you know f e past. The 
is time—and fortur 
SILVERTON (OHIO) BANK 
ADDS A MODERN TOUCH 
Tellers iges Ind a ther fhxtures 
selecteaq were made i pa I Ww 1 DY 
The Globe-Wernicke C Cincinnati 


desk that encloses two imns is one 
of the installation’s hief features 


in 
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Ohio. A double-faced, 18-foot check 


























ABOVE—T -entral National Bank & Trust Co. of Peoria, IIl. 
; n this installation made by Jacquin & Co. 
hosen for complete refurbishing of its 

are occupied by the loan department 


BELOW—The First National Bank of Midland, Tex., has com 
pletely remodeled its offices, installing fine leather furniture 
made by Stanley Mig. Co., Fort Worth, Tex. This installation 
in the directors’ room. was by the Howard Co. of Midland. 





December 1950 





150 





TRUST DEPARTMENT OF 

OLD NATIONAL BANK 

IN EVANSVILLE, IND. 

A group of Wiltshire Modern desks 
made by Imperial Desk Co., Evansville. 
Ind., part of an installation handled by 
Smith & Butterfield, also of Evansville. 


























CINCINNATI FIRM OCCUPIES NEW HOME concept of ist how an office can be both attractive 

The Globe Office Equipment & Supplies, Inc., now and utilitarian 
occupies an eight-story structure at 706 Walnut St The wood furniture and allied lines are on the sixth 
Cincinnati, Ohio. Following its purchase it was ex floor, carrying out the firm’s policy of keeping the 
tensively remodeled to meet the requirements of the various kinds of equipment for offices in separate 
company. locations 

In many respects it is a show pl: with abundant [he corporation’s officers are James Robertson 
facilities for artistic display resident; Robert H. Robertson, vice-president and 

The first floor is devoted to office supplies and < reasurer; Mrs. Katherine Wurt: ecretary, and Mrs 
display of office furniture that commands admiratio1 James Robertson, a directo! VW 
The windows are different in display, t 
They are not large, just nple 
to attract the passerby’s interest 

The general offices are located on th 


second floor, arranged to serve all con 
with ease and speed. Steel office appli 
ances are found on the third flo 

On the fourth floor, special displays 
feature the different types of furnished 
offices, giving the potential bi 


NEW HOME OF GLOBE OFFICE EQUIPMENT 

& SUPPLIES, INC., IN CINCINNATI—Right: the 

outstanding front of the new store, featuring 

an overhanging canopy of stainless steel 

plate glass and strategically placed recessed 
ceiling lights 





LEFT—a view of the main floor as 
seen from near front entrance. Note 
that wood and steel furniture occupy 
left half of display floor, office sup- 
plies and equipment the remainder. 
General offices are located on the 
second floor, steel office appliances on 
the third, model office displays on 
the fourth. and wood furniture and 
allied lines on the sixth. Thus cus 
tomers may be taken directly to dis 
plays of special interest to them. 
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Business Builders 
Broadcast over Station S-A-L-E-S 
Operating on a wave length of:— 
yy CONFIDENCE COUR. 
AGI CO-OPERATION 


Pees: 


| to choose irom 
: a the fleld of runne! 





ye aw ae 
prizes ol f 
r ippl 
¢ W ¢€ p 
f qauring t 
be ul < 
nex 
n aep 
ipating In oul 


IDEA” E-X 
A-N-G for our TERSE 
AILE! Hers 


GOOD WILL i 


reiyv Oo ae 





rhis mean 
iblic contact 
iLO! » Ce 
¢ maade b 
5 OMAT. Al 
iz 
y ; 
t rq) 
ticle ~ 
) ANCES \ 
JESS B rm ~~. 


uPY ALL-STEEL EQUIPMENT, 

- INC., FURNITURE IN THE 
the FIRST NATIONAL BANK & 
son TRUST CO., TULSA, OKLA. 


Moder: systematic office lay 


and ; 

urniture and equip 
9 ment are jent in this photo of ons 
yon i th the First National 
- Bank & Trust C Tulsa. The new build 
ng. dedicated July 29, is one of the 
»st modern bank structures in the na 
1. Pala Supply of Tulsa 
ASE dea made the installation 
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BUSINESS BUILDER “IDEA 
E-X-C-H-A-N-G-E 
Presented each month § gives 

more S-E-N-S-E! 

remember the price is ONE IDEA 
FROM YOU for each IDEA 
for YOU! (‘Mention Number) (For 


box number and adaress see fore- 


our dollars 


part of this page 


Ask fol No. 1950-35 
BUSINESS BUILDER 
rhree constructive 
thoughts on Knowledge 
of Products, Customers 


and Markets from a KEY Con 





Ask for: No. 1950-36 
BUSINESS BUILDER 
‘Personnel Good Will 
Builders We Have Dis 
covered and Rediscoi 
ered A Massachusetts 
omes to the fore with this treas 
ire of New England office-outfit 
ting Management experience 

Ask for: No. 1950-37 BUSINESS 
BUILDER We Took A Complete 
New Look At the Tempo of Each 
Job In Ou Statione and Office 
Equipme? Institutio7 We're 
Glad to Share It With You and 
For Reasons of Modesty It Is Pre- 
ed With A Confidential Basis 

Promised By the Co 

This Page 

to all using this “IDEA 
E-X-C-H-A-N-G-E! 

— = Ask for No. 1950-38: In 





S statloner 


ood old Chicago We witnessed a 
el vinde Texas, Lil 
Darlin and from that vast 
state of our Union came this “Lil 
Darlin of ontribution to thi 


department. It is worth a score 
of BUSINESS BUILD 
ERS IN EXCHANGE 
but our price remains TT, 
the same—just one ° 
BUSINESS BUILDER a <2 
from you. As always, in publi- 
cation of your IDEA, we disclose 
only the state in which you reside 
SO SPEAK YOUR MIND likewise 
in CONFIDENCE for the MUTUAL 
GOOD OF OUR PROGRESSIVE 
INDUSTRY 

Here is No. 1950-38 as our 
reader-listener-in has captioned 
it: “What Should You and I Watch 
For In Selling Through User's 
Eyes, Merchandising All Out, and 
Rendering Service In the Spirit of 


Genuinely Loving Service’ 


TERSE TRAILERS” 
PRODUCE FOR” Ty 
So that puts the important part 
of our broadcast into each tele- 
vised program YOU” and 
we do mean “YOU Send in your 
terse-trailers; there’s a prize for 
each one used 

Tune in to this TERSE-TRAILER 

When you are average you 

are as near the bottom as you are 
the top! 


ett 


Office-efficiently yours! 
RALPH B. ORTEL 
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~~ —__—Editorial 


What About Communism ? ) | satiate v 


& 4 ABOUT A MO! sa 
Said And Domne, publ ' 
tion Wa qaevoter | r i Wh r 
nism a: practice 
forthright treat 
the editorial is rep 

This isn’t goin J 
Yorker-ish’ issue V Tr} 
chips are down. We’! 
now wherein oui 
is dangling from 
known plan 

This writer ¢ ¢ 
government that p ( 
Since the depre 
we Know now were ( 
and even before tf 
that the f 
munism Vv 
that has eve 

In the ¢ 
Jumped [from a dol 
a week be! 
Rich and Share 7 ¢ 
wouldn't pict 
mother. Ri 
hearts as ¢1 
mately de l 
mula th if 
prosperous cou} . ‘ . 

lr! 

Communism Touches All PI es of Our National Life 

Since then we ( cen 


munism spre 

fantastic a 

into the thinkil 

United States of A 

it IS a tatemeée 
“Whenever we si M 

proud in the breeze mea 

feeling it must . . 

gang of ungratefu . [rade Association Memberships 

Pangstel Wi \ | I f ‘ 

walter, and 

sInuation unuse 


ty fe OON THI BASIS 


lence unpert{o 
body of this coi 
the world 

‘We realize that at ©! here 


with nothing but 


have accepted the O 
musn’'t do anythi 
sia! And we speak Office |} 7 
not its peopl Li i. 
placed us as a pe HARA‘ 
go to be patient v 
‘We're just a 
his men in the Krv NTELLIGI 
we were livin: 
boys. The milk a1 ( 


voing to do ab 

America li hit GMEN’ 
type out the | 

what littl 

and allow Soci 


our Tuture 
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rembershi a me; tE anker: n — 

nie mi I has enougn standing 1n Nis industry horse sense 

membership is a measure of PROTECTION. Bankers \ from... 

usinessme! ho distribute the risk of business judg \ 

yin to Car! t all tnemseives \3 
embersh is business INSURANCE. The free ex \) 

llormatk rroup en eda 1 Ln ame bDuslIness 2 WHO STREET 

f it t teful practice iVOl iseless expe! OAK TREE f 


cose 
= HOLLOW 


embershi 1 measure of the SOUNDNESS of the a ae 


N WHOLE bec is a definite nd practical contribu 
e stal efficienc nd ¢ ! y of production 
Dear Edit 
<< 
The rier pigeon is extinct today and 
“We +} > ; r YY) ic ; ‘ 
- wmrtnougn is wsappearai e is 1 mystery 
Timely and Practical : | 
f many ul € [ £ uand, uU is eal 
a he I T'TERFIELD {f Smith & Butterfiel Evansville Ind 1s spring water to us feathered folks 
to a com! l pie ladea in tnese day OI aavancing nce upor time these pigeons were 
rll I ilesme! quotatio! some firms are 1s thick as pine needles in forest. It 
7 or 8 pr ent. This mear hat in 30 days Smith was their job to transport the grain from 
ther f in the industry, gets a new price list and listant fields t . aranaries. Because 
lt iesmen a price HSt aavancing prices the were so plentif they had lots of 
( Whe Ait inted price list comes out it will prob votes and the pol ins outdid each 


‘ Bure iB t t Keeyt wreast 
} Wernicke C nakes the time aving provision with the ees rriers wanted 

ist A on as practicable a new price book:will be 

eantime pit e compute all prices by adding 8 pe! Every week the pollsters would assem 


the flying field and 








n $10.01 he nearest quarter for the prices isk them to v e their desires. When 
the first {f was taken, the carriers 
ej 1 ‘ lesmen will be e1 ish of the Globe ried in one id v e, “We want lower 
i ve figure ! he explana taxes or rriers They got lower taxes 
n the next {| they screamed 
P F folle he Globe-Wernicke lead K mproved flyw s to make it e 
r for u to take ff and land They got 
them. Then the pigeons demanded bird 
baths along the routes so that they could 
stop and 1 off their wings when they 
e r e a n e r e yot overheated. Then they wanted nest 
ng facilities at the flying fields so they 
: a here , ild rest we ufter each trip. They 
pst \NDERSON HEADS 1lso demanded bird sanctuaries to pr 


AL FUND GROUP tect them from hunters when the carriers 


stopped for meals in these havens ind 


} t they wanted free eats and drinks 
The Town Fs yave them all of 


ind the rier pigeons got 





r every day. They became 
so heavy that they found it hard to take 
ft and land safely any more. Before 
wanted from 
the politicians in exchange for their votes 
the rier pigeons kept themseives in 
1 flying trim, kept down t'eir weight 


that when they were loaded with 





zyrain they ild take ff and land safely 
n f weather. But each irrier 
had become s f that he was a big 
f 1 whe 1deq with grain 


to the gr field, took the usu 1d 
—— rt } k to Birdland. and 
} , } rd } 








ALLEN JOSEPH, JASPER DESKS ue 5 nd were 
WINS IN GOLF , 


OFF E APPLIANCES. December, 1950 49 


50 











Business Show Draws 132,387 Visitors 
to Mid-Century Mark of Progress 


TAGED AS AN INDUSTRY-SPONSORED and non- More than 120 Distributors Display Latest 
promt educational projet inaer the new ownel!l 
management of the Office Executive \ssociation Ol Prgducts at 42nd National Exhibit in 
New York, the Forty-second Natior Business Show 
this year used a new technique 0 ited design, Grand Central Palace, NYC, Oct. 23 to 28 
giving a sense of single entity. Ea LCce to display 

\ XN1D nen 


was the keynote of the sho 


HIGHLIGHTS OF NATIONAL BUSINESS 
SHOW MID-CENTURY MARK OF PROG 
RESS—Right: Deputy Mayor Charles 
Horowitz cuts the tape on opening day 
his first official act following his appoint 
ment at noon. At Mr. Horowitz's right is 
Rudolph Lang, managing director of the 
show. Members of the National Business 
Show committee in background are Messrs. 
Helm, Griesemer, Martin and Lemcke. 








ABOVE—Crowds await the opening of th: 
show at Grand Central Palace, Oct. 2 

RIGHT—Members of the Nationa! Business 
Show committee getting their first view 
of colored television on opening day 
CIRCLE—SoundScriber wins the Gold 
Medal of New York's Fashion Academy 
the first time the office equipment indus 
try had been so honored. Walter J. Nile 

(left), SoundScriber president, accepts th: 
award for his company from Emil A. Hart 
man, director of the Fashion Academy 
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FLASHSHOTS FROM THE 1950 NATIONAL BUSINESS SHOW AT GRAND CENTRAL PALACE, NEW YORK CITY 





Harold Atwood and Prosper J. Boudart, Rockwell-Barnes Co 
Raymond L. Weber and Lou Stock, Rite-Line Division. 
Walte N and Richard W. Davidson, SoundScriber Corp. 

4. S. H. Ensin and George W. Fotis. Remington Rand. Inc. 

5. Bud Fis Plimpton’s, Hartford, Conn.; Natalie W. Wilson, Food 
& Drug Commission, State of Connecticut; Douglas MacDonald 
Pr 
M 
M 





irchasing [ t.. State of Connecticut 
6 rs. G Wheeler; Allan Murray. Victor Safe & Equipment Co 
rs. A. Murray 
7. Nils Anderson, Ray E. Long and Marshall J. Rosinus. all Ander 
Bridgeport. Conn 
8 ar n S. T. Scheinman and Mrs. Scheinman, all Cole 
9 nd } E. J. Toussaint Central Duplicator & Typewriter Co 
amden, N 
Mr. and M Rudolph Lang, National Business Show. 
Sam S. S: Harry A. Hicks and James W. Hackney. all Reming 
im ¢ their products and permitting vis- 
I he entire show without retracing their 
teps ol! ering down aisles they have already cov 
From the nent Grand Central Palace in New York 
Ci pe its exhibition hall doors after the 
ffi er nies of cutting the ribbon by Deputy 
Mi ( Horowitz on Monday, October 23, to the 
Saturday, October 28, a record stream 
red in to see the latest offerings of the 
ffice « world. They came from Australia 


ana Mm 
S ‘ Ca 


any other far-off places, as well 

nada and all parts of the United 
State U.S.Government officials from Wash 
t foreign 


( 1 local representatives of 


en daily from 1 P.m. to 10 P.M except 
¢ closed at 6 P.M. Exhibits were 
ious aisles to facilitate the progre 


, , ] Va. ‘yy? 5 | 
visual evidence of the executive 
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12. Donald Ring, Henry Ring, Arthur L. DuPre and Henry Ring. Jr., all 
Queen Ribbon & Carbon Co. 
13. Fred Favre, Speed Rabbit and Charles Parker, all Speed Products 


Co., Inc. 

14. Front row: I. O. Lassner and P. L. Glaser, Goldsmith Bros.. New 
York, N. Y. Back row: Nat Klein. Chas. Karasik and Rudolph 
Meyer. all Jaclin Stationery Corp. 


1S. Allen N. Seares, Remington Rand. Inc.; Rudolph Lang, National 
Business Show Co. 

16. Howard J. McCauley. Harry Armitt 
all Oxford Filing Supply Co. 

17. John A. Noonan (left), Kee Lox Mig. Co., puts on a demonstration. 

18. Victor Scheinman and S. T. Scheinman, Cole Steel Equipment Co.; 
Zac Smith, Zac Smith Stationery Co., Birmingham, Ala.; Sam Hen 
ning. Cole Steel Equipment Co. 

19. Jerry Israel and Jack Walter, Futuramic Steel Products. Inc 

20. Ben Itkin, Sam Itkin and Phil Itkin, all Itkin Bros., New York. N. Y. 


Sam Woods and James Hurley 


skill of Rudolph Lang, managing director, and his 
assistants 

More than 120 exhibitors displayed the newest in 
office equipment, designed not only for mechanical 


speed and efficiency, but also from the standpoint of 
eye-appeal. This year’s show featured a variety of high 
speed and electronic devices which increase human 
output and efficiency in the modern office. Equipment 
also shown which reduces fatigue and increases 
the earning potential of the office worker. Exhibitors 
were highly pleased with the substantial amount of 
business booked 

Aside from the display of products, exhibitors had on 
hand hundreds of highly-skilled technicians to answer 
visitors’ questions and offer suggestions and ideas for 
streamlining office procedures to effect savings in time 
money and materials 

Among the outstanding feature attractions at the 
show was the first public demonstration of the new 
‘olor television process known as Vericolor, manufac 


Was 
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NATIONAL BUSINESS 


i. 
) 

a. 
, 
; 





Addo Machine Co. 
Adelphi College 
Private Office Per- 
sonnel Agencies 
Bonafide Mills, Inc. 
Cole Steel Equip- 
ment Co., Inc. 
Cummins Business 


Machines 





~~ 


co 


Ww 


SHOW EXHIBITS 


Denominator Co. 
Gestetner Duplica- 
tor Corp. 

Guide System 4 
Supply Co. 

C. S. Hammond 
Hervey Jr. College 
Kee Lox Mfg. Co. 
Le Febure Corp. 
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SINESS SHOW EXHIBITS 


Ozalid 


Inc. 





Permoflux Corp. 


Plus 


Computing 


Machines, 

Rand McNally & Co. 

Rex-Contex Distrib 
ting Co. 


December 











NATIONAL BUSINESS SHOW DRAWS LARGE 
CROWDS 


Continued from page 51 


tured by Remington Rand, Inc., under agreement with 
the Columbia Broadcasting System. The 
tion presented by Remington Rand, Inc., was of 15- 
minute duration, on the hour and half hour, 12 shows 
daily, making 72 shows during the week A colorful 
dramatic presentation of color television in its indus 
trial uses, it depicted the National Business Show 
scene. Interesting personalities were interviewed, styles 
were shown, advertising presentations and displays 


aemonstra 


and the latest in office equipment and devices were 
displayed on the screen. The demonstration was trans- 
mitted over closed circuits from the floor of the show 


where viewers could see both transmission and picture 
Viewing screens were set up in conveniently-placed 
lounges to enable all to view the presen 


tation 


Stage Fashion Show 


Visitors were attracted to the Soundscriber Corpora- 
tion exhibit where a fashion show was staged. In an 
atmosphere alive with the clacking of business ma 
chines and hundreds of other rhythmical sounds, the 
strains of Lohengrin’s wedding march pealed forth in 
sharp contrast. A spotlight swung around to illuminate 
a glittering bride in satin and lace. A startling change 
of pace for the National Business Show, but this was a 
nightly finale to a procession of “Career Girl” fashions 
presented in the exhibits of Soundscriber dictating 
machines, the first office equipment firm to receive 
the Fashion Academy Gold Metal for “excellence of 
design.” Against a background of a giant-sized Fashion 
Academy Medal, 24 New York models paraded the 
latest fashions recommended for American business 
girls. The announcement of this award and the attend 
ing fashion show accents the efforts of business ma 
chine manufacturers to yment in ap 
pearance and design for greater eye to women 
as well as men, in busines The Academy 

tion to receive the annual gold medal in the 
equipment field is Soundscriber’s Tycoon a1 
Tycoon dictating equipment 


thelr equl} 
appeal 
first selec- 
ffice 


id Lady 


Participate in Television Show 


‘ 


Another event was the participation of prominent 
National Business Show exhibitors on W.S.B.D. Chan 
nel 5 television program entitled the “Court of Current 
Issues.”” The topic was, “Does World Peace Require 
Changes in the United Nations”? The jury was com 
posed of six men and six women. The men were 

Luther Day, Plus Computing Machines, Ine 
Whitney Drayton, Clary Multiplier Corporation 
John A. Gilbert, OrrIcE APPLIANCES 

Carl Gronhagen, Facit, Inc 

Keith Pettinger, Duplicat 
Allen N. Seares, Remin 

The women members of the jury were leading mem 
bers of the American Cancer Society from out of town 
who were in New York for their national meeting 

Another feature was a specially-constructed mode! 
office practice class model typewriting 
room. The latest office equipment was installed. in 
cluding typewriters, both manual and electric 
lating machines, dictating and duplicating machines 
files and other office necessities. Students from New 


room anda a 


Ccaicu 


York City high schools and faculty members from New 
York University were on hand to staff the rooms and 
demonstrate the importance of the latest office equip 
ment in training youth for business offices 


Another prominent feature of the show was a spe 
cially-constructed auditorium with a seating capacity 
of 500. Here, during the week, was presented the Office 
Week Forum—a series of nine sessions conducted by 
outstanding speakers of the business and 


education 


field. The sessions were held twice daily, at 2 p.m. and 
7:30 p.m., Monday through Friday, when prominent ex 
ecutives and educators exchanged progressive ideas f 
the improvement of business efficiency 
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1e Remington Rand, Inc., section a new develop 
ment in electronics, the ““Mercury Memory Tube an 


10 


A 


internal register that retains as many as 1200 men 


ie it one time. was shown, together with a modified 
replica of tne Univac or electronic compulol Also 
demonstrated was the new Remington Electri-conomy 


typewriter which is said to cut office 
typing production from ten per cent to 50 per cent for 

! and turn out more and better work 
with less effort, elimin; 


costs and increase 


merican Duslness 


In ieSS time and operator 


I'he Mosler Safe Company exhibited for the first 


NATIONAL BUSINESS SHOW EXHIBITS 


l. Standard Manifold Collator Corp. 


2. Swift Business Ma- 4. Visirecord, Inc. 
chines Corp. 5. Wassell Organiza- 
3. Thomas Mechanical tion. 
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We are never too busy at our business of shipping 


distinguished carbon papers and typewriter ribbons to the trade, 


to pause alt this season and thank you all for your 


splendid cooperation . A very prosperous 1951, gentlemen! 


/) /? 
PANAMA-BEAVER 
Yitbbind Lattin 
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knows instantly h 
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bar, said to spee l 1 ap 

chine as much as 4! 

Diebold, Inc lemol I I ’ | 

90-03, a 14-inch ti 

printer, designed fo ( 

Stantaneous loadit 

Also on display was the C ; ' anol 

and visible record | ponetheir 

Occupying ; lal 

Inc., exhibit stress« one . . | 
Nn Gene } } 

outs In modern execu P ( ( Ni 

furniture grouping de . Cy 

office treatment ( f 

arrangement 4 pron j 

the first New York I n 
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New York distribut ( . 
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BUSINESS SHOW GUEST BOOK 
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Sinith-Corona 





Lo worla’s Fastest 
Portable Typewriter! 


2 Portable voted Best 


by Typewriter Dealers! 
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Mav we extend to vou our most sincere wishes 


ery Merry Christmas 


prosperous New Ye if. 


+ PARK RIDGE, NEW JERSEY 


December, 1950 








nomda 





news 


Vational Olive Machine Dealers Assoctation 


Harold ’ Vani 


office SS 





NOMDA ANNOUNCES CHRISTMAS WINDOW membership in NOMDA to take 


CONTEST: S100 IN PRIZI » Ol I I RED I ‘ ( In Trance I ] expected na many 

A Christmas window immit nite ha ee! eal i] e attracted to NOMDA through the aa- 
nounced by the National Office M ine Dealers A e | re ye} ! be joi 

f S10 ( ne ( ¢ re ages 


sociation with cash prize the 
the best entries. This ¢ ej held it ich | overage 


interest of stimulating the embe1 € asso n f lip i 
to give greater conside! c} vil NOMD ent a ; ’ 67 N 
than ever before Vv I \ngeles 38. ( 

ee 


en sbiiues te omen 7 : 
NOMDA, with the a equi ej aioe i} NASSAU & SUFFOLK OMDA HAS CHARTER NIGHT 
be non-professionally t ( I pulatior Li Ixth meet f the newly-organized Office 
been made in order to e1 eal ommu} ; lachi le Di ( Assov lation of N 1 & Suffolk, Long 
where professional win ( N. x ctober 12 took the rm of a charter 
available to enter o1 ! e enteri ( ith the grou clal event A 
will submit photograp! ( . arrang the South Shore 
them to NOMDA headqu ( eX ICK on Is] ith the h more 
planation of color schem«¢ ( I nal pre I J. Tous- 
winners will be annou VI roussai 
1951 r fro O eM e Deal 
Prizes will be award st Ne York help make the 


0 
A 


First prize 

Second prize 

Third to seve : \( 

“Realizing that ou ! the 

powerful sales medium eale he b 
directors felt this type 
great deal of inter 
in better windows ! 
Edward J. Toussaint, presi NOMDA T} 
the first event of its kin 
to become an annua 
interest in it grows fro 





Se 
MANY ENROLLING IN NOMDA PLAN 
FOR GROUP LIFE INSURANCI 
Early returns from t] 

shows an overwhelmil 
life insurance plan off National Off 
chine Dealers Ass¢ 
those enrolling in the A el 
not returned their blank ese! 
vat the needed 56 Der cr "och ANOTHER NEW ASSOCIATION FOR NOMDA—Edward J. 

Toussaint, Central Duplicator & Supply Co., Camden, N. J. 





tion will be easily reac} t Ol : : 
left), president of NOMDA, presents the national charter for 


the Same } 1ssociation’s newest group—O Machine Dealers As- 

“This low-cost lift . Cil ttion of Nassau & Suffolk—to President George Carr 
is just another benefit NOMDA -arr's Typewriter Exchange, Great Neck, L. L, N. Y.. as Anne 
stated Ed Toussaint ydanity tary of new ass ition, beams approval. 
cently. “Very few de 


to come under such ef ful one. | 
with membership 
themselves of this wor Pre ( ( 
the value of organiz 
Leaders of the 
as one of the finest t NOMDA 
its members. From 
poured letters p 


member to take full 
has been praised as P ( 
NOMDA'S history 


through organizati 
The plan to be 
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NEW ROYAL PORTABLE 
instantly voted “World’s Finest”! 


“ : 

Your new “Magic” Margin will be ) The new Royal is the 
only portable that has the touch of 

— typewriter! 

-} Big-machine efficiency, plus 

portability will make this new 

; Royal portable the unquestioned 

= in the field today! 























the biggest selling feature on any 


Unquestionably the finest writing 


portable typewriter! 





























and best engineered 
portable typewriter ever presented 
HT z to the public! 


1C€ 




















‘ 


R 





For our part as a seller, 


<f 


we do not have a machine today The touch of the new Royal 


that offers as many good reasons portable 1s magnificent, the new look 


for the customers to buy as is pleasing, and the new case 


the new Royal portable! is beautiful! 





/ 





EASIEST WRITING PORTABLE EVER BUILT 





d J 
v. J. 
r for 
_As- 
ines 
Nick 
_ ’ bl 
ROYAL-— World’s No. 1 Portable 
Made by the World’s Largest Manufacturer of Typewriters 
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| Mim Lyuipment, Devices, Supplies 





SEE-SET MARGINS vy Bonderite. Standard colors are gray and green, but 


tner coiors are avaliable on speck rae! 


Balanced Margins ADDO-X 40 SERIES 


a fer L-O-N-G - 
— MEDIUM - 
«er SHORT Lines + 











Underwood Corporatio? 
One Park Ave., New York 16, N 


Perfectly balanced letters become routine with the 
new See-Set margins, claims the Underwood Co 
poration. Underwood standard typewriters are nov 
equipped with the new t 
in accurately centering headings and 
medium or long letters on stationery. These margin 
have six colored diamond-shaped symbols, two red 
two yellow and two blue. By setting the visible margins This new adding-listing machine i 
at these indicators, a five ix-, or seven-inch writing ture feather-touch; vibration-proof suspension in rub- 
line, as desired, becomes automati Paper centering ber; added safety with individual function keys: sim- 
scales are marked in inches to facilitate centering of pler and faster multiplication with depression of the 
any width of papet total key simultaneously clearing the keyboard, spacing 





TY Bel wu'rirrmne " ] ag ¥ 
) A ~ ; >») ; 
ALO! Ws SSDI, CAlt Machine Company, Ine 


alancing short, 145 W. 57 St., New York 19, N 


O aSSIS i1ddo 








and giving the total, all in one operation: and sym- 
metric keyboard which can be operated as easily with 
the left as with the right hand. The paper tear-off 

A-S-E CONFERENCE TABLE Dar 1S made oO! transparent material sO that the fig- 
ures on the tape are not obscured by the paper-cutte1 
Paper rolls can be changed by simply pulling out the 
paper shaft, which is equipped with a snap 
FUL-VU WINDOW SLEEVE ALBUMS 

All-Steel Equipment, Inc 

Aurora, Ill 

New conference tables have been added to the A-S-E 

6000 line of desks and tables. Sturdy panel legs are 

declared to be sound deadened and completely rigid 

Each table has a roomy center drawer equipped wit} 

self-lubricating nylon glides. The tops are surface¢ 

with resilient linoleum and edged with Styledge moul 

ing set in anodized aluminum trim. A wide range « Cooks , In 

sizes is made available with minimum width 36 inches, ‘89 Wright Ave., Camden, N 

maximum width 45 inches, minimum length 72 inchs 

and maximum length 120 inches. No. 6200 is 96 x 36 New Ful-Vu albums with Mikafil: win leeves 

inches and No. 6201 is 120 x 42 inches. These panel le have been introduced in size ! Kodachrome ! 

tables have one drawer each. The finish is protecte imilar color photographic | Phi have 
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| They ALL smile 
... when it’s a 











[ ha a 





Monroe Fieurine and Accountine Machines are so 
compact and easy to operate ... 0 flexible. 


last. and eflieient, 


So considerate of nerves. too. with their effortless 
“Velvet Pouch. elareless khevboard. 


Hneer-cuse hev topes. and smooth operation, 





Small wonder operators who know prefer Monroe. 


lo lighten the figure load and ste yy up 
production cimrisie’ oflice. oIive operators Vionroes 


and wateh them smile while they work. 


MONROE 


MACHINES FOR BUSINESS 





MONROE CALCULATING MACHINE COMPANY, ORANGE, NEW JERSEY, U. S. A. 
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duplicating anywhere 
to build your business! 








t\ed MODERN 


nr - r} smart-looking, precision-engineered Old Town Spirit Duph 
\ ator looks and se like what it Is the newest, most moder! 
{ ret clear, Ss clean coples at low COSt. 


EFFICIENT 


No mats, stencils, type, or gelatin are used in the new Old 


I ii 
Fown Spirit Duplicator. No time is wasted preparing the mate 
to be duplicated. Just type, draw, write or print on an Old 
y 6 frown Carbon Master. Then you are ready, no fuss, no “muss,” 
»delay! 
You can demonstrate and prove that the new Old Town Spirit 
Duplicat : \ | tT} f) vf ) iG f / } rnpielely 9 | 
Ipilcatlol proy ames Lie ne; cuplica NY any he €, QUICKI\ and 


asily! It means easy-to-sell, profitable, repeat business for you, 


' 


vear after year! 










e 


s. J 
ay 


s Have you tried Old Town Augoer-kleer Spirit 


Carbon? No finer carbon made at any price! 


* 


(le TOWN asso AND CARBON 


BROOKLYN 17, NEW YORK 


CO., I 





nt Le aoe abou? 
{ war, Spirit Duplicagoy 
| nop 

\ow 
pid et? 


a | wen g 





~ SESE eee 


| 


Bi) 


r 


Ti 


BESSSEE88 











Model 14E Electric 


TTT TTT 
OLD TOWN RIBBON & CARBON CO., INC. 


Brooklyn 17, New York 
Tell me more about the business building possibili- 
ties in selling the new Old Town Spirit Duplicators. 
Name Position 
Firm 
Street Address 
ee - | ee 
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Spiral ring binding and vailable in two size CONTINUOUS-FORM TYPEWRITER 
2 3/16 x 3 3/16 inches and 3x4 16 inches to accommo 
date standard print size Blue, brown and maroo! 


Ibuy equipped wit] 


covers are available, and « I] li} 
nine window sleeves to 


MYRTLE FROSTED WALNUT FINISH 
Myrtle Desk Company 
High Point, N.C 


The new frosted walnut finish iginated by the 
Myrtle Desk Company for use on its Pacemaker Serie 
is declared to offer a complete departure from conven 
tional office furniture finishes and ope i broad 
field of decorative possibilities for those who wish to 
attain the unusual. In this finish, the beauty of se 
lected walnut graining is intensified by ilver-like 
highlighting on a blended background of brown and 
frosty gray. The finish i irrently available on the 
Myrtle Pacemaker and Ral Serie , 





" Type [¢ Company, Ini 
Park Ave Ve York 16, N.Y 


MASTER CASTERS 





rPhis new Royal typewriter feature tne use Ol carbon 
ibbons which feed automatically between the forn 
thereby eliminating handling « arate fe int 
neets OI Carbo! It is claimed t Nave a wide variety 
ises, Such as preparation of requisitions and orders 
particularly adaptable in the writing of invoices 
tements and other business form Forms consi 
of an original and as many i even licale 
an ve typed as easily as an original and one duplicate 
laims the manufacturer. A ribbon-well, which is at 
ched to the back of the typewriter, accommodate 
rom one to eight carbon ribbon spools, any or all of 
hich may be used for typing a particular form. Key 
board and Carriage controls are identical with those 
{f the standard Gray Magic Royal typewrite! ith the 
t10n Of a convenient paim tabulator 


ELECTROSCRIBER 

ME 
| 

Master Manufacturing Con sara 


1676 E. 28th St., Lorain. Ohi 





These new office chair ca rs are eclared to have 
such features as_ precisio achine tem tay-pul 
wood socket, hardened race floatil iction 
hardened fork, molded rubbe wheel in hard or soft 
tread, precision engineered ract ul Grade A ball 
bearings, cadmium-oxydized copper nickel finishes and 
non-turning axle. They are described No. 10 catalos 


MIMEOGRAPH STENCILS 
A. B. Dick Company 
5700 W. Touhy Ave., Chi 4 los Wittenmyer, President 


Two new mimeograp! especially designed 


for production of multiple pie il docume! 
have recently been annou) The new stencils are An automatic electri ran a [ol 
styled to eliminate the nes for usil marginal line le typewriter has been invent I Mr. W enmyt¢ 
paper since the line is die-impressed into the stencil esident of | as Products ¢ y. TI evice is 
terlaliv increase Nn peed ol coralns 


and reproduces at the tim: pie re mimeographed laimed to 
One of the new stencils has the line 01 lie-impresset the result from a calculating machine and eliminate all 
while the other has bot! ne and numerals ex possible chance of misreadins ich result or erring in 


tending from 1 to 32. Nume re double spaced and anscription from the calculatin chine he type 
located in accordance with standard document spa vriter. The typewriter may be equipped with from one 
ing. Only one typing anc ne proofreading are re to four extra keys, each of which determines the aut 
quired. AS many copies as are needed n be produced natic writin f information under the control of each 


from one typing. Stencils may be fil and rerul particular key. When the No. 1 key is depressed é 
lly \ lay i 


if additional copies are neede te pewriter will automatically 


i te tne n wi? 
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TRANSPARENT 


FOR INDEX GUIDES 
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FACTS ABOUT 


CELL-U-SEAL 


CELL-U-SEAL 
An exclusive method developed by Weis for treating upper portion 
of printed guides to give them additional 


strength and durability. 


CELL-U-SEAL 
Process causes penetration of cellulose right into the stock, thereby 


permanentally sealing both the front and 


back surfaces and the edges. 
CELL-U-SEAL 


Protects the guide clear across the top where wear and tear is 
greatest. Keeps tabs upright. Prevents frayed 


edges and corners. 


CELL-U-SEAL 


Glasslike in appearance and wearing qualities—yet pliable as rubber. 


Will not chip off or peel. 


CELL-U-SEAL 


Guides remain clear and sparkling for years and years. Protected 


area will not discolor. 


CELL-U-SEAL 


Advantages quickly realized by customers. Cell-U-Seal guides sell 


themselves again and again. 


CELL-U-SEAL 


Available on many types and sizes of guides. See next page. 


CELL-U-SEAL 


An Exclusive bis Product 
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you Get THE RIGHT answer IN 
a SALES 

| | PROFIT 

| iis | CUSTOMER SATISFACTION 


CELL-U-SEAI 


protected index guides are made in a wide range to meet the varied 
requirements of your customers. 
STOCK - Heavy, top grade Pressboard, Bristol and Manila. 


SIZES - Letter, Cap, Invoice, Check and all standard Card sizes. 
TABS - 


See Current Price 


Alphabetical A-Z from 25 up; Days 1-31; Months; States. 


List for Complete Details Be prepared to serve your customers. 


CELL-U-SEAL is an exclusive 72% product 


The Weis Manufacturing Company 


Vi ute 


Monroe, Michigan 
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lepresse will serially num- HERMES AMBASSADOR 





f de I el in¢ 
l! ymbDo!l indlcatin 
Lne Vritn each one to nave 
the machine When the No 
Vp f A l i1utomaticall. 
iil ectly fron Ii¢ 
No. 4 ke he ypewrit 
rit uculatln ma 
{ llminatle 
1 above [fou Ke 
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( } Vy ol 
r M 1,8 
MUSIC STENCILS 
( mie Paillard Products, In 
) ) ane! 265 Madison Ave New York 16. N.Y 
é ( nNresser 
a 


CEOS es Bt rhe Hermes Ambassador semi-electric typewriter is 
feted manuscrl ire easily pro laimed to offer new and exclusive features with car 
, : riage return and spacing electrically operated. Five 
aS al by A. B. Dicl lifferent line spaces can be either electrically or man 
tal i na th 1d ially operated at will. Other features include: four 
Cashy and quicK interchangeable carriages, from 1134 to 2434 inches; 

NC mas utomatic insertion and withdrawal of paper, heavy 
N stasis ” aietes ards or envelopes; 92-character keyboard; retract 
ible, transparent card holder; paragraph indentation 

Key automatic key-set and decimal-set tabulation 

1ERMES INTROMAT otebook holder above keyboard; stencil support and 

raduated, extensible paper support; basket shift, dou- 

ble shift lock and double locking at end of line; auto- 

YN matic setting and clearing and semi-automatic tracing 
both vertical and horizontal lines. An electric motor 
sible in the event of 





MASO MASONITE TOPS 
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vator stands and the ( 
now pre-assembled 


piano hinges, the elbow 


the one-piece 


are bolted. Only eight 


rigid les 


} 
i 


the Champion and only 


pre-factory assembly 
stands in one compact 
serve on storage space 


CALLMASTER CM10 





Wm. M. Smith Compa? 
20 Ferquson Ave Brow 


This moderately-pric: 


specially designed for 


offices and specialized de} 
tions. It features specially 


sound speakers, custon 
plastic cabinets in mah 
trol knobs. It operat 
between station 


CROWN BAND STAMPS 





R.A. Stewart and Ci 
80 Duane St ‘ 


The new Crown po 
designed to take the 
They feature a band 
First Class Mail. Speci 
Air Parcel Post, Retur 
Receipt & Return, Ret 
Matter, Fragile, Han 
and Do Not Bend 

These stamps are n 
in two types of 
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MILLIONS WOW IM USE 
(te Jor Daemonstiation 
No. 1 
ae « Y 8 
Step up Profits with these \ew ACE Counter Displays 
| | \ | | I J \ \ 
e 

Four brilliant, new, full color, washable displays are ready for you now! All are easel-backed and die-cut to hold 
regular, full sized ACE Staplers and the Staple Remover. On your counters and show cases and in your windows, 
they'll serve as free demonstrators and salesmen . . . do just about everything but wrap the package and make the 
change! Here's a sure-fire opportunity for you to step-up profits by selling more ACE Staplers, Staple Removers, and 
ACE Staples than you ever thought possible! Order by number. Tell us today which ones you want us to ship you 
t once [his valuable display service is given our dealers without one penny of cost to them! ACE Stapling 
quipment old by dealers exclusively 


EE 
Fig. 1 Shows cross section of an AlLlL- / Fig. 2 Shows the ALL-ROUND wire a= 


ROUND steel wire. Ace uses only after being treated by the ACE PROCESS 
premium, precision made, accurately \ This gives maximum strength on the 
drawn-to-size steel wire chilies outer edge where it is needed most 
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PILOT ACE STAPLE 
REMOVER 


ACE NER ACE STANDARD Sse 





WORLDS 
FINEST 


—GQnas- 





E FASTENE 


N CANADA e@e ACE FASTENER CANADA) LTD 1 NOTRE DAME ST WEST MONTREAL 
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© ART STEEL SALES REVIEWS 30-YEAR PROGRESS 
° Art Steel Sales Corporation, New York, N. Y in- 
. © the presidency of Joseph Burger, is observing its 
© tieth anniversary and has issued a “Steelmaste! 
° tion which reveals one of the aggressive office 
- ipment organization success stories in our industry 
. irted in 1920 by a gentleman of the old school ILS 
. ler and fi president—the late Alexander Bur- 
. Art Steel made consistent progress I! Lnese 
ROBERT H. HORDER 30 vears in servicing industry’s needs for modern 
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QUEENS FIRM IS INCORPORATI 
Articles of incorporat 

for Ridgewood Busin¢ 

and dealers in office lipment Be 

Queens, N. Y. Capit 

no par value. Directo! : 4M it 1. Levy i eas- 

Dorothy E. Machutt: Ave.. R e ; vice 

wood, N. Y., and Robe h Stre mu it 

North Hyde Park. N. Y EE \ irB ’ fi 
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Partial List—Shaw’s 
Ruled Bound Books 


Account Books 
Multi-Column Books 
Figuring Books 
Cash Books 
Counter Books 

Time and Payroll Books 
Memo Books 

Index Books 

Invoice Books 
Merchandise Stock Books 
Delivery Books 
Order Register 
Receiving Record 
Shipping Record 
Check Register 
Insurance Register 
Hotel Register 
Tourist Register 
Scrap Books 

Law Abstract Books 
Tally Books 
Engineers’ Field 

& Level Books 


APPLIANCES December 1950 


CUSTOM BUILT QUALITY 


Shaw's Line of Ruled Bound Books, established 
in 1831, has for many years been an important part 
of Wilson Jones Record Keeping Essentials. This 
affords the Stationer the advantage of combining 
orders for Ruled Bound Books with Loose Leaf 
Products. 


During more than a hundred years since its 
establishment, the Shaw Line has kept pace with 
every new requirement and today offers a complete 
selection of Ruled Bound Books for every accounting 

nd record keeping need. A partial list of Shaw's 
Books is shown in the column at the left. 


See Catalog No, 149 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 
Offices of this journal their headquarters he staff at the main office, 6U0 II ickson Blvd., Chicago, and the staff 
it 1023 | Bldg., Pershing Square, 42nd St. and Park 


at the branch in charge of G l’heeler at 1023 Pershing Square Bldq 


Ave., New York, will be happy to be of any possible service Vhile the facilities at New rk are not sO many 
1s at Chicago, there will be found the same desire to serve 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 





+ 4 P ess Age cy 27 \ f Ex nanage Su ings 
enne Streat Manchester 4 Eng and 
Ma Ni 1, 1950 erifer which checks up on 
A record quantity of n 00 I [ office Olumn at the same time 


machinery worth £4,140,971 et exported from he variety f electric accounth machine 
British factories this vea eldiz nerease li ceepll machines and at the Leicester Ex] 
revenue of 45 per cent, mort vas received during ti ll | id O amon 
the same period last yea! eil the Foremost, Facit, Fride nd Bur! 
Typewriters alone broug! ( vi ne 
and the Office Appliance 
discussed the matter wit! 
was nearly twice as mucl 7, 
months of 1949, and reve intin ma n be! writer had the vileg f 
chinery was up by 110 pe: pres nference ' 1 wa res J 
Total exports of the office ( etal fa Coleman, preside1 
niture industries amount pany, al hel 
Australia is Britai 
she increased her import £375,000 ar C 
previously a much smalle! r 
doubled her import el 
on British office mach 
same period of 1949 


Typewriter Exports Increase 


During Septembe1 
£53,345 last vear to £111,744 £4 
000 to £63.000 Countries Need Co-operation 
The whole pictur 
British point of view, es} vie indu 
try’s virtually negligible « veal 1 inity was becomil mor i m 
But—and this is by 1 | view egra 1 ji field f diplomacy, mili iry aff 
British manufacturers v e mol ! ernatior e agr ts a rei 
quiries from the U.S.A 
Whatever may be tl 
the British textile industry ee! ithe 
Slow to take advantage inities of 
fered for internal admi trati 
office equipment indu 
Accordingly, an exhibiti Lek 
on November 21 which ve ef e al 
textiles and bearing 01 
located in the Midlands product 
This is to be the large l K1l l is ob\ 
since before the war in t 
the location is the Granby H i} the f the sterli 
A new development, I el e an ¢ tr Vv cou it was nece 
device for fastening pape toget he if e manufa 
many times the speed « ton 
On view, too, will be Holl hole els i 
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| Che f exclusive wood furniture 


fices, banks and inst! 


from a single piece to 


complete installation Outstanding for 

lerstand the dealer’s prob 
| 

| scTiminating exec utive”’ 

hard-time” custome: SCERBO 

hing to help close a 


a margin of profit. Ask 


» meet your 










T 


SCERBO MANUFACTURING CO. 536 Pearl Street, New York 7, N. Y. 


YD) ifiyehipe SPMOLSTERED FURNITURE 
“TO SUIT EVERY PURPOSE™ 














925 CLUB CHAIR 


WHATEVER THE OCCASION — WHATEVER THE 
JOB ... whether it’s Offices, Banks, Boardrooms or 
institutions ... you'll find a SCERBO distinctive leather 
upholstered furniture creation ready to fill the bill 
(dependably and economically). Distinctive styling and 
individuality backed by almost 50 years of “know how” 
with a complete understanding of dealers problems is 
the keynote of our success. Let our expert craftsmen 
work from your specifications. 
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we co-ordinate these ex} e | 
existing production facil 
Canada ! 

“Our first step in thi 4 I ‘ f th B 1 OF; 
and modernize our exi D B I Grou} f hi British A 
we needed even larger f pal S. ( 
announce to you officiall Bu 
opening of the new Bu! é 
Leven Industrial Estate it 1] ure Vy B i 

“This factory comprise f} I Howell 
space and at present ¢ ' e Briti 4 I 
factory is in full pro G est 
1,000 employee Ap] 
women 

“To get this new fa id] Lu 
possible, we shipped to B tit roce 
highly specialized mach 
own U. S. A. factories I Of 
eration and a great deal 
chased from British supplie Improve Touch Typewriter Indicato 

Mr. Coleman reveale 
clans, specialists in the ifactu 
of business machines, hav e*. 
get this expanded oper: 

The Burroughs factory in a 
a complete line of Bur 
smallest hand-operated a e large 
and complicated accounti ESS ! 
many modern busine opt e morte . 
than 70,000 different kind plete SA ne SE 
all the machines in th Bul igh 


products 
Plan to Develop Parts Fabrication 


“Obviously all of the 
produced in Great Brit 




















will never be economic WV 
however, plan to develo 
country as rapidly as po } 
Mr. Coleman said that 
terest was the other sid he ¢ 
clusive role being plays 
They had established 
turing operation from 
ucts, Which was now the 
established models of t 
chines. These were mac! if ire 
in the United States a1 
business the world ove! 
“We are just now begil hine 
produced from Britis! Brit KEYBOARD FOR TOUCH TYPEWRITER INDICATOR 


labor to global market 


Shipped to 42 Countries 


To give you some 
let me say that althe 
Just getting under way l B 
have already, within 
to 42 countries of the 
States and Canada T} 
imately 50 per cent 
This equipment covet 
price from, in British 
The value of our prod 
so far in 1950 has incre 
responding period of 
Britain have increase 
six months and 268 } 
year.’ 

Burroughs factori 
search program behi: 
wide marketing channe 
their products to 
Coleman 

Two days later 
and Precision Engines B \ 
Machine, Ltd., had 
and Howell Company 
facture microfilm eq 
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Its love 
at first sit 
aie 





Write 
The General Fireproofing Rs. Dept 
4-24. Youngstown |. Ohio. for a booklet 


Seating and the 


for 10 davs without obligation 


on Goodform Office 


location of our nearest branch or dealet 


GENERAL 
FIREPROOFING 


Foremost in Metal Business Furniture 


Copyright 1950 The General Fireproofing Company 


1950 





No single piece of office equip- 


ment contributes more to a 
worker's productivity than the 
chair on which she sits. Take 
these outstanding features of 
Goodform No. 2123 as your 
yardstick when you measure 
office chairs: 


1. Five simple controls adjust to 
user: (1) raise or lower back; 
(2) move back forward or back- 
ward; (3) regulate angle of 
backrest; (4) regulate tilting of 
back; (5) raise or lower seat. 


2. Welded, heat-treated alumi- 
num frame will not dent, bend or 
break. Cannot split, splinter or 
warp. 


3. Satin-smooth, anodized finish 
never tarnishes. Washing with 
soap and water keeps clean and 


sparkling. 


4. Foam rubber cushioning on 
seat and back is resilient, cool, 
comfortable. Retains shape and 
springiness permanently, 


5. Upholstery of buyer's choice— 
all-wool Bedford cloth or modern 
plastic-coated fabric. Wide selec- 
tion of colors 


6. Rugged chair irons designed 
specially for Goodform,. Four of 
five adjustments controlled by iron. 


7. Top-bearing casters with hard 
or soft rubber wheels. Sockets 
rigidly molded into base, guaran- 
teed to hold casters. 


8. Pays for itself. Prorated life- 
time cost is under 2¢ a day. The 
lessening of fatigue and the added 
comfort of this chair not only re- 
duce absenteeism but actually lead 
typists to work more minutes per 
hour. The typing of one addi- 
tional letter a day will pay for the 
chair within two years. A 5% in- 
crease in a worker's productivity 
pays for it in six months. 


Every GF dealer, as well as his customers and 
prospects, can see this advertisement appear- 
ing in Time, Business Week and other national 
publications. You should also see and arrange 
to show your customers and prospects the GF 
sound movie, “Sitting Pretty", which tells the 
whole story of the 2123 chair 
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NEW YORK OFFICE 


EQUIPMENT DEALERS 
ITKIN PRESIDENT 
members at lest ttended 
regular monthly meeting of the ( 
Dealers of New York on Mond 
at Major’s Cabin Grill Restaur 
with President Guy Rentsle! 
presiding 
President 


ELECT BEN 


More than 70 


Rentsler 


Introauce a i iT) ue 


Jack Werfel, Colonial Office Furniture ¢ pany, New 
ark, N. J., president of the Ne Offi Furniture 
Dealers Association; Joseph Brenner, Brenner Desk 
Company, Newark, N. J., vice-president, National Office 


7 
Association: and Howard S. Sande! The 
and Publishers Boa f Trade, In He 


Furniture 
Stationers 














BEN ITKIN 


then expressed his pleasure a1 pride in the 
of the sales training course and declared he was glad 
to see a number of e 
then read the list of graduate f the se nd course 
Seymour Nathan, Charles S. Nat! 
oe a 
Al Kaufman 
York, N. Y 
Samuel J 
Union, N. J 
Aaron Bennett, A 
Stanley A. Cohen, 
N. ¥. 
Felix R. Chaite, A. C. Desk Company, New York 
Anthony J. Cush, Itkin B he l \ 
N. Y. 
Mils E. J. Dahl, 
New York, N. Y 
Alfonso Dell Isola, John Wanamake! rk 
William Eisen, Itkin Brothers, In Ne York, N 
Isaac E. Feuer, Charles lathan, I vy Y 
N. Y 
William 
West Hempstead, L. I 
Ebbitt Hardingham 
poration 
Charles 
N. Y 
Robert Krellman, Metwo Office | pment Cor 
poration, New York, N. Y 


Stablishe ne! rticipating 


Gibson Office |} iture Company 
Adelman, Adel S y Company 


Blank 


Itkin Brother Ne 


Trinity Office Furniture Company 


I 


A. Geogha Fie Fist Compa! 
New Y 


Kohlbusch, Mace Fowler, Ih Ne 
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J R. Gr! executive dire ann ince 
Lict Alls tralnl courses have peen estabdlisne D a 
1umber of NOFA chapters, with more to follow he 

ar future Reminding his listeners that some 7 
en nave raduated from the two classes of the O.E.D 

N. Y. sale ining course since its inceptio he 

ed a large enrollment in the third course nov n 

He invited dealers, manufacturers and sale 1e! 

clp € d take advantage of a really orth 

ie Opportunity to improve their selling technique 
conclusion, he spoke in glowing terms of th 


Manhattan De 
irles S. Nathan, In 
Itkin Brothers, Inc., Ne 
Selsky Chi S. Nathan In 


ries 


Sal Silverman, Uneeda Office Furniture C 
Yu N. ¥ 


All received certificates of meri 


Hear John R. Gray of NOFA 
NOFA 


vention of the National Office Furniture 


to be held March 4 to 6, 1951, at the Stever 
tel, Chicago, Il., saying that NOFA is on the marcl 

th more reservations for booths on hand that 
er pbetore 
Che re ire report was give by Jame Gl 

I tan Desk Company, New York, N. Y l ne 
lf tournament report was made Bernard H. Nem 
1, Regan Office Furniture Corporation, Ne York 
," oth of hich were favorable 


William Sproul Makes Report 


Che next order of business was the report of 
in William Sproul, Clark & Gibby, Inc., Ne\ 
Y., of the educational committee whose assi 
{ make arrangements for an educational 
anagement Mr. Sproul informed 
ilter con erable investlg: 
MmmMItt¢ uqadea ha 
‘ opiem Va ) hold a ee 
I l M. Fletche Manageme! ] 
Lr n | Ne York LO! r ) | 
oO! \ é ents Wl! be ma Jo) I 
otice é nd place t r ‘ 
Cll ( lel t 
Preside} Re e! hen ealle ¢ é 


Secon ice é ie! Dan W: D A 
ny, Mi L. I., New Y 
Recordi secretary—Godfre\ Dalle 
sks, New York, N. Y 
rreasure! J es Glen, Manh n Desk C 
York, N. Y 
Activitie ecretary—Seymour Nathan, C 
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1950 


Copy rile 


gives you more 
To | ee ....and “more to sell” 
means 


MORE SALES FOR YOU! 


“Copy-rite” is naturally preferred by leading business 











LO} te Liquid Duplicators give firms schools and institutions everywhere BECAUSE 


stomers all these advantages  s “Dp: 39 ° 
of its many, many advantages. “Rite-Copy” supplies 


are very heavy selling items too, BECAUSE they insure 
- of more Torn copies . ° 7 






stoning principle the finest duplicating work. The complete line of 
e work—one copy for each turn “Rite-Copy” supplies and the full line of “Copy-rite” 
andi. Duplicators (ineluding electric model with UL seal) 
> y with Gg Fluid ° 
are now available. 
e N Gelatin, Ink, Ribbons, Type PRICED FOR THE VALUE-CONSCIOUS BUYER 
t with + ne 
° A te mgnment—auvutomat paper 7 
* . i > Two-tone Hammerloid 
gistrati i , and crinkle 
tinish 
e ty Copy-rite handle stock 
to 9 4 t 
pi c t ias 
is 1D! T 


YOUR COMPETITOR KNOWS 
that matter how well estab- 
lis iis business may be. nothing 
in harm it more than quality mer- 
in the hands of an aggres- 
il He also knows that 
our merehandise and meth- 
the best. vou cannot con- 


sell yvout products at 








titive prices 





WRITE FOR FULL DETAILS TODAY! 


Hiest Mishes for a 


ie 
c 


Mode! L-45 $199.50 plus 
tax. Complete with auto 


Merry Christmas and 






aimost Happy and 


Yrosperous New Uear. 


Other ‘‘Copy-rite”’ matic peper teed and 

models from $139.50 reset counver A = 

to $399.50 plus tax abinet as shown $49.50 
acditiona 


WOLBER DUPLICATOR & SUPPLY CO. 


1211 Cortland Street, Chicago 14, Illinois 
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Nathan, Inc., New York, N. Y ram was a major feature of the ile cont 


There being no nominati e fl i! ere Heading the produ demonstrated was the new, im 
roOur-in-one ine Streamline teel GeSK series 


duly elected proved, fou 

Retiring President Rents K presse pleasure recently announced. The company’s new modern office 
in having the honor and privile f servi iS presi la it training course, introduced at the NSOEA con 
dent of O.E.D. for the past veal d thanked ention, was also presented to the visiting sales force 
members for the confidence they have vn in him Stressed throughout the three-day conference as a 
In presenting the gavel to |} ICCeSS! Ben Itkin paramount requirement and function of a sales o 
he wished him the best of his ful nization was the need to present today’s business 
support ind indus 

Retiring President Given Gift ystems 


Bernard H. Nemlich, Regan Office F iture Col Se a ee eer ae enact ope ames Mirae ncated nial 
poration, New York, N. Y Viti ecretary, in ; Fea a eer sae nee : oe peg rage a 
brief address presented Mr. R ( t] handsome sae oo hae snag stage ia sage Bag, adi sO 
leather traveling bag o1 half of ( ti mown. Imes Tim features Glowe-Wernicms 
a token of appreciation fo) rvi ffice ta aE LI ei ; 
for the past two years = sprain ee hat Globe-Wernicks 

John R. Gray called fo: e of thanks fo a hag : gent ee ee ee 
Retiring President Guy Rentsl office osha tliat art nba em bane xe * eee 
Guy Rentsler called fo: risil te f thank for ~ Ty o lia tail ae ree a a oer 
John R. Gray for his abl i} issistance at 7? 9 ii or 
all times. Ben Itkin called f 1g vote of thank 
Seciichenad th Mamie to ie “Rpoeage PHILADELPHIA 0.E.D. ELECTS OFFICERS 
tivities chairman. Needle ey were prompt! The Office Equipment Dealers Clu { Philadelp! 


try wlth the most modern Ilice equipment 


1d SUpPDIIe lor a more efMcilent, economical 


cn 


+} 


given amidst thunderous appla tits October meeting elected the | Ing ores 
A letter from Moe Turman, Metwe Office Equi] erve for the coming year: 
ment Corporation, New York, N. Y., former president President——Russell M. White, Dubin Company, I 
of both NOFA and O-E.D., vy yy John R. Gray First vice-president——J. Ermil, Wm. F. Murphys S 
in which Mr. Turman express« is regre not be vompany 
, Second vice resident-——-Max Bl Keystone Steel 


ing able to attend the mee nve his be aoe 
wishes to President-elect Be I f iccessful equipment Compan 

administration. Mr. Gray he nnounes that ! Pre: rer—Elm Rees, Keysto1 Steel Equ 
November 10 and 11 a meetin the tional officer npany 
of NOFA will be held in Pit irgh, P liscus Fin spendin y Seymour G ( Busine F 
matters pertaining to the elfare of NOFA. A report e Company . . | 

of decisions reached will be ext O.E] - tl Sam Gale Samuel G 


meeting ares 

le 
The balance of the meet e} ( o 

. 5 > a >. my wy ils be — 

sion of matters of intere the a . ane pede own — , se “ . Ri 
sociation and the industr: ap conan deh gangs eliaata cay esa Meraiewaiiage 

Exporters A tion, held on Octobe 
oe ‘ , 7 - 

G-W HOLDS ANNUAL SALES CONFER 


; 


AR ENCI Koh-I-Noor Pencil Company, In ident: H. 7 
Branch managers and distri le esent \ : ; 


attended the annual three-day} es conference of The eS Sania’ tikes H ap Sate 4 : 
Globe-Wernicke Co. held Ot: 3-2 the con ( David Manley, Modern P 
pany’s executive offices in Cincinnati, Ohio. A. C. How r] f Wil embers were elects i. Kin wane 


ard, Globe-Wernicke president pene he meetil f directors: William Daniczek. Koh-I-N Ben 

with a welcoming talk in which he reviewed develo} il Company. It Frank Mason. | e Leaf Metal: 

ments of the past year and outlined sales plans for th Companv: Bet nin D. Curtis ae 

ensuing year. The conference inder the directior Py C nanv: Harold Rose. Eagle Pencil Company 

of E. G. Rahe, vice-president 1 direct ile Miss Mercedes Fernandez. Ch in Paper Con 
An intensive analysis of ne nd improved prod 

ucts in Globe-Wernicke's  p1 ict deve me re a 





GLOBE-WERNICKE SALES CONFERENCE IN CINCINNATI, OCT. 23-25 
In attendance at the three-day meeting at the ympany's executive Leonard. systems division manager: G. J]. Handorf, L. O 
offices in Cincinnati were, left to right, front row: R. W. Sprott. asst R. P. Blackburn. B. Garlinghouse. W. G. Armstrong, R. E. H 
director of sales: W. K. Downing. sales promotion manager: C. W "= M. Derry Back row: C. HM. Beery, &. S. Sutherianc 
Hoover; E. G. Rahe. vice-president and director of sales; A. C. Howard a odd 4 : ; a rag 
resident; H. B. Elmer. A. S. Wright and J. B. Hibbard. Middle row R. C. Laurenson. C. Allen, F. R. Austin 2Omc!, & 
. G. Tracy, C. C. McWilliams, H. M. Fuller > D. Guion. P. H Warnock and K. C 


bal 
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For A Greater Transfer-Time Business... 
STOCK “Y and E’’’s FAMOUS SUPPLY LINE 


The “Y &I upply line is, as you can see, complete. From it 
you can fill every need your customers have and that means 
ttisfied customers who depend on you year after year 
Fill your stocks now to be sure that you will be ready for 


transter-time Dusiness. 


Also Makers of Quality Steel Office Equipment 


| ———— =|] 
ER OD to pees 
YAWMAN»? FRBE MFG.(O. — 


1015 JAY STREET e ROCHESTER 3,N.Y., U.S.A. 








OFFICE APPLIANCES. December, 1950 83 











-9 
7 
m 2 


. 


7s” 


8 





; 2 45 : Pe 





75TH DIAMOND ANNIVERSARY, STATIONERS & PUBLISHERS BOARD OF TRADE, HOTEL BILTMORE, NEW YORK. OCT. 20 


STATIONERS & PUBLISHERS BOARD OF TRADE William C. Horn, William C. Horn Brothers and 
OBSERVES ANNIVERSARY DINNER Company, a past president, spoke briefly of the dif 
A capacity crowd was prese! is t 


he officers and fcuilies encountered iIn maintaining a live, human 

guests of honor marched in to their appointed seats credit organization 

at the head table for a banquet in celebration of the 

seventy-fifth anniversary of Th and Pub 

lishers Board of Trad The place was the Grand Paul E. Burbank, National Stationers Association 

Ballroom of the Biltmore Hotel in New York City and presented the greetings of NOSEA to the Board and 

the date, October 20 expressed the hope it would continue to prosper and 
Dinner was served while an orche 1 entertained serve 

with vocal selections and dance musi Robert Reichman, Mooney’s Inc., New York, N. Y 
Honorary Chairman was L. M. Brow! Eberhard as governor of Region 13, NOSEA, presented the com 


Faber Pencil Company. He presented a hearty wel pliments of his organization 


wh 


come to the assembled members and guests and traced Harold C. Whittemore, Wholesale Stationers Asso 
the steady growth of the Board in its increasing serv clation, offered greetings to the Board, congratulatins 
ice to this industry it on the achievement of 75 years’ growth 
For public recognition for the excellent work of Sec 
Philip E. Scott Is Toastmaster retary Howard S. Sanders, the toastmaster presented 
Philip E. Scott, Esterbrook Pen Company, acting as him with a television set. Mr. Sanders acknowledged 
toastmaster of the evening, introduced the guests at With sincere thanks 


rhe speaker of the evening, Rev. W. E. Roughgarden 


the head table and the officers and trustees, who ; 5**5 
received the plaudits of the dine} Mr. Scott recalled Forest Park Reformed Church Woodhaven N. ¥ pave 
to mind the early relationship between credit and 4@ /earned address on “In Unity There Is Strength 
sales departments with the executive departments. He FEVery organization must have an adequate motive and 
noted the vast difference between the operation of the @" 4Gequate program If It Is to succeed, he och ete tes 
groups now and then. Where formerly they worked Mutual interest dae “eariga- vee with mutual service coupled 
as separate entities each striving in his own direction with progressive, Tfearless approach toward meeting 
now there is teamwork between the credit man, sales 44! Situations 1s the basis of a successful organization 
and top management. To enlighten his listeners he ¢€ Said. The fact that the Board has attained the 
traced the development of the tasks performed by the stature ol 75 years he took as evidence that it has 
Board. fulfilled these requirements. Organization work, Rev 
Henry C. Bainbridge, Charles C. Bainbridge & Sons Roughgarden contended, is an adventure into fait) 
Company, a past president poke of his own experi 
ences in the creation of the credit interchange, now Rossway Heads Committee 
such a valuable service. The board of trustees elected The thanks of the entire group was then voiced to 
to guide the destinies of the Board wa formerly Committee Chairman William Rossway, Eberhard Fa- 
composed of the top brass of the industry. To Secre ber Pencil Company, and his committe: 
tary Howard S. Sanders he gave credit for instituting Howard Sanders than paid tribute to his ant 
the idea that credit men ought to run a credit asso and his office staff. They were roundly applauded. A 
ciation. The Board is 75 years young, he maintained fine variety program was offered to the diners and 
growing in the respect of the industry every day dancing continued until the wee hou 





os = : 
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HEAD TABLE AT STATIONERS & PUBLISHERS BOARD OF TRADE 75TH ANNIVERSARY DINNER, OCT. 20 


Left to right. top row: Robert Reichman, Mooney’s, Inc., New York City to mght, bottom row: Toastmaster Philip E. Scott, vice-president and 
governor Dist. No. 13, NSOEA: Miss Elida Armstrong; Paul Burbank treasurer, Esterbrook Pen Co.; Rev. Walter E. Roughgarden: Mrs 
general manager National Stationery & Office Equipment Assn.; Mrs William Rossway; Mrs. Scott Foster; Rev. Herman Barberry: Mrs. How 
Andrew Geyer, Geyer Publications; Mrs. Harold C. Whittemore; Henry urd S. Sanders; William Rossway. Eberhard Faber Pencil Co., firs 
C. Bainbridge, Chas. C. Bainbridge & Sons Co., past president S. & P vice-president S. & P. Board of Trade, Inc.; Mrs. Walter E. Rough 
Board of Trade, Inc.; Mrs. Herman Barbery; Howard S. Sanders. secre garden; Scott Foster, Esterbrook Pen Co., second vice-president S. & P 
tary-treasurer S. & P. Board of Trade, In Mrs. Louis M. Brown Board of Trade. Inc.; William C. Horn, W. C. Horn & Bro. Co.. past 
Harry W. Armstrong, Joseph Dixon Crucible Co president S. & P president S. & P. Board of Trade. In Mrs. Robert Reichman: Harold 
Board of Trade, Inc.; Louis M. Brown, Eberhard Faber Pencil Co. Left >. Whittemore, secretary-general manager, W esale Stationers Assr 
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VAIL 





PICTURE OF THE ENLARGED VAIL PLANT 


The popularity of MONARCH BRAND Paper Fastening 
Devices is predicated on many years of successful per- 
formance in the world of business. In these difficult days 
demand exceeds productive capacity but the trade we 
have consistently served in the past is assured that the 
unequalled facilities of the great, modern Vail plant pic- 
tured above are functioning at top speed to serve their 


neeas. 


Largest Paper Clip Manufacturers in the World 


900 EAST 95TH ST. 
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7 Most Complete 


line of High Quality 
Desk and /ndustrial 
Staples on Earth! 














MANUFACTURING COMPA 


CHICAGO 19, ILLINOIS 
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PINS 


PAPER 
CLIPS 


PAPER 
FASTENERS 


STAPLES 


THUMB 
TACKS 


N Y 











FILING 


= Transter 


FINDING 







Transfile 


STEEL FRONT FIBRE BOARD TRANSFER FILES 






In this transfer season. how many of your 


customers are going to wrap up their trans 
ferred correspondence and records and toss 
them in a storage room, to be lost, damaged 
or forgotten? A good percentage of them 


will, unless you show them the low cost, safe. 
orderly TRANSFILE way to keep these rec 
ords instantly availabl 


TRANSFILE Files are made of fibre board 
reinforced by steel, so that all the weight of 
the files, drawers and contents is supported 
on steel. They can be stacked as high and 
wide as desired with the patented Interlock 
ze ; Ee 1 t les ¢ ] b )] . ht N a ; 

The steel front style _can be placed righ 13 SIZES 

alongside of your regular office files » STEEL ROLLE 
ere is a TRANSFILE fo: SUSPED 


every purse and purpose 


Go after this profitable business now. Check 
vour stock of TRANSFILE Files today 


Filing Supplies 





In the GUSSCO Catalog you find a complete line of index 
cards, folders, guid et for every standard filing systen 
Every item is a sound, quality value designed to do a bet 


ter job longer You will find the line is priced to enable 





you to meet all competition. And remember we sell 
through dealers only You get cooperation, not competi 
tion, when y sell GUSSCO filing supplies Check 
over your stocks and order today for Transfer 7 





GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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FILING 


1 


E HANGING FOLDER WITH ADJUSTABLE METAL TAB 


Nov than any time during the year, is the time 

den st e and sell Guide-O-folders, for now your 

St Tr att I le-conscious Those overloaded folders. 

log tabs, etc., etc. are mute evidence of the need 
G O-folder hanging folders 

Guide-O lers eliminate all the vexations of old style 

ling—t they hang! They glide back and forth on 





steel sponding to the slightest pressure of the 
finger ti When one folder is filled, just add another H NGS 
Guide-O-folder, for the metal tabs are adjustable to A Iu 


position. And they are furnished in both 


Guide-O lers can be used in any and every filing 


ise the speed and accuracy of filing and 


Demonstration Kit makes it easy to demon 


Guide-O-folders. Make sure your sales 


ng the Kit every day, especially now at 


Gide-O. fe 


WITH SLID-O-MATIC DISAPPEARING TOP 





| file, desk high, where information may be kept in 
iilable [The Slid-O-Matic top completely disappears 
push of the finger. It slides back into place with 
ise. Gray and green finishes. Sturdy all steel construc 
Mounted on rollers, the Guide-O-file can be moved about 
lired The Guide-O-file is equipped with 25 Guide-O 

S mplete witt ijustable metal tabs and an assortment G21-25S 
serts for tab headings. Guide-O-file is also available with 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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STATIONER GOLFERS HOLD TOURNAMENT: 


JULIUS KAHN IS ELECTED PRESIDENT ec 


1950 dawne 


October 10 of 
the weather and 
ill for the forty-third annu eting a irnament 
of the Stationers Golf Associati t tl Hackensack fa 
Golf Club in Oradell, New Js ' As it turned out Me\ 
Dame Nature was in one of he ricious mood A 
and by the time 
and were ready 
displaced by an 


he boy ‘ wuicK luncn ion 
on 


Occaslol 


all was well Ger 


President George F. Griff N Pin Ticket C 


Company, rapped the dinne er rder with a Ral 
welcome to the members a lt He expressed hi Joseph 


appreciation to the group fo! fir backing dur H 
ing the year, continuing the fine f “the oldest Cc 
trade golf association in t} ry. sof know! H 


Weissenborn Welcomes Guests C 


Chairman of the Board, Louis H. Tay 
introduced and expressed hi tificatl it the fine 
turnout both at this annu | the t ! 
naments of the season 

R. A. Weissenborn, Na Pr l ( one 


of the hosts of the day. press ed tl e] ne of the 


Hackensack Golf 


ANNUAL TOURNAMENT, STATIONERS GOLF 


l. Sam Eigen, guest: D. A. P 1g r R. A. We 
born, National Pencil Co.: Joe Schlar r. West She Enve 

2. E. G. Geehring, American Pa r 7 j ; 

3. Geo. Nicklaus, National Blank § r A 
Tavernier 

‘ Wek. Campbell, Rutgers Book Store 1a J t = SM 


Vernon Co.; R. W. Mueller 
Chas. Karasik 





Jaclin Stationery Cor; 

Sam Kahn, David Kahn, In Jack Young and R. McLeod. Minne { 
sota Mining & Mfg. Co.: Ralph Glanz. gu 
Mortimer H. Chute, Bainbridge, Kimpton 6 Hau In Ed Kem; 

and J. B. Kemp, Jr. Ever Ready Calendar  ¢ rry 

Thomas H. Cox & Son, Newark. N. ] 

R. T. Soulby, Eberhard Faber Pen 17 
W. F. Vallely., Baldwin Paper C A. L. Poppe spper & I per 8 
L. J. Messina, Professional Pt ; \ I ; tr, Popper 

Popper 


“sow 


Cw 


88 


; ‘ 4 ‘ 
’ or hy , , } j } ’ T « 
he 1 n had been Li 


the eleme romise othing bu The 


Club to i f ! expre e¢ re P} 


Binney 


" 
noorn, National 





ZeS ere then awarded 

R. M. McLeod, Minnes 
Compal! ' 1OW net in C 
& Smith Company 


ne seasons tropnie 


th . . : > ; + " 
nelr representatives 


Trophy to winne! 


rrophy to winne! 
Faber Pencil C 
Trophy to ru 
West Shore Envel 
morial Trophy to 
ik, Jaclin Stat 


P) Trophy ereate 
Ralp! Soulby Eberhal 
\ l ny best atte 


Elect New Officers 


ne nominating 


ASSN. OF NEW YORK. OCT. 10 
Tru 1 


Max Dreyer. Ameri 


ex and 








erhard Faber Pencil 
nan & Denis« Mi 
Se est; Hen M 
& o.: Martin M 
ily C x 
Stationers & Publ 
nd R Nevin. Detia 
F. Griffiths. Noesting 
rving M. Levy. Art Stee 
Herbert Gottlieb, gu 


Harry 
Associate 


Staty. Co 
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Ever Ready Calendar Mig 


Pencil Compal! 


F 
A 
Mand 
Board of Tra 
Sales C 


sicket Uo 
In 
David K 
B. Sa é 


De cember 
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TTT es RD 





SwWiry 





* 
aie 


the NEW improved ww 


SWIFT ADDING MACHINE 


NOW with All-Steel Unbreakable Case *89°° 


the only 9- figure machine as low as.. 


No other machine gives you such features...at so many dollars less! 


$9,999,999.99 capacity! Ov/) machine at this low price Pick-up" portability! Smallest, lightest complete adding 

that p to 9 figures machine on the market, easily carried in optional zipper case 
- ee ase I i hine at this iow price with strea . “-KCY KCVDOATA, VISIDIC adding qgiais, rec OLals 

All-Steel Case! his low | th stream Easy to use! 10-key keyboard ble adding dial 1 total 
e, in choice of smart colors. and sub-totals, oversize pica type, short stroke handle. 


SWIFT BUSINESS MACHINES CORP. peor. a-11 
A MUST for executives, professional men,  —-©"**" Berrington, Mass. 


Please send booklet giving complete information about the 


stores, homes and large or small offices! new Swift Adding Machine 


NAME 


COMPANY 


MAIL COUPON FOR FREE BOOKLET! ADDRESS 
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NOMA HOLDS REGIONAL CONFERENCE IN TEXAS 
The National Office Management Association held 


1t10n ‘Lover 


Vice-preside: 
Company 
Treasurer—J. B cen J Ri y Calendar its fourth regional conference and expos 
Manufacturing Com 15-17 at Rice Hotel, Houston, Tex I nt were around 
Secretary—Howard 1 NOMA members from the South and Southwest, 
lishers Board of Trad 10 and 14 
The retiring preside was Dr. Dwayn 
clation both to the membe 11 ittee an f education for tl nternational 
the board of direct I I Ope f il rporation, Nev £ rc, N r. wai 
he had enjoyed servit 
and hoped the experie1 


Ol 


ing on the progral 
— Anderson & Co 
GREAT LAKES TRAVELERS CLUB TO STAGI vv 1e! ‘airmont Foods Co 
ANNUAL CHRISTMAS PARTY ON DECEMBER 20 Hopson nslee and Hopson, Hou 
The annual Christma of the Great Lake Deeming, Scovell, Wellington & 
Travelers Club will be hel the M t lanu Russell |] iggins, Arthur Young 
facturers Club, Merchandise M ( n tol lex Bennett, Inland C 
nesday, December 20, be t ! Indlanapoll nd., and W 
Following a friend 
dinner will be served 


—-><« 
DS COMPANY MEETING 


f t} 


O ne Oran | 


yt Mitt 


t 


¢ 
oO 


e, N. J 


( 


will be provided throu 
planning 
orphan boy or girl 
priced at $4.50 and deale! 
Heading the committee 
Reynell, Oxford Fili 
Henderson, The Carte 
man, and Gordon Kicke! 
Ray Eichenlaub, Service 
Ed Rohrs, Eaton Paper C 
Poorum & Pease C | 


r +? j 
O a eri 


oo —--e 
FLEISCHMANN HONORED AT RETIREMENT 
A dinner in honor of Art F lei ! ret 
employee of Bainbridge, K 
held at the Greenwic}] 
York, N. Y. on Tuesd 
attended by the office: ! he h 
took pleasure in expre M ! AT M & V SALES MEETING, PARK RIDGE 
Mrs. Fleischmann ge Real iy oe re acote a on 
During his 32 veat { : f I fact Park Ridge. N 
Mr. Fleischmann has C.F. I 
try departments. Fo! 
been engaged in adn 
assistant to the preside: 
Mr. Fleischmann, alte! 
bridge, Kimpton & H 
the agricultural field 
an amateur I 
he now fulfi 
tific stock fa 
with his son, Calvin 
The dinner progran 
by the company’s 
J. G. Bainbridgt 
directors of Bainbridge 
Fleischmann’'s wide 
ness and his long expe! 
of his company wert 


William H. Greenleat 


iS 


ry 
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ys 
ifs 
uv 


FOUND 
WHERE BUSI 
SUCCEEDS 


SYTEELCAS E 


BUusSsITICSS f-qiuipnirerit 


RAPIDS 7, MICHIGAN 








need evening all had good appetites f 


ing, brand names, dealer campaig! production in 
and so forth. Individual sales progres reports wert that followed 
delivered by all branch ma! 

Personal conferences dealing with indiv 
office problems were conducted by General Manager 
Campbell, P. L. Foster, sales manager, and H. S. Locke credit 1s due {for arranging a splendid days 
assistant sales manager 


Individual Drancn vas on hand to act as host, as was the commit 


AT CEDARBROOK COUNTRY CLUB Pemnesaane 


Members and guests of the Penn-Mar-Va Traveler 
: acum at pe Mie se fr ban re hi] At the close of dinner, Richard M. Graff, after 
Club assembled at the Cedarbrook Country Club, Phil ; 
hanking his committee, announced the winne! if the 


adelphia, Pa., on Friday, October 6, to attend thei! $e * ; 
annual outing golf contest and distributed the awa 
; : , : The winners were 
Those who did not play f took advantage of a ss ae ; 
a Lo\ oT iCK { > S ittnews rOS Wil 
splendid putting green or played cards in well-ap wa ee Jack Matthews, Matthews Bi Nil 
: mington, Del 
pointed club rooms . ge ; el a 
The annual softball gan incelled in order Low net—George W. Barley, Eversharp, Inc 
Other winners were Ed Dages, Industrial Tape Cor 


to permit members to view \ television or hear a 
radio play-by-play descriptio f the hird World por pipe Edward A. La Gasse Victor Safe & Equip- 
Series baseball game betwee! Philli d t ment Company; James G. Shearman, Acco Products 
‘ : as ‘ Palm { ef rie riliile ana I - . = . ‘ 
Inc George E. Harscheid, National Blank Book Com- 


Yankees 
Turn to page 137, please 


Refreshments were served it he fternoon and by 1 


11 
ANNUAL PENN-MAR-VA OUTING, CEDARBROOK COUNTRY CLUB, PHILADELPHIA, PA., OCT. 6 








1. Ben Wachtel, Parker Pen Co.; Fred Milner. Joseph Dixon Crucible 8. James W. Curran, Eagle Pencil Co Claude Kershner. Dieckhaus 
Co.; Otis R. Prior, Mutual Stationers Supply Cory; Stationers. Philadelphia. Pa.; Edward A. La Gasse. Vi Sate & 
2. Charles W. Lukens. Yeo & Lukens Co., Philadelphia. Pa., governor Equipment Co.; James G. Shearman. Acco P 
of District No. 3. NSOEA 3. Joseph W. McCormick. Jr., Stationers Gui William 
3. Jack F. Emhardt, Columbia Stee! Equipment Co John J. Kerns Boyer and Tom Crilley. Wilson Jones C Scripto 
Stationers Loose Leaf Co.; George B. Lex. L. E. Waterman Co In 
4. Bart J. McCloskey and George Munn. L. E. Waterman Co.; Henry Front Row: Joseph A. Snitzer, Automatic Printing Corry president 
H. Artman,. Stratford Pen Corr Stratoflame Div.; George W. Bar Phil hia Stationers Association, Philadelphia. Pa Mark 
ican Pencil Co.; Joseph Dunn. William F. Murphy's 








ley. Eversharp, Inc. ri 
Philadelphia, Pa.; Dick Young. M 








5. Robert L. Johnson, Warshaw Mig. C In Ragnar Bruno, Minne Sons Co 
sota Mining & Mig. Co.; Ed Dage und Al Wagner, Industrial Tape . Rear Row Gene Rosenberry. Amer Pencil C Taylor 
Corp. B. Kellogg. C. Howard Hunt Pen Co.; J. O'Malley. Minnesota Min 
6. John Guilfoyle. Clark, Guilfoyl« O Philadelphia, Pa Howard ng & Mig. C Don Endo, Carter’s Ink C 
Satterthwaite, Garrett-Buchanan C Richard M. Graff, Esterbrook Front Earl H. Pr zel, Speed Products C Georg: 


: : ) 
Pen Co.; Thomas Clark, Clark. Guilfoyle Co.. Philadelphia. Pa L. E. Waterman Co. Rear: Joseph A. Snitzer, Automat 
Curry. In Philadelphia, Pa.; Charles [Ory Philadelphia. Pa.; William D. McCully. S. E. & M 


7. Sylvan Muchnik, Samuel! F 
G. Peters and Gordon Blizard. National Fiberstok Envelope C In George E. Harscheid. National Blank Book 
Jack Matthews. Matthews Bros Wilmington Dé Moore Dennison Mig Co 
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re] President Mark J. Kenna, American Pencil Company 
Te¢ wno 
took care of the many details and to whom much 
juting 
They were: Chairman Richard M. Graff, Esterbrook 
th a —e- por Pen Company; William D. McCully, S. E. & M. Ver- 
PENN-MAR-VA TRAVELERS HOLD OUTING =e nd Io} rn 7 ice 

non, Inc and John J. Kerns, Stationers Loose Leaf 





inesota Mining & Mig 








& 


is there a = GAP in your 
Office system's line ? 





Fort nd Guid mplete line for all Diebold equipment) 


Fire-Resistive Equipment 


1) 1 ! res 


I 1 Electric Rekordes} ir on-the-spot prot 


Cash Protection Equipment 
gard Chests (in many models) 


( nter Cashgard Unit 


rmation on the items you ve 
this coupon and tear out NAME ADDRESS 


e checked items. Send to 
COMPANY 


| dic | \ Ic Ine. REMARKS 


CANTON 2, OHIO 
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Y AND E SELLS CONTROLLING INTEREST JEFFERSONS STATIONERS, INC., SPRINGFIELD, 
from Rochester, N. Y., have ILL., FIRM, REACHES 50-YEAR MARK 


Press dispatches recently from ha 
revealed that Yawman and Erbe, one of Rochester In a beautiful setting, embellished with music and 
oldest manufacturing concerns in office equipment and flowe! the remodeled and refurbished store f Jef 
furniture, has sold a controlli interest to Ralph fersons Stationers, Inc., 309 S. Fifth St., Springfield 
Robinson of Milwaukee, Wi Ill.. was thrown open October 6 wit! vell-attended 
Mr. Robinson is owner of the Precision Metal Work public reception 
ers Company of Chicago al two Milwaukee pressed Harry W. Hanson, president: hi ! H. Walte 
metal companies. He wa ve paid more than Hanson Jr., vice-president, and Mi Jeanette Moore 
$2,000,000 for his interest Lreasurel neader the receiving line throug! t tne 


_——_ — " 
Refreshment were served to visito! in the new 
HART MANUFACTURING ACQUIRES WRIGHT ‘ffice display rooms on the second floo 
The Hart Manufacturing Company, 2400 Endicott rhe event marked 50 years of development, begin 
Ave., St. Paul, Minn., has taken over the Wright Com ning with the Rokker Printing & Binding Company 


pany of St. Paul, Minn., in the manufacture of dupli vhich was succeeded by the Jeffersons and which the 
cating machines 

The Wright Company hereafter will be operated 
from the modern Hart Manufacturing 
tory as the Wright Duplicator Division of the Hart 
Manufacturing Company and such, will continue 
to produce Wright spirit duplicator: ipplies and 
accessories 

Dealers may handle either or both machines which 
will be marketed by separati les organi 

Hart E. Holmberg is preside f the Hart Manufac 
turing Company and J. E. Bjork 1 ecretar\ 


ipany fac 








tion 





°° « \ ‘ ; J 
KENSETT FIRM FORMED AT TOPEKA PARTNERS IN THE JEFFERSONS ENTERPRISE—H. Walter 
Horace Acres & Company, established in Topeka Hanson, Jr., vice-president and secretary, and Harry W. Han- 


Kans., in 1946, will be known as Kensett Company son, president, co-owners of the Jeffersons stationery outlet. 
Tom G. Kensett, new executive head of the com 

pany, has announced. The new company will feature Hansons took over in 1933 and developed on large 
office equipment and suppli Acres will remain with cal . 


the organization and \y dé naree It outside At a dinner preliminary to the public receé ion 
sales activity President Hanson and son we re host 25 repre ‘ nta- 
In addition to handlin: thee equipment and sup tive i manufacturers and wholesalers of 7 tionerv 
plies, Kensett Company will maintair i. complete de ind office supplies and members of the tore tafl 
partment for maintenance and repall ervice ol y yY¥ Dallman editor of the IJllir State Re te 
typewriters and other office machine The hobby de banquet speaker, paid tribute not only to the “busi 
partment will feature suppli nd servicine of mode] ness genius” of President Hanson and his so! it to 
planes, trains and autos..-WLF vhat he termed “the enduring moral and iritual 
o~= values Which are fundamental to the ustained and 





MANUFACTURERS’ REPRESENTATIVES AT THE JEFFERSONS STATIONERS OPEN HOUSE 


Left to right. front row: Bill Leineweber. Associated Stationers Supply ment, In Cort Horr, Associated Stationers Supply Co.; Wm. J. Boyd 
Co.; Dell Mann, Chicago Printed String Co.; Marion Follin, Jasper Of Acco Products, In and Art Steel Co., In Dwight Streeter, Parker 
fice Furniture Co. and B. L. Marble Chair Co.; Elmer Beck. Wilson Pen Co.; Wm. E. Montague, Minnesota Mining & Mig. Co.; Al Skibbe 
Jones Co.; George Hanson, Boorum & Pease Co.; Frank Condit, Berger Boorum & Pease Co.; Ray Eichenlaub, Service Steel Products Corp. 
Mig. Div.. Republic Steel Corp. Left to right, rear: Tom Bulger, Geyer's Roger Olsen. A. C. McClurg & Co.; Norm Bickel, Sanford Ink C E 
Topics; Frank Kindig, Shaw-Walker Co Blair Little, All-Steel Equir Waters. Jr.. Underwood Corp.; F. C. Thomas. McDonald Products Corp ' 
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from the 


OUTH’S LARGEST 


manufacturers of ‘ -— 
= . 
“ 


HROME 


DIXIE CHROME PRODUCTS, INC. 
IRVING, TEXAS 
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FIRST FLOOR OFFICE SUPPLY DEPARTMENT OF JEFFERSONS STATIONERS IN SPRINGFIELD, ILL. 


richly-deserved progress of Jeffersons Stationers.”’ 

It was pointed out by speakers that the company 
has customers in over 30 and 1500 customers 
in the 60-mile trade area of Springfield. The fact 
was stressed that Jeffersons carry in stock 14,000 
items of office supplies, including furniture, and that 
they have had exclusive contracts for over 35 years 
with some of the leading manufacturers and suppliers 

The place of business consists of three floors and 
basement of more than 16,000 square feet. The base- 
ment is given over to stockrooms for office supplies 
and smaller items. The third floor consists of recrea- 
tion room, warehouse for furniture and large items, 
together with shipping and receiving department. The 
used furniture department is handled from this floor 
as well, with service and refinishing done here. Ex- 


States 





RIGHT—A group of five model 
offices, with office furniture 
selected to harmonize with dis- 
tinctive color schemes. The 
same room houses small and 
miscellaneous files, combina- 
tions and cabinets. 


cellent facilities are available for handling shipments 
and delivery with two elevators 

The second floor consists of five model offices, each 
having matching color schemes in the new decorator 
colors such as forest green, deep wine red, silver gray, 
chartreuse and cocoa brown. Each office suite is com- 
plete to harmonize with the colors 

The first floor is completely new and the fixtures 
were entirely designed by Ray Eichenlaub of Service 
Steel Products Corporation. The walls are soft eye-ease 
green with the floor of tile in harmonizing green and 
beige. The steel fixtures are in grained light French 
walnut finish. A new automatic passenger elevator and 
air-conditioning have been installed 

The two executive offices are immediately 
the selling area on the first floor. Salesmen’s 


behind 
desks 


LEFT—A view of the second 
floor office furniture depart- 
ment at Jeffersons, with steel 
furniture arrayed at left, wood 
at right. In background is a 
special Christmas card, wrap- 
ping and gift department. 


=> 
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Now I know why the §, eel age Stenographers Desk 


; is so wonderful to work at! 


| 

d Famous Steel Age Desk comfort doesn’t “‘just happen”. In the 
2 case of the popular Stenographer’s Desk, for example, there are 
. several great Steel Age features that make for extra work-ease 


and efficiency. The adjustable gliders, for instance, make it easy 
to achieve just the right typing height for any girl—tall or short. 


> 


The sloping stationery shelves of the top 
drawer make every stenographer her own 
efficiency expert! They keep letterheads, 
second sheets, carbon sheets and forms 
separate, clean and easy to get at. 











—_a 
= 





Stenographers who need handy filing space 
can have their own optional vertical file 
drawer. It fully extends from the desk, 
glides smoothly open—even to a light fem- 
inine touch—on ball bearing suspensions. 
No wonder stenographers everywhere are 
aski Ss Age! 
asking for Steel Age > 














=—— CORRY—JAMESTOWN 
a J - MANUFACTURING CORPORATION x CORRY, PA 
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1 Love with a wonderfyl buy! 
% x * 


a“ 


‘Tn 





} la here’s a song that will top your parade of hits. The 
| lyrics will be sung by a whole big chorus of your 
customers. The melody is written in sales and the encores 
they'll be terrific! 


What’s the reason for this joyous occasion? 
Why, it’s Non-Stick, Columbia’s popular 
pencil carbon. 


Non-Stick is now being made to a brand 

new—a wonderfully better formula 
that’s just packed with sales potential 
for you. 


New Non-Stick is a brilliant blue— 
clean as clean can be — actually 
comparable to the cleanest type- 

writer carbon. 


Just think of being able to pro- 
vide your pencil carbon ac. 
counts with a sheet that 
won't discolor, or smudge — 
that doesn’t sweat, or bleed 
that doesn’t get tacky re- 
gardless of weather or climate. 
It’s a tough, long-lasting sheet, 
this new Non-Stick —ideal for mani- 
folding. 


ee You think that is strong sales talk? 
puuume ~~ Well, just mail the coupon with your busi- 
j ness letterhead and we'll send samples of 
Non-Stick that will do their own convincing. At the same 
time, we'll tell you about Columbia’s Sales Cooperation 
plan that has helped make Columbia Carbons and Ribbons 
a big and profitable department for stationers from coast 


to coast 





COLUMBIA RIBBON & CARBON MFC. CO., Ine. 
Vain Office & Factory: 
102-12 Herb Hill Road, Glen Cove, L. I., New York. 
New York Sales Export: 58-64 West 40th Street. Branch 
Offices and Distributors in Principal Cities. Consult your 
local Telephone Classified Directory 


Tuo Popular Weights 


NON-STICK Carbon Poper 
is made in 10 and 15 |b 
weights and in oll sizes 











COLUMBIA RIBBON & CARBON MFG. CO., Ine OA-12 
102-12 Herb Hill Road, Glen Cove, L. 1... New York 


Please send me free samples of the new NON-STICK Pencil Carbon 
Paper and details of ¢ mi s Sales Cooperation Plan ° 
Size 











ayy NON-STICK PENCIL CARBON PAPER 
Position 
Company 
Address . 
City. ais ; Zone State 
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are in a speci provided room on the second floor 
A complete ‘communication system is provided 
in conjuncti th the phones to permit immediate 
ontact of all personnel and locations. 


Many priz 1d the serving of refreshments added 
nterest to the open house. 

High praise ; given the company by the factory 
representative who assisted in the opening. They 
were Kept | xplaining items and many large orders 

ere taken 

— 
BALL FIRM HOLDS GRAND OPENING AT JACKSON 

A completely w store bedecked with banks of flow- 
ers from admiring and anticipating manufacturers 
presented itself travelers attending the grand open- 
ing of the Ball Office Supply Company, Jackson, Mich., 


September 19 and 20 
Helen and B Ball, Herb Wilking, Alice Brooks and 
ther company officials were superb hosts to an en- 
thused and happy group of travelers and local pur- 
Bob and Helen Ball treated the entire 
s steak dinner and dancing in the 
Hotel Hayes. 
nd visitor was presented with a 
package of valuable merchandise furnished by the 
given outright by Ball. 
were added to the commercial offer- 
1f Jackson’s public was more than 


ifying. Seve | new numbers of greeting cards 
V sold ou first day 
Several of 1 ravelers returned the dinner and 
tainme! Bob and Helen Ball the following 
gl Septe! r 20 
The follov ealers and travelers registered: 
M Schuster, Smead Manufacturing Company; Dick 


‘il Company; LeRoy Hansell, The 
Ernest Ammon, Art Metal Con- 













OPENING DAY AT THE NEW 
BALL OFFICE SUPPLY. INC.., 
STORE IN JACKSON, MICH.—At 
' of one side of 
the new store's interior. This area 
is devoted primarily to office sup- 
plies and commercial stationery. 
The opposite sid { the sales 
floor is almost whoily allotted to 
a wide ran7e eting cards. 
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struction Company; Jim Sullivan, Wabash Filing Sup- 
plies, Inc.; Ben Beeler, Associated Stationers Sup- 
ply Company, Inc.; John Wakeland, Esterbrook Pen 
Company; H. M. and Claire Donisthorpe, Ace Fastener 
Corporation; Jack Luke, Sengbusch Self-Closing Ink- 
stand Company; Mr. and Mrs. Tate Taylor, Stanley 
Greeting Cards; Mr. and Mrs. William Finger, P. F. 
Volland Company; Bob Carver, Harter Corporation; 
John Hegarty, Boorum & Pease Company; W. A. 
Wright, Gibson Art Company, and Fred Schoen, Eagle 
Pencil Company. 

Ed and Olive Kleba from Royal Oak, Mich., Mac and 
Vera MacDonald and Harold and Florence Stingel 
from Saginaw, Mich., also joined in the celebration to 
wish their fellow dealer friends success and good going. 

—- ——— < 


OFFICE APPLIANCE, SUPPLY FIRMS EXHIBIT 


The Milwaukee Purchasing Agents Association held 
the fifth “Parade of Products” in the Auditorium dur- 
ing October, with more than 150 exhibitors. Included 
among the exhibits were the following manufacturers 
and dealers of office supplies and appliances: Dicta- 
phone Corporation; A. J. Farnham Company, Inc. 
(Ediphone distributors); The Heinn Company; Multi- 
graph Sales Company; Siekert & Baum Stationery 
Company; Star Paper Fastener Company; Webster 
Electric Company, (Racine, Wis.) tape recorders; 
Western States Envelope Company, and others. The 
envelope company had envelope-making machines in 
operation, and this exhibit received as much as, if not 
more, attention from visitors than any others. 

There was no admission charge and the exhibits 
were not open to the general public at any time. In- 
stead, 90,000 tickets were distributed to executives of 
companies who might be interested in the products 
displayed. College students were also invited —JEH 


>< 








LEFT: the display window of the new store at 
257 W. Michigan St. Following the modern 
trend, the window gives an unobstructed view 
of the entire interior. The owners are Robert 
and Helen Ball, who formerly operated Ball- 
Marsh Office Supply at 252 W. Cortland St. 
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OPENING DAY AT NEW QUARTERS OF L-M STATIONERY 

COMPANY, CHICAGO.—Upper left: 

Robert P. Lauterjunge. Upper right: Mrs. Conrad Lauter- 

junge. Lower right: George Mersman, Mrs. John Hielscher, 
Mrs. & Mr. Robert P. Lauterjunge. 


L-M STATIONERY COMPANY IN NEW LOCATION 

After many years in South Dearborn Street loca- 
tions, the L-M Stationery Company, Chicago, moved 
into the loop in October and became established in 
the Board of Trade Building. A grand opening was 
held on Monday, October 16. All day long Mrs. Conrad 
Lauterjunge, wife of the founder of the business; her 
son, Bob, and his wife, Mrs. John Hielscher, and George 
Mersman were kept busy greeting visitors, showing 
them the new store and giving them flowers. 

Located off the lower level lobby of the building, 
the new L-shaped store is the culmination of more 
than 44 years of steady growth. Established in 1906 
by Conrad Lauterjunge and C. L. Morris, the business 
came under the sole ownership of Mr. Lauterjunge in 
1912. Twenty-three years later Mrs. Lauterjunge took 
active charge following the death of her husband. 
Without previous commercial experience, but charged 
with an earnest desire to carry on the business her 
husband had built, she used her time in developing 
skills with such effectiveness that the L-M Stationery 
Company has continued to grow 

In 1945 Mrs. Lauterjunge’s son, Robert, took an ac- 
tive, full-time interest in the business. During preced- 
ing years while going to school, Bob would go down to 
the store occasionally to help out, but it was less than 
five years ago that he decided to become a stationer. 


George Mersman and 





Now he is in complete charge of the business, which 
permits his mother to take it easier, limiting her ac- 
tivities to advice and counsel. Assisting in manage- 
ment and sales work is George Mersman, an experi- 
enced salesman who is well known in the Chicago 
area of the stationery industry. 

The new store is tastefully decorated. Green walls, 
gray ceiling, and green and gray rubber tile flooring 
make a pleasing combination with steel shelving and 
display counters in brown tones. Fluorescent fixtures 
provide excellent illumination. An interesting display 
area just inside the entrance affords opportunities for 
exhibiting larger equipment items. Large windows 
facing the lobby reveal the displays effectively. The 
store is air-conditioned, assuring customer comfort 


at all times. 
a 


CANADIAN FIRM EXPANDS 
Robert Duncan & Company, Ltd. recently opened 
a new office supply store at Cannon and Hughson Sts., 
Hamilton, Ont., Canada. The firm operates its main 
store at James and York Sts., also in Hamilton. 





ECKERT EXHIBITS AT LEHIGH CO. 
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Pictured above is the exhibit of Royal H. Eckert, Inc., 
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at the annual fair of the Lehigh Co. 


Agricultural Society held recently. The exhibit comprised Security Steel office furniture. 
Mosler safes, Sikes chairs, Hale bookcases, Tiffany stands, Leopold desks, all makes of 


portable typewriters and numerous miscellaneous items. 


About 75,000 people inspected 


the exhibit, which resulted in a number of sales as well as a valuable backlog of prospects. 


100 


December, 1950 


OFFICE APPLIANCES, 














the Seasons 
Lreetings and Best 
Wishes to All 
Hur Friends in 


the lrade 


JASPER, INDIANA 


Soea—THE JASPER DESK COMPANY ———\QQ}j - 





A. B. DICK PURCHASES LITHOMAT FIRM 

A. B. Dick Company, originator of the mimeograph, 
which a year ago built an eight million dollar plant 
at Niles, Ill., a suburb of Chicago, has purchased the 
office offset duplicating business of the Lithomat Cor- 
poration at Cambridge, Mass. This organization orig- 
inated the coated paper master for the offset process. 

The company announced the purchase as the first 
step in its plans for entering the offset duplicating 
market with a full line of machines and supplies. 

William G. Mullen, formerly vice-president and di- 
rector of the Lithomat Corporation and responsible 
for many major developments in the field of office 
offset duplicating, joins A. B. Dick Company in a con- 
sulting capacity. 

The line of Lithomat offset supplies, which has had 
selective distribution, will now be marketed through 
the nation-wide organization of authorized distribu- 
tors for A. B. Dick mimeograph products. In the near 
future, these products will be packaged under the com- 
pany label and be known as A. B. Dick Mimeolith 
supplies for offset duplicators. 

A. B. Dick, III, president of the company; also an- 
nounced that plans are well under way for introduc- 
ing an advanced offset duplicator with many innova- 
tions. “It is our belief, after exhaustive search,” he 
said, “that there is room for much improvement in 
the offset process for office duplicating. After all, 
this process for office duplicating is, comparatively 
speaking, in its infancy.” He dismisses any idea that 
the offset process would obsolete mimeographing by 
disclosing the fact that company research and sales 
records show 13 of the 15 major markets for dupli- 
cating equipment are essentially users of mimeograph 
equipment. “Furthermore,” he said, “our research 
activities in the mimeograph process are at a record 
high level. We share the opinion with users of both 
processes that the two complement each other. There- 
fore, our entering the offset field is no more than a 
natural development in the company’s business of 
manufacturing and marketing office duplicating de- 
vices along with related products.” 


>< 


VICTOR SAFE EXPANDS SALES FORCE 

In the interests of giving better service to its dealers 
in the Middle West, the Victor Safe & Equipment Com- 
pany, Inc., of North Tonawanda, N. Y., has announced 
several changes in territorial assignments and the 
addition of two new sales territories 

F. C. Leonhard, who has covered the Ohio, Michigan, 
Indiana, Kentucky, West Virginia territory for Victor 


CHESTER SHEETS (LEFT) AND JOHN AMOROSINO 


in the past, will still headquarter in Detroit, but will 


concentrate his activities in Michigan, Indiana and 
Kentucky. 

John Amorosino will take over the Ohio-West Vir- 
ginia territory for the company, starting early in 
November. Mr. Amorosino is not a newcomer to the 
Victor organization, having a very successful record as 


a Victor sales representative for the past several years 
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in New York City. He will work under the supervision 
of Mr. Leonhard 

George Desmond will now cover Iowa, Kansas, 
Missouri, Nebraska and part of South Dakota for 
Victor, with headquarters in Independence, Mo., ag} 
in the past. He is relinquishing the states of Minne- 
sota, North Dakota and part of South Dakota. 

Roy Skibbe, who has covered Illinois and Wisconsin, 
will retain his Illinois territory with headquarters in 
Arlington Heights and will also supervise the activities 
of Chester Sheets 

Mr. Sheets started calling on dealers in Wisconsin, 
Minnesota, North Dakota and the northern counties 
of South Dakota on October 16. Mr. Sheets is also a 
Victor man of several years’ experience calling on 
the New York City trade. 

*—e 
ACTIVE DISPLAY OF SMALL BUSINESS MACHINES 
IS TRAFFIC-BUILDER AT KISTLER’S 

A comprehensive mass display of small business 
machines, out in the center aisle where anyone who 
wishes may operate any of the machines for practical 
demonstration, has been a steady traffic-builder in the 
office supply department of The W. H. Kistler Station- 
ery Company, stationers and office outfitters in Den- 
ver, Colo. 

The display, as illustrated, is mounted on a sturdy 
steel table in the center aisle, and includes four levels 


SMALL OFFICE MACHINE DISPLAY AT KISTLER’S 


of shelving, pyramid-fashion, which extend to a point 
five feet above the floor. Plywood was used to build 
up the separate levels, on which are displayed postage 
scales, ordinary scales, pencil sharpeners, staplers, 
staple removers, paper punches, perforators, eyelet 
punches, tape dispensers, seals, and tacking machines. 
Each machine is labeled as to its proper position, with 
one-inch strip signs next to each display. 

Handy pads of paper are kept in an open space at 
the right end of the fixture, to encourage visitors to 
try staplers, operate punches, weigh pads of paper, 
and so forth, to sell themselves on the equipment. 
There are more than a dozen varieties of staplers thus 
exhibited, including portable pocket models up to 
those which make their own staples. Sales of each 
model have been considerably accelerated by this 
active display. 

“There are many small office machines which the 
businessman would do well to use, but which he fails 
to purchase simply because he’s not familiar with 
them,” it was pointed out. Giving them an opportunity 
to experiment with such items as a time and date 
stamp or a triple-hole punch, without making the 
prospect feel that he is imposing on the store, will 
inevitably increase sales.”—RAL 

aE ee 
OFFICE SUPPLIES STORE OPENED 

John R. Flynn, active in the field of stationery and 
office supplies in Portland, Ore., for 17 years, has 
opened his own store, Flynn’s Office Supplies, at 217 
S.W. Stark St., Portland. Mr. Flynn, who has been as- 9 
sociated with Charlie Helwig, Inc., as treasurer, will 
keep his interest in that company 
1950 
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double index drawer for 3 x 5 or 4 x 6 cards (3200 capac- 
ity); card drawer may also be used for cancelled checks; a 
storage cabinet with three adjustable compartments under 
lock and key. Saves stationery and supplies. Size without 
the bookcase is 32” high,30% "wide, 17 2” deep. in olive 


green or Cole gray. $ 3975 


With plunger-type fock which automatically locks al! drawers. 
Ne. SRI G isle Sate le intistbbtinaes vvaseadeenesne TO 





IPMENT COMPANY 


285 Madison Avenue, New York 17, N. Y. 












9% 























The “AUDITOR'S” FILE Nc 


~ Contains: Two ball-bearing 


double ind for 1s i 
or dole gong | . The built-in Safety Vaults are well worth 


leknens checks; One sate ortn t will : ‘ 
nb ion lock {no key ne YO the entire cost of these cabinets. idea! for 
he combination) also thr 


Sempartments under lock . hae ; innumerable uses, such as cigars, liquors, 
‘ 0%," wide, 17 2" dee 


personal valuables, confidentiai papers, efc. 


ae) a - STEEL EQUIPMENT COMPANY 
285 Madison Avenue, New York 17, N. Y. 





; ; 


| 

















' 
ae : es r, bs 7% aS i ron & 
oe ‘a : % ‘ 
’ et % ae ; fi } 
ry Ps ‘ ® ae >, i ee eye J 4 hy ’ : 
af < 4 - i ai ae - be Bp deer : 
; - s ; < 2 hd : fe a “a ws a : 
cs a Oe, gk $ *g ig Oe “ es Re r y ‘ > oe 2 : i 
ae . Be ‘ a ; Se ey "i 2 » a ¥ ~ ea x > i 
= x 4 3 , P . 2 4 ae ’ & ‘ : : | 
“- j : 3 $ 3 a %: 7] 3 : f | 
7 4 3 3 . : “ 2 . h ; 
on me 2 céhe < *~ : 
j . 4 z= . = , F) be | 
: nal if Poke Bo a . a 
+ ros ‘az. ‘ ; " - | 
: - ‘i BS ; . : : | 
~ - 
x 




















io. 197Y $4g°° The “SALESMAN’S” File No. 960Y $690 


y nook, large enough to keep A drawer for prospects’ and customers’ namés. 

onal papers orderly. A steel Holds 3200 3x5 or 4x6 cards or cancelled checks, 

sluables (only YOU know the Two ball-bearing letter files for letters and quots- 

bearing letter files. 37%" tions. A steel safety vault protected bya combina- 

>” deep. Cole gray baked tion dial lock. 43” high, 154" wide, 17%" deep. 
Cole gray baked enamel finish. 


ot! . No. 197Y-PL.. $55.00 With plunger-type lock which automatically locks all drawers, — 
— ’ No. $OOWPL acc loa ames faci. Sg 


we 


_ CUTS OR PHOTOGRAPHS OF ALL COLE PRODUCTS ARE (A 





STEEL EQUIPMENT COMPANY 
285 Madison Avenue, New York 17, N. Y. 


ron 


STORAGE 








LETTER SIZE 
f 
SANITARY BASES 
for all size files ; fi owe 
3.60 4 : rn 
: FE 
x ' , we 
2 tic 
y a to 
Tl 
fir 
FREIGHT BILLS is 
in 
isl 
{ 





CHECKS 





STURDY CONSTRUCTION — Prontos ore built of 275- SIZES AND PRICES 


Ib. test corrugated fibre board and reinforced with 
FIBRE BOARD STEEL 
| DRAWER FRONT DRAWER 


| File PRICE File 

Width Height Length’ No Single Carton N ingh 

SAVE FLOOR SPACE — Constructed so that they inter- . . ——— : a 

, , . . — tLetter Size 12% y | £210 $3.55 $3.45 i210L. . $4.46 4 

lock into solid units and stack as high as the ceiling, jLetter Size 12% E210S 3.45 3.35 1210S 
tlegal or Cap 15% . ESi0 .. 435 4.25 1S10OL 
Invoices 10% EI09 3.20 3.10 109L 
*2 Rows 8x5 Forms 107 El08 3.40 108L 

*Invoices or 2 Rows 8x5 107 3.35 108M . 
Freight Bills 2.90 19714 
LOCATE YOUR RECORDS EASILY — No more need of Checks 5 || 104 
- ; 2 Drafts or Checks 2.30 1941L 
fussing and fuming. With Pronto files you can get at Drafts or Checks 25 1941M 

5x8 Forms 60 || 18SIL.. 
Deposit Slips (2 Rows) 1esiS 
Deposit Slips 184iL 
Tabulating Cards 1731L 
*3x5 Cards (3 Rows) 1645L 


*4x6 Cords (2 Row > 
BEAUTIFUL APPEARANCE — Pronto files ore beoutiful °345 Cords t so 1266t : 
Vouchers (Upright) 1S92L 
tledger Sheets 


912L 
The steel drawer front matches your reguior active tledger Sheets 1212M 


office files. *These numbers have removable divider partitions. tPacked 6 to a carton—all others !2 te 
Prices Slightly Higher in Texas, Colorado and West of Rockies = 


PRONTO FILE CORPORATION &g 


285 Madison Avenue New York 17.N. Y. 


steel on the shell and the four corners of the drowers. Inside Dimensions 
Suggested Uses 


oo 
w 
w 


SSRRASASSSRSARARKS 


saving valuable floor space. 


w 
yv’ 
o 





oll records just as easily as in your regular active files 


VaWwaunhaALW@O@ 


SRESSSRERSSE 


RARRSRSSES 


in appeorance, finished in an attractive olive green 








VibWwWwWeNN Nr www 
ChaWYUNwWw ON eww eo ew 


—Oowo 


ViMIwn 
ww wh ow mh ht 




















OPEN NEW 


The grand opt 


HARPER JAMISON STORE 
ng ceremonies for the Harper Jami- 


son—Stationer store at McMinnville, Ore., attracted 
1800 guests t the new location which offers four 
times the space the former store 

Visitors streaming into the establishment at 217 


“ 


TWO VIEWS OF NEW HARPER JAMISON STORE AS SEEN 
FROM FRONT ENTRANCE—Top: customer’s-eye view i 

ward right center, with writing instruments and social sta 
tionery counter in foreground. Below: the gift section, located 


to left of front ent with book department in background 

Third St. wer ted by the beauty of the walls 

finished in cl and dusty rose. The ceiling 

is light green pillars and painted woodwork are 

n powder b ] three offices at the side are fin- 
i mahogany 


x» features of this establishment 





OPENING DAY 
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is that all fixtures, including the shelving, are mobile 
The floor pattern can be changed at will for a variety 
of display arrangements. 

A complete typewriter and adding machine depart- 
ment is maintained for service as well as sales. Com- 
mercial and social stationery, gifts, greeting cards, 
books and office furniture are offered. One of the 
large items of business is the supply of college texts 
and supplies. 

In explaining why this stationery store is maintaining 
an office machine sales department, as well as service, 
Harper Jamison declares: “We started in with the 
agency for the Royal typewriter in 1934 when things 
were still tough and we adopted a slogan, ‘We'll give 
such good service the customer can’t afford to go else- 
where.’ Then we went out after the business. We 
added Remington Rand adding machines a little later. 

“We are in a small city in definitely a country area 
and we soon found that when we answered an emer- 
gency call from some person or firm needing repairs 
or service on their typewriter or adder, we were most 
welcome and our customers most grateful. The result 
is that they wanted to give us other business, too. 
These same customers’ wants increased along with 
replacement as time went on and they needed stands 
for equipment, and files and furniture, and very nat- 
urally we were on the ‘in’ for these deals. Our selling 
and servicing the typewriters in the schools in our 
territory just naturally made us rental headquarters 
and has enabled us to virtually sew up this business.” 

This store was founced in 1896 by W. L. Hembree 
and Mr. Jamison became associated with him in 1916, 
taking over active management. It operated for four 
years as the Hembree & Jamison partnership and in 
1920 Mr. Jamison took over the entire business and it 
became known as Harper Jamison—Stationer. 

“The most gratifying thing to me is that the com- 
munity has taken over the store as its own,” declared 
Mr. Jamison after the opening. 


© ~The © 


DICTAPHONE OPENS WACO BRANCH 
Dictaphone Corporation has announced the opening 
of a branch factory in Waco, Tex., at 201 Professional 
Building. The manager is J. C. Caldwell, who has 
been with the district office in Dallas for six years. 
Mr. Caldwell is establishing his home in Waco.—WLF 


— « 


INTERIOR VIEW OF NEW STORE OF HARPER JAMISON, STATIONER. McMINNVILLE. ORE. 


107 








































MOERS FIRM TAKES LARGER QUARTERS 
M. A. Moers and Associates, manufacturers’ repre- 
sentatives for office furniture and fixtures and carbon 
and typewriter papers, has moved to larger quarters 
at 426 Transportation Building, Cincinnati, Ohio. Mr. 
Moers will .be pleased to hear from manufacturers 
wishing personal representation in Cincinnati—-ECH 


>< 


FAIRBURN OPENS NEW SALT LAKE CITY STORE 

A growing business at Salt Lake City known as “Fair- 
burn’s, the Typewriter Store” is being conducted by 
a transplanted Easterner, Lloyd (Doc) Fairburn. He 
formerly owned and operated a business in northern 
New York, but in his new Utah store has diversified his 
lines to handle more stationery, office supplies and 
office furniture. 

The major part of the business, however, is machines 
of the typewriter, adding, calculating, bookkeeping and 
billing variety, as well as related items such as check- 
writers. 

Fairburn’s Salt Lake City store is of modern appear- 
ance, both inside and out. The store has stainless steel 
trim with an illuminated glass brick entrance. Front- 
age is 20 feet and depth 50 feet, including the service 
department. 

Six men are employed besides Proprietor Fairburn in 
the servicing of the needs of major Salt Lake City 
proper and some outside counties of Utah, Wyoming 
and Nevada. Considerable mail order business is done 
in supplies and equipment. 

The large amount of advertising and the direct calls 
made by outside salesmen has resulted in a gratifying 
business, declares Mr. Fairburn. Advertising by the 
local newspapers is augmented by a television program 
given by “Doc, the Typewriter Man.” This is further 
supplemented by telephone book and direct mail 
advertising. 

An R. C. Allen Business Machines franchise is owned 
by the firm and Browne-Morse office furniture is car- 
ried. The thriving typewriter business includes con- 


LLOYD FAIRBURN OPENS NEW TYPEWRITER STORE IN SALT LAKE CITY 

brick and stainless steel, surmounted 
by an attractive neon sign. 
below is the staffi—Albert Kaneshiro, 
service foreman; Sherrill Goodman and 
Hans Koehler, service department: C. L. 
McAfee and A. A. Hutchinson, sales- 
men; George Spicer, store manager, 
and Lloyd (Doc) Fairburn, proprietor 
and general manager. 


Formerly an operator in northern New 
York, Lloyd (Doc) Fairburn recently 
opened Fairburn’s, The Typewriter Store 
in Salt Lake City, Utah, where he fea- 
tures the full R. C. Allen line, all makes 
of portable typewriters and a large 
stock of used and rebuilt typewriters. 
office furniture and equipment. RIGHT: 
the store has a 20-foot front of glass 





BOTTOM — Two 
interior views of 
Fairburn’s. The 
Typewriter Store. 
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siderable emphasis on rentals. All kinds of office equip- 
ment and supplies, posture chairs, desks and files are 
carried. 


snincltegtasiiliieaeibe — 
H. A. GREEN NAMED ROYAL METAL PRESIDENT 

Hobart A. Green has been named president of Royal 
Metal Manufacturing Company, 175 N. Michigan Ave., 
Chicago, manufacturers of metal furniture, and of 
Royal’s subsidiary, the Deluxe Metal Furniture Com- 
pany, Warren, Pa. He succeeds the late Irving Grom- 














HOBART A. GREEN 


bacher, who died suddenly August 2 on an eastern trip. 

Mr. Green has been vice-president in charge of sales 
of Royal Metal for the past three years. He joined 
the company in 1926 as sales manager. 

Announcement has also been made of the election 
of Joseph K. Salomon as president of two Royal Metal 
subsidiaries on the West Coast—Royal Metal Manu- 
facturing Company of California and Hudson Beauty 
Furniture Company, both of Los Angeles. He will 
assume the direction of the West Coast operations in 
addition to his present position as secretary and gen- 
eral manager of the parent company 
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EVERYTHING an executive wants is wrapped up in Harter’s 
C-1500 swivel armchair. It’s a sweet package of comfort, good 
looks, and quality. All this—and value, too! The price is right. 

The C-1500 features a special coil spring seat, covered 
with thick padding. This unique construction provides soft 
and resilient comfort for years and years of deep-seated satis- 
faction. The back is padded and fully upholstered, with no 
metal parts left exposed. All-steel construction adds a very 
practical note of rugged durability to this chair’s modern and 
graceful appearance. 

Write for full details on this sweet package that costs 
so little. Harter Corporation, 1012 Prairie Ave., Sturgis, Mich. 
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MATCHING SWIVEL CHAIR 


Many executives order this matching 
swivel chair, No. C-1530, with the C-1500. 
Harter’s C-1530 is ideal for secretaries 
when they take dictation in the boss’ 
office. Harter also makes the C-1510, side 
chair with arms, and the C-1520, side 
chair without arms. The four chairs 
form a suite that’s hard to beat for value. 
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NEW QUARTERS OF EASTERN SALES 
DIVISION, HARTER CORP., AT 225 
BROADWAY, NEW YORK CITY — Top: 
attractive showroom at the new head- 
quarters. Below: outer office at the New 
York City eastern sales division outlet. 
Inset: Burnham Matthews, manager of 
eastern sales division. 


HARTER CHAIR HOLDS HOUSE- 
WARMING 


The Harter Chair Corporation 
Eastern Sales Division held a two- 
day reception and housewarming 
on Thursday and Friday, October 
12 and 13, to celebrate the removal 
of their office and showrooms to 
new quarters at 225 Broadway, New 
York 7, N. Y. 

Beginning at 2 pm. Thursday 
afternoon, guests arrived to par- 
ticipate in the festivities, pay their 
respects and extend best wishes 
while partaking of food and re- 
freshments. Many of the guests 
came from nearby states as well as 
dealers, members of the trade and 
friends throughout the Metropoli- 
tan New York City area. 

On hand to act as host was Evan 
S. Harter, president of the Harter 
Corporation, who was assisted by 
Burnham Matthews, manager of 
the Eastern Sales Division, and his 
assistant, Lewis Hendrickson 


Tastefully decorated, the new 
showrooms form a pleasing back- 
ground for a prominent display of 
the firm’s line of metal office chairs 
for every business use. Considerable 
interest was shown by dealer guests 
in the numerous models on display 
All asked the all-important ques- 
tion of when can deliveries be made. 


— me 


BURROUGHS APPOINTS J. C. LINDLEY 
J. C. Lindley has been appointed supervisor of sales 
training of Burroughs Adding Machine Company, Wil- 
lis E. Morgan, sales manager, announced recently. 
Under his supervision will be the training program in 











J. C. LINDLEY 


Burroughs machines and machine applications given 
at the home office in Detroit to all new sales repre- 
sentatives from branches throughout the United States. 

Mr. Lindley joined the Burroughs organization at the 
company’s St. Louis, Mo. branch in 1940 as a sales rep- 
resentative, after graduation from the University of 
Missouri’s School of Business Administration. In 1943 
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he obtained a military leave and served for three years 
as a lieutenant with the United States Navy, much of 
this time being spent in the Pacific Theatre, and as a 
member of Admiral Halsey’s staff. 

In 1946 Mr. Lindley rejoined Burroughs at the St. 
Louis branch and in 1948 moved to the home office, 
serving in the bank division of the sales promotion 
department until his recent appointment 

——— > —____- 


EXCUSE U S, PLEASE 


Picture No. 1 on page 34 of the November issue is 
designated erroneously as showing the display of the 
American Seating Company at the annual convention 
of the National Stationery & Office Equipment Asso- 
ciation. Instead, it is of the exhibit of the Aluminum 
Seating Corporation. The mistake is sincerely re- 
gretted 








Our attention has been called to an error in the 
caption for the picture on page 14 of the August, 1950, 
issue. In listing the past-presidents of the National 
Office Machine Dealers Association present at the 1950 
convention in Chicago, W. R. Shilling, Fort Pitt Type- 
writer Company, Pittsburgh, Pa., was designated as 
the first NOMDA chief executive. As a matter of fact, 
he was the second NOMDA president, succeeding 
George S. Walker, one of the founders of the organi- 
zation and its first president. Our belated apologies 
go to Mr. Walker 
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What's behind all this. anyway? 


Every one of your salesmen should be ready 
with one answer above all others when show- 
ing A’S:E office equipment. 

Let’s get at it this way: a prospect’s interest 
grows progressively from that first glow in 
the eye at the beauty of an A’S-E desk to the 
conviction that he has found a definitely supe- 
rior product as each feature is presented. Then 
the question arises in his mind—who and 
what is behind all this? How come this finer 
equipment? 


h 


That’s w 


en the salesman must be ready to 
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EL EQUIPMENT INC. 
900 Cleveland Avenue 


“<r Bree eee saat 


outline those policies and intentions that dis- 
tinguish A’S’E and have brought it to leader- 
ship in the field in a few short years—the in- 
sistence on quality beyond compromise, the 
unrelaxing alertness to improvement in equip- 
ment function, the determination to give more 
value, dollar for dollar, than can be bought 
elsewhere. 

Future sales always depend on the cus- 
tomer’s confidence that he is dealing with the 
best source. The salesman must be prepared 
to help develop and sustain that confidence. 


ay. 


. Aurora, Illinois 
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NIAGARA NAMES DIVISION MANAGERS 

Recent announcement was made by Niagara Dupli- 
cator Company of the appointment of two division 
managers whose responsibility will be to render field 
sales and service assistance to dealers 

Gus Rutherford of Houston, Tex., has been named 
southern division manager and will concentrate his 
activities in the states of Texas, Oklahoma, Arkansas, 
Louisiana, Florida, Alabama, Mississippi and Georgia. 
He will maintain headquarters in Houston 

John T. Harris was appointed eastern division man- 
ager about 60 days ago and has already contacted 
many of the Niagara dealers in his territory, which 
covers the states of Maine, New Hampshire, Vermont, 
New York, Massachusetts, Rhode Island, Connecticut, 
New Jersey, Pennsylvania, Delaware, Maryland, Dis- 
trict of Columbia, Virginia and West Virginia 

Mr. Harris has been associated with the stencil 
duplicating field for many years 


at 


WABASH FILING SUPPLIES REVISES PRICES 

Because of a sharp increase in the costs of raw folder 
stock, Wabash Filing Supplies, Inc., Wabash, Ind., an- 
nounces an advance in prices of an additional five per 
cent over those currently in effect. This increase was 


applied to all folder orders shipped on and after Octo- 
ber 23. The price revision applies at present only to 
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folder orders, covering all items on pages 39 through 
47, and alphabetically-indexed folders on page 48 of 
price list No. 5-S-50 

—-<- 


REMODEL PRIEBE STORE AT EVERETT, WASH. 

Remodeling which was started early this year re- 
cently culminated in the formal opening of a modern 
new establishment for S. J. Priebe Company, 2916 
Wetmore Ave., Everett, Wash. 

Established as a book bindery in 1917, the firm was 
moved to its present location in 1937, at which time 
merchandising of stationery and office furniture was 
started. The business changed hands in January l, 
1949, when Fred Priebe purchased it from his father, 
S. J. Priebe. 

In remodeling, the manufacturing plant and bindery 
were moved to the basement. The entire street floor 
is devoted solely to stationery and office furniture and 
office machines. 

Today, Priebe’s is a one-stop store for all business 
needs from paper clips to furniture, business ma- 
chines, stationery and special ruled and printed busi- 
ness and accounting forms. 

A model office proved a hit at the grand opening, 
on which occasion baby orchids flown from Hawaii 
were presented to all the ladies and refreshments were 
served in a private apartment upstairs 


NEWLY REMODELED STORE OF 
S. J. PRIEBE CO., EVERETT, WASH. 
—Left: a portion of the refurbished 
interior on opening day. Only four 
of the seven-man personnel are 
pictured—Les Dams, plant foreman: 
Gene Zimmerman, outside sales- 
man; §S. J. Priebe, retired, and Fred 
Priebe, owner of the organization. 





ABOVE—Mrs. Fred Priebe at the 
wedding and social stationery bar, 
where customers may make lei- 
surely selections. Cigarettes and 
accessories are always available 
to encourage customer browsing. 


LEFT—Model office which proved 
to be the hit of the opening. at 
which five complete, similar ensem- 
bles were sold. The office, at rear 
of store, is changed once a month. 
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THE MAN WHO 
KNEW HE WAS 


















QUALITY PRODUCTS 


© Master Units © Carbons 
@ inked Ribbons ®@ Carbonized Rolls 


© Spirit & Hectograph Duplicating Carbons 


Yes, he was right. His office force use 
Queen Quality Products Exclusively for 
top efficiency! 


More and more top business executives are de- 
manding Queen Quality Products. Expanding 
business calls for top quality PERFORMANCE! 
They know Queen Quality Products are per- 
fect for every type of office work. 


Write Today for Your Samples of the Queen Quality Line! 


DEEN RIBBON & CARBON CO., INC. 


Executive Offices 


128 Wythe Avenue Brooklyn 11, New York 


Factories: Brooklyn, New York and Chicago, Illinois 
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Guest Book 





Harold D. Leach of George B. Graff Company fa- 
vored OFFICE APPLIANCES with a visit October 11. He 
was accompanied by Harry J. Neggesmith, his midwest- 
ern representative. Mr. Leach has guided the activi- 
ties of the Graff company for many years, succeeding 
the founder of the business; the late George B. Graff. 
He had come to Chicago for the stationers’ convention 
and took time for other matters, including calls upon 
dealers, before returning to Boston. He is a faithful 
attendant at NSOEA national conventions and the re- 
gionals in his own district 


A. H. Sanders of the Sanders Office Equipment Com- 
pany, Fort Worth, Tex., favored OFrrice APPLIANCES 
with a call October 20. He is Fort Worth representative 
for the Meilink Steel Safe Company, Lyon Metal Prod- 
ucts, Inc., and Riteform Chair Company. He came to 
Chicago to call at the Lyon plant, just outside Aurora, 
and stayed for a few days for a brief vacation. After 
working in the office supply field for many years, 
Mr. Sanders decided to operate his own business, which 
he established about five years ago. He finds it pleas- 
ant and profitable. 


F. C. Brown, head of F. C. Brown Sheet Metal Work- 
ers S.M. & W., Bisley, Surrey, England, accompanied 
by Mrs. Brown, was a visitor on Friday afternoon, 
October 27. The Browns arrived in New York on Octo- 
ber 13. A few days later they journeyed to Indianapo- 
lis, Ind., to stay with friends. A short visit to Chi- 
cago was to be followed by a period of relaxation in 
Florida. Then their schedule called for return to Eng- 
land in good time for the Christmas holiday season. 
Among other things, Mr. Brown’s firm manufactures 
card index cabinets, waste baskets, letter trays, storage 
cupboards, and so forth. Although primarily on vaca- 
tion, Mr. Brown took advantage of opportunities to 
visit some metal equipment manufacturers while in 
the United States. 


R. H. Sprague, secretary of the Weis Manufacturing 
Company, favored OFFICE APPLIANCES with a visit Octo- 
ber 27. Shortly before he had completed a time- and 
energy-consuming operation in the Weis sales depart- 
ment and was on his way from Monroe, Mich., to Wis- 
consin for a few days of relaxation. Perhaps a married 
daughter in the Badger state had some influence on his 
choice of direction. Rol Sprague is a faithful soul who 
has served the Weis company loyally for many years 
and through most of that time contributed freely to 
the welfare of the city of Monroe through his services 
on the school board. 


Sibley Smith, Wholesale Office Equipment Company, 
San Francisco, took time out during a brief stay in 
Chicago to visit with the publisher of this journal. 
Sib, as he is known throughout the West, planned to 
see several manufacturers his company represents. His 
travels were to take him into Michigan, on to Wayland 
and Herkimer in New York, Boston, and elsewhere. Sib 
is a good salesman with a live sales organization 
Something of the scope of his operations was indi- 
cated in the story of his company published in Orricre 
APPLIANCES several years ago. He is on the alert and 
intends to stay that way " 
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46 EXHIBIT AT ROCKY MOUNTAIN EMPIRE 

BUSINESS SHOW HELD IN DENVER, COLO. 
With 46 exhibitors and under the sponsorship of the 
Denver Chapter of the National Association of Cost 
Accountants and the Denver Post, the Rocky Mountain 
Empire Business Show was held in Denver, Colo., Sep- 
tember 20-22. All available space in the Hotel Shirley 
Savoy was utilized to house the largest business show 





5 wi 
SOME OUTSTANDING EXHIBITS AT THE 1950 
ROCKY MOUNTAIN EMPIRE BUSINESS SHOW 


1. Burroughs Adding 4. International Business 
Machine Co. Machines Corporation 

2. Diebold, Inc. 5. Underwood Corpo- 

3. Ditto, Inc. ration 
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NEW Be P WIRE BOUND 


PRESSBOARD COMPOSITION BOOKS 
Punched for Ring Binders, Green Tint Paper 


STOCK No. SIZE SHEETS RULING 


13520 W 11x 8% 50 faint, 29 lines 
13521 W 11x 8% 50 faint and margin 
41 lines 


13522 W 11x 8% 50 faint and margin 
29 lines 


Also No. 13517 W, 10% x8, 60 sheets, faint and 
margin, white paper, 2 holes, 6" C to C, All packed three 
dozen to carton, each dozen fully wrapped and labeled. 
Include a supply in your next B & P order. 


WIRE BOUND MEMOS 
Faint Ruling, White Paper 


No. SIZE 


6143 W 5 x 3, side open 
6144 W 3 x 5, end open 
6145 W 6 x 4, side open 
6146 W 4x 6, end open 





Fully wrapped and labeled in dozens, 6 dozen to a carton. 





General Offices: 84 Hudson Ave., Brooklyn 1, N. Y. 
Boston 10: 80 Summer St. * St. Lowis 2: 115 So. 8th St. * Chicago 7: 310 W. Polk St. 
New York City Solesroom: 349 Broadway, New York 13 
Chicage Solesroom: 1519 Merchandise Mart Plaza, Chicago 54 
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ever held in Denver. 

Most of the national concerns made special effort 
to assist and many of the newest contributions to the 
world of business were shipped to Denver for the show. 
Many of the booths were completely factory-designed 
to show off to the best advantage the machines and 
systems. 

Organized in 1948 

The Denver show, which was first organized in 1947 
and held again in 1948, has kept cost of display space 
and operations low and the exhibitors have reported 
tremendous interest and sales. 

Visitors from Kansas, Nebraska, New Mexico, 
Wyoming and Colorado made the trip to Denver to 


. 


4 





director of 
and Miss 
Katheryn Kippur, selected to reign as “Miss Business Week” 
at work on arrangements for the three-day show in Denver. 


PLANNING FOR THE BIG SHOW—Max Sheover. 
the Rocky Mountain Empire Business Show. 


attend and remained to place orders. One large in- 
surance company in Oklahoma sent its officers by 
plane to buy some special equipment at this show. 

Governor Johnson proclaimed the week of Septem- 
ber 17-20 as “Business Week.”’ Through the assistance 
of, Denver city officials, permission was secured to 
banner the streets in welcome to visitors 

Miss Katheryn Kippur was selected to reign as “Miss 
Business Week” and acted as secretary to the director 
during the time of the show 


Receives Much Publicity 


The Denver Post enthusiastically publicized the show 
with constant newspaper releases and photographs. 
This publicity even included a full rotogravure section 
in the Sunday paper of September 17, just prior to 
the show opening. 

Max M. Shaver, regional manager of the Underwood 
Corporation at Denver, who organized the Rocky 
Mountain Business Show, again directed and managed 
the 1950 event. A general committee of exhibitors and 
officers of the Denver Chapter of N.A.C.A. assisted 
Paul Clemmons, Dictaphone Corporation; Randolph 
King, Diebold, Inc.; Norman Gross, treasurer of Den- 
ver N.A.C.A., and Herbert Corsberg, president of the 
Denver Chapter. 

Approximately 12,000 visitors attended and they 
spent considerable time in the booths examining the 
equipment and systems on display 

°° —e 


KALMUS-GOLDEN DOES EXTENSIVE ADVERTISING 

One of the most extensive advertising promotions 
ever conducted by a retailer in this industry is that of 
Kalmus-Golden, Inc., office furniture firm of 45 W. 
36th St., New York, N. Y. Kalmus-Golden purchased 
an entire 20-page supplement, tabloid size, in the 
New York Times of Sunday, October 8, to present 
timely values in office furniture and equipment for 
offices, institutions, homes, churches, recreation cen- 
ters, factories, schools, stores and farms.” 

The supplement, which was distributed at the firm’s 
booth at the recent National Business Show, carried an 
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invitation for buyers to visit the 25,000 square feet of 
display space. 

Between October 8 and March 31, all purchases from 
this supplement will be recorded by the firm. Should 
such purchases reach $1,000, Kalmus-Golden will send 
the buyer a credit memorandum of five per cent of the 
total purchases. 

a 


FIELD MEN AVAILABLE AT SALES MEETINGS 

The Fifth District Travelers Club under the direc- 
tion of President George S. Long is carrying on a 
campaign to bring field representatives to sales meet- 
ings to assist dealers in training their organizations. 

It is suggested that these men can work in con- 
junction with the product manuals being distributed 
by the National Stationery and Office Equipment As- 
sociation. The following are listed as available: 


Kenneth Ackland, Amberg File & Index Co 

Bob Beekman, All-Steel Equipment, Inc., and Aluminum Seat- 
nig ‘ a) 

Robert Crippen, Taylor Chair Co. and Commercial Furni- 
ture Co 

William Carroll, Eberhard Faber Pencil Co 

Parle Cooley, Bates Manufacturing Co 

Nelson Cady, Watson Manufacturing C« Penn Metal Corp., 
and Schwab Safe Co 

H. M. Donisthorpe, Ace Fastener Corp 


Sheaffer Pen Co 


Earl Erickson, W. A 
4 & Cobb Co 


Robert Eldridge, Cooke 


Arthur Frey, Banker’s Box Co., Imperial Desk Co Jasper 
Seating Co., Mutschler Bros., Niemann, In« 

William M. Fletcher, The Carter Ink Co 

James R. Gardner, Industrial Tape Corp 

George J. Handorf, The Globe-Wernicke Co 

Will Kaiser, Sanford Ink Co. 

Harold King, Eversharp-Schick, Inc 

Gordon Kickels, C. L Barkley & Co 

Jack Luke, Sengbusch Self-Closing Inkstand Co 

Cal Long, Cramer-Thomas-Stein Bros., Industrial Lamp Corp 

Thomas 0. Low, Minnesota Mining & Manufacturing C: 

John A. Long, All-Steel Equipment-Cramer-Thomas 

Kdmond Lohmeyer, Dennison Manufacturing Co 

George 8S. Long, All-Steel Equipment-Cramer-Thomas 

Charles E. Miller, Wallace Pencil Co 

William ¢ Niesen, Wilson Jones Co 

John K Robinsor Pickett & Eckel, Inc., Cal-Pen Corp Vv 
& bk. Manufacturing Co 

Russell E, Ragan, American Pad & Pencil Co 

Jack Schafer, Grand Filing Supply Co., Bert M. Morris 
Norma Pencil Corp Cel-U-Dex Corp. 

Richard Steding, Wallace Pencil Co 

Joe Wardman, Bates Manufacturing Co 

Desk Co., Quigley Furniture Co., Card 


Roger Y« 


ung, Jasper! 
nal S ‘ Co 


FEATURE INDIANA DESK AT MIAMI SHOW 


" 


* 





In their exhibit at the Pan American Hotel Exposition, spon- 
sored by the Greater Miami Hotel Association, Barnett's, 
Inc., office furniture and equipment dealer of Miami, Fla., 
featured this desk and telephone stand made by the Indiana 
Desk Company. One of the purposes of the show was to 
acquaint key personnel of the Latin American hotel industry 
with the various businesses and industries that supply and 
cater to the hotel trade in the Miami Beach area. 
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tc TIME 4&4 


BEST SELLER 7% 5/4 


tests 





have proved 
that 


Victor Visible ee 
VISIBLE =a 
Ca n cut yo ul r The time that Victor Visible can save your customers is the sort of time you 


want on your hands—you'll find a ready market for it. Everyone in business 
can use extra hours in his office day, and Victor Book Visible, the lightweight, 
portable Visible unit, has more time-saving features between its covers than 


record-keeping your customers dream is possible. It’s a real profit-making combination 
that’s hard to beat. 
s ki 
time by “lor 


RECORDEX 


Oo Here’s the “door-opener”’ to 
larger visible sales. When your 
customers see the efficiency 

packed in this letter-size folder 


equipped with 20 full-size visible 
pockets, they'll be ready for fur- 
The average number of posing. i ther conversion to other Victor 
day in blind-filed records is 400 to 500. Visible products. 
In a Victor Visible system 1200 to 2000 
daily postings are possible; through 
reference to signals on the visible mar- 
gin, executive time is proportionately 


feceltiacem 


ia 
it 


PUA) A AL i Achelhchehrtetcdetatetctehaelel 
oe ‘ : 


COMPUTER 


While offering your customers a tax 
computer that gives them deductions for 
all five payroll periods in one handy 
unit, you not only make an initial profit, 
but also set up an unlimited potential by 
selling the visible idea. 





THE VICTOR SAFE AND EQUIPMENT CO., INC. 


VIC TOR! NORTH TONAWANDA ° NEW YORK 
WRITE FOR FULL INFORMATION ON THESE YEAR ROUND PROFIT-MAKERS 
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MARTIN MIROFF RETURNS TO ROYAL METAL 

Martin M. Miroff, 38, has returned to Royal Metal 
Manufacturing Company as vice-president and general 
manager of its California plant, and of Hudson Beauty 
Furniture Company, a Royal Metal subsidiary in Los 
Angeles. 

At one time sales manager in Chicago, headquarters 
of Royal Metal, Mr. Miroff recently was associated 





MARTIN M. MIROFF 


with an office furniture dealer on the West Coast. He 
has been with Royal Metal for 13 years. 

In 1935 and 1936 Mr. Miroff was in charge of the 
New York City showrooms of Royal Metal Manufac- 
turing Company, makers of metal furniture for offices, 
shops, hotels, restaurants, factories, hospitals, schools 
and other commercial and professional interiors. Mr 
Miroff also helped organize Boston and Miami Beach 
showrooms for Royal. 





—— om C 6U6§$lUYTlUOUR CK 


Mr. and Mrs. Thomas E. Ohland, Grand Rapids, 
Mich., have announced the birth of a daughter, Judy 
Anne, on September 25. This gave occasion for G. C. 
Ohland, Metal Office Furniture Company, Grand 
Rapids, to issue another of his “Time Marches On” 
bulletins for “Grandpaw and Grandmaw Ohland,” 
such as chronicled the arrival of Bonnie Beth, Barbara 
Jane and Wesley James previously 


Unidentical twins arrived on Saturday, October 14 
to bring joy to the hearts of their parents, Lieutenant 
and Mrs. Douglas I. Allen, American Pad & Paper 
Company, Chicago. Lieutenant Allen, who was called 
back into active military service on August 21, is sta- 
tioned at Fort Sheridan, just north of Chicago. He 
was able to make the trip to the St. Francis Hospital 
in Evanston, IIl., in time to be present when the twins 
were born. He is especially happy that the new chil- 
dren are girls—a blonde and a brunette—because the 
other member of the Allen family is a five-year-old 
boy named Jimmy. The little ladies are named Joanna 
May and Judith May. 


At 6:30 in the morning on Wednesday, November 1, 
1950, a daughter was born to Mr. and Mrs. Clarence 
Clemen of Lincolnwood, Ill. Mr. Clemen, who is sales 
manager of the G. J. Aigner Company, Chicago, proudly 
announced that the little girl weighed seven pounds 
and eight ounces, has blue eyes and blonde hair and 
has been named Susan Kay. Before long, when Susy 
Kay is old enough to take charge, she will discover that 
she has two older brothers to do her bidding. 


Sally Maish weighed in at seven pounds, 12 ounces, 
at the West Suburban hospital in Oak Park, IIl., on 
Monday, November 6, to add new zest to the home of 
Ralph and Mrs. Maish, Dennison Manufacturing Com- 
pany, Chicago, and Elizabeth Maish, 8. Both Mrs 
Maish and the new arrival are reported in the best of 
health at this writing ‘ 
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OLD TOWN APPOINTS VINCENT FARRELL 
The appointment of Vincent de P. Farrell as gen- 
eral sales manager was recently announced by Old 
Town Ribbon & Carbon Company, Inc 
Prior to serving in World War II as a lieutenant 


- 
ad 





VINCENT FARRELL 


commander in the Navy, Mr. Farrell had been asso- 
ciated with the City of New York in a legal capacity 
and had also conducted a private law practice. Since 
the war, he has been connected with a large office 
machine company in an administrative and supervis- 
ory sales capacity 

At present Mr. Farrell is making trip throughout 
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MORE THAN 


500,000 


SALES 
AND 






More than half a million 





satisfied users offer proof that 








TUFIDE is the outstanding 






line in America. Every day ... in 





every avenue of business, 






TUFIDE is undergoing the most 






rigid tests of wear and durability, in 





actual use. Proof over many years 
shows TUFIDE is tough! Looks like 


leather, feels like leather, and wears like 







iron. Actually outwears leather 2 to 1. Hard 






to believe? Not when Stebco backs it up with 






an unconditional 5 year guarantee. 














BIGGER 
EVERY 








Stebco backs you up not only with its unprecedented 
> year guarantee but also with a barrage of sales pro- 
motion that is really “hot.” It’s got everything! 
National advertising in the leading executive maga- 
zines ...Time... Wall St. Journal... Newsweek .. . 
Sales Management. Stebco also pro- 


vides you with cooperative adver- 


tising ... window display material 
. counter display ... mat service 
. direct mail... faetags ... and 


radio-TV sales aids. Everything 
you need to do a BIG selling job! 


Stetco Products 


(ESTABLISHED 1918) 


1401-17 WEST JACKSON BOULEVARD 
\ CHICAGO 7, ILLINOIS 
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the Midwest in order to assist many of the Old 
Town dealers, particularly in connection with the 
latest model duplicating machines. 
oi 
STOW & DAVIS BUYS IRWIN PLANT 

Robert H. Bennett, president and general manager 
of the Stow & Davis Furniture Company in Grand 
Rapids, Mich., has announced the recent purchase of 
one of the plants of the Robert W. Irwin Company. 
The new building is located just a city block from 
the main office and Plant No. 1 of Stow & Davis and 
will be identified as Plant No. 4 

This is the second expansion move by Stow & Davis 
within the past two years to provide approximately 
270,000 square feet of manufacturing space devoted 
exclusively to the production of executive office furni- 
ture. 

According to Mr. Bennett, adequate manufacturing 
space has been lacking to accommodate increased cus- 
tomer demand. It is planned that the new plant will 
not only provide increased facilities for regular pro- 
duction, but will also make possible the installation 
of a special order department 

In addition to the woodworking plants, Stow & 





STOW & DAVIS FURNITURE CO. PLANT NO. 4 


Davis also maintains an upholstery plant and a metal 
division where the Stow & Davis typewriter mechanism 
is manufactured. 
_—— —- © 
G-W APPOINTS DISTRICT MANAGER 

The appointment of Charles D. Guion as district 
sales representative for The Globe-Wernicke Co. has 
been announced by Elmer G. Rahe, vice-president and 
director of sales. Mr. Guion will call on dealers in 
Alabama, Arkansas, Louisiana, and Mississippi 

Mr. Guion brings to his position broad experience 
in retail office equipment and stationery selling and 
a thorough understanding of dealer problems. Prior 
to joining the Globe-Wernicke sales staff, he was gen- 
eral manager of the Mississippi Printing Company, 
Vicksburg, Miss., and store manager of the Tom L 
Ketchings Company, Natchez, Miss. 

A native southerner, Mr. Guion resides at Vicksburg 
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CHARLES D. GUION 
with his wife and two children. This will continue 


to be his headquarters for his territory as Globe- 
Wernicke sales representative : 
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ANNOUNCE JOSHUA MEIER WINNERS 
Winners of their stationer’s $100 V.P.D. slogan con- 
test for the line of transparent plastic display albums, 
sheet-holders, envelopes and card cases were announced 
October 30 by the Joshua Meier Company, Inc. 
First prize of ten $10 bills in a genuine leather wallet 





SLOGAN CONTEST WINNER—Mrs. Cynthia Smith. adver- 

tising manager of Joshua Meier Co., Inc., presenting first 

prize in national slogan contest to James H. Miller, vice- 
president of Modern Staty. & Ptg. Co., Baltimore, Md. 


with his name inscribed in gold was presented by Mrs. 
Cynthia Smith, advertising manager of Joshua Meier 
Co., Inc., to James H. Miller, vice-president of Modern 
Stationery Printing Company in his store at 17 S. 
Charles St., Baltimore, Md., for his winning slogan 
“Selling is Easy as A-B-C, When You Display in V.P.D.” 

So great was the response to the contest that special 
runner-up prizes were created especially for Philip G. 
Resnick, salesman at Grand’s Stationery & Supply 
Company, Yonkers, N. Y., and Jack Miller of Miller 
Office Supply & Equipment Company, Dunkirk, N. Y. 
Mr. Resnick, who submitted 26 slogans, was awarded 

















" PHILIP G. RESNICK 


$25 for his slogan “Presentations should be seen and 
not hurt. Preserve them with V.P.D.” Mr. Miller re- 
ceived a prize of $10 for “To Save It and See It—V.P.D. 
It”. 

Honorable mention awards were given to the follow- 
ing 12 contestants: John R. Floyd, Atlanta Station- 
ery & Printing Company, Atlanta, Ga.; Karl E. Rein- 
muth, William G. Hintz, Inc., Reading, Pa.; Alex- 
ander Castritsis, Syndicate Supply Company, Chicago; 
Harry D. Jesse Jr., Gratiot Office Supply, Detroit, Mich.; 
R. K. Donmayer’s Book Store, Lebanon, Pa.; J. F. 
Humphreys, Tetley’s, Inc., Red Bank, N. J.; Edward 
Golde, Golde’s Stationery, Inc., New York City; Delmus 
C. Harden, The /tawamba Times, Fulton, Mo.:; Lester 
E. Milbrandt, McKeever Press, Aberdeen, S. D.; Charles 
Weitzman, Springfield Office Supply Company, Spring- 
field, Mass.; Buddy Livingston, Abbott-Allen Stationery 
Company, Boston, Mass.; and Yvonne B. Daniel, The 
Office Supply Company, Jackson, Miss 
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THIS ADVERTISEMENT APPEARING IN NEWSWEEK, U.S. NEWS, AND BUSINESS WEEK 





—_— 


Sitting ts 
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ORRECT, comfortable seating of- 
+ ten plays a big part in increasing 
production and decreasing clerical 
costs. For whatever his position, the 
office worker sits most of every busi- 
ness day. 

How alert he feels— how much he 
gets done — may well depend upon 
his chair 

That’s why Shaw-Walker has pio- 
neered “time-engines red” chairs for 
every type of office job. Chairs that 
position you for efficient work, yet 
give restful, healthful body support. 

Only Shaw-Walker could design 
these chairs. For they are born of 
fifty years’ experience in serving and 
equipping American business. 

And there are Shaw-Walker desks, 
files, fireproof cabinets, systems, in- 
dexes and supplies — 4,000 different 


important... 
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$52 


J in every job! 
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items—each “‘time-engineered”’ for the worn, out-dated offices, be sure to use 
needs of every job and worker. Shaw-Walker equipment through- 
If you are setting up a new busi- out. It will help you make the most 


ness or merely wish to modernize of every minute, every working day! 
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PACKED WITH IDEAS FOR STRETCHING OFFICE TIME! 


Organize now for greater sales effort and lower operating cost! A wealth 
f ideas on ~ 
Many color illustrations! Just off the press! Write today on business 
letterhead to: Shaw-Walker, Muskegon, Michigan 


@ Body contact only < _- shape to assure leg 
with pleasant wood ts C 2 comfort ...freedom 
touching no metal. ~——F from tension. 
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GHAW-WALKER 
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@ Arm and shoulder 
comfort. A 


@ Seat correctly = 


t 
sloped, front to back, ~ —""""~2>» Nes 






@ Convex curve back 


ee support .. .lets spine 


relax without slump- 


ing. - 


U( ® Correct height and 
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time-engineered” office systems and equipment. 36 pages! 


Built Like a 
Skyscraper 





Largest Exclusive Makers of Office Furniture 
and Filing Equipment in the World 


Executive Offices at Muskegon, Michigan 
Branches and Exclusive Dealers in All Principal Cities 
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NEW FIRM IS OPENED AT LAUREL, MISS. 

Wilson Partlow and Charles (Doc) Tyler have opened 
a new office supply, furniture and stationery store at 
417 Oak St., Laurel, Miss., to be known as Partlow- 
Tyler Company. 

The proprietors have been manage! assistant 
manager of a long-established office supply and print- 
ing business at Laurel. 

Both are former Navy men. Mr. Partlow began in 
the office supply and equipment business as a salesman 
for the Burroughs Adding Machine Company. In 1937 
he became associated with a firm which has branches 
in several of the larger cities of Mississippi. In Janu- 
ary of 1941 he came to Laurel as manager of the 
branch of that business. 

Before World War II Mr. Tyler was connected with 
retail stores in Laurel. After four years service in the 
Navy he joined a long-established supply business as 
salesman and later became assistant manager 

—-« 


CHICAGO PITNEY-BOWES BRANCH MOVES 

The Chicago branch of Pitney-Bowes, Inc., held open 
house in its new and larger office and service quarters 
at 185 N. Michigan Ave., Monday, October 23. 

The move, according to J. Donald Oakes, Chicago 
branch manager, was due to the increased volume of 
metered mail in the Chicago area 

Mr. Oakes said the use of metered mail had in- 
creased since 1920, when the system was started, to 
a point where it accounts for about 36 per cent of all 
U.S. postage revenues. 

——7—+ 


FLORENCE M. NELSON RESIGNS AT HORDER’S 

Florence M. Nelson of the advertising department 
at Horder’s, Inc., has resigned, effective October 15, 
to move to Omaha, Nebr. She expects to take a similar 
position in Omaha, where she has relatives. Miss 
Patricia Howard, secretary to C. B. Horr, sales manager 
of Associated Stationers Supply Company, is being 
transferred to assist in the advertising department 

—- « 


PUBLISH FIRST ISSUE OF STEEL AGE TORCH 
Walker & Downing (advertising) of Pittsburgh, Pa., 
recently completed Vol. 1, No. 1, of a dealer house 
organ, “Steel Age Torch” for the Corry-Jamestown 
Manufacturing Corporation, Corry, Pa. This is a col- 
orful green and black publication, illustrated and re- 
plete with catchy make-up ideas. One of the features 
is a description of the modern new plant nearing con- 
struction by Corry-Jamestown 
<> ¢ 


WILSON JONES 25-YEAR VETERANS 
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GLOBE FURNITURE APPOINTS HANSEN 
The Globe Furniture & Stationery Company, 168-172 
W. Monroe St., Chicago, recently announced the ap- 
pointment of Whitney Z. Hansen to the executive staff 
as general manager. 
Mr. Hansen has had an outstanding record in the. 
office equipment and supply industry as sales, adver- 








WHITNEY HANSEN 


tising and merchandising manager. He was one of the 
organizers of the Stationers Club of Chicago, serving 
as president, for five years as member of the board, 
and as chairman of the board of directors. As chairman 
of education, he successfully utilized the facilities of 
the University of Illinois, School of Commerce, Exten- 
sion Division, for the promotion of the office supply 
industry. 
—- — 


HOWARD HAAS APPOINTED AT MITCHELL 
Mitchell Manufacturing Company, Chicago manu- 
facturers of commercial and industrial fluorescent fix- 
tures, floor and table lamps, and room air condition- 
ers, recently appointed Howard G. Haas as advertis- 
ing and sales promotion manager 
He was formerly assistant advertising manager for 


Mitchell and prior to that he was with Coronet and 
Esquire magazines 


THE OWNERSHIP, MANAGEMENT, AND CIR- 
KEQUIRED BY THE ACT OF CONGRESS OF 
1S AMENDED BY THE ACTS OF MARCH 
1946 (Title 39, United States Code, Sec- 


STATEMENT Ot 
CULATION 
ALGUST 24, 1912, 
3, 1933, AND JULY 2, 


tion 233) 
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Pictured here are 20 of the 25 new members recently in- 
ducted into the Wilson Jones Co. Quarter Century Club. FS caplintgiy tm gg em oa J 
Watches were presented at a reception held for the occasion. scribers du e 12 months | 
The W-] Quarter Century Club now has a membership of | en ae ee a 
137 employees. Another group of employees with 20 years’ *” JOHN 
service has a membership of 75 and the 15-year service group ar ibs efore me this 21 
a roster of 109 employees. - My uM ox 
1950 
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SPEED-O-PRINT 








AUTOMATIC FEED DUPLICATORS 
WILL REPRODUCE ANYTHING 
THAT CAN BE TYPED, DRAWN, 
ay Ne teme) M1. lejiele) 7 NA. i se) 

ON A STENCIL 








Liberator 
Wodel 200 


Hairline registration it's the world's finest S [Xs 
duplicator. Features front paper stops, automatic 154 


roller release, open cylinder with automatic brush inking 


: 

- 

Reset Counter 

$10 Additione 

In Futuramic Grey or Ebony Black Finishes ; .. : . 
: 


Liberate. Wedel 100 


Features accurate registration and 
automatic roller release to assure 
perfect, clean copies. Reproduces 
postcard to legal size. 


Reset Counter, 
$9Q5° Boi 


(Piles Excise Tex) 


Reproduces postcard to legal size. 
Features backstop paper weight, 
side guides with 2 posts instead of 
1, to assure accurate registration. 


$ 645° Automatic 
Counter, $6.50 


(Plus Excise Tax! 


stcard (3x5) to menu size (6x9). 
eal duplicator for restaurants, 
ttels, drug stores, etc., for repro- 


cing menus, sale tags, postcards. 


$9950 Automatic 
Counter, $6.50 


Pius Excise Tox 


)PEED-O-PRINT CORPORATION cnicaco 15, itinois 


"EED-O-PRINT (CANADA) LTD. . 77 ST. CATHERINE ST... WEST . MONTREAL 
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COMPLETE CATALOG 


Availablee 


Bigger ... Better... 
New lines added... 
Showing the most com- 
plete line of MARK- 
ING DEVICES and 
SUPPLIES we have 


ever offered. 













Write fora 
copy on your 


letterhead 








MARKING DEVICES 


DESCRIPTION 
, 


DoMESTIC & EXPORT TRADE 


MPI 














Line Daters and Numberers, Die Plate 
Daters, Self-Inking Stamps, Time Stamps, 
Stamp Pads and Inks, Notary Seals, Stamp 
Racks, Rubber Type Sets, Sign Markers, 
Brass and Fibre Checks, Corrugated Box 


Dies, Badges, ete. 


ConsouioaTeo Stamp Mee. Co., Ine. 


MAIN OFFICE AND EXPORT DEPT 


44 WARREN STREET, NEW YORK 7, N. Y. 
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EAGLE OFFICE EQUIPMENT FIRM MOVES 

After seven years at its present quarters, 37 W. 46th 
St., New York, Eagle Office Equipment Company moved 
on November 1 to 107 W. 45th St., New York, it was 
announced by Israel “Red” Rubin, owner. Mr. Rubin 
is, at present, president of the Office Machine Dealers 
Association of New York. 

Mr. Rubin has had a long and varied experience in; 
the office equipment field. During his early career he 
was associated with the Woodstock Typewriter Com- 
pany, Royal Typewriter Company in Chicago and Vic- 
tor Adding Machine Company in New York. He was a 
charter member of the New York Office Machine Deal- 
ers when it was organized in 1929 and has been an 
active member of the association during these 21 years. 
His present business was formed in 1926, when he took 
over the name of Eagle Office Equipment Company, 
which had been organized in 1898. 

In his new quarters, which are considerably larger 
than his previous place, Mr. Rubin will continue han- 
dling the well-known office equipment and office ma- 
chine items which have made him famous in the 
midtown New York area. He continues with a com- 
plete line of office furniture, desks, leather furniture, 
filing equipment, steel and wood furniture for the of- 
fice, and steel and wood chairs. He is an agent for all 
the typewriter portables, Security Steel, Invincible 
Steel, Jamestown metal desks, Sturgis posture chairs, 
Art Steel, Columbia Steel Equipment, Metalstand, Ber- 
key leather furniture and Smokador 

a 
AKRON FIRM TAKES NEW LOCATION 

Ohio Office Equipment Company, owned by Scott 
and Norma Summerville, moved on October 21 to a 
beautiful modern building at 874 S. High street, Akron, 
Ohio. The firm was started ten years ago in their home 
in Kenmore, and they moved to a store on S. Main 
near Exchange in 1942. Rapid growth in business 
caused the firm to move to larger quarters on Water 
St. in 1944, and two years later they added a ware- 
house on Orleans Ave. 

The new location was built as an automobile show- 
room in 1946 and comprises 14,000 square feet of dis- 
play space on one floor, with parking facilities for 
more than 30 cars. The building has been repainted 
and carpeted for the display of executive furniture. 

The firm also has a department for commercial 
furniture and used equipment. Lines handled include 
General Fireproofing steel furniture, Leopold desks and 
Gunlocke chairs. Complete service is offered in office 


layout and decoration. —AK 
—-_<- - 


A. B. DICK COMPANY ANNOUNCES APPOINTMENTS 

E. L. Tabat, manager of sales engineering, was re- 
cently appointed as assistant to the president of A. B. 
Dick Company. His principal responsibility will be to 
guide and integrate development projects. 

Named to succeed Mr. Tabat as manager of sales 
engineering was W. A. Hedman, who has been national 
accounts representative in New York City since last 
November. 

John G. Beadle, vice-president of sales, has an- 
nounced the appointment of E. P. Jordan, former dis- 
trict sales manager, to the position of regional sales 
manager for Region III. He succeeds W. M. Hinton, 
who resigned from the company to accept a position 


with Ditto, Inc 
—-——— 


MARCHANT ADVANCES WALTER E. FICHTNER 

The enlargement of the Santa Rosa, Calif., office of 
the Marchant Calculating Machine Company to full 
district status and the appointment of Walter E. Ficht- 
ner to the position of agency manager was announced 
recently by Edgar B. Jessup, president of the company. 
Mr. Fichtner was formerly a local agent for Marchant 
in Santa Rosa. 

The Marchant office is located at 606 Mendocino Ave. 
in Santa Rosa. Service for the area continues under 
the direction of Wallace W. Fawcett, service manager. 


OFFICE APPLIANCES, December, 1950 








Selling enough posture chairs ? 
































NSOEA* brings you 
the biggest sales 
idea of the year 





It's a SALES manual—one of the finest we've ever 


seen. Just the thing you need on posture chairs to 
help you guide your sales meetings. Chock-full 
of diagrams, illustrations, and the latest know- 
how gathered from the leaders in the industry. 
Will help build your sales and profits on 
Gunlocke Posture Seating. Armed with the 
facts in this manual you can capture your 


full share of this profitable market. 

If you are a member of the NSOEA, you 
already have your copy. If not, we shall be glad 
to send you one with our compliments. Simply 
fill out the coupon below and mail it today. 


*NATIONAL STATIONERY AND OFFICE EQUIPMENT ASSOCIATION 


(Formerly National Stationers Association) 





MODEL 622 











THE W. H. GUNLOCKE CHAIR COMPANY 
Wayland, New York 


Please send me without charge, a copy of NSOEA’s book 
entitled, “How to Sell Posture Seating.” 
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City State 





MODEL 682RSB 
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‘ -H.GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 
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Yes, America Wants Two Tube Fluoresce mt De sk Lomge r General is, 2 
just one, but two styles... ely g he bigge sale and a longer 
profit. Both are volume price 4, a signed ght rhe re than satisfy } 
entire market. 2 miracle high bake 6 ‘ Bot take standard 15 watt 
tubes. 

The Deluxe (top) decorator styled 
tubing for a rich two-tone effect ) ece ie The new 
startling platinum chrome high bake ‘ t tive with gray 
furniture. 


No. 645 Platinum chrome for 2 tube $16.95 
No, 646 Hammerloid bronze f ‘ 6.9 


General's Standard (below) is the f ‘ g ediu price 
2 tube fluorescent desk lamp. | ept base weighted . , 
striking design. 


I 
No. 642 Hammerloid Bronze for $1 
No. 648 Hammerloid Gray for 1 


(Also Available for 1 Tube No. 654 |! ( : 5 Reta 


sare ORDER TODAY sare 


aie [ 
SINCE a Tih fas ) 1896 


— MFG. CORP. aueen, INDIANA 
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GENERAL LAMPS MFG. CORP., ELWOOD, IND. 
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“YEAR-END” DISPLAY WINDOW SELLS 
EXTRA VOLUME FOR KISTLER’S 
Sales of blank books, ledger forms, ledgers, transfer 
cases, files, blotters, calendars, chairs, small office ma- 
chines, and so forth are substantially stimulated each 
year, during late December, with a special “year-end 
window” used by The W. H. Kistler Stationery Com- 
pany, outstanding office supply dealer in Denver, Colo. 
Instead of devoting all of his display windows to 





YEAR-END DISPLAY WINDOW AT W. H. KISTLER 
STATY. CO. IN DOWNTOWN DENVER, COLO. 


gift suggestions as is usually the case, Earle Kistler, 
president of the firm, sets one aside to be used for 
everyday office supply items, which seldom get much 

tention, from December 1 until the first of the year. 

As pictured, the “year-end window” display features 
the slogan “Supplies that will help you wind up ’50 
and get you started right for 1951.” The back of the 
window was completely covered in with bright crinkled 
aluminum foil, as were the more standard gift win- 
dows elsewhere in the store. Shown in the display 
were many items which the businessman would find 
essential in getting started on the new year, with the 
emphasis on ledgers, forms, inventory sheets, account- 
ing forms, files, calendars, transfer cases, and even a 
few items of furniture, such as new chairs and desk- 
top accessories 

The window attracts extra prominence, merely be- 
cause it differs so sharply from the gaily-decorated 
display windows full of gift suggestions, according to 
Mr. Kistler. Put into use as the gift-shopping season 
wanes, it has proved a potent sales-builder, attract- 
ng the attention of businessmen, who are reminded 
to get set for the new year with a minimum amount 
of trouble. As a result, sales of everyday office sup- 
plies, which normally fall off sharply during the Yule 
season, are substantially advanced.—RAL 

—-< 
DO/MORE CHAIR ELECTS OFFICERS 

The Do/More Chair Company, Elkhart, Ind., recently 
announced new officers and directors as named at a 
board of directors meeting. 

H. Ben Williams, who has been president of the firm 
since 1939, was appointed chairman of the board. 
H. Ben Williams, Jr., succeeds him as president and 
Frank D. Fields was elected to the office of executive 
vice-president 

Those named to vice-presidency posts include John 
D. Williams, first vice-president; Charles R. Mack, 
second vice-president; John H. Barfoot, third vice- 
president in charge of New York sales, and W. Jim 
Black, fourth vice-president in charge of Chicago sales. 

Lillian S. Wolf is secretary-treasurer of the com- 
pany. Directors are H. Ben Williams, H. Ben Williams 
Jr., F. D. Fields, Lillian Wolf and Thomas V. Happer. 


8 ee 


FORT WORTH FIRM PLANS MOVE 
E. R. Conner & Company, office supply firm at Fort 
Worth, Tex., is planning to move from 704 Houston to 
larger quarters at 1313 Houston, President F. E. Berry 
las announced. The firm was organized in 1872 and 
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A Brewery Equips for 1951 and a 
‘Better Business Living”’ 


Courtesy Spokane Brewery, 


Spokane, Wash. 





with INVINCIBLE METAL FURNITURE 








Exctustve! 


. 
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@ If you're an INVINCIBLE dealer, you have a new and 
powerful exclusive selling story .. . “Better Business Living 
Conditions.” Your modern businessmen customers will appre- 
ciate it — and it's simple to figure out. 

For example, the average office worker spends more than 
one-third of his waking hours on the job. Now with this figure 
in mind, it’s obvious that the same worker will be more eff- 
cient — give more output per day, if his business living con- 
ditions are physically comfortable, his desk and files large 
and scientifically designed, his surroundings more pleasant 
to look at. 

You'll find the INVINCIBLE line of “Modernaire” steel 
desks and files provide all these qualities so necessary to a 
better business living. What's more, they do it at a price —a 
price that’s reasonable to the customer — and provides a 
generous profit for you. 

Find out about having the INVINCIBLE line in your 
store today — how selling the INVINCIBLE story of “Better 
Business Living Conditions” can be easier and more profitable 
for you. Write direct to — 





REG. U. S. PAT. OFF 


INVINCIBLE METAL FURNITURE CO., MANITOWOC, WIS, 
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Not just another carbon paper in a new package—but a whole fresh conception 
of what a carbon paper can be! Flagship’s patented, metallic coating supported 
by a plastic base—its superior performance and appearance—take it right out of 
the class of all other carbon papers. You will use Flagship to bring new business 
in your doors, to bring repeat business, to mark your store as the first to bring 
better things to town. We'll be glad to supply complete information about 
Flagship and we'll be glad to tell you what the chances are for a dealership for 


this wonderful new product and the entire Allied line of carbon papers and 


ribbons. Write today to Dept. A, 


CARBON AND RIBBON MANUFACTURING - CORPORATION 
f) General Offices and Factory: 165 Duane Street, New York 13 
Western Office & Warehouse: 1629 So. B’way, Los Angeles (5 

1 


Flagship is curl-proof, 
not just curl-resistant 





Flagship’s metallic back 


means extra wear, 
easier handling 


Flagship makes sharp, 
permanent copies 


Flagship allows smudgeless 


erasures 
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will have three floors and balcony, with 18,000 square 
feet of floor area in the new location.—_EWF 
—><-— 
LIPPMAN HEADS OKAFOLD IN NEW YORK CITY 
Ernst W. Kummer, directing Okafold at Reinicken- 
iorfer Strasse 41, Berlin N. 65, Germany, announces 














GERALD J. LIPPMAN 
a branc] f Okafold Company has now been 
154 W. 98th St., New York City. Appointed 
of this division is Gerald Lippman, 


that 
lid 
’ ristered t 
rt ISLCICU a 


executive mana 


who was Oka! former metropolitan agent in New 
York City 
=. — - 
AMES RESEARCH LAB IN OPERATION 
The Ames Research Laboratory, division of the 


pany, located at the Chicago branch, 
recently by the company to be 


Ames Supply Con 

has been announced 
full operatio1 
rhe laborat 


resent time includes a 


is established last spring and at the 
complete setup of testing 





A. R. AMES, JR. (LEFT) AND HARRY HARMON 
AT WORK IN THE AMES RESEARCH LABORATORY 


ind equipment for the further de- 
earch of office machine platens and 


The laboratory supervised by A. R. Ames, Jr., vice- 
lent of the Ar Supply Company, who has been 
with the com] y Since 1937 and has done consider- 

ble work wit] latens. The laboratory technician is 
I Harm former sales representative of the 

mpany al raduate of OAMI, Springfield, Mo. 

T testiz research of Ames Research Labora- 


conducted in conjunction with the production 
Rubber Corporation 
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PARLS BRYUD 


CARDS 


INDEX 


Like the wise old owl, sales- 


wise buyers must “keep 





their eyes open” — for 
quality and economy. 

Park Brand Index Cards are 
noted for their superior col- 
or, smooth surface and 
toughness. This stock is 
made of the finest quality 
100% sulphite pulp to our 
own specifications insuring 
unvarying uniformity. Fur- 
nished in all standard sizes, 
weights, rulings and colors. 
Attractively labeled and 


boxed. 





Send for Samples and quotation 


Impertal /IJethods (0 


ILLINOIS 





FOREST PARK, 
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THE AD CLINIC 
(Continued from page 39) 


tin, “The Grandstand,’ which is our method of sales 
promotion. Any constructive criticism would be greatly 
appreciated. 
. Yours very truly, 
William Grand, 
Grand Stationery & Supply Co 
Yonkers 2,N. Y 





for the finest 








Dear Mr. Grand 

Thank you for your letter of October 5, and copies 
of “The Grandstand.” 

I believe that you are doing an excellent job, for this 
ger” to notice the unmatched beauty and type of promotion undoubtedly pays off. Here are some 
durability of the Anderson-Hickey 1800 ideas which you might be able to use to improve your 









Your customers will be “quick on the trig- 







line files. They are easy to sell and help bulletin 

1. For added interest, you might use a different col- 
ored stock each time you publish. This will also show 
the recipient that he is receiving a new copy each 
month. 

2. Use prices wherever possible. Every reader likes 
to know costs before ordering 

3. Organize your material a little more carefully. Use 
more boxes for separate items. Make reading easier. 
Use more white space. 

4. Use a small index of all items offered on page one. 
Help the reader to see at a glance exactly what you are 
offering 

5. Actual typography is preferable to typewriter type 
If you must use the typewriter, you might try this trick 
for clearer copy. Adjust your typewriter to “stencil 
cutter,” so that the keys do not hit the ribbon. 

Use only a piece of carbon paper over the piece of 
white bond. Because the keys hit the carbon directly, 
your resulting letters will be sharper and easier to read. 

6. It is possible to obtain order blanks which fold 
into a return envelope. Such a device, accompanying 
your mailer, will undoubtedly increase sales and not 
increase your cost. 

I sincerely hope that some of these ideas will be of 
help to the publication of an even finer “Grandstand.” 

Cordially, 
Irving Settel. 


build profitable repeat orders 
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Available in Olive Green, LARRY McDONOUGH BECOMES A DEALER 
After 42 years in the employ of typewriter manu- 


Gray, Mahogany and : 
. facturers, J. L. (Larry) McDonough transferred to the 








Walnut Finishes. dealer ranks on October 15, 1950. On that date he 
purchased the Central Typewriter Exchange, Chicago, 
Don't si ist “any” file, from Miss Marjorie Vowell, who had operated the 


business successfully since she established it in 1936. 
One of her advisers and sponsors when she organized 
the Central Typewriter Exchange was Larry Mc- 

rstand why Donough. 
Hickey Files lead Mr. McDonough joined the old Oliver Typewriter 
Company staff as an errand boy in 1908. Later, he 
worked in the accounting department and became a 
so readily appreciated by salesman. In 1924 he transferred to the Remington 

organization in Chicago as salesman of portable type- 

writers. Then followed a couple of years with the 
Regal Typewriter Company Chicago office. The year of 
1927 found him functioning as the second portable 
typewriter salesman hired by the Royal Typewriter 
Company. For 24 years he continued as a Royal port- 
able typewriter man, working with dealers in Chicago 
SOLE DISTRIBUTOR and the Middle West. For the last several years he was 
western manager of Royal’s portable division 

The present staff of the Central Typewriter Ex- 
change is composed of 12 people—four mechanics, two 
combination salesmen and mechanics, four office 
workers and two executives. 

Miss Vowell has severed all connections. It is her 
hope to do some of the things which the demands of 
business have prevented during the past 14 years 





Ht Also available wit! 


insert drawers fo: 
filing cards or check 







“4 
f 5631 West Madison %1 
Wie CHICAGO 44 Ni 





< ardinal, Jaa. 
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help folks make a/|comfortable | living! 











@ The surest way to help folks to help 
themselves is to seat them in comfortably correct posture 
chairs. An erect, healthful sitting position minimizes 
fatigue, Conserves nervous energy and increases 


work capacity. 


®@ Office furniture dealers, too, can 
make a comfortable living by exploiting the advantages 
of correct posture seating. The full B. L. Marble line 
includes chairs of this type for every conceivable 
requirement . . . for executives as well as stenographers 


and other clerical workers. 


@ And here’s a timely suggestion . . . 
B. L. Marble posture chairs make ideal Christmas 
gifts! There are probably lots of executives that would 
welcome the thought of playing Santa Claus to 


themselves . . . unless, of course, their employees get 


the idea first. 


now ... THE ARISTOCRAT 
OF EXECUTIVE POSTURE 
CHAIRS! 


Combining the comfort of 
correct posture with fine 
period design. A truly beauti- 
ful Chippendale chair that 
fills a long-felt need and offers 
s thing distinctively new 
to stimulate sales. Underneath 
upholstery of seat and arms 
is soft foam rubber. 





3291 AF hy ae 
sai wl ee 
A re 


0 For such an intimate piece of furniture at a chair, there it no satisfactory substitute for WOOD! 


THE B. L. MARBLE CHAIR COMPANY * Ledford, OLia 


Sold by leading office furniture and equipment dealers everywhere 
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ASK YOUR PROSPECTS THIS QUESTION — 





“DO YOU NEED A 


iD) SHERLOGK 


FOR A SECRETARY?” 


Ask them: “Does your office ‘boil-over’ and seeth with turmoil and despair 
whenever you request some important document? Do you play hide and seek 
with correspondence when it’s so easy to find, the Browne-Morse way?’ Show 


them that you have a complete line of Browne-Morse files and file supplies 
from which they can choose the right method for handling their correspondence 
most efficiently and economically. And watch your profits grow. 








% A 
''SERVICE’’ Indexing Plan “SIMPLEX” Indexing Plan 





Your customers will unearth facts faster when they use a Browne-Morse Filing 
Plan that is specifically designed for their type of office operation. With 
Browne-Morse supplies they can organize their files into a more efficient set-up 
because they can fill all their filing needs from one complete line. Thus their 
files are flexible and interchangeable. 

Be sure you are ready for the important business that comes with the transfer 
season. Order your Browne-Morse supplies today. 


ARCHITECTS OF EFFICIENCY FOR AMERICA'S OFFICE 


MUSKEGON Browne-Mblorse MICHIGAN 


ACTURERS OF STEEL OFFICE EQUIPMENT AND FILING SUPPLIES FOR OVER 43 YEARS © 
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41 TRAIN OF OFFICE SUPPLIES 
tinued from page 37) 


A 12x15x18-inch strong box, or small 
ish-grey in color, with hinged door 
Four rolls of adding machine 
as wheels 
two-drawer, (side by side) , greenish- 
met file for 4x6-inch cards, surmounted 
5-inch cards, all drawers open a 
les f ection and with four rolls of adding 
; machine | ipporting the stack 
TENTH CAI Another flat car formed by a 20x30- 
h drawing lying on four rolls of adding ma- 
pape aded with Scotch tape dispensers 

empty colorful container boxes 
ng ba f each dispenser. Included also are 
ll- and large-size Scotch tape, up 
1x6 1 I lameter 

Another flat car formed by a 
* board, lying on four adding ma- 
ne pape! nd loaded with a stack of K.V.P 
rolls 20 inches wide and 100 





iboOUu nes 


nape supp { sar 


Kages ol ma 


zea snell in 


PF 


TWELFTH A “Speed-O-Print” duplicating ma- 
hine stan four adding machine paper rolls, 
THIRTEENT iR: A dark green fibre waste re- 
é e, 12 diameter and 36 inches long, with 
llel side mitation of a tank car, with a jar 
| of Carter’s lil paste on top center in imitation of 
; the filling 1 ind four rolls of adding machine 
uper supp it as wheels. 
FOURTEENTH CAR: A square-cornered fibre drawer 
e, 6x15x24 light tan in color, with handle and 
labe n fror irawer and supported by four rolls 
f ling ma e paper. Standing on top of the file 
I vo Sv stapling machines, container boxes 
4 s1a¢ 
FIFTEENTH A square-cornered letter transfer 
file f vel struction, 12x15x30 inches, with 
irawer, al mn four rolls of adding machine 
pa f On top of the letter transfer file, 
are ten differs tyles of birthday greeting cards, 


to be readable through the window, 

and ten otl es of birthday greeting cards at- 
f the letter file with tiny pieces 

f them are open and easily read 





A desk pad, light brown leather 
lored blotter, lying on four rolls 
idding n paper, simulating wheels. The desk 
pad was lo: th Old Hampshire bond paper in 
boxes of va zes, such as legal, correspondence, 
al vledgement, 4x6 inches and 5x8 
SEVENTEED iR: An aluminum towel-dispens- 
inches, lying flat on four rolls 
paper, and two large packages of 

Scott’s tov n top 
A white enamel paper towel 
é n four rolls of adding machine 
imulated wheels, and with a large 


ibinet K24 


kage of S sue towels lying on top. 
NINETEEN iR (final)—Another flat car 
by inch drawing board, lying on the 
foul achine paper rolls for wheels. The 
be aded with a floor-type standard, 
supporting a long-stem electric 
fixture, witl flecting shade, arranged with an arm 
; hich swil lesk 
F teenth, and last car of the train, 
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More and MORE 
ealers 

everywhere 

are saying:- 


They re “FASTEN-ATING” 
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INSTALL - 


BARKLEY 74 TAB 


FILE GUIDES 


YZ * fj 














Tv 





Patent No. 2248355--D129118 OC) 


Barkley Plastic Tab FILE GUIDES bring 
greater ease...speed...efficiency to the essen- 
tial task of filing. They're especially designed 
for the rapid tempo and the accelerated pace of 
today’s business needs. The crystal clear plastic 
tab angled for greater visibility helps to make 
“filing and finding” effortless. Needless to say. 
the popularity of these Barkley Plastic Tab 
FILE GUIDES means plus sales and plus profits 
for dealers from coast to coast. Investigate 

find out how it pays to be a BARKLEY dealer. 


Write for Illustrated Literatur 


Established 1921 


nln 


[. L. BARBRLEY & CO 


Munufacturers of Filing Supplies 


1220 W. Van Buren St. Chicago 7, Ill. 
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the young man erected a sign, in imitation of a rail- 
road sign. A like sign is placed at the head of the train, 
in advance of the engine, both reading as follows: 
STOP—LOOK & BUY RAILROAD 


Built Lead Pencil Fence 
As the young window dresser worked his way back- 
ward from the engine to the rear car, he added an 
extra, unique and attractive touch to the display. 
Starting at the very front, alongside of the engine, 
and midway between his improvised “‘yard-stick” tracks 
and the window-glass, he started building a three-rail, 
farm-fashion-zig-zag rail fence, constructed entirely 
of yellow, hexagon, ordinary lead pencils, and extend- 
ing the complete length of the 19-car train 
For lighting the display at night, there are 30 electric 
light bulb receptacles installed in the upper corner 
formed by the top of the windows, where they meet 
the ceiling. These receptacles are spaced equally, the 
whole length of the windows, and each one has a 
so-called poke-bonnet reflector of green glass, with 
corrugated, silvered lining. They are set at an 
angle, so as to throw the light onto both the display 
and the decorative back-drop 
An observer, looking at the display, cannot see the 
electric fixtures, or determine the source of the light, 
because of a painted band, 15 inches wide, running the 
entire length of the inside top portion of the windows 
This not only hides the lights but also serves to carry 
the firm’s advertising in large, bold, square letters, 
with only one, or two words on each pane, reading 
from the north to the south plate of glass as follows: 
Geer-Dunn Co.—STATIONERY—DRAFTING MATE- 
RIALS — ENGRAVING —-GIFTS— FILING SYSTEMS 
GREETING CARDS-—-OFFICE SUPPLIES 
The owners and the personne! of this exceptional 
store have always been noted for their friendliness, 
and amiable co-operation in serving their many cus- 
tomers, aS may be expected from the welcoming 
greeting card, attached to the inside of the glass doors 
at eye-level and reading as follows 
“Through this Doorway, 
pass the friendliest folks 
in town.—Our Customers.” 
—-_-< 
MINNEAPOLIS FIRM GETS NEW OWNERSHIP 
The Typewriter Clearing Association, 112 S. Fourth 
St., Minneapolis, Minn., which was established in 1913, 
has been sold by R. D. Rolph to three men of long 
experience in the office machine business. They are 
Carl W. Wagener, who has for many years operated 
the Stillwater, Minn., store of the Wagener Typewriter 
Company, and Bernard Bergaus and Sherman S 
Smith, operators of The Typewriter Shop of St. Cloud, 
Minn 
These men formed a new corporation with Mr. Smith 
as president and treasurer, Mr. Wagener, vice- 
president, and Mr. Bergaus, secretary. The new cor- 
poration operates under the name of The Typewriter 
Clearing Association, Inc., the only change in the 
name being the addition of “Inc.” The location re- 
mains at the same address where the firm was first 
started 37 years ago 
The business of the concern remains the same 
selling, renting, and repairing new and used standard 
and portable typewriters, adding machines and dupli- 
cating machines 
The new owners in acquiring this business have 
found an outlet for their trade-in machines at retail, 
whereas formerly they had to be disposed of in the 
wholesale market. In their other businesses these 
men are dealers for Smith-Corona typewriters, Clary 
adding machines and other well-known products in 
the office equipment industry 
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PRECISION BUILT 


STEEL OFFICE EQUIPMENT 






















Ovper raom HoroEr 





HORDER’S.INC. 
WHOLESALE ANDO RETAIL OFFICE SUPPLIES 
CHICAGO 






. 
#.G. HORODER 


Paes 





HORODER BUILDING 
/ACHBON BivoO aT JEFFERSON 





July 27, 1950 















Mr. George Ruck, President 
Columbie Steel Equipment Co. 
Lincoln-Liberty Building 
Philadelphie 7, Pennsylvania 













Dear Mr. Ruck: 





Our reletionship with the Columbie Steel Equipment 
Co., aS you know, extends over very many years. During that time, 
we have together gone through periods both of good and poor supply 
of articles made out of steel. I presume that the best thing I 
could say about Columbia is that, regardless of conditions, they 
always have made a most valiant effort to keep us supplied with 
the goods we needed and have, at the same time, sacrificed nothing 
in quality. 

























The long-time, pleasent reletionship which we have 
had with you should continue as in the past and I hope with mutual 
benefit. 







Sincerely yours, 
HORDER'S, INCORPORATED 


POAT ES 






HGdorder: jb 










COLUMBIA STEEL EQUIPMENT COMPANY 
an PHILADELPHIA 7, PA 


Lincoln-Liberty Building 
Third Annsbury 


elat-t.t 
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LM builds bewuly 


to build your sales 





Model 404 Swivel Chair; 
Model 401 Side Chair; 


. ‘ A foam-rubber upholstered 
\X, HEN a customer likes the looks of a chair, the “ 


sale is half made. Blair chairs are the handsomest on anybody’s sales ’ ;, ; 

. ; Blair furniture is available in 
top-grain leather upholstery; 
Duran; Goodall Gros Point; 
Goodall Claremont; or com- 


binations of these materials. 


floor, and their beauty is more than skin deep. There’s 
powerful appeal in the superior construction and generous uphol- 


stery. And there's sales-clinching persuasion in the relaxing comfort. 
y SI & And there’s an infinite va- 
riety of beautiful colors to 


In short, there’s this about a Blair Chair: ; 
harmonize with any decorat- 


When they see it they like it—when they sit in it, they're sold on it. ing scheme. 





Write today for full information on this 
complete line of distinguished furniture. 





Seats the Business World 


THERE'S A BLAIR CHAIR FOR EVERY SIT-UATION 





Blair Aluminum Furniture Company * Marietta, Georgia 
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MEETINGS—DINNERS—CONVENTIONS 
Continued from page 92) 


pany; and Joseph W. McCormick, Jr., Stationers Guild 
of America 


The balance of the evening was devoted to good 
fellowship as is usually the case when these good fel- 
lows get together 

——-- — 

BOSTON STATIONERS OPEN FALL MEETINGS 

The first fall meeting of the Boston Stationers Asso- 
ciation was held at the Hotel Puritan with 71 members 
and guests present, convening under the direction of 


the new president, John W. Murray of John W. Murray 
Stationery Company, Boston, Mass. Sidney H. Chal- 
lenger, Frank H. Fargo Company, Bridgeport, Conn.., 
governor of NSOEA District No. 1, was present and 
spoke briefly regarding the Chicago convention and his 


plans for the year, such as building up the membership 
of NSOEA and the regional convention next June. 

James Armington presented copies of resolutions to 
be sent to the families of George W. Pratt and Joseph 
Doncette, members who recently passed away. A com- 
mittee was also named to draw_up a suitable resolution 
to be sent to the family of Walter F. Cushing, Adams, 
Cushing & Foster, Boston, Mass, who died in Sep- 
temoper 

The gue eaker of the evening was Dr. George 
Halm, prof at the School of Law & Diplomacy of 
Tufts College, Medford, Mass. His subject was, “The 
International Monetary Situation.” 

Plans wert ie for holding the next regular meet- 
ing on November 6 and the Christmas party on Decem- 
er 4 

—— + 


CHICAGO STATIONERS GROUP HEARS SPOKESMAN 
OF SMALL BUSINESS MEN’S ASSOCIATION 


Guest speaker at the regular monthly meeting of 
the Stationers Club of Chicago in the Merchandise 
Mart, Chica n September 16 was A. W. Kimball, 
executive vice-president of the National Small Business 
Men’s Association, who gave a powerful message on 
the gradual encroachment of socialism in this coun- 

He outlined the terrific increase in government 
budgets within the past few years, much of it devoted 
hiring additional unneeded government employees 
help perpetuate the party in power. The only 
method of bating this evil, he stated, is to vote on 
every electi and to make sure your friends and 
neighbors do likewise 

Plans wert itlined for the club’s annual Christmas 
Party by Ha 1 Rossuck, Better Office Supply Com- 
pany, chairman of the event. This year’s party, com- 
prising dinn«¢ entertainment, refreshments and a 
buffet, will be held at the Erie Cafe, 658 N. Wells St., 
n December 8 at 6 p.m. Each member of the club is 
ntitled to one free ticket, with additional guest tickets 
being priced $10 

ae 
CANADIAN STATIONERS’ GUILD HOLDS MEETING 

The Stationers’ Guild of Canada, Inc., held its seven- 
teenth annual meeting on October 16. The meeting 
was a reorganized session to take the place of the 
Winnipeg nference, cancelled last April and May 
because of the flood 

Election of Guild directors was handled by ballot for 
the first time. Fifteen directors were elected. They 
n turn select the officers of the association. Of- 
ficers were named as follows: 

President: Eugene B. Charters, Charters & Charters, 
Ltd.. Montreal, Que 

Vice-presidents: Gage Love, W. J. Gage & Company, 
Ltd., Toronto, Ont.; J. S. Luckett, The Luckett Loose 
Leaf, Ltd., Tor t 

The followi nen were named as directors: 

George Basil, The Carter’s Ink Company, Ltd.; L. F. 
Beattie, Beattie Hill, Ltd., St. Catharines, Ont.; Arthur 
Careau, T. J. Moore & Company, Ltd., Quebec City; 
A. Lorne Colpitts, R. R. Colpitts & Son, Ltd., Moncton; 


Robert Denvs McFarlane Son & Hodgson, Ltd., Mont- 
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TWO TOP PROFIT MAKERS 
STILL AVAILABLE 





























No. 1795 
Royal Elevator 
Stand with 4” 


Masonite Top 
maso’s “ROYAL” 
ELEVATOR STAN D—steel Understructure 
with choice of MASONITE TOPS! 


Grained Walnut with Walnut Understructure 


Office Gray or Ebony Black with Gray 
Understructure. 


All Stands with Maso’s Famous Features 
All Masonite Tops Pre-Assembled at Factory 


SHIPPED SET-UP OR KNOCKED DOWN! 
Your choice of Set-Up or K.D. to save on costly 
storage space. Assembly requires only 12 bolts and 
10 minutes time with easy to follow, illustrated 
instructions. Masonite tops are already assembled 
to leg brackets at factory. Packed 1 to a carton. 





THE 
“*CHAMPION’’ 


All Purpose 
UTILITY 


STAND 
with 


MASONITE TOP 


All Steel Tubing 
Cont. Piano Hinges 
2 Plain, 2 Locking 
Soft Rubber Casters 

Elbow Type Drop 

Leaf Arms 

Only 8 Bolts To 

Assemble No. 1618 














TOPS OF GRAINED WALNUT, BLACK or OFFICE GRAY 
All tops attached to rigid one piece leg brackets at factory. 
Half inch, hard tempered Masonite warmer than steel, outlasts 
wood, keeps its good looks, clatter-proof features. All steel 
understructure in most attractive walnut, green or gray baked 


enamel. 
ORDER TODAY—SHIPMENT STILL PROMPT 


MASO STEEL PRODUCTS 


Dept. A 81 W. Van Buren St Chicago 5, III 





137 




















FOR THESE POINTS 


@® BLUE WHITE PAPER 


FREE 


OF LINT 


@ WOODEN CORES 
@ FLAGGING IN EVERY ROLL 
@ SLIT TO ACCURATE DIMENSIONS 


Ti 








E WARSHAW MANUFACTURING CO., INC. 


STREET 
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real; Harold M. Diggon, Diggon Hibben, Ltd., Victoria, 
B. C.; Edouard Gariepy, Granger Freres, Ltd., Mont- 
real; Wm. Grand, Grand & Toy, Ltd., Toronto; Hugh 
Kennedy, L. E. Waterman Co., Ltd., Montreal; W. J. 
O'Reilly, Underwood, Ltd., Toronto; A. S. Patrick, 
Hutchings & Patrick, Ltd., Ottawa: Robert Usher, 
Commercial Printers, Ltd., Regina 
—>> - 
GREAT LAKES TRAVELERS CLUB NOTES 

The October business meeting of the Great Lakes 
Travelers Club in the dining rooms of the Real Estate 
Board of Trade Building, Chicago, on October 27, drew 
a small turnout. One new member was accepted into 
the club—William P. Glowienke of Esterbrook Pen 
Company. 

It was announced that the following meeting on 
November 3 would be in honor of Dick Gingland, re- 
tired Esterbrook Pen Company representative. 

A six-man committee was named to draw up plans 
for the annual Christmas Party. 

a x » 

Dick Gingland Day was celebrated at the regular 
Friday luncheon time on November 3 by 36 members 
of the Great Lakes Travelers Club. The travelers were 
happy for the opportunity to honor Mr. Gingland, who 
is returning to his former home in New Jersey after 
a term of 18 years as salesman and manager for the 
Esterbrook Pen Company in the Chicago and midwest- 
ern territory. John Gilbert of OrricE APPLIANCES gave 
a brief resumé of the honored guest’s career during the 
years in which he was an active member of GLTC, 
concluding with the announcement that honorary 
membership in the club had been conferred on Mr 
Gingland. That gives Dick the distinction of being 
both a charter and an honorary member of the club. 
A fitting response by Mr. Gingland was followed by 
brief statements of appreciation by several of those 
present. 

> ——-- 
SMITH-BUTTERFIELD EMPLOYEES HOLD PARTY 

The employes of Smith & Butterfield, office supply 
dealers, Evansville, Ind., held their semi-annual party 
on the night of October 16 at the West Haven Gun 
Club. Members of the Butterfield family showed three- 
dimensional color slides of pictures taken during their 
recent tour of Europe. Sidney Butterfield, head of 
the firm, gave each guest a choice of a bottle of Paris 
perfume or a rosary and St. Christopher medal that 
had been blessed by the Pope. Dick Porter presented 
Mr. Butterfield with the 1950 Hoosier League Baseball 
Trophy, won by the firm’s team. Miss Cora Alexander 
received an orchid in recognition of her long connec- 
tion with the company—WBC 

—-<- 


LARRY JOHNSON WINS HORDER GOLF PLAY-OFF 

In a close play-off on October 21 to break the dead- 
lock which featured the Horder tournament at the 
Mohawk Country Club on September 16, Larry John- 
son, Ohio St. store nosed out S. Moscardini, Mart store, 
by a score of 89 to 92, on the same course. Larry there- 
by retained possession of the Horder Trophy he won 
last year 

—-- 
J. W. TRIPP BUYS PITTSFIELD FIRM 

Joseph W. Tripp, president of. Tripp & Sullivan, 
Inc., Albany, N. Y., office machine distributors, has 
purchased the Griffin Office Equipment Company, 
Pittsfield, Mass. Mr. Tripp announced he would oper- 
ate the Pittsfield business as a branch of the Albany 
firm at 320 Broadway, where A. B. Dick products are 
distributed 

a 

TED SCHNEIDER APPOINTED BY KLEER-VU 

American Kleer-Vu Plastics, Inc., Brooklyn, N. Y., 
has announced the appointment of Ted Schneider as 
the firm’s new advertising director. Mr. Schneider, who 
has spent many years as a promotion-publicity man 
in the phonograph record field, will concentrate 
heavily on mail order advertising 
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A better Chair...¢ bigger 


VALUE! 


“sto “inger-lift 


a ~ 
{ STENT PENDING 


lure Chair 















Here’s a marvel of mass production and 
ahead-of-the-times design that has quality, 
convenience and VALUE written all over it 

. a posture chair that raises office-worker 
efficiency and comfort toa new, all-time high. 

Foam rubber, revolving, “saddle” seat has 
easy, instant, positive height control, any- 
where between 17” and 20”. Padded back- 
rest adjusts three ways. Free-rolling, hard 


¥ Illustrated: Model 16-C, with 
baked-on, gray enamel finish. 
Also: Model 16-D, brown 


rubber, 2” casters, life-time lubricated; tubu- enamel; Model 16-8, chro- 


lar steel frame finished in brown or gray, 





baked-on enamel, or extra-heavy chromium. 





Cloth-backed, perforated, vinyl plastic up- 
holstery—washable, durable—on seat and 
back in maroon, green, gray or brown. 
Three models—each “a beauty and a bar- 
gain”—to retail from $27.95 to $29.95 
(slightly higher in Florida, Texas and West- 


ern states). 


To lower: just 
lift lightly on 
control lever. 


To raise: simply 
lift seat to 


| 4 height desired. 


Sales promoyi. 
rite + 5a 
to Oday fo, compl 
rMation ele in 
‘On mon 
oney Making de 
Cle 
hs ship 





HAMILTON MANUFACTURING CORPORATION © COLUMBUS, INDIANA 
Makers of COSCO Household Stools, Chairs and Utility Tables 


Posture Back Adjusts nditind natal 
THREE WAYS! of sect of bockrest 
ee at 
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to “credie” 
the beck in 


any position 

















How ts the time to chech=up 
ou your stock aud sock-upt on... 
YEAR-END Filing Needs 





VERTICAL FILE JACKETS VERTICAL FILE POCKETS 


Here’s a one piece construction vertical 
file jacket with double tops to give added 
strength . . . an economical filing con- 
tainer for letters, legal papers, orders, 
contracts, and other important papers. 
Now available in 3 sizes with 1'2 and 
2” expansion. Quality Tag and Red Fibre 


The famous LEATHEROID file pocket... 
five piece construction with glue welded 
double fronts and backs . . . paper or tan 
cloth gussets . . . ideal for bulky corre- 
spondence, contracts, orders, specifica- 
tions, blueprints. Now available in letter 
and legal size, with 1%, 34% and 5%” 








stock. expansion. 


% Also, four sizes of Flat Filing Envelopes and Flat Filing Jackets in either heavy 
manila or Kraft stock—packed 100 to box. (See your Quality Park catalog 
for all year-end filing envelopes.) Sold through dealers only. 


LEATHEROID EXPANDING 
WALLETS 


VERTICAL 
FILE POCKETS 


BLUE LINE 
AIR MAIL 


BANKER’S FLAP 
AIR WAY EXPRESS 
FLAT MAILER 


Daatiry Pk 


CS 














QUALITY PARK ENVELOPE CO. 


General Office and Factory, Quality Park, @. Paul 4, Minnesota 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, lilinois 
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TEST YOUR BUSINESS EFFICIENCY 
Continued from page 25) 

checks his November, 1950, figures with the 

1949 profit and loss statement for the 

entire year. These figures represent operations going 

back to January 1949, about 23 months prior to Novem- 


dealer 


figures on his 


ber, 1950. In the interim, much has happened. His 
operating costs and ratios have changed substantially. 
The 1949 figures are too old to serve as dependable 


vardsticks against 


tions in 1950 


which to check the results of opera- 


More Figures Are Needed 


With a war economy market here, many things can 
happen in less than 23 months so that the figures on 
a profit and loss statement covering a prior year will 
dependable experience figures to use as com- 
parative yardsticks to gauge results in any month of 
1950. One can get good perspective only by analyzing 
the figures for the prior 12 months, which is made 
with this Business Analyzer. 
rhe only bookkeeping work needed with this business 

t posting of the books at the end of the 
month and the tabulation of a trial balance, so that 
the dealer is sure the debit and credit accounts 
This work should be done anyhow, so the 
Business Analyzer does not increase bookwork. From 
the books at the end of each month, the dealer can 
enter the accounts in the columns shown on this form. 


not ve 


pe yssible 


tester is the 


balance 


Analyzer Benefits Recounted 


The Business Analyzer does not take the place of 
the monthly profit and loss statement because it 
supply the breakdown on the overhead ac- 
‘ounts, but loes provide a long-term objective on 
trends, which is not available by means of profit and 
loss statements, consequently, even if the dealer does 
receive regularly, he should also use a 
Business Analyzer. Those dealers who do not prepare 
statements monthly or quarterly will find the Business 


loesn’t 


a statement 


Analyzer a good substitute. 
rhis form saves time in the analysis of your business 
figures, it keeps the dealer informed anent his man- 
ugerial effi tells him when his overhead ex- 
pense is getting out of line, without requiring him to 
re over many different statements and accounts 


periods in order to determine what 
ing and how the current results com- 
periods. Only when a Business An- 

operating ratios are going too far 
d the dealer make a detailed analysis 
ires to find out the reason, otherwise, 
radget is a satisfactory trouble-shooter 
erating results speedily and accurately. 
iness operation is largely a matter of 


overing differer 
nis ODuSINeSS 1! 
pare with pri 
alyzer show 

off the beam, n¢ 
of his book 


this recording 


ir analyzing 
Successtfu 


itios. Dollar results are important. of course. but 
atios are the yardsticks that measure results. 
—_—e- 
SELL LEASES LARGER FACTORY LOCATION 


S. L. Hatch, president of Sell Corporation, Chicago, 
inufacturers filing and stationers’ supplies, re- 
ently announced that negotiations have been com- 
asing of a new factory approximately 


he present location. The new quarters 


yieted for tne 


one block fron 


are consideral larger than those occupied at present 
and will house the general offices and warehouse, as 
well as the factory—all on one floor 

Outstanding feature of the new location is the pri- 
vate loading dock with a capacity of five trucks. It is 
reached by rivate 50-foot street which will run 
alongside the new Congress Expressway. 

It is expected that the company will be in the new 


quarters about December 1 
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KOFeS 


Presents 


The ESQUIRE Line 





Make This Test! 
Will “ESQUIRE” Carbon Paper: 


Yes 


Produce sharper impressions 
Permit cleaner erasures 
Handle easier 

Wear longer 

Assure greater profits 

Curl 

Smudge 

Tree 


DUONG 
KIXKOOOOU & 


5 AYES+3 NAYS= 


MORE REPEAT SALES 
MORE PRESTIGE 
MORE PROFITS 





KORES 


Carbon Paper & Ribbons Mfg. Corp. 
43-49 Bleecker St., New York 12, N. Y. 


WORLD’S LARGEST M’F’R OF CARBON PAPER. 


Please rush me samples of the ESQUIRE Line, and EXCLUSIVE DEAL- 
ERSHIP arrangement. 


Name 
Address 


City State 
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Taylor 


4805'A 


STYLIZED, upholstered, modern grouping. Clean 
cut lines emphasize width and depth. Comfortable. 


Roomy. Matches modern wood and steel desks. 
4805 Guest Chair 
480512 Executive Desk Chair 
4806 Side Chair 


Write for catalog and dealer proposition. 





The TAYLOR Chair Company 


BEDFORD, OHIO 
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SOME BEFORE YEAR-END TAX PROBLEMS 
(Continued from page 26) 


premises before year-end 1950. This is optional, and 
may or may not appear as a 1950 expense, depending 
on whether he goes ahead with his plans. It may pay 
him to postpone such repairs until January, 1951, thus 
decreasing his 1951 income (subject to higher tax), 
even though this delay increases his 1950 income 
(subject to lower tax). The tax rate differential results 
in a tax saving. Delivery equipment repairs may offer 
tax-saving possibilities, too, as well as other equipment 
repairs. 

Corporate businesses can give their stockholders, 
including officer-stockholders, an assist on taxes by 
declaring dividends before year-end 1950 instead of 
in 1951. Such individual income will then be subject 
to lower 1950 tax rates. 

As already indicated, the greatest tax relief may be 
offered outside the taxpayer’s immediate business. 
This should not be ignored because the taxpayer, in 
the final analysis, is interested in his over-all tax 
assessment, and the tax-saving is the same no matter 
how obtained. 


Sales Should Be Considered 


The selling of stocks, real estate and other assets in 
1950, if a profit results from such sales, will increase 
1950 income and, at the same time reduce 1951 income 
if, otherwise, such sales would be consummated in 1951 
at the latest. However, bearing in mind that long-term 
capital gains carry a lower effective tax rate, it would 
be unwise to sell such assets in 1950 if they have been 
held less than six months. Holding more than six 
months, even though this means making the sales in 
1951, will result in a long-term capital gain and the 
tax on such transactions will be less, even at higher 
1951 rates than a short-term tax in 1950. Conversely, 
if the prospects are such that assets will be disposed of 
at a loss, it may be wise to take the loss in 1951 when 
tax rates are higher, and the loss can be used as a 
partial offset against income, carrying a higher tax 
rate. 

Any other income that a taxpayer has should also 
be carefully examined, together with expenses incident 
to such income. A taxpayer may have a farm and, if 
on the cash receipts basis, it may be wise to dispose 
of crops before year-end instead of carrying these 
crops into 1951 for disposal. At the same time, some 
farm expenses may be deferred until 1951, thus reduc- 
ing farm income in 1951. 

On rental properties, rents should be kept current 
in 1950, while expenses may lag, such as property 
taxes, provided no excessive delinquency penalty at- 
taches. Payment of property taxes, as with other 
expenses, where the taxpayer is on the cash-receipts 
basis, are deductible in the year paid, even though 
only two days separate alternative payment dates, ie: 
December 31, 1950 or January 2, 1951. Maintenance 
repairs may be postponed from year-end 1950 to the 
beginning of 1951 for tax-saving purposes. 

There is one factor, however, that must be carefully 
calculated. If a taxpayer does find it possible to legiti- 
mately crowd considerable income into 1950, that 
otherwise might appear in 1951, there is the danger 
that this may boost taxable income in 1950 so high 
that 1950 tax rates on the higher income will be 
greater than the tax bill will be in 1951 where lower 
income prevails. Thus, there is a point of diminishing 
return on tax savings where tax rates between two 
years have been scaled upward. 

In the matter of personal deductions by the in- 
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nothing takes the place of 


senuine leather xe 


for durability, distinction and sales appeal 





ew oe 
VL 

















Fine furniture . . . upholstered in Genuine Leather .. . has 
no equal in conferring distinction on an office .. . 
reflecting the character and standing of a business. When 
you step into such a smartly furnished office, you are 
instantly aware of the genuineness of the place . . . the 
good taste that prevails. More and more business and 
professional men are looking to Genuine Leather to give 
their offices this assurance. For all who make and sell 
fine furniture upholstered in Genuine Leather . . . there 
are many opportunities to profit by this desire and 
demand. We hope you may convert your share of them 


into sales . . . as you will into customer satisfaction. 


THE UPHOLSTERY LEATHER GROUP 
TANNERS’ COUNCIL OF AMERICA + 100 GOLD STREET, NEW YORK 7, WV. Y. 





American Leather Manufacturing Compony, Nework, N.J. © The Ashtabula Hide & Leother Company, Ashtabula, Ohio 
Blanchard Bro. & Lone, Newark, N. J. « Delaware Tanning, inc., New York, N. Y. ¢ Eagle-Ottowa Leather Company, Grand Hoven, Michigan 


The Lockawanne Leather Company, Hackettstown, N.J. © Radel lecther Manufacturing Company, Nework, N. J. 
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“Three of us were competing for Company’s 
carbon business,” writes one of our midwest 
Dealers. “I don’t know what the other two said, 
but I let my PEERLESS CARBON SELECTOR 
talk for me. Later my competitors called me 
‘lucky’. I guess I was lucky, having the Selector 

















carbon 
paper 
Selector 





serrrce your Customers 
whee? cerben paper tor ther ° 
ten the weight of copy peper 


ee1 fo ™ete carbon copes 


Thee ture to the same weigh! copy paper ms fy 
be - you wil see printed of th ter 
melon you seed te ge you customers Me 


carbon pepe thet «ll do the best eb for them 














on hand to answer all questions. As you can see 
from the enclosed order, it’s going to be a beauti- 
ful account. Incidentaly, they were very much 
impressed by our NO CURL, NO SMUDGE 
and our FINAL-LINE sheets.” 


PEERLESS 
CARBON 
SELECTOR 


MR. DEALER—are your salesmen missing a bet by 
trying to sell carbon “blind”? 
CARBON SELECTOR answers every question a 
customer is likely to ask—every question about 
weights, grades, finishes and multiple copies. It’s as 
easy to use as looking up a telephone number. Better 
send for your copy today. It’s free. 


The PEERLESS 


PEERLESS-IMPERIAL CO., INC. 


General Office and Factory: 28 Peerless Place, Newark 5, New Jersey 
New York Office: 7, 321 Broadway * Chigago 2, 179 W. Washington Street 
Detroit 18, 37 Linden Street, River Rouge, Michigan 


"A GREAT NAME IN CARBONS” 





Ribbons, carbons, spirit and gelatin duplicating 


carbons, master units, carbon ribbons, carbon rolls for every business need. 
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dividual taxpayer, he may have considerable tax- 
saving leeway. Before year-end he should carefully 
review the actual contributions made to charities, for 
example, together with unpaid pledges. He may find 
it wise to defer honoring pledges until after New Year. 
The same is true of medical expenses, if unpaid med- 
ical bills are substantial. Likewise, it may be good 
business to postpone non-critical medical-dental at- 
tention until 1951, such as obtaining new glasses and 
getting routine dental care. 

However, these personal deductions must be weighed 
with extreme care. If most of these obligations, along 
with other personal deductions, have already been 
discharged, there may be little available left to shift 
to 1951. In that event, such deductions may be in- 
effectually spread between the two successive years 
and offer no tax saving in either year. 


Consider Deductions Carefully 


The taxpayer is given a standard deduction for such 
items whether paid or not. Thus, if total deductions 
already amount to or exceed the standard deduction, 
wisdom dictates adding to them in 1950 for tax saving 
purposes, rather than postponing such expenses until 
1951. In the latter year, such deductions may not 
exceed the standard deduction. 

Regardless of changing tax rates, this is one situa- 
tion where the taxpayer should itemize these deduc- 
tions in whatever year they substantially exceed the 
standard deduction, rather than postpone deductions 
to a subsequent year. If, before year-end, such deduc- 
tions already total more than the standard deduction, 
the taxpayer should add to them as much as possible 
by paying bills due on deductible items, and itemize 
these in his tax return. The following year he can still 
take the standard deduction. On the other hand, if the 
total of such deductions, even by bill-paying, cannot 
total more than the standard deduction, it is better 
to postpone paying such bills until January 1, 1951. 
There is always the possibility that in 1951 such de- 
ductions will build up beyond the standard deduction 
allowance 

Dependency Status Can Change 


One other factor needs some discussion in respect 
to comparative tax bills, as between 1950 and 1951. 
Dependency status may change from one year to the 
next. As each dependency exemption reduces the in- 
come subject to tax by $600, the losing or gaining of 
one or more dependents in one year or another can 
sharply alter tax bills 

Loss of an exemption can put the taxpayer in a 
higher tax bracket, and gaining a dependent may pull 
him down to a lower tax bracket, even though income 
in two successive years is about the same. Where total 
income is moderate, the standard deduction (or item- 
ized deductions) and several exemptions may elimi- 
nate any tax bill for a particular year while, in a 
subsequent year, loss of one or two exemptions may 
bring about a tax. Where deductions and exemptions 
are more than enough to wipe out a tax, it is apparent 
that every effort should be made to increase income- 
at least up to the amount of exemptions and deduc- 
tions—where possible, to get the full tax-saving benefit 
of such exemptions and deductions. 

If the taxpayer or his spouse, or both, become 65 in 
the tax year this will give him one or two additional 
$600 exemptions, and sharply reduce his tax bill by 
reducing taxable income. This circumstance may also 
call for revising tax calculations, as outlined in this 
article. A newly acquired blind exemption will have 
a Similar effect 
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An overnight success, Tru-Test “BANTAM” Rolls 


have exceeded our wildest expectations . . . point to 
@ genuine need and demand for a consumer size 
unit of gummed tape for use in the home. It's new 
extra business, Why not get your share of it. 


Available in 1 to 3 inch widths — packed 12 
“BANTAM” rolis to the carton. Retails 

for 25¢ per roll and being snapped up at 
the price. Write direct if 

your distributor can't supply you. 





| manufactured ty 
TAPE, INC. / Green Bay, Wis. 


sold by better distributors everywhere 
for better results anywhere 
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VALCO 


ALUMINUM 


..- for profitable accessory sales 


¢ COSTUMERS 
¢ SMOKING STANDS 
e LETTER TRAYS 
¢ SAND URNS 
¢ TORCHIERS 





No. 17-C 
COSTUMER 





No. 265-T COCKTAIL 
SMOKER 


e No. 17-C COSTUMER 


Durable 14'' diameter base, heavily weighted 
1/%,"" diameter upright. 4 double hangers with 
finished protective knobs. 


e No. 265-T Cocktail Smoker 
Overall Height 24". Tray Diameter {6 Base 
Diameter 10"'. Tray Height 22'/.". Shipping Weight 
13 Ibs. 





No. 260 
SMOKING STAND 


e No. 260 SMOKING STAND® 


Overall Height 24". Base Diameter !0''. Wil! not 
stain—no glass to break. Wearing surfaces are 
coated with clear, burn-proof lacquer. Al! ashes 
disappear by depressing center knob. Heavily 
weighted—approximately |! Ibs. each 


e Send for Complete Information 


VALCO COMPA N Y 


2937 Sheridan Ave., St. Louis 6, Mo. 
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DEALERS PREPARE FOR NEW YEAR 

(Continued from page 28) 
more appealing and useful to the office equipment 
purchaser. Suggestions may deal with new merchan- 
dise which the executive feels would be salable and 
useful, new ways of eliminating red tape, and meth- 
ods the dealer might use to advantage in serving the 
patron. 

This dealer offers a “suggestion sweepstakes” dur- 
ing the months of January and February. Office heads 
may submit one or a dozen such salient suggestions, 
and five $25 cash payments will be made for the best 
“brainstorms” dreamed up by office executives or 
businessmen in general. Executives can use pin money, 
and many of their thoughts are well worth pondering 
over, insofar as the office equipment merchant is 
concerned. 

Still another office equipment merchant is offering 
to patrons what he terms the “New Year’s New Look.” 
In January, he gives his interior and exterior a new 
coat of paint if needed. He brightens up the walls and 
changes all office equipment around. He believes that, 
at least once a year, customers enjoy walking into an 
establishment and observing that it has taken on a 
new appearance. 

During January this executive is also installing the 
“Businessman’s Library’—several bookshelves filled 
with McGraw Hill, Prentice Hall and other publishers’ 
volumes touching upon office and business in general. 
In addition, the library will boast such publications as 
Business Week, American Business, Office, Fortune and 
many other magazines which executives like to look 
through. Several comfortable chairs will be available 
and any businessmen or businesswomen may come in 
and use library facilities as often as they desire—a 
traffic inducement of the very first water. 


A Bonus for Timeliness 


Speaking of the New Year’s advent, one office equip- 
ment dealer hasn’t overlooked the apparent but 
ofttimes forgotten fact that office personnel is ex- 
tremely important and germane to the New Year’s 
over-all merchandising volume. This dealer is offering 
a three-way monthly bonus to all personnel. They 
receive, first of all, $2.50 monthly if they arrive on time 
each day without utilizing the time-worn if true ex- 
cuse, “My bus broke down.” Nothing is as irritating to 
the customer as to stroll in at 9:30 a.m. and find that 
a clerk has just arrived and is in the process of getting 
ready for the day’s grind. 

Another $2.50 is paid monthly to each employee if 
said employee has no complaints reported to his or 
her discredit by customers or fellow employees. Every- 
one arises on the wrong side of bed, but carrying a 
grouch into the day’s activities, or being careless and 
slipshod, ruins long-standing and valued customer 
friendships. And the employee with “a chip on the 
shoulder” also makes no hit with fellow workers— 
hence this bonus payment. 

Then for great good measure, if the employee comes 
through with a useful idea for counters, windows, in- 
terior display, newspaper or radio advertising, customer 
relationships—anything on the agenda—he or she re- 
ceives from .50 to $5 (super jackpot award for super 
salient suggestions) for each and every idea which is 
considered as possessing general utility for the office 
dealer. 

In this way, office dealer employees feel part and 
parcel of the store, instead of merely part of the wood- 
work—a feeling which cannot fail to germinate im- 
portant future business for the office dealer 
1950 
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Imperial wishes you 


a very. Merry 


Christmas and a 


Prosperous 


New Year 





and—to help make the New Year prosperous— 
Imperial promotes more sales for you with national 
magazine advertising and promotional material such 
aS newspaper mats, radio commercials, Office Plan- 


ning Guides, and direct mail pieces. 








| Here's what dealers are already_ saying about 
[mperial’s 1951 promotion package: 
Promotion leas are timely, attractive, and 





maLrgnethk 


Very good ist what I’ve been looking for to = 
give out t r customers.” 
| Sp ed 
Thank you for your promotional package. 
Have never received anything to compare 


with it desk company 

Very good—has the makings of good increased EVANSVILLE 7, INDIANA 
; ’ 

sales MANUFACTURERS OF WOOD OFFICE FURNITURE 


Your promotional package is one of the best 


we have ever received.” aan 
Wi 


—_ Member of Wood Office Furniture Institute 
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TOP-Q 


SCHOOL CHAIRS 


That Embrace All The C 


rect Posture Seating Ideas 


Of The Present Time. 


No. 9 
TABLET 
ARM CHAIR 


PLAIN OAK 
with 
HARD MAPLE 
or 
QUARTERED 
OAK ARM 


li! a 





UALITY 


or- 








“The Right Chair 


at the 
Right Price’ 












No. 8 
TEACHER 
or 
SIDE CHAIR 


PLAIN OAK 





These and 
other School 
Chairs will 
be shown at 
| W.S.S.I. 
“CONVENTION 
| CHICAGO 











JASPER CHAIR CO. 


JASPER, 





INDIANA 








148 





NATIONAL BUSINESS SHOW 
(Continued from page 58) 


design shown for the first time. In charge were Otto Schulz 
president, William Schulz, vice-president Verne L. Child 
New York branch sales manager, assisted by the messrs 
Stanford-Fox Shay Killgore, Adriance Karker Lye Shaze 
and Lipford 

AMERICAN PHOTOCOPY EQUIPMENT COMPANY, New 
York, N. ¥.—The Apeco copy cabinet and Photoexact copier 
the Speedliner duplicator and a complete display of supplies 
and accessories were shown here. Reuben Tepperberg, man- 
ager of the New York office, was in charge 

ARROWS LETTERS CORPORATION, New York 1S, N. ¥. 

A “letter-shop in action” was the feature of this a 
demonstrated by the firm's Automatic Typing Service di 
sion Four IBM electric typewr.ters were operated a oa 
matically by Robotypers. Price lists and descriptions of the 
firm's services were also featured. In attendance were Pres 
ident Henry J. Seott, Don Everett and Warren Cox 

ASSOCIATION OF PRIVATE OFFICE PERSONNEL AGEN- 
CIES, New York, N. Y¥.—Featured here was literature de- 
scribing the organization as one of New York's leading 
private employment agencies 

ALC TOWMATIC ELECTRIC SALES CORPORATION, Chicago, 
iii.—Shown here was a working demonstration of P-A-X 


siness telephone systems (private interior automatic dial 
systems) as used by over 2000 leading organizations. Also 
exhibited was a portable display with standard and colored 
telephones along a lighted shelf In attendance were A t 
Dallmeyer, Jr manager, K. A. Regel, J. B. Flynn and G. T 
Kane 


ALTOPEN SALES & SERVICE COMPANY, Washington, 
Db. C.— Demonstrated here was an automatic signature ma- 


chine called the Autopen designed for use where an original 
pen and ink signature is required R. M. De Shazo, Louis 
Glassman and M. D. Markowitz were in attendance 

BAUM, RUSSELL E., INC., Philadelphia, Pa.— Exhibited 
here were folding machines of sizes or offices, printing 


plants, bookbinder'’s and letter shops 

BESELER, CHARLES, COMPANY, Newark, N. J.--On dis- 
play was the new Master Vu-Graph, covering a 10 x 10 inch 
area for use in all sales meetings It permits the speaker 
to face his audience as he unfolds his story and projects his 
large transparencies on the screen directly behind him 
Also featured was a new opaque projector which can be used 
na partially lighted room, eliminating all light flashes as 
well as the need for mounting opaque material, and is 
quipped with an optical pointer. General Manager H. Her- 
bert Myers was in charge 

BIRCHER COMPANY, INC., Rochester, \. ¥ On exhibit 
were seven different models of Lightning letter openers and 
two of the Lightning mail sealers. In charge was R. U. Reed 
sales manager, assisted by R. J. Ludlow and D. W. Manz 
New York agents 

BONNY MAID VERSA-TILE, New Vork, N. Y.—A feature 
of this booth was a bar constructed of Versa-Tile” set o1 
floor covered with tile. The firm’s line of inlaid and battle- 
ship linoleums and enatmolized floor coverings were shown in 
a variety of colors 

BRECHER BROTHERS, New York, N. ¥.-—Cases on display 
ncluded business, brief, fitted and unfitted. Also shown were 
ontest and sales achievement awards, gifts and good-will 
merchandise Nicholas Brecher and Frank Krause were 
in charge 

BRENTANO'S, New York, N. Y.—On display was the latest 
information published regarding bus‘ness, business manage- 
ment, motion and t'me study as well as all pertinent litera 
ture of interest to business men. The book display encom 
passed publications of all publishers displaved in a simple 
and aesthetic background, enabling the indiv'dual to select 
the section most applicable to his field David ©. Moretor 
was in charge 

BUSINESS SYSTEMS CORPORATION, New York, N. Y. 
Featured were Paycomptroller accounting devices forms 
and supplies. Samuel Heller was in charge 

CINCINNATI, THE. TIME RECORDER COMPANY, New 
York, N. Y¥. A complete line of payroll and attendance time 
recorders as well as cost and job time clocks, time stamps 
signaling systems and time card racks was on display. Carl 
Gierenger, president, and C. F. Steinmetz, vice-pres‘dent 
were in charge, assisted by James J. Ridless and R. M. Wood 
New York distributors 

CITY COLLEGE OF NEW YORK. THE, EVENING & EX- 


TENSION DIVISION, New York, N. ¥.—-Iixplained here were 
the educational opportunities for more security earnings 
better jobs and a greater future through the school's career 
planning service Over 300 practical courses were listed 
CLARY MULTIPLIER CORPORATION, San Gabriel, Calif. 
Adding machines and cash registers were exhibited wit! 
special emphasis on the new Dividing Eye feature and a 
new itemizing, rece'pt printing, Duplex cash register In 
ittendance were Hugh L. Clary, president M. S. Bandoli 
vice-president; Whitney Drayton James Collins, Josep) 
Belle Isle and the entire New York branch organization 


COLE STEEL EQUIPMENT COMPANY, INC. New York, 
N. ¥.—On display was knotty pine on steel cabinets, in addi- 


tion to the complete Cole line of files, cabinets bookcases 
safes, desks, blueprint cab‘nets and large and small storage 
abinets In charge were Victor Scheinman, vice-president 
Sam Henning, vice-president in charge of sales, assisted by 


Ben Blatt. Mort Kazan and members of the sales force 
COLLINS & WILLIAMS, THE, COMPANY, INC. Willi- 
mantic, Conn.—The firm’s automatic time computer was fea- 


tured here L. H. Williams was in charge of the boot! 

eo CORPORATION, New York, N. Y¥.—Rite-Line 
copy iiders, Magna-Tele telephone amplifying units and 
the Huron Copysette were shown here. In charge was Nor- 
man J illister, president, and Louis Stock, sales represen- 
tative 

COPY-CRAFT, INC... New York 7, NSN. ¥.—-Exhibited here 
were the firm's lines of carbon paper, inked ribbons, stencils 
duplicating inks, hectograph carbor ind hand cleanser 
Flagship metallic-back carbon was also featured together 
vitl Milo Harding's new Tempo push-button control all 
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s the bells ring out the coming of another Yule. we 


extend to all our many friends, from coast to coast, 
our most sincere wishes for a Joyous CHRISTMAS and 
a very Happy and Prosperous NEW YEAR. 





Jasper Chair 


PSL JASPER, INDIANA 


REPRESENTATIVES: Geo. A. Litchfield, Sases Mer. 








Fred Deutsch. (Southwest) WwW. H. Brown, (Chicage-Midwest) R. J. Freeman, (Ba«tern) 
$525 Seuthwestern Biwd. 666 Lake Shere Dr. 385 Madisen Ave. 
Dallas 5. Texa« Chicage. Il. Space 844 New York, N. Y. 
James S. Fowls, (Southern) R. A. Browne, (West) Jack S. Doran, (Northwest) 
$27 Sunset Drive, North 2925 Revere Ave. 538 E. Piet St... 
St. Petersburg, Flerida Oakland, Calif. Seattle 5, Wash. 
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SMEAD’S TELL-1-VISION SYSTEM 


REG. UV. S. PAT 
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SMEADS Ey 
TELL-1-VISION 6: 





By using Smead's Tell-I-Vision filing system, you con = 
reduce filing time. The alphabetical-color signal 


system for finding — and the numerical-color signal with 


accurate. 


LET US DISCUSS YOUR FILING PROBLEMS WITH YOU 











READS LIKE A 800K 
3 LEFT T0 RIGHT- 
Tam, SB GROWS AS NEEDED 


system for replacing — make filing easy, fast, and Colorful Plastic “Jabs 


om eSimead wmanuractunine c0., 1NC.-HASTINGS, MINNESOTA 
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luy nd supplies. J. H. Smith, Jr., executive 
presia¢e I charge 

COXHEAD, RALPH C., CORPORATION, Newark 5, N. J. 

new gner model was being introduced for the 

‘ on display was the Vari-Typer and 

DS ng machine. The Forms Designer ma- 

le for ruled forms of the most complex 

é nd composition set all in one operation 

UDI Yew York branch office manager, was in 

CRYSTAL COPY CORPORATION, New York 10, N. ¥.-—The 

my erling and Supreme Crystal stencils were 


d he the perforated top film as well as the 
I arbon papers, inked ribbons and du 
ng |} n attendance were M. Alkon, H. T. Calo 


= 
CUMMINS BUSINESS MACHINES CORPORATION, Chi- 
eago, Til y Was a representative line of new 
e els matic perforators and hand model per 
a given the new high speed check 
receipter with automatic feed, the 
is shown to the public for the first 
ere Ross C. Scupholm, branch man 
Sr., Carl P. Arberg, Jr., Walter Olam 

gl lewlett and A. P. Yallinatt 
CUSHMAN & DENISON MANUFACTURING COMPANY, 
New York 11, N. ¥ 4 new plastic line of name plates and 
I being demonstrated here for the first 
the firm’s line of Flo-Master marking 
ices, Punchless binders, clip boards 
ners In attendance were R. FE. Gooley 
rke, advertising manager, and Wn 


DETECTO SCALES, INC., Brooklyn 5, N. Y.—On exhibit 
e | er cale, the parcel post scale, mailing 
ales and other Detecto scales Mack 

charge of industrial sales, was in 


DENOMINATOR COMPANY, INC., New York, N. Y.—On 
ve models of group counting and tabuiat 
d talleys as well as sales literature 

lor nager, was in charge 
DICTOGRAPH PRODUCTS COMPANY, INC., New York, 
N. ¥ Or re interior telephone systems with split 
I I models were shown and demon 


DIEBOLD, IN¢ New York 19, N. ¥.—The Flofilm line of 
dr meras was featured here. All phases of 

b r iding documents being photographed 

nd film being blown back in repro 

emonstrated In addition, the latest 

sible record handling equipment was 

fire-protection and hold-up protection 

trically operated Rekordesk safe also 

Thompson, New York branch man 


DOMORE CHAIR COMPANY, INC. Elkhart, Ind.—On dis 
‘ the office in the Companion and Pos 
itive chairs and television chairs for 

ims, Jr 





president, was in attendance 
D. Williams, vice-president, and John 
dent in charge of sales 
DUPLICATOR CORPORATION, Yonkers, N. Y.—-‘jestetner 
n¢ n both electronic and hand operated 
addition to stencils and supplies. Ir 
Draper 
DUPLI-TYPER COMPANY, New York, N. Y.—Inked ribbon 
é ird typewriters were displayed here 
first time wa the new inked ribbor 
ng machines IC. Hochman was 
ELLIOTT ADDRESSING MACHINE COMPANY, New York 
iz, N. ¥ here were addressing machines. Mar 
‘ s in charge 
EXECUTON! INC., New York 17, N. ¥.—On exhibit was 
itomatic audi visual signalling in 
hine and the new Executone inter 
ened on the unit construction. J. A 
n manager vas in charge, assisted 
‘ rk Walter and Jeanette Strauss 
FACIT, IN¢ New York 18, e We Exhibited were Swed 
the Facit fully and semi-automati« 
ilculators and a portable typewriter 
ce were Carter Ohlen, Carl Groer 
nd Einst Harboe 
FEDERAL SECURITY AGENCY, New York 16, N. Y. 
rmation on Tederal Social Security 
rance stressing the new 1950 
I Bridgeport, Conn. 


ERRIS BUSINESS BQUIPMENT, INC., 
zes of the Ferris rotary file were 
vable trays suspended in cradle 
Iski manager, was in charges 
OLCO PRODUCTS COMPANY, INC. Chicage 49, ll.—On 
: nagnetic dictating unit. In charge 

Tighe and Charles Leibman 


PRODUCTS CORPORATION, INC., 


sales 


(TLRAMI¢ STEEL 
Breoekliyn 16 ‘ } 





e firm’s line business efficiency 
g the Fut : Beauty-Safe cor 
Items hibit included desks 
r and s with storage spacé 
dé nd drawer units Or 
ales Harold Rubenste 
er, vice-president 
GENERAL BINDING CORPORATION, Chicago 14, Ill.—Or 
nd Model 16 portable plastic binding 
last bound | | illustrating the 
e obtained with the firm’s equip 
Villiar N. Lane, president, were 


ENERAL PHOTO PRODUCTS COMPANY, INC., Chatham, 


x ; photocopy machines one witl ar 
tomatic drver I harge was Rot 
Robert B. Mayer, Joseph Harrisor 

GITsS PRODUCTS, Chieage 12, Til. Exhibited were Clers 
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6068-86F 


Make ’51 
TOP THEM ALL! 


WITH MYRTLE 


noite \ alwuat 


Highlight your ‘51 selling with 
emphasis on the Pacemaker 
Conference Group in Frosted 
Walnut—the startlingly beauti- 
ful finish that adds still greater 
appeal to recognized Pace- 
maker values. 

Check your Myrtle Catalog 
now and make up your order 
list ta start the New Year. Begin 
with the 6068-86 F and choose 
companion pieces for selling in 
suites—this is your cue to a 


more successful ‘51. Act today! 


MYRTLE DESK COMPANY 


High Point, North Carolina 


BETTER DESKS 
ARE MADE 
DESKS OF WOOD 











CARBON 
PAPERS 


TYPEWRITER e@ BILLING 
FAN-FOLD @ PENCIL 
CARBON JACKETS @ REGISTER ROLLS 


INKED RIBBONS 


TYPEWRITER @ TABULATING 
ADDRESSOGRAPH @ TIME STAMP 
BOOKKEEPING MACH. @ ADDING MACH. 


HECTOGRAPH SUPPLIES 


CARBONS e MASTER UNITS 
RIBBONS e@ DUPLICATING FLUID 
HAND-CLEAN CREAM @ CORRECTION PENCILS 


’ 
CODO CARBON GRIPPER BACKING SHEET 


A patented Codo feature included in each Box of “Super- 
Treated” — “Super-Kote” — “Keen-Rite” (not for sale 


pLITY le) 
fo o/, 


Codo-wrc. corp. (fi 


Factory: Coraopolis, Pa. 














401 Wood St. 
Pittsburgh 22, Pa. 


564 W. Monroe St. 
Chicago 6, Ill. 


270 Lafayette St. 
New York 12, N.Y. 


ye ws cleaners, cal plasth ye lties 
st yp ket tanh “tT ttendance vere J P 
mart. W t Miss Brussell and Mi J L im b 
GRAY, Se MANE FACTLRING COMP ANY, “INC. Hart- 
ford, Conn.—Sh« re were thre rent types of Gray 
I Ma ter « mabinat! or dictating ind t 
itive model and ‘ ecreti l 
RR ird © director of advertisir is in cl we 
GUIDE SY STE “w& Sl a COMPANY, New ltork 3 
. Y¥.—Items xhibit cluded the Transfile (juide 
ie! j ac ()-T le and Guide -()-trays In attendance 


(ie e Meltzer ri Kremsdorf and Harry Left 
HAMMOND 
’ 


oo & pry permet New York 17 


ections extracted ron 


terrestii 
neluding Hammons 
s military | 
among 
base 
ol 
‘ ector specialty sales di I 
" URKIS- SE YHOL » COMPANY, Cle veland 5, Ohio 
ted here he Macey illator designed f 


PHERVEY, WALTER, JUNIOR COLLEGE New wast 2:3, 
ented here was the school per i pla of 
rk tudy courses of busines mir se we 
rade and tes irses nd civil ervi irse 
HOt GHTON ‘MIF r L In c¢ OMPANY, New vouk 16, \. 
hibited here va the Merriam-Webster! netionary 
n Law and Lewis L. McShane were hares 
HUNTER E ee CTRO-COPVIST AGEN \. +» Yew stork 
- W. Kxhibited ere photocopy ma nes and papers as 
a te ! f supplies. Show for f tir 
pying camera i 
hich eliminates 
pper was assisted 


lee presi ent 
HUSH-A-PHONE ¢ oe Vew 
On display was t P p 


Hush 




















Mr. and Mrs. Charles W. Lipman, George B. Graff Co 
Allen N. Seares. Remington Rand, Inc.; Rudolph Lang. National 
Business Show Co 
|. A. Gilbert, OFFICE APPLIANCES; Ed Knapp. Victor Safe & Equip- 
ment Co.: Arthur Shearman and William Harrington. Boorum & 
Pease Co. 
Jerry Kremsdor!, George Meltzer, Harry Lefkowitz, Barney Meltzer, 
Irving Kremsdori. Julie Kremsdorf, and Charles Lefkowitz, all 
Guide System & Supply Co. 
. Ed J. Healy. Jos. Johanson, Thos. T. McCarrick Matty Manupelli, 
Ken Schenck. Leo Epstein, and Les Madans, all Wilson Jones Co. 
. All Copy-Craft, Inc. Front row: J. A. Monahan. D. J. Hogan, J. M. 
Harding. W. E. Bradley. H. E. Barker and R. J. Rooney Back row: 
1. H. Smith, Jr., R. W. Bailey. W. J. Werner. | T. Hope and J. Koren. 
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Art Metal's strong emphasis 
on quality business equipment 
helps to get your foot in the doo: 
of any sale! And since satisfaction 
follows, it’s to your profit. 





For over 60 years Art Metal has geared 
the design, quality and cost of its “,..- IF HE KNEW 
products and services directly to your all the nice things the girls 
customer's needs. Today . . . tomorrow .. . have been saying about his fine 
you and your prospects can count on judgment. Since the Art Metal business 


our famous pledge —’‘for the finest in equipment he ordered has been installed, 

office equipment...look to Art Metal.’ our office detail work goes like perfect clock- 
work. Our record system works without a hitch! 
And the equipment is so attractive 
... we're just inspired to do our best!” 
How about it, Sir .. . find out how Art Metal 
business equipment, with its 60-year-old tradition 
of quality, can increase your office efficiency. 
Talk it over with one of our experienced 
representatives. Lay the groundwork now for 

Lint ef / putting efficient, functional Art Metal business 
‘ 





a equipment to work for you. 


Construction ©. Write today for your free copy of Art Metal's "Office 


Standards and Planning Book your guide to the 


SH 7 7CSTOWN? conservation of time, energy and space in your office 
ART METAL CONSTRUCTION CO. 
NV. Y Jamestow? New York 


<> 
: a 


>. 


SINESS 





4 Art Metal », 


NS 4 EQUIPMENT 


| Coe 


For the finest in business equipment...look to Art Metal! 


As shown in Time, Business Week and other national magazines 





ONE-HOUR 
MEILINK «< ape1 SAFES 


New Styling and Construction 
Features Add Extra Sales Appeal 


Adding to an already impressive list of 
“firsts” in the safe industry, Meilink now 
offers advanced design in the popular “C” 
line. Modern hardware lends a stream- 
lined touch... a new “face” on some of the 
units adds impressive eye- and buy-appeal!! 


This 1550-pound beauty offers heavy- 
gauge steel body plates with interlock- 
ing steel door frames and jam, electri- 
cally welded throughout. Thermo-Cel 
insulated. Newest style combination 
lock. And many other extra-value 
features. 


Safe Manufacturers 
National Association 
label certifies Fur- 
nace-Test of 1700°F 
within ONF-HOUR 


This unit embodies all the construction 
features mentioned above, providing 
maximum capacity and safety. Note the 
streamlined hardware and the latest 
innovation in caster-bracket design. It 
is available in a variety of interior 
arrangements. Another reason why 
Meilink is the buy-word in safes! 


MEILINK STEEL SAFE CO. « Toledo 6, Ohio 
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pl ‘ ‘ oice privacy, office quiet and im 
d hear sy places President H. C. Tuttle was 

I irge tog¢ th his assistants 
ITKIN BROTHERS, INC., New York, N. ¥.-—-This display 
ed dist fice furniture layouts ranging from 
nal rniture to modern prima vera woods 
lern gr ‘ Commercial furniture emphasized the 
d gray finishes for office and clerical 
get valnut desks Arnot functional furni 
L é il emphasis. Ben Itkin was in attend 
JUST ONE BREAK COMMITTEE, New York, N. ¥.—Dem 
t tior \ ‘ daily showing the use of artificial 
d othe is t the physically handicapped to help 
pr The exhibit was sponsored by the 
h departm«s of the New York University Bellevue 
KALMUS-GOLDEN, INC... New York, N. Y¥.—On display 
ffice ri d equipment in steel and wood, leather 


plast ered products of prominent manufac 
in essories, storage and filing cabinets 
nd side chairs and settees Also fea 
Steno wire recording-transcribing ma 
is Ed Golden, John Kalmus, M. H 
rie na the sales staff 
KEE LOX WANLEFACTURING COMPANYS, New York 16, 
‘ \. (on eX Kopy Aligner arbon packaged in a 

: ting carbon sets the new KeeLectrii 
typewriters, pure silk ribbons, car 
clean coated master sets In charge 

hn A n, manager, Bert Olsen, New York sales 
ge! i of the New York sales force 
KELLOGG <WwITre HBOARD & SUPPLY COMPANY, Chi- 
enge,. il. ) re was the Kellogg Select-O-Phonse 
‘ ! ‘ ystem operating rom a centrally 
planatory literature and diagrams 
KIRK BREVITIEPER CORPORATION, San Diego, Calif. 

‘ i new keyboard shorthand machine 
zg a pure phoneti« writing on the 
nezement to eliminate symbols W \ 

| as in attendance 
KOLBER, B. J COMPANY, New York 7, N. Y.—Featured 
re | dboard letters, transparent letters 
‘ r reproduction purposes. Methods 


r offset zincs and silk screen were 
rate ber was in charge 
KRAVER MANE RFACTURING COMPANY, INC. Elizabeth 
a. wm ds iN eansing cream, Dandy hand cleaner 
f i KMC liquid ip type cleaner 
ner were displayed here Henry 
LINGUAPHON! INSTITUTE, New Vork, WN. V.—(n dis 
ere records and books for home study 
m instructl« oreign language 
‘ Vi ier Was in charg 
MAGNETIC RE¢ ORDING IND STRIE Ss. LTD. New Verk 
N.Y vere dictating ind recording ma 
Master the VM-55, the VM-5 
Brush Soundmirror In attendance 


Kenmore and 


MAILERS 


Vartiainen 


LQUuIPMENT COMPANY, New York, WN. Y¥. 
the Felins Pak-Tyers tying machine 
x Machine ¢ d Multipost stamp 

iger, Ben Ghertler, sales promo 
(ross, president, were in charge 

il Harry Haber ind M > <ohlet 

VMANNHEIMER “AROL » M.. New York 7, NW. Y. (on eX 
ere ‘ Kkeeping ichine equipment 
office furniture hairs, visible n 
files nsulated les, desks. safes 

1 insulated pment. The exhil 

Febure Corporation, Corry James 

rt to ind Automatic File & It 


neimer Was 


cnargre 


Rochester 4, N. Y. \ 


WARK SPECIALTY COMPANY, com 
‘ on display included layout mart 
tainless steel rulers, swivel knive 
l emphasis given a new offset 
In attendar vere Mark Ker 
~ tan Stat Co New Yor! 
WARK DUPLICATOR COMPANY, INC... New York 7, N. Y. 
tion to the VI ‘ E electrik ro 
l were tw v electrical Model 
le é price range one a portable 
ited duplik vere also show 
ne of supplic lames Marr, presi 
li. M. Henion, sales manager \ M 
Frank Bridgeman and William Clat 
MASTER ADDRESSER COMPANY, Minneapolis, Minn. 
‘ I nter together th three models 
shown here orge H. Herrmar 
re James Young d Harry Schwarz 
MICHAERI LITH COMPANY, New York 19, NW. Y. Lis 
iting and printing machines and 
reproducti pment and sup 


ting oft il is services offered 

t Wset pris ng platemaking 
ping é es and letter and 
is i ke, S. Ledern 


MIMEO MANUFACTURING COMPANY, 


New Vork 13, NV. Y¥. 


irio ! vere on displa 
I encil ni rrection fluid and 
gna ind Josep! \dragna were ! 
VODERN TELEPHONE CORPORATION, New Veork 22. 
vy. ¥ ' ter mn n systen ‘ 
WMOORI PrP. Oo ine New York 10, NN. ¥.—Specially de 
' oth featured the TelK e¢ sible 
vn for the first time William E 
ittendance together wit) easter 
VOSLER, THI SAFE COMPANY, Hamilton, Ohio—F*« 
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SIT DOWN AND RELAX! THIS 
HAPPENS EVERYTIME WE DELIVER 
A BARCALO RECLINING CHAIR ! 


- 


hut: =) vl 





“7%, — 


” phe \i 


7 iil si ‘Us 


> Ue 










~ 


— 








These reindeer act like salesmen who never sat 
down in a Barcalo Reclining Chair. They can't 
understand why people — busy as Santa on 
Christmas Eve — sit down and wani to stay for 
If you're a salesman and you don't know, 
lower yourself into a Barcalo Reclining Chair, 
lean back and relax — after hours, of course! 


hours. 


ANT to double your sales help this Christmas. . . 

\ 4 and not spend a cent? Then put an extra Barcalo 

Reclining Chair on the sales floor. These chairs sell 

themselves. A simple “sit-down-and-try-it” demonstra- 
tion does the job. 


It's got patented “Floating Comfort’. . . exclusive 
Scientific Reclining Action that adjusts instantly to any 
position the body desires, from sitting to full reclining 
. Graduated Spring Tension in seat and back . . . and 
a solid foam rubber seat. There aren't any knobs or 
levers to adjust. 
And practical ? Where else can you find a chair more 
relaxing than a bed, yet looks like a chair, fits per- 
fectly in any living room or office ? 
These are a few reasons why every Christmas is bigger 
and more profitable for Barcalo Reclining Chair 


dealers. Remember, there’s a rich market for you to 

exploit wherever you are. 

tf 

HE ONLY RECLINING 223 A a — 

CHAIR MADE WITH Ye tas Se f 

(— Ee. ‘ - —— ~~ 

PATENTED y | Vy = 

FLOATING COMFORT } -— Fy } I --| 

READ REST RELAX 


Executive Chair Division 


BARCALO MANUFACTURING CO. 


166 Chandler Buffalo 7, New York 
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ou AKES THE DIFFERENCE! 





When Storing Inactive Records 


Steel TRANSFER FILES 





25 sTOCK SIZES 


Most sizes with four roller bearings. 





2300 SPECIAL SIZES FOR NON-STANDARD FORMS 





Heavy gauge furniture steel 

Four rollers for smoother drawer action 

Electrically welded throughout 

Reinforced insert angle corner brackets 

Continuous Eutectic welded corners fo 
additional rigidity. 

Brass handle and card holder 

Easily interlocked into solid batteries 

Attractive office green enamel! finish 


| A SIZE FOR EVERY NEED 








| LETTER * LEGAL + INVOICE + LEDGER + CHECK > 
| DOCUMENT « BILL OF LADING + FREIGHT BILL * TIME 
| CARD + DEPOSIT SLIP + 3x5 * 4x6 * 5x8 * ETC. 








: WRITE FOR DESCRIPTIVE LITERATURE ON ALL SIZES 
' 


DOLIN METAL PRODUCTS, INC. 


189 VARET STREET ° BROOKLYN 6, N. Y. 
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ifes lrive-in w ndows for banks, fire resistant 


ings card ledger 
1ilt in files in an 


red Were Ni 
files burglar resistive steel chests sav 
sates record containers which can be b 
hour, safes with receding doors and bandit windows with 


bulletproof 


r 
\ 


Kd 


i 


m 


charge, a 
Dorchester Lee Marshall, ©. Rior 


H 


Wendt 


ssisted by A. Harcup, J. Sp 


A. Swerz, F. Stanley and T. M 


glass l.. Littlehale, advertising manager Was 
ir? J Sundstrom 


lan, T Murphy 


irphy 


MUZAK CORPORATION, New York 3, N. 
isic by Muzak was featured here 


NATIONAL 


YORK 


iba 
NEW YORK STATE EMPLOYMENT SERVICK, New Vork 


XN. 


help in 
NEW YORK TELEPHONE COMPANY. New York 7, N.Y. 


b 


plian 


Sho 


Y. 


CHAPTER, New York 22, N. Y. 
available hers telling of the objectives 


106 


job a 


wh we 


isiness and 
OFFICE A 
the news and technical trade 


es 


equipment 1 
comple te dir 


Information was supplied or 


chapters in principle U. & 


nalvsis and job training 


re telephone services to 
in the home 


PPLIANCES, New York 17, NN. 
irnal of the office 


idustry, and the “OA Buyers 


¥.—Transcribed 


ASSOCIATION OF COST ACCOUNTANTS, NEW 


Literature Was 
the association 
es, Hawaii and 


industry technical 


any need roti n 


\. (office Ap 


Index the new 


ectory of the office utility field were displayed 


and explained here In charge was George (©. Wheeler 
eastern manager issisted by John L. Gallup and John 
Gilbert, president and publisher from the home office in 
(*hicago 

OFFICER EXARCUTIVES ASSOCIATION OF NEW VORK, 
INC., New York 18, N. ¥.—The New York chapter of the 
National Office Management Associatior ipplied informa 
on of the organization's aims and act es, memberships 
and benefits Literature was also available 

OFFICE MANAGEMENT AND EQt IPME Pel MAGAZINE, 
New York 10, N. ¥.—-Copies of the publicat vere vail 
ib here 

OF r —— PUBLICATIONS COMPANY, New York 16, N.Y. 

The mthly trade journal for office equipment use! and 
de ers | was on display here William Schulhof, editor Wits 
in ch 


OME KR ( 


ORPORATION, Dayton, Ohio 


On display vere 
} 


ash registers including various hand and electrically op 
erated models Features included from one to four totals 
printed receipt, printed detail record and di keyboard 
construction Ralph K. Ulrich, vice ee Pet and Harold 
F. Grauel, eastern district manager, were n charge 
OKRAPFOLD FOLDING & INSERTING MACHINE COM- 
PANY, New Vork 25, N. Y¥. (on display were the company's 
new Okafold and Rotafold machines. Cerald Lippmatr va 
I charge 

OLIVETTI CORPORATION OF AMERICA, New York 19, 
N. ¥.—On display was the Olivetti No. 14 printing calculator 
fully automati« which multiplies, divides, adds and ib 
ra and gives a credit balance, printing all factors on a 
tape In charge was Dino Olivetti, president, assisted by 
Max Friedmann sules manager and Roger Cavaliere man 
“OXF ORD FILING SUPPLY COMPANY, INC., Garden City. 
XN. ¥.—Featured vas the Pendaflex hanging file folder 
st ige files and other Pendaflex products In attendance 
A Sam Wood, advertising manager, assisted by members 
of the New York sales staff and executives from the Garde 
(‘ity office 


Johnson 


OZALID, Division of General Aniline & 
City, N. ¥ On exhibit was the 


iim ¢ orperation. 
complete line o 


QOzalid positive-printing dry-developing machines, including 
the Printmaster the Super-B and the Streamline: Alse 
shown were many different Ozalid sensitized papers loths 
ind foils. A demonstration featured the Ozabilities tech 
niq s to cut copying costs in paper ork handling It 
attendance were Hugh Silbaugh, J 4. Travis, W 1. Ter 
rer sales representat ves and personnel from the marke 
development, sales promotion and advertising departments 
PAILL ARD PRODUC TS, INC... New Vork 16, N. Y. (on dis 
pla vas the Hermes Ambassador, semi-electric tyvpewrite1 
tt liermes Intromat, the Hermes hocket! and the Herme 
In attendance were Hans Stauder, vice-president 
TI nas H. Elwell, advertising manager Albert M. Russlend 
1 Len comes 
PAYROLL TAX SERVICK, New Vork, N. V2.0) x! 
1¢ Payrollmaster, a one-write pay vVsten 
endance was EI \. Laskey, Joel | Laskey d J ! 
LatSt y 
any RMOF LUX CORPORATION, Chicago 39, I Featured 
} vas the Permoflux Scribe magnetic tape re rder di 
tating machine In charge were Hi eeender rt é 
les manager, and Ben Sweeney, east d s a Pe 
sted by Herb Schawbe 
PLUS COMPUTING MACHINES, INC... New York 7, N. ¥. 
Several models of Plus computing machines were on dis 
lay here Luther I! Day, vice-president F in char 
PRECISA DISTRIBUTORS, INC,, Seattle 4, Waxh.- I 
models of the Precisa adding machine ere dis " d and 
cle nstrated, two hand and two electri lels in & 
listing and %-column total; also 10-column listing 1 
olumn total In attendance were H. Kt. French, sale nan 
iger, and Emil Widmer, chief engineer 
PRINT-O-MATIC, THE, COMPANYS, INC... Chicago 54, LL. 
Post-« ard mimeograph machines pre-cut stencils ind 
Mag jog” paper joggers were show! ‘ H. P. Shermar 
pr dent and Joseph G Rvan, sales resentative vere 
! harge 
PRONTO FILE CORPORATION, New York 17, NSN. Y¥. \ 
complete battery of Pronto files stacked Imost to the eil- 
ing formed a background for this ex! Demonstrations 
Ww é made showing how all sizes interlocked 
f ! solid wall 
a EEN RIBBON & CARBON COMPANY, INC., Brooklyn, 
N. Queen's complete line of carbon papers and nked 
t bas were on display, including the x line of carbons 
ibbons, hectograph master units, Jiffy sets for fanfold 
type of filing, all types of roll carbons nd the one-time 
carbons for use in snap out forms Henry Ring It ind 
Arthur L. DuPre were in charge 
RAND MeNALLY & COMPANY, New York 11, N. ¥.-—-In 
luded in this display were executives ndexed maps of the 
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Mode nicrofilm equipment built by Bell & Howell, 
und sold by Burroughs, is the finest obtainable. It 
reflects Bell & Howell's acknowledged leadership in 
the field of pre on instruments for fine photography. 
Find out how Burroughs microfilming can speed and 
nplify your record keeping. Give your Burroughs 
office a call. Burroughs Adding Machine Company, 
Detr« M hig 1 
OFFICE APPLIANCES, December, 1950 





a 
1'HEREVER THERE'S BUSINESS THERE'S Burroughs 





14,324 PLANT EQUIPMENT RECORDS 





9,672 EMPLOYEE EARNINGS RECORDS 





8,596 CUSTOMER ORDER RECORDS 


Burroughs 
& 
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= KEYSTONE —— 
e ofsath CABINETS e 


KW SPACE SAVERS FOR ALL STORAGE PURPOSES 
y a Top Quality ° Non-Suspension il 
SS 

| FILE CABINETS 


AVAILABLE IN 
ALL SIZES 


OLIVE GREEN OR MODERN GRAY 
BAKED ENAMEL FINISHES 
INDIVIDUALLY PACKED IN 

STURDY CUSHIONED CARTONS 












« 
CATALOG AND PRICE LIST 
ON REQUEST 























REINFORCED DRAWER 
CONSTRUCTION 


Sturdy drawer construction and 
design gives even distribution of 
pull. Drawer movement based 
on four ball bearings on each 
drawer. Two bearings on 
drawer and two on cabinet re 
sults in smooth gliding com- 
parable to high priced cab- 
inet standards. Channeled 
rollers prevent drawer sag 
even when drawer is fully 


CROSS-RAIL CONSTRUCTION 


Numerous reinforcements where cross rails con 
nect assure maximum rigidity. This added 
strength to sturdy 16 gauge steel channels, 
welded to the cabinet frame, keeps cabinet 
alignment under hardest usage and helps 
smooth drower glide. 


extended. 


MADE OF HEAVY GAUGE 
FURNITURE STEEL 
THROUGHOUT AND BRACED 
FOR STURDINESS. 






ALSO A COMPLETE LINE OF 
« CABINETS - 


Storage « Wardrobe ALITY HARDWARE 
Counter Highs « Desk Highs e . 
All hardware is of finest quality usually 


COMPRESSOR TYPE Combinations found on more expensive files. Long lasting 
bright metal finish adds the look of quality 


and the assurance of better performance to 
| | 





Compressor device is built on an easy op 
erating principle permitting finger tip con HII 
trol for effortless adjustment. 









a superior cabinet file 






























Storage equipment for the office Storage equipment for the factory 














ENT COMPANY, INC. 
KEYSTONE fiicitoxno streets PHILADELPHIA 47, PA. 
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i Stat trol maps ofl the United States 
nda SS ounty-state maps, sectional maps, 
states, the Cosmopolitan map of 
rid, \ ises, the Commercial Atlas and Mar- 
ids Bankers Directory. Several models of 
re ! J. S. Frazgin, manager, eastern 
n charge, assisted by sales rep- 


map lual 


New York 10, N. Y¥.—Demon- 
Fac-tronic system and com- 
punched-card tele- 


RAND, INC., 
IVAK 
Ver ia television, 
he I electrified visible unit, Synchro- 
g ird system, Film-a-record camera 
det tri-conomy and Super-riter type- 
\ re business machine supplies, hecto- 
' a printing calculator, steel desks 
hione iirs. S. H. Ensinger, vice-president, 


REMINGTON 


hnargee 
REX-CONTEX DISTRIBU TING COMPANY, New York ti, 
Ond e Rex-Rotary D-26EAU twin-cylin- 
l d th pinpoint registration, the Rex- 
M t er stencil duplicator hand operated 
Copyrex iuplicator and the Contex portable 
i eI i hine B. Hollander was in charge 
ted | H vid Jacoby and Nathan Berny 
RI YNOL DS & REYNOLDS, THE, COMPANY, Dayton 7. 
Ohio—On ad e Paywrite system for payroll prep- 
Ur nery, checks, carbon-interleaved Uni- 
machine accounting forms L. R 
ivertising, and J. W. Morrow, sales 
n ma ere assisted by Carl Roeder, Bill M« 
lack 7 irl Swanson and John Lashar 
ROBOTYPER CORPORATION, Detroit 34, Mich.—On ex 
is ymatic typing machine, together 
n aut liary hooked in series to this unit 
Remington electric typewriters 
lis} ‘ standard Robotypers, one with an 
rd writer and the other with an IBM 
: shown was the Carlson selector 
‘ of 60 paragraphs automatically 
p In charge was Robert Moore 
gan, manager of the York 
staff assisted 
COMPANY, Chicago 1, Ill.—-Fea- 
ilnut Modular unit with emphasis 
—- Plastic index card guides 
-Files were also shown. Lit- 
 aliabie In attendance were 
‘iske, James D. Row and Prosper 


. +) 


New 


ROCKWELL-BARNES 


ew SK 


Rock 


Lansdale, Pa.—On exhibit 
foreign Instant Safeguard 
front of an instruc 
Sige wel and forgery 
availabl for dealers Air 
eguard room humidifiers completed 
is Ewald Mayer, sales manager 

W S. Arnstein and F. J. Rod 


CORPORATION, 
ind 

I splayed in 
tools of 


SAFEGUARD 


' ne the 


ind is 


Demonstrated 
machine with a 
Odhner calcu 
Harold Knecht 


York 10, N. Y. 
adding-listing 
was the Original 
van Sorvall and 
CORPORATION, New Haven, 
ind Lady Tycoon were demon 
! 1 complete line of business 
Such features as the quick review 

dexing are among the exclusive 

ber showed to the public The 

built around the Fashion Acad 

M n by SoundScriber and announced 
pening of the show In charge 

promotion and adver 
president R. W. David 
Farrell and R. M 


SORVALL, IVAN, INC... New 


SOI rHe, 


‘(onn 


NDSCRIBER 


of sales 
Niles 
llister, T. A 


SPEED PRODUCTS COMPANY, INC., Long Island City 1, 
\. % Or eweltone staplers, the various styles 
l peedmatic, heavy compression tack- 


tapler, a new line of plier-type 


\tracting staple for laundry and 
\lso shown were Speedway press 
with Speedway and Koverlox 
Parr twirler rings and type 
Parker, sales director, and Fred 
ne, were assisted by Peter Hex 
ne Schneider, Sol Abrams Alar 
Benson Bieley 
STANDARD MANIFOLD COMPANY, Chicago 6, Til. Re 
| loating carbon papers were 
These enable the user to write 
reloading 4 general line of 
Iso was display In at 
hmanr president William 
dF. L. Eicher, vice-president 


Mass.——On display 
recording 


Gardner, 
Simplex time 


rive RECORDER, 


line of 


SIMPLEX 


ind cost recorders Automati« 
hman’s clocks were also fea- 
Hallock, assistant sales man 

rk City district sales mar 


Chicago 16, Ill.—Displaved 
Sonograph dié 
recorders Bert 


SONOCRAFT CORPORATION, 

ere the Pentron 
and wire 
the booth 


 ¢ hines 


SUNROC COMPANY INC... Glen Riddle, Pa.—Exhibited 
toe refrigerated water coolers with 
niel with built-in 2-foot cubk 
ce cubes built in the top. Rich 
! manager was in charge as 
SUPERIOR BUSINESS WACHINES, INC... New York 16, 
N. ¥ nd rt key punches and Flexisort 
ittendance vere N Ber 
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REVOLVING SWIVEL CHAIR 
WITH CLASSIC ARMS 


Executives everywhere have pronounced this “Fine-Rest’ 
Aluminum Chair “King Of All!” Massive . rich-look- 
ing with one-piece base, this chair spells E-A-S-E! 
Swivel mechanism perfectly balanced. Soft rubber seat 
and back. No-Sag springs! Upholstered in flame-proof, 


S-100-A 


washable Plastic. Many colors 
SPECIFICATIONS 
OVERALL HEIGHT. ..33%2 to 36% DEPTH OF SEAT is 
WIDTH OF SEAT 19 NET WEIGHT 38 Ibs 
SHIPPING WEIGHT 47 Ibs 


PA 


ALUMINUM SEATING 


17 $. CHERRY STREET * 


Distiibulor 


ryporalion HW 
AKRON 8 HIO 


co., 46-50 29th 
METROPOLITAN WN. Y. & ExPoaT DISTHIBUTOR 





AETNA SAFE 
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mazing Sales Record! 








f= Other members of the Master Addresser family: =" 


Model 25 


$9 4°° 


(Fed. excise tax and supplies extra) 


ee tht tedde 


To celebrate the arrival 2'4 years ago of the 
Model 25-—the original spirit process addresser 
this amazing little sales-getter is again fea- 
tured in national advertising. Be sure to see it. 
™ Saturday Evening Post, November 18th 
™ Nation’s Business, December. 1950 
Since office equipment dealers hailed its ap- 
pearance thirty months ago. the Model 25 has 
now outsold any other model of any other 
addressing machine. Efficiency. simplicity and 
low cost are the contributing factors to the 
success of this amazing Master Addresser. 
Every Master Addresser is equipped with 
roller moisteners. More expensive to produce. 


yes, but it’s worth it! 


Model 40 $3950 


With automatic tape advancement 
Model 40-H $9 500 


Foot operated addresser with stand 


Lab-L-Master Printer 
Write for details and dealer discounts 


A special device for addressing labels 
flledil@e thd veld C, 


6500-D West Lake Street, Minneapolis 16, Minnesota 
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jamin, Milton Effros, the inventors; Richard Effros and i. © 
Rasmussen 

SWIFT BUSINESS MACHINES CORPORATION, Great Bar- 
rington, Mass.——Swift adding machines were displayed here 
Cc. H. Chambers, sales manager, was in charge, assisted by 
H. H. Kitzerow, National Office Machines Corp., Ne York 
distributor of Swift machines 

THOMAS MECHANICAL COLLATOR CORPORATION, New 
Yeoeru 7 N. We Products exhibited included Thomas me- 


chanical collators, Staplex automatic electric staplers and 
Syntron office joggers Demonstrations were g.ven f the 
machines in action In charge were George W. Oliver, J1 


William H. Thomas, H. ©. Anderson and James J. ©us 
san Jr 

TIMES FACSIMILE CORPORATION, New York 18, N. ¥. 
Featured here was the unveiling of the Stenafax, an entirely 
new office appliance which cuts mimeograph stencils auto- 
matically by an electronic copying process It is also pos 
sible to make facsimiles or exact duplicate copies of any 


pictorial matter when so desired M. B. Helme, sales man- 
ager, was in charge 

TRANSPARENT PRODUCTS COMPANYS, INC... New Vork 
10, N. V.—On display was the firm's line of printed Scotcl 
tapes as used for advertising in industry and by retail 
stores imphasis was on the new Rainbow tape which is 
processed Scotch tape with fancy borders for reinforcing 
and dressing up plain tape. The advertising tapes may be 
perforated to eliminate the use of dispensers M. L.- Dia 


mond was in charge 

VAN HAWK SALES COMPANY, New Vork 12, N. Y. The 
Rex-()-graph line on display consisted of the new improved 
Model R Lo-Boy fluid type duplicator and other models 
manufactured by the firm. Shown for the first time was the 


new automatic Weber addressing machine In attendance 
were Les Christiansen, sales manager of Rex-O-graph, In 

John Hawkins and Ed Sullivan, both of Van Hawk Sales 
Company and Joseph Weber, president of the Weber Ad 


dressing Machine Company 
VISIRECORD, INC. Long Island City 1, N. Y.—On exhibit 


was the VISlrecord, vertical visible record keeping systen 
which is manufactured in about 30 different models gov 
erned by the size and character of the installation the 
TRiposter, a hand posted bookkeeping machine wherein as 
many as seven records may be posted at one writing; and 


the VISIriter, a hand portable duplicating machine for the 
addressing of shipping tags, invoices letters, postcards 
small texts and many other applications In attendance 
was J. J. Muir, national sales manager 

WARSHAW, THE, MANUFACTURING COMPANY, INC., 
Brooklyn 1, N. ¥ Shown were filing supplies including fils 
folders, index cards guides, vertical file guides, index cards 


and adding machine rolls Also on display were gummed 
specialties including loose leaf patches, index tabs, alpha 
betical, blank index strips, transparent index strips, sealing 
tape rolled folder labels and pin tickets Jerome and Sol 


Warshaw were in charge 
WASSELL ORGANIZATION, INC... Westport, Conn.) 


display were the Produc-Trol visual control system for i: 
ventory production or sales; the Rotor-File horizontal 
plane rotating file, and the Sig-Na-Lok visible index cab 
inet In attendance were W Dale Wassell, vice-president 


a Watts, T. Longmuir, V. Perett Giles Phillips, T 
Sherwin, Chas. Bateman, Frank Cross and Wendell August 


WEBSTER-CHICAGO CORPORATION, Chicage, Hil. (On 


display were wire recorders, tape recorder dictating and 
recording machines transcer binge machines phonographs 
amplifiers and record changers. Webster-Chicago she ed it 
combination with the distributor, Sanford Electroni« Cor 
poration Felix Gilbert, manager of Webster-Chicag VAS 
n charge assisted bv Il. 3S Hick sule enewineer Art) : 
OMllstein, sales manager of Sanford Electro Corpo! 

and members of the ales staff of Sanf d Electror 


other Webster-Chicago dealers 


WHEELDEX MANUFACTURING COMPANY, INC., White 
Plains, WN. Exhibited were Wheeldex card files for al 


types of card records and motorized units Shown for the 
first time was a new card finding system known as Simpl 
find R. P. Schofield was in charge, assisted by the sales 
stafl 
WILSON JONES COMPANY, Chicago, Hil. Products 

ncluded the Tatum stapler machines in five models, the new 
No. 10 mail opener ring binders, visible finders posting 
trays the Cooke & Cobb line of « xpanding product na 
the Standard Diary line of commercial and gift iter It 
attendance were Edward H Healy Lex Eepsteir Be ! 
Saltzmat = MecCarrick K Schenck Le Madans j Bel 


J. Johanson, M. Gillis, M. Manupelli and F. Sterns 
WIREWAY CORPORATION OF AMERICA, Brooklyn, 


N. ¥.—-The new and improved Wireway Secretary was show! 
and demonstrated here Improvements included a emote 
control Poot pedal and a Z2-way telephone conversatt 
switch. Also introduced was the new Royaltone tape re rde! 
In attendance were Gabrile J. Morrell, gweneral sales mat 
age! Frank Gould and Evelyn Becht 

tee 


OPEN NEW OFFICE AT HOUSTON 

L. C. Smith and Corona Typewriters, Inc., formerly 
located at 1208 Prairie St., Houston, Tex., opened its 
new office at 1707 Main St. on Monday, October 2. The 
new office, according to George Foxcroft, manager, will 
give the company three times as much space—JHR 

<< 

DITTO ESTABLISHES SAN ANTONIO BRANCH 

Ditto, Inc., has established a San Antonio, Tex., 
branch. office at 420 South Texas Building, under the 
management of Charles A. Bergsen. It will specialize 
in Ditto business systems.—JHR 
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ELECTED 
UNANIMOUSLY! 


WELLS 


Americas Bost Seller 
Amoucas Best Buy 














now... more than ever 
the chairs that like to be 


COMPARED! 





WELLS POSTURE-RITE 
No. 3271 


$27" EA. LIST 
illustrated in Duran. 


Prices Slightly Higher in Zones 2 and 3 


So MUCH for so Little 











WELLS pays 
the Freight 


. . write for details. 














CHAIR CORPORATION 
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No Delays 
in Chair Deliveries 


to WELLS Dealers 


GENERAL OFFICES 
725 S$. LA SALLE ST. 
CHICAGO 5, ILLINOIS 


= 
TELEPHONE 
HARRISON 7.-1100 

















art steel sales corp. new york 63 n. y. 
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Seen and Heard 


in Southern California 
By J. Edward Tufit 


2012 Huntington Dr., South Pasadena 


Howard Mackin, publicity director for the Los Angeles 
Chapter of the National Office Management Associa- 
tion, reports a visit to Los Angeles on October 20 by 
Bill Evans, secretary of the national association with 
headquarters Philadelphia. While in Los Angeles 
Mr. Evans wa tertained by Loren Winters, president 
of the Los Angeles Chapter, and Al Grim, the secretary. 

Mr. Mackin reports that the Los Angeles Chapter 
of the NOMA is making a salary survey in co-operation 
with 118 other NOMA chapters throughout the nation 
with the thought of equalizing wages in the entire 
industry 

At the October meeting, President Winters distrib- 


uted 200 copies of the London Times survey of the 

Office Equipment Industry in Britain. Much interest 

was shown in the report, according to Mr. Mackin. 
At the November 3 meeting a panel discussion on 


the subject, “Isn’t There an Easy Way to Do It?,” was 
conducted Carl C. Williams, assistant manager, 
southern district, for the W. P. Fuller Company, 
acted as moderator. Those taking part included 
Randy Price, treasurer of Certified Grocers; James 
Tully, systems department, Jefferies Bank Note Com- 
pany; Lyman E. Williams, office manager, Upjohn 
Company, and Art Wolf, methods analyst, Prudential 
Life Insurance Company. 
» ~ > 

Funeral services for Charles W. Hightower, proprietor 
of Hightowe! Typewriter Store, 121 Lexington Ave., 
El Monte, were held October 21 at the Turner and 


Stevens Mortuary, Pasadena. 

Mr. Hightower, who was well known in the office 
appliance industry, died October 14 from injuries 
received in a Labor Day auto accident near Tucson, 


Ariz. He and M1 Hightower were returning from 
Flint, Mich., where they had been visiting at the home 


of Mr. Hightower’s brother, Clark, and where they 
1ad picked up a new car. Mrs. Hightower, who was also 
badly injured, is recovering and she plans to carry 


on the business 
Mr. Hightower was at one time associated with 


Remington Rand, Inc., and opened their Pasadena 
branch. Later he was with the Parker Typewriter 
Company, als Pasadena. 

> ” * 

Russell Perkins, service agency manager of the Cum- 
mins Business Machines Corporation, 1522 W. 7th St., 
Los Angeles tates that E. G. Brown, recently ap- 
pointed head service department, at this writing 
is scheduled 1 eave early in November to attend a 
general service meeting at the corporation’s factory 
in Chicago. The three-day meeting will be in the 
nature OI a trall session. 

Duane Miller, ho has been associated with his 


father, Gordon E. Miller, at the Southern California 
Adding Machine Company, 943 S. Broadway, Los An- 
geles, since returning from service in World War II, 
has been recalled to active duty in the Air Forces. He 


is now stations San Diego. 
> > - 
Russell Davis, proprietor of Alhambra Office Sup- 


plies, Inc., 112 W. Main St., Alhambra, and president 
of the Stationers Association of Southern California, 
has announced members of the Golden State 
Travelers Club and their wives are to be the Associa- 
tion’s guests of honor at a dinner dance on December 
8 in the Embassy Room of the Ambassador Hotel, Los 
Angeles 


Directors of 


Southern California Association 
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VITAL 
INTANGIBLES 
You Sell with Every 
Fine Office Chair 
Equipped with the NEW 








True 


Bodily : Clearer 
Relaxation Thinking 

Resulting from 
Freedom en 
from 


Fatigue 


@ The new SENG “SYNCRO-TILT" Posture Action 
Control on EXECUTIVE and Junior Executive Posture 
Office Chairs provides perfect adjustment by com- 
pensating for the occupant's weight, size, shape, 
height, and length of legs. With all these comfort 
features quickly and easily adjusted by the conven- 
iently operated finger wheels, the user enjoys genu- 
ine office chair comfort and relaxation. 


REPEAT SALES and profits from serving satisfied 
customers are your tangible dividends from recom- 
mending quality office chairs comfort-equipped with 
the new SENG “SYNCRO-TILT" Posture Action Con- 
trol. Build good will while protecting your reputa- 
tion for true quality and service. 


‘valk 


1450 N. DAYTON AVE 
CHICAGO 22, ILLINOIS 


SENG QUALITY PROTECTS YOUR REPUTATION 
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ANSO 


POSTAL SCALES 


the most complete line of office mailing 
scales on 


the market today. 
apacities 2 lbs. to 50 Ibs. 


Four models — C 
Model 1546 


A handy desk scale, case 
made of durable, heavy 
Lustron plastic. Capacity 
2 Ibs. by 1 ounce. Com- 
putes postage for air and 
first class mail, and for 


merchandise up to 2 Ibs. 
Large dial. Platform 2” x 3’. 
Dimensions overall 5/2" x 
2%" x 62". Packed one 

to a carton. Shipping 

weight, 1% Ibs. 


Model 1509 


The postal scale for 
average office use. Ca- 
pacity 5 lbs. by 4 
ounce. Computes 
postage for airmail, 
first class and mer- 
chandise up to 4 Ibs. 


Dial 612", glass covered. 
Platform 512” square. 
Dimensions overall 62" x 
62" x 9/2". Packed one 
‘to a carton. Shipping 
weight, 5 Ibs. 


Model 1530 


Parcel Post Scale. Capac- 
ity 25 Ibs. by 1 ounce. 
Computes postage for 
merchandise up to 25 Ibs. 


for all postal zones. 
Dial 62", glass covered. 
Platform 51/2" square. 
Dimensions overall 61/2’ 
x 62" x 9V2"'. Packed 
one to a carton. Shipping 
weight, 5 Ibs. 


Model 1515 


Parcel Post Scale. 
Capacity 50 Ibs. by 
2 ounces. Computes 
postage for merchan- 
dise up to 50 Ibs. 
for all postal zones. 
Dial 8”, glass covered. 
Platform 7” square. 
Dimensions overall 

8" x 72" x 10”, 
Packed one to a carton. 
Shipping weight, 81/2 Ibs. 


Order from your supply house 


HANSON SCALE COMPANY 


525 North Ada Street, Chicago 22, Illinois 
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met October 23 for luncheon at the Stock Exchange 
Club to formulate plans for the event. Another meeting 
of the board is scheduled for November 13. 

7 ” ” 

R. C. Anderson, proprietor of the Business Appliance 
Company, 509 S. Spring St., Los Angeles, has invented 
a continuous recording tape attachment which enables 
the machines to record continuously. It will take care 
of a half-hour tape. At present the attachment is 
being demonstrated on the Revere recorder. 

. . ” 

Harold Mann, executive secretary of the National 
Office Machine Dealers Association with headquarters 
at 1267 N. Wilton Pl, Los Angeles, reports that the 
leaders of the Southern California OMDA have ex- 
pressed hearty approval of the national group insur- 
ance plan now being considered. 

” - ~ 


Ernest Swanson has opened a new stationery store 


| in Monterey Park. Mr. Swanson was formerly in the 


hardware business at 116 W. Main St., Alhambra. 
. - . 

Paul E. King, former partner of Gordon E. Miller 
and F. M. Swan of the Southern California Adding 
Machine Company, 943 S. Spring St., Los Angeles, on 
October 16 opened the Sports King, a sporting goods 
store at 8945 S. Western Ave. 

Mr. King, Mr. Miller, and Ernest Von Rhine, pro- 
prietor of Von’s Office Machines, 2625 S. Figueroa St., 


_ established the Southern California Adding Machine 


Company in 1939. 

Prior to coming to California in 1947, Mr. King was 
associated with the Burroughs Adding Machine Com- 
pany for 20 years as service manager at Mankato, 
Minn., and later was in charge of regional work and 
was shop foreman in Minneapolis. From 1947 to 1949 
he was with Typewriter Inspection, 325 W. Second St., 
Los Angeles. 

Mr. King has always been interested in sports and 
has made boating one of his special hobbies. In fact, 
since retiring as partner of the Southern California 
Adding Machine Company, April 1, he has devoted 
much of his time to boat-building. By the way, Mr. 
King is now commander of the United States Coast 
Guard Auxiliary Flotilla 104. 

> 7 * 

About 125 members of the Southern California Office 
Machine Dealers Association, the Northern California 
Office Machine Dealers Association, and the San Diego 
Office Machine Dealers Association held a joint busi- 
ness and social meeting in Los Angeles Saturday and 
Sunday, October 21 and 22. 

A noon luncheon in the Rainbow Room of the May- 
fair Hotel Saturday drew an attendance of about 75, 
while the evening dinner was attended by about 125. 
The former event featured a program of talks on 
business subjects, while the program at the latter 
event was entirely social. 

Speaking at the noon luncheon were Walter E. 


| Eliason of the Department of Agriculture in Los An- 


geles, who gave the dealers advice on the better courses 
to take in the event of commodities control by the 
government for defense purposes. 

James P. Ward of the Shipman-Ward Manufacturing 
Company, Chicago, speaking briefly, said the fact that 
the Government was taking over piecemeal, and not 
taking over the entire output of factories this time, 
made for a brighter outlook. His major practical ad- 
vice to the dealers was to increase their repair business 
and to build up large rental stocks. He spoke against 
financing of installment accounts unless a great deal 
of money was available. 

Hazen Ames of the Ames Supply Company, Chicago, 
in a brief talk made the point that there was not 
likely to be an acute shortage of rubber. 

Presiding was Otis Kissack of the Office Equipment 
Company, Santa Barbara, president of the Southern 
California Office Machine Dealers Association. 

The master of ceremonies at the Saturday evening 
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livetti 14 
FULLY AUTOMATIC 

printing calculator 


We take pride in the reception accorded the OLIVETT! 14 
Printing Calculator by American business, always ready to 


adopt progressive, time-saving methods 


Combining the features of a high-quality calculator and a 
high-capacity adding, listing and subtracting machine, together 


with fully automatic operation and accurate printed record 





the OLIVETTI 14 answers this demand for greater efficiency 


Request a demonstration under your actual operating conditions 





Sales and service throughout the United States 


AVENUE 


Olivetti Corporation of America exciusive Us. o1strisurtor 


Increase your “transfer time” 


RECORD STORAGE BOXES 


aE 
Ge 


TRADE MARK 














Now you have two large volume, re- 
peat items to sell at transfer time. 
Every buyer of Liberty Boxes is a pros- 
pect for Liberty Prefab Wood Shelving. 
This year “skyrocket” your transfer 
time sales by se//ing both. 








Liberty RECORD STORAGE BOXES 
Liberty Boxes lead the field—have led it 
for 30 years. Completely carton packed 
they are easy for you to stock and sell. 
Liberty Box sales run into large volume 
and sales repeat year after year. 23 stand- 
ard stock sizes give you a wide range for 
satisfying customer demand. More than 
83,000 users, the list reading like a 
Who’s Who in Business and Industry, 
give proof that Liberties lead because 
they combine efficiency and economy. 


Liberty PREFAB WOOD SHELVING 

As new as tomorrow. Light weight but 
sturdy, “knocked down” shelving which 
may be assembled easily in a few minutes 
without the use of tools. Every concern 
storing records in boxes or drawers is a 
prospect. Think! This means large vol- 
ume and repeat sales. Easy to stock, easy 
to sell. Delivered knocked down—com- 
pletely carton packed. Uses a minimum 
of stock room space. 





Write at once for complete details, prices 
and discount. Cash in this transfer season 
by selling both, Liberty Record Storage 
Boxes and Liberty Prefab Wood Shelving. 


Bankers Box Company 


Serving the Stationer Since 1918 


720 South Dearborn Street, Chicago 5, Illinois 
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dinner was Haroid W. Mann, secretary of the National 
Office Machine Dealers Association. The evening pro- 
ram was arranged by Mr. and Mrs. Henry Van Dolfsen 


The main social event on Sunday was a buffet 
brunch at the beach in Santa Monica, after which a 
number of the dealers were guests at the home of 
Bob Picou, proprietor of the California Ink Ribbon 
Company, Maywood, at his home in Whittier. 


John Romano of Fresno, past president of the Nor- 


thern California Office Machine Dealers Association, 
treasurer of the National OMDA, suggested the forma- 

of a master association which would represent 
in an over-all way the three California associations 
in matters of broad or national import in the months 
and year ahead, an association that would in no 
wise curtail or interfere with the functions of the 


three locals matter will probably be taken under 


onsideration if the need arises 
« - - 

The first town expansion program for the 
Clary Multiplier Corporation, San Gabriei, Calif., has 
recently beer nounced. The program included the 
lease of a 22,000-square-foot plant in Downington, Pa.., 
where the ompany is spending about $100,000 for 


equipment. The plant is used for reprocessing bearings 


for the United States navy. About 300 people are to 
be employed the plant when at full schedule. 
* « = 

The Citrus Belt Chapter of Certified Public Accoun- 
tants, Riverside, Calif., received its state charter 
October 19. Me ers come from Fontana, Claremont, 
Redlands, P San Bernardino, Upland, and On- 
tario, in addition to Riverside. George Gibbs, Jr., 
professor of inting at Claremont Men’s College, 
is president of the new chapter. The chapter was pre- 


sented by Clifford W. Heimbucher, San Francisco, presi- 


dent of the ¢ nia Society of Public Accountants 
_ - 
rhe regional office of the Underwood 


tion he victory” picnic at Brookside Park, 


ena celebrating the winning of first 
rize in the M ales contest held by the Underwood 
Corporation 
Bill Bryant adding machine division was gen- 
eral chairmal f the event, which drew a record at- 
tendance of 1 ood employees 
A numb y events made up the program 
luding ; | game between members of the 
le departme! ind the service department, the 
é ep nosing out a close win 
eres to the affair by the fact that the 
es of oyees were also present, a circum- 
e whic] itated a program of events for the 
hildrer 
Alfred Jensen eional manager, states that the 
was 01 the most successful and best at- 
ended event he kind held for some time. He 
tes also th L. A. regional office is anxious to 
vin out a xt year and already have the contest 
The fa large number of committees 
vere brought lay in arranging the picnic and 
h etaile added greatly to the interest 
A he regul eekly luncheon business meeting 
f e Golden State Travelers Club held at the Rosslyn 
Hotel, Los Ange Monday, October 30, two major 
SOC events é anned for December. A golf party 
will be held December 1 at Oakmont Country Club, 
Gle le Walter Waldvogel of the National Bank 
Book Company) hairman of the entertainment com- 
mittee. Als¢ ial Christmas luncheon date was 
é Dece more detailed plans to be made 
About 10 ple are expected at each event 
Members of th ib, and their wives, will be guests 


Association of Southern California 

Embassy Room in the Ambass- 
This party is in recognition 
f programs that members of the 


vwecemobde! 
Hotel in Los A 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a_ satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


SIXTY-TWO YEARS con- 
stant adherence to the 
above policy has created 
confidence and good will 
which means much more 
to our dealers than price 
and selling promises. 





Write for details and samples. 





Inc 


-_ 


1888 


Factory, Rochester 8, N. Y. 


“QUALITY EXCLUSIVELY SINCE 1888" 
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WALKIE—RECORDALL 


© ON THE SPOT @ 


BATTERY RECORDER 


IT’S PORTABLE 
THE ELECTRONIC SECRETARY 


Records All Conversation—Any Time... Any Place 
No Heavy Load...No Bulk...No Wires 
.-+No Connecting To Electric Socket 


IT’S ALL IN THE BAG 
Total Weight 9 Lbs. Simply Turn a Concealed Knob and 
RECORD WITH BAG CLOSED 


Interviews, conferences, reports, 1-man inventory, mar- 
ket research, while walking—riding—flying. Records 2- 
way telephone conversations, etc., continuously up to 
90 minutes on each side of an endless safety film band 
and permanently at a cost of only 5c per hour. Bands 
may be mailed for 3c by first-class mail or filed, stored 
for future use. 


Same unit records and plays back. Sensitivity range up 
to 40 feet from microphone (concealed in bag). 


Records reports whispered into the mike while on trains, 
planes or cars. 


50c worth of batteries will last 50 working hours. 


Write for Descriptive Bulletin No. 95 
“MILES AHEAD OF OTHERS” 
SINCE 1924 


Department OA 


MILES REPRODUCER CO., INC. 


812 BROADWAY NEW YORK 3.N_Y 





club have been able to assist in for the association in 
recent years. A top-ranking orchestra has been secured 
for the dance which follows the dinner. A record 
attendance is expected, association officials report. 

The Golden State Travelers Club is now holding a 
business luncheon once a week, according to Ralph 
Maneval, West Coast representative for the A. W. 
Faber-Castell Pencil Company, chairman of the pub- 
licity committee for the club. 

—--— 
TEXAS TRAVELERS NOTES 
Nina Bailey, Correspondent 
4016 McKinney Ave., Dallas, Te2 

Texas Office Supply Company, Houston, Tex., has 
been awarded a $900,000 contract to furnish office 
furniture and equipment for the new Harris County 
Courthouse in Houston. This is believed to be the 
largest single contract ever awarded in this area. 
Abe Axelrod, owner, also announces the purchase of 
the building they now occupy at 111 Main St. and an 
extensive remodeling program, both inside and out, 
is now under way 

~ * * 

Ted Bowers Office Supply Company, Beaumont, Tex.., 
is now located at 896 Pearl St., having moved from 
1260 Park St. on November 6. 

“ - cd 

The Texas Travelers Club met for a regular quarterly 
meeting at a luncheon in the Ben Milam Hotel, Hous- 
ton, on October 9. President Chas. H. Wallace (Parker 
Pen Company) presided and 12 members and two 
guests were present 

a ” * 

Paul Burbank, general manager of NSOEA, is sched- 
uled for a series of speaking engagements before the 
Sales Executive Club in the following Texas cities in 
January of 1951: San Antonio, January 5; Corpus 
Christi, January 8; Ft. Worth, January 9; Austin, Jan- 
uary 10: and Houston, January 12 

- » ” 

The Southern Region of National Association of 
College Stores held its annual convention at the Baker 
Hotel, Dallas, Tex., on November 16, 17, 18 

* . 7 

Mr. and Mrs. Ned Sandock of Delta Office Supply 
Company, Harlingen, Tex., are on an extended vaca- 
tion to California and points west 

* - a 

W. C. Griggs of Griggs Office Supply Company, 203 
Fifth Street, Orange, Tex., died on October 8, after 
almost a half-century in business. Mr. Griggs was 81 
years old and until a very short while before his death 
was quite active in the business he established in 1902 
His daughter, Katherine Griggs, is now manager 

—--— 


DENVER FIRM TO HANDLE BERGER LINE 

Appointment of The Armstrong Equipment Supply 
Company, Inc., 1314 Wazee Street, Denver, Colo., as 
the exclusive industrial sales agency in Colorado for 
the Berger Manufacturing Division, Republic Steel 
Corporation, has been announced by R. W. Helms, 
Berger’s general manager of sales. 

Mr. Helmes said the Armstrong company will handle 
Berger’s complete line of steel shelving, automotive 
equipment, lockers, special products and steel office 
equipment, including Berger’s new line of desks and 
tables. The company formerly marketed only Berger’s 
automotive shelving line 

The Armstrong organization is headed by J. P. Perito, 
and he is assisted by Tom Kelley. 

—_><-—— 

EXCELLO LEASES STORE AT HERKIMER, N. Y. 

The Excello Office Supply Company, owned and 
operated by Harrison J. Hummel, has leased the store 
at 105 N. Main St., Herkimer, N. Y., where it will con- 
duct an office supply and stationery business.—GET 
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TRIVE TO BUILD THE WORLD'S 
3EST ADDING MACHINES 
) OUR USERS BELIEVE WE DO 


ALER FRANCHISE AVAILABLE IN CITIES 
ERE WE ARE NOT AT PRESENT REPRESENTED 


ALES ADDING MACHINE DIVISION 
OF 
JONAL CASH REGISTER COMPANY 


444 MADISON AVENUE 
“NEW YoRK 22, N. Y. 





aly 


CRISIS in the AWFUSS” 


(No. 11) 


HERE'S A NICE, NEW 
DEPARTMENTAL SIGN FOR 
YOUR SECTION, 
MISS QUEST! 





r } DEPT. | 
FILING DEP? | 
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*An AWFUSS is a place where business is misconducted 


EVERY OPERATION IN keeping important business papers instantly avail- 
able, from filing to finding, is simplified and speeded by the Globe- 
Wernicke Safeguard Filing System. 


It is easier to handle papers correctly than to make mistakes, with this 
fast, accurate, common-sense system. Its use requires no special training. 
Anyone can understand it on 5 minutes acquaintance. 


THE ONE-DRAWER UNIT is a complete 
one-drawer system, capable of infinite 
expansion, That is why it has been 
the standard system of hundreds of 
thousands of businesses and_ institu- 
tions, from the smallest to the largest. 


sitine Surery 


It eliminates delays, mistakes, excuses 
—with minimum personnel it keeps 
papers safely, produces them instant- 
ly when wanted. 


FOR SMALL COST you can try oul a |- 
drawer unit in your own business, 
demonstrate to yourself that it meets 
your need for faster, more certain, 
lower cost filing service. Or your 
nearby G-W dealer will demonstrate 
it in his store or in your office. Find 
his name under “Office Furniture & 
Equipment” in your classified ‘phone 


directory. 





G/W Safeguard Filing System, 
I-drawer unit, is complete with 
guides, folders, labels, and in- 
structions, in a neat package. This 
is another Globe-Wernicke contri- 
bution to better office service at 
lower cost. 
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Engineering Specialists in 
Office Equipment, Systems 
and Visible Records 
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Alerted Interest in 
Improved Filing— 
YOUR OPPORTUNITY! 


Today the pressure for faster office 
service, high efficiency and reduced 
costs, turns attention again to im- 
proved filing—with emphasis! 


There can be no better answer 
than the Globe-Wernicke Safe- 
guard Filing System. And cer- 
tainly there is no easier demon- 
stration of simplicity, accuracy 
and speed, than the one-drawer 
Safeguard unit. 


The newly styled package is the 
smart promise of modern, efficient 
contents. It is impressive, placed on 
a prospect’s desk for inspection, or 
in your windows in mass display. 


Again we are reminding mil- 
lions of businesses that poor 
filing is a menace to profits; 
that G/W Safeguard Filing Sys- 
tem is the tested standard of 
countless businesses and insti- 
tutions. Also, that YOU, the 
dependable G/W dealer, will 
gladly demonstrate this system 
to anyone. 


The ad (left) appears in BUSINESS 
WEEK and NEWSWEEK, to be 
seen by your best prospects and 
customers. 


G/W Safeguard Filing System 
is a door-opener to new ac- 
counts, and a timely interest 
arouser for every customer not 
already using the system. Put 
your salesmen on this activity 

for their good and yours. Back 
them up with windows and ad- 
vertising. The accompanying 
ad is available for newspaper 
use. Mat free on request. 


The time is ripe for this promotion 


—NOW 


Cordially, 





Eimer G. Rahe 
Vice President 
— Sales 
Globe-Wernicke 
Co. 


1950 


December, 


















Joe Dwyer, Correspondent 


15528 Twelfth Ave., N.E., Seattle 55, Wash. 


The Northwest’s loss has been California’s gain—and 
we speak of the departure of Jack (F. S. Webster) Ellis 
and his popular wife, Esther. With them go the best 
wishes of their many dealer and traveler friends who 
will be looking forward to greeting them again on 
their first Northwest vacation trip. 

> * + 


Pres Tuesley, Yakima Bindery & Printing Company, 
Yakima, Wash., has the finest packaged salmon we 
have been privileged to observe this season. Pres 
caught five beautiful Chinooks at Astoria last August 


and had them custom-canned. The labels bear his 
picture, date, tackle used, and weight of fish. Deluxe 
fishing and canning, we would say! 

* > * 

Recently several of our well-known travelers spent 
an extra day or two in Missoula and Billings, Mont., 
watching the filming of “The Smoke Jumpers” and 
“Custer’s Last Stand.” Wonder if we’ll be able to iden- 
tify them in any of the street scenes? 

= * = 

Bill Kling, Kling’s Stationery, Lewiston, Ida., pro- 
nounces his Christmas catalog now ready for distribu- 
tion and he will gladly mail a copy to any traveler 
upon request. Bill says he has some new little 
‘stinker” numbers that are just the thing for anon- 
ymous mailing to your dearest competitor! 

* am 

Butte, Mont., had quite a run on their famous 
pasties” a few weeks ago. It seems travelers driving 
to and from the NOSEA convention stocked up, both 
going and coming. A sincere tribute to this unique and 
toothsome delicacy 

The many Portland and Seattle acquaintances of 
Jack Eva were saddened at his untimely passing last 
month. This popular Lowman & Hanford, Seattle, 
buyer came to them from the J. K. Gill Company, 
Portland, and had won a host of friends in his new 
position. His death will be a distinct loss to the in- 
dustry 

fod +. 


The modern “Deerslayer” of Wallace, Ida.. is none 


other than our old friend, Jerry Ericson, of Tabor’s 
Stationery. Jerry secured his elk and his buck, each 
within 30 minutes after leaving his parked car. Local 


friends are nov lling him the “lazy hunter.” 
Earle (Speed) Howe. Verne (Hallmark) Alder, and 
Fred (Dennison) Carlson are still overboard on the 
Washington Huskies. In view of the recent victories 
they have now raised their sights to the Rose Bowl 


and are offering to take all bets on the New Year’s 
classic. California donations invited! 
” a 

The late October storms that buffeted the Northwest 
made traveling difficult and dangerous with high 
water, falling trees, and weakened bridges. We are 
glad to report that, in our estimation, the “Oscar” of 
the month goes to a Trail Traveler. We refer to that 
popular pencil salesman who stopped and parked his 
car on Highway 99 and going into the farmyard helped 
take in the washing that was being whipped to pieces 
by the gale. Suitable award is being made at the 
Traveler’s luncheon at the Gowman Hotel on Monday, 
December 18. Don’t fail to attend! 

And speaking of December brings to mind the an- 


OFFICE APPLIANCES, December, 1950 


ul 


tn Se ie 


In Extending 
1951 
Seasons Greetings 


To our friends 
Old and New 





*« 


We again pledge to continue our ef- 
forts toward the manufacture of the 
finest quality carbon paper, inked rib- 
bons and carbonized rolls. 

To our OLD FRIENDS, thanks for 
your confidence and patronage down 
through the years. 

To our NEW FRIENDS, please con- 
sult us on your ribbon and carbon 
problems. We offer you the benefit 
of our long experience and thorough 


knowledge of the dealers’ needs. 
Service and a square deal for all. 


“The Complete Line” stands the 


test of time. 





H. M. STORMS COMPANY 


STORMS BUILDING 
BROOKLYN 16, N. Y. 
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We Specialize Va Your 


UNUSUAL 


Envelope Needs 
Sank Exuelopes 


FOR EVERY BANKING 
NEED 








*Mailing and Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 


*Bank Filing Envelopes 





Write for Prices and Samples 





Seed Exuelopes 


For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 














*Metal Fold Envelopes 
*inter-Fold Seal Styles 
*Gummed Seal Flaps 


uSt rite 
AUSLELES 



















Currency Gift 


ENGRAVED MONEY 
HOLDER ENVELOPES 


*Holiday G Everyday Designs 
*Genuine Steel Die Engraved 


*Used by Banks—Sold by Sta- 
tionery Stores 






Write for Prices and Samples 


Exvelopes 


DURABILITY FOR 
PERMANENT FILING 


*Filat and Exponding Styles 












*Sizes for Every Filing Need 


*Used by Attorneys, Courts, 
Real Estate G Financial Firms 


Ai strite 








Passe Book Covers 


MADE boy FP ig LONG, 


*Used by brome Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


Report Card Yackets 


FOR toy ae OF SCHOOL 
REPORT CARDS 


*An Excellent Advertising Me- 
dia for donation to Schools. 


Write for Prices and Samples 
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ENVELOPE © COMPANY 
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SAINT PAUL 


CHICAGO 
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Check your 
social calendar for that month now and plan to be on 
hand for one of the Christmas season’s most unusual 


nual Oregan Trail Travelers dinner dance 


and enjoyable evenings. Hoping to see you 
‘Out Where the Hand Clasp’s a Little Stronger.’ 


2 a 
FIRM AWARDED UNDERWOOD CONTRACT 
Indianapolis Typewriter Company, 23-27 E. Mary- 
land St., Indianapolis, Ind., has been awarded the first 
“metropolitan” sales agency in the United States for 
the complete line of typewriters of the Underwood Cor- 
poration. The store has been enlarged. To celebrate, 
the firm recently held a special grand opening. A “Miss 
Stenographer Contest” was held in co-operation with 





PAUL E. COCKRILL 


the Indianapolis Times, and a fashion show was held 
to show “Best Dressed Business Girls,” in co-operation 
with the H. P. Wasson & Company, local department 
store. Souvenirs were given to ladies attending 

Initial announcement of the appointment, a new 
venture for the Underwood Corporation, was made by 
H. J. Method, Indianapolis, regional sales manager for 
Underwood. 

Indianapolis Typewriter Company has exclusive sales 
rights in the southern half of Marion County as well 
as in four surrounding counties—Johnson, Morgan 
Hendricks and Boone 

Provisions of the sales agency appointment include 
the sale of standard, electric, noiseless, and portable 
typewriters. 

Paul E. Cockrill is owner and general manager of 
Indianapolis Typewriter Company and Jack Clark is 
sales manager 

—- 


EMPHASIZING NEED OF FIRE PROTECTION 





This window display was recently arranged by the D. Wald- 
ner Co., Mineola, Long Island, in conjunction with the 
Garden City fire department to emphasize the need for both 
fire prevention and fire protection. The display features Victor 
Insulated Fire Master files and Victor Fire Drawer and 
Treasure Chests, besides blown-up photos of an actual fire 
and a testimonial letter. The authentically-garbed manne- 
quin and fire department apparatus combined to make it 
an attention-compelling display. 
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one of 10 models 
in the TOPflight line 








SECURITY ACCOUNTING 








SALE... 


é 
REMINGTON RAND /OP Halo MACHINES 


Every small businessman in your area soon will 

face his peak load of figure work. Get set to sell 

him the easy solution to his figure problems— 

a Remington Rand TOPflight Adding Machine. 
Remember, dealers are selling more TOPflight Adding 
Machines than ever before! You, too, can get a larger 
share of profit from this peak market with 

Remington Rand TOPflight—the greatest success 

in adding machine history! Ask your local Remington 
Rand Dealer Sales Division Representative for complete 


Model 7171-5, *, 


details on TOPflight—the exclusive dealer line. 
m eM 

* FP. A DEALER SALES 
\ 4 DIVISION 


World’s fastest 





adding machine keyboard ese > 315 Fourth Avenue, New York 10, New York 
FASTEST because it’s SIMPLEST! 
—< ' oe Remington Portable Typewriters * Victor Safe and Equipment Products 


a. ra TOPflight Adding Machines * Invincible Typewriter and Duplicator Supplies 
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TEXTURE 
DOCKET 





LETTERHEAD 


; SERV-WEL } 












QUALITY OFFICE PAPERS 
AND PAPER SPECIALTIES 


MIMEO AND DUPLICATING PAPERS 
BOND PAPERS * MANIFOLD PAPERS 
SECOND SHEETS * SPOTSEALD ADDING 
MACHINE ROLLS * NON-SKID EASEL 
NOTEBOOKS * RULED AND PLAIN PADS 
ROCKWEAVE EMBOSSED BLOTTING 
ROCKBARNES PLAIN BLOTTING 


ROCKWELL-BARNES COMPANY 
"Specialists to the Stationer Since 1903” 
35 E. Wacker Drive Chicago 1, Illinois 


a 
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PACIFIC NORTHWEST NOTES 


C. M. Litteljohn, Correspondent 
918 Twelfth Ave., N., Seattle 2, Wash. 

Staging a light demonstration, Lowman & Hanford 

npany. Seattle, Wash., invited in students of the 

ean university, as well as local citizens, for the 

pageant of “See-ability Through the Ages.” The pres- 

entation showed the development of artificial illumi- 

ition from pre-historic ages down to the current 
iyv—electri speaking. 


* » 


Owen G. 
cently 


Bayless has formed a new connection re- 
and is associated with the Oldsmobile sales 


Riach Co 


‘ 





if the mpany, of Seattle. For many years 
he headed mer hand ising activities of Lowman & Han- 
ford Company Seattle, and was a leader in asso- 

ition affair stationers in the Pacific Northwest 

The University Book Store at 4326 University Way, 
Seattle, staged a big open house this October, dedi- 

ited to the new ski season. 
~ a» * 

‘he beautiful Narrows Bridge booklet which was 
designed and printed by Pioneer, Inc., pioneer sta- 
tioners and printers of 102 S. 12th Ave., Tacoma, 
Wash., was a feat of the dedication of the engineer- 


lire 
this October. 


” * > 


masterpiece 


A lor 


iger work week is now undertaken by the Pirret 
| Book & Stationery Company of 17 N. Tacoma Ave., 
Tacoma, Wa now keeping open until eight Pm 


i n Thursday evenings of éach week for greater con- 
* +} ry1) ] . 


enience to ¢ iblic 
> ~ > 

Installed recently in the president’s chair for a 
second term head of the Seattle Chamber of Com- 
merce, Thomas M. Pelly, president of Lowman & Han- 
ford Company Seattle, asserted on the occasion of 
this installation for another active year that the 
Chamber is going to show “more positive leadership” 


in the campaign against unnecessary Federal spend- 
vo 7 * 

Contributing its share to the splendid new Narrows 
Bridge over this thin waterway at Tacoma, Wash.., 





iunt’s Office Supply of 743 St. Helens Ave., Tacoma, 
was called upon to equip the office with vault doors, 
teel counters al lockers 

q a 

Chester L. Seeley, president of John W. Graham & 
Company, Spokane, Wash., was the guest of honor and 
featured speake! the recent monthly dinner meet 
of the Spokane Chapter of the Pacific Northwest Per- 
sonnel Management Association, held at the Hotel 





Desert, Spokane. His talk dealt with the place of the 
personnel office! today’s business reorganization 
” 

John L. Matthiesen, 67 years old, a veteran mem- 
ber of the stafl John W. Graham & Company, Spo- 
kane, Wash., irrently its retail store manager 
suffered painful chest injuries when hit by an auto. 

°—>--— 
AMES RUBBER APPOINTS TWO 

The Ames Rubber Corporation, Hamburg, N. J., an- 
nounced recently the appointment of two new men, 
Chief Chemist Ri rd M. Glidden and Chemist Maver 
G. Bradley 

Mr. Glidden Rutgers University graduate, had 
been employed the chemical field before joining the 

Ames Rubber Corporation and he had also served in 
) the U.S. Army during World War II. He is a member 
the American Chemical Society and a member of 

the New York R Group. 

Mr. Bradley iduate of Yale University, served 
in the Navy World War II and had been em- 
ployed at various iction jobs following his serv- 
ice. Mr. Bradley lso a member of the New York 
Rubber Grou 
OFFICE APPLIANCES, December, 1950 
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FOR DEALERS! 


INDIANA 
Ltutegraphic 


CASH REGISTE 


Dealers looking for a profitable Cash Register to sell to small 
business have found the answer in the Indiana. 


FOR USERS! 


Easy to sell because the prospective user can quickly see that 
the Indiana will give results equal to systems costing 2 to 3 


times as much! 


Most practical—easy for clerks—a complete confidential detail 


of sales by departments or commodities. Quick, accurate, safe 

cash control. 

You will find this a 
profitable addition 


to your line. 








USE COUPON 
OR WRITE 


joe ee nnn ee= ‘ 
| INDIANA CASH DRAWER CO. 
| SHELBYVILLE, INDIANA | 
7 Please send full details and dealer plan. 
baat | 
eres . 
. City Zone State 
[Kind of Bete | 
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Business BOOMS 








No wonder Customers ask for Speed-Mo by name 
So sell the line of quick turnover 
liberal discounts . bigger profits— 
12 SUPERIOR FEATURES! 


* Easy on Rubber 
Stamps 


* It’s Silent ¢ It’s Long Lived 


* Clean, Sharp 
Impressions 


e it’s Sweat Proof ° Lerge, Neture! 


Reservoir. Can 
be Reinked 
indefinitely 


¢ It’s Dust Proof 
« Cleans Stamp 


e It’s Lint Proof While Inking 


© It’s Sag Proof 


RIVET-© MANUFACTURING CO. 


tn Canada, for complete information, write 
Bossence & Co., 52 Homewood Ave., Mamilton, Canada 


701 MAIN STREET . ORANGE, MASSACHUSETTS 


* No Scraping 


© Full Rich Inking Before Inking 
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NEWS NOTES FROM NSOEA DISTRICT NO. 8 


By Dave C. Neuhaus, for E. J. Mitchell 
12 W. 70th St., Kansas City 5, Mo. 

It is with pleasure to quote from a recent letter re- 
ceived from our good friend, E. J. “Gene” Mitchell, St 
Louis, Mo. “It now appears that I will be released 
from the hospital about November 1, and my new 
address from then on, will be 329 Belt Ave., St. Louis 12, 
Mo. I have enjoyed interesting visits with Paul Cheney 
of Southworth Paper Company and Lionel Colomb of 
Weis Manufacturing Company, who stopped in to see 
me a week or so ago, and prior to that time nice visits 
with Tom Seward of the Speed Products Company, and 
Leonard Wilcox of the Roberts Printing & Stationery 
Company, Hutchinson, Kans. I am most grateful to 
all of these men for having taken the time out to visit 
with me, and also Dave Neuhaus, manufacturers’ rep- 
resentative of Kansas City, Mo. Roy and Letha More- 
land, of Schooley’s, Kansas City, Mo., were my first 
callers, having come down from Kansas City the day 
after I arrived at the hospital, and I certainly was 
very happy to see them. Barrett left a few days ago 
for a trip through Kansas after which he intends to 
take a trip through Iowa and Minnesota and part of 
Nebraska, as it appears that | will be unable to make 
any trips of any importance for the rest of the year.” 

Gene has had a long, hard siege of illness, but is 
showing rapid signs of recovery, which only goes to 
prove “You can’t keep a good man down.” I’m cer- 
tain, a card or letter of encouragement would be 
greatly appreciated and further speed his recovery. 

. ” ” 

Mr. and Mrs. Francis K. Adams of S. G. Adams 
Company, St. Louis, Mo., spent the month of October 
vacationing in Mexico 

La = 7” 

J. L. Wren, Jr., of the House of Wren, Oklahoma City, 
Okla., and past governor of District 8, suffered a heart 
attack shortly after the convention in Chicago and 
was confined to an Oklahoma City hospital for a short 
time. We understand, after several days of complete 
rest and quiet, he was able to return to his home. We 
hope he will soon be able to resume his normal activi- 
ties 

Notes from the desk of Herb Held of Blackwell-Wie- 
landy Company, St. Louis, Mo.: G. R. Logan of Auto- 
matic Pencil Sharpener Company, was in St. Louis, 
minus his hip boots. Jim Bradley of Higgins Ink Com- 
pany and Sidney Uhlfelder of Rosenthal Rubber Com- 
pany, believe in informing their customers they are on 
the way. Their advance cards are always received six 
weeks in advance of their visit. This is good psychol- 
ogy, for then the customer has no excuse for not 
having an order ready for them. Harry Schierloh of 
S. E. & M. Vernon Company, Elizabeth, N. J., Stratton 
Terstegge of Binney & Smith Company and Lee Gamel 
of Bates Manufacturing Company made recent calls 
and reported business was good. 

* - * 

For the past few months Bill “Senator” Pickering 
of Eberhard Faber Pencil Company fame has been 
observed making his rounds wearing dark glasses 
Many of his dealers have been wondering if Bill] is 
going into competition with them and has his tin cup 
hidden. In all seriousness, Bill has been suffering from 
a painful eye infection, secured in the wilds of Okla- 
homa. He reports he is greatly improved and will be 
able to discard the colored glasses before long. Our 
best wishes for a rapid recovery. 

” > 


Democrat Printing & Lithographing Company, Little 
Rock, Ark., recently made several changes in their 
personnel. Cecil Moses, former manager of the sta- 
tionery department, is now contacting the outside 
trade; Tom Booth, Jr., former manager of the furniture 
department, is now active in all departments of the 
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INCREASE SHES and Customer SHISIACIION 


WITH THE -WAY H-H-M LINE 












SYSTEMS EQUIPMENT PROTECTION EQUIPMENT 












TuHat Assures Asitiry To Resume Business 
Arter Fires AND ATTEMPTED ROBBERIFS 


THAT IMPROVES RECORD CONTROLS AND ASSURES A 
Prorir THROUGH REDUCED TIME AND Space Costs 


ROTARY RECORD FILES FIRE-RESISTIVE SAFES 


> . : ; 
For Active Recorps UNpDERWRITERS’ LABORATORIES’ LABELS 
Use present card records . « Available in 1, 2 and 4- 
on any grade of stock Hour classifications to bal- 
without punching * ance your fire hazards 
Provide wide-open working Use unit instead of sec- 
V" that eliminates posi eB tional interiors to provide 
on marker more usable space. 
. Save as much as 50% of e .. « Are granted special “T-20" 
space, and up to 40% and burglary insurance prem- 
more time ium discount 





INSULATED RECORD FILES bad MONEY CHESTS 


For ViTAL RECORDs For HoL_pup AND BURGLARY PROTECTION 


Place protection where you e . . « Reduce burglary insurance 


—_- sant" 
use the records — with premiums as much as 70°F. 


doors out-of-the-way cs ... Provide inner compart- 


ments for accumulating 
Bear Underwriters’ Labora 


bank deposits beyond the 
tories’ 1-Hour Safe label » 


reach of bandits 
including drop-test 
Can be anchored in fire 


Made in 3 and 4-drawer resistive safes for t-way 


letter and legal sizes 





protection — fire, burglary P 


= holdup. 





RIGID-STAK STEEL TRANSFER FILES NON-GROUT VAULT AND FILE ROOM DOORS 


For RECORD STORAGI UNDERWRITERS LABORATORIFS’ LABELS 
. ; 
Eliminate the high-cost of . . « Available in %, 1, 2, 4 
replacing low-cost paper and 6-Hour classifications 
hiles s to balance your fire hazard 


Stack to ceiling without in 
termediate supports, locked € 


gether t p-to-bottom 


Cost less to install by elim 


nating grouting 


de-to-side and back 


” : Have flat sills for easy 


1CCSSS and use 





isk for details about our dealer franchise — 
. your territory may be open for one or more lines. 







For Exec Vist SIBLE FOR RECORDS 


pel Be {2 1 
erring-Hall-Marvin Sale (0. 
or ~~ HAMILTON, OHIO 


Builders of over half the Insulated Products (Safes, Record Files and Vault 





Ww Doors) made in America . Money Chests © Rotary Record Files © Steel 
7 Tronsfer Files @ Bank Vault Equipment @ Drive-in Windows ® Depositories 
. ® Under-Counter Work © Stainless Steel Hospital and Building Products 
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PENDAFLEX* 


the folder that hangs 





in Oxford 


NO NEW CABINETS NEEDED — Simple frame fits in file drawers; folders hang 
on frame. Presto! No more slumping, sagging folders — every folder upright 
and easily accessible. 

And Oxford Pendaflex is hanging up new sales records and bigger profits 


for dealers everywhere. Your inquiry is invited. 
*Reg. U.S. Pat. OF. 


Oxford ruinc suppty co., inc. 


Garden City, New York 
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retail store; Mrs. Blanche Ross, former manger of the 
school department, is now manager of all three de- 
partments, assisted by Gerald Ligon, former assistant 
manager of the furniture department. 

* © > 

Bili James of James Brothers, North Little Rock, 
Ark., reported for duty with the 154th Fighter Squad- 
ron (National Guard) and will be located at Langley 
Field, Va. Bob, his brother, will carry on the business, 
assisted by Mrs. Sarah Adkins, who was formerly with 
Allsopp & Chapple, Little Rock, Ark., for several years. 

* - . 

Miss Mabel West, formerly of Allsopp & Chapple, 
Little Rock, Ark., has been appointed manager of the 
office supply department of the Central Printing Com- 
pany, Little Rock. Clarence Thornbough, former man- 
ager, has been called for service in the Navy. 

7 > _ 

Gregg Hamilton, former manager of Parkin Printing 
& Stationery Company’s branch store at Fort Smith, 
Ark., recently resigned to open his own store in Fort 
Smith. He is stocking a complete line of office supplies 
and equipment. We wish you much success, Gregg. 

> * * 

Travelers recently seen filling their order books in 
Little Rock, Ark., were Al Turner of Wilson Jones Com- 
pany, P. O. “Nick” Shelfer of Carter’s Ink Company, 
Art Carrow of Speed Products Company, and Bill Pick- 
ering of Eberhard Faber Pencil Company and mayor 
of Davis, Okla 

> . * 

Jim Shafner, Jr., of Shafner’s Printing & Stationery 
company, Rogers, Ark., was recently called back into 
service. Good luck, Jim. Here’s hoping for your early 
return to your family and business. 

> 7 > 

We are glad to report Carl Schutz of Eagle Pencil 
Company is well on the road to complete recovery 
from his recent serious illness. He is still convalescing 
at his home on beautiful Lake Tanneycomo, in the 
Ozarks and is being well taken care of by his charming 
wife, Chester. His many dealers and friends are look- 
ing forward to seeing him soon. 





KANSAS CITY AREA 
STATIONERS AND MIDWEST TRAVELERS 


CHRISTMAS PARTY 


Friday Night December 8 
Santa Fe Hills Golf & Country Club 
86th & Holmes St., Kansas City, Mo. 
LADIES INVITED 
Cocktail Hour 6 to 7 p.m. - Dinner 7 p.m. $3.50 


A FULL EVENING’S ENTERTAINMENT 
HAS BEEN ARRANGED 


COMMITTEE 
Paul Baird—Geo. E. Baird & Son 
Ray Baldwin—Gallup Map & Stationery Co. 
rv. W. Shockley—Sam’'] Dodsworth Staty. Co. 
George F. Rocker—W. H. Gunlocke Chair Co. 
Geo. K. Desmond—Victor Safe & Equip. Co. 
Tom Seward—Speed Products Co., Inc. 
Bob H. Krohne—American Lead Pencil Co. 











George T. Wall of Art Metal Construction Company, 
George K. Desmond of Victor Safe & Equipment Com- 
pany, Inc., and George F. Rocker of W. H. Gunlocke 
Chair Company (it seems like the George’s must like 
to travel together) were recently seen in Omaha, Nebr., 
in the interest of their respective firms, getting sig- 
natures on the dotted line. 


. * . 


The statione: if Topeka, Kans., had a hectic day 


OFFICE APPLIANCES, December, 1950 











———— 
































Schools need more equipment! Larger enrollments, 
expanding educational programs and replacements 
of inadequate facilities have created one of the rich- 
est markets in our history. 


You can easily get a big share of these sales by 
featuring ROWLES School Equipment, the first choice 
of school buyers throughout the country for more than 
fifty years. 


As the “on-the-spot” distributor of ROWLES School 
Equipment you will enjoy the benefits of Rowles 
leadership . . . quality . . . and popularity. Write 
today for Catalog .- 


ELS.AROULES CO. 


ARBLIVLBR GTO 
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DARNELL CORP. LTD 
LONG BEACH 4 CALIFORNIA 
60 WALKER ST. NEW YORK 13. NY 
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in late October trying to entertain and, at the same 
time, order merchandise from the drove of travelers 
who appeared on the same day. They were John C. 
Pydlek, manufacturers’ representative; Barrett K. Mit- 
chell, Invincible Metal Furniture Company; Fred Pitt, 
manufacturers’ representative; Austin R. Waterbury 
and Eric Nodwell, both of Carter’s Ink Company, and 
Dave C. Neuhaus, manufacturers’ representative. 


~ * * 


It has been reported that Don F. Brown of Rader 
Office Equipment Company, Omaha, Nebr., George K. 
Desmond, Victor Safe & Equipment Company, Inc., 
Frank W. Wenner of Fidlar & Chambers Company, 
Davenport, Iowa, and party recently retired to the 
Canadian wilds on a fishing trip. It is further reported 
one gentleman hooked a 33-pound, 3 ounce lake trout, 
while still another landed a 39-pounder. As this would 
be front page news, we have tried in vain to secure a 
snapshot of their catch, but without success so—all we 
can do is wonder if this is just another fish story or 
whether the snapshots have all been sent to Field & 
Stream to vie for honors for the biggest catch of the 
season 

* > * 

George C. Ohland, well-known representative of Metal 
Office Furniture Company, Grand Rapids, Mich., who 
recently underwent a series of operations in a Grand 
Rapids hospital, has recovered and his many dealers 
and friends will be glad to welcome him back in his 
territory 

. . * 

W. F. “Bill” Cromwell, of Eaton Paper Corporation, 
and Dr. C. E. Kratz of Nevada, Mo., recently returned 
from a ten-day fishing trip at Norway Lakes, Minn. 
Bill reports the daily limits of walleyes, crappies, pike 
and bluegills were caught. Their wives accompanied 
the men for relaxation and rest, which resulted in 
their having to keep their husband’s appetites satisfied, 
in addition to the daily chores of housekeeping. 


* . * 


Art O. Pfister, president of Midwest Travelers and 
goodwill ambassador of Smead Manufacturing Com- 
pany, who does part of his relaxing at his Aspen, 
Colo., home and ranch, opened the elk and deer season 
of Colorado with a hunting party. It consisted of 
Ted Warkentin and Bob Scott, Lawton, Okla., Winfield 
White, Ponca City, Okla., all of Southwestern Station- 
ery & Bank Supply Company, and from Kansas City, 
Mo., there were Paul Baird, of Geo. E. Baird & Son, 
and Dan Mac Dougall, Stationers Loose Leaf Company, 
secretary-treasurer of Midwest Travelers. The un- 
seasonable hot weather made hunting conditions 
most unfavorable. However, the pack trip high into 
the mountains was enjoyed by all. Art was successful 
in that his guests returned with some game, although 
Dan Mac Dougall reports that he never fired his rifle 
Winfield White advises he can make more money on 
hunting trips than he can in the stationery business. 
Hope he reports everything to Uncle. Ted Warkentin 
proved the best marksman with the rifle. Paul Baird 
and Bob Scott had difficulty in locating the target 


= * * 


The Stationers Association of Greater St. Louis held 
an enjoyable Halloween stag party on Monday evening, 
October 30 at the York Hotel in St. Louis. Cocktails 
were served from 5:30 to 6:30 p.m., followed by dinner. 
Everyone brought some kind of fun-maker in keep- 
ing with the spirit of the season. The party was 
attended by 22 members, and lasted into the wee small 
hours of the morning. A grand time was had by all 

o— ee 
HOUSTON FIRM BUYS BUILDING 

The Wilson Stationery and Printing Company has 
purchased for $85,000 a three-story concrete building at 
Jackson and Commerce streets in Houston, Tex., for 
use aS a warehouse. It contains 20,000 square feet of 
floor space —JHR 
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R.C.Allen 


BOOKKEEPING MACHINE 





at a low price ten 






to meet a 


record demand 








~ $69 


Applicable Toxes 





Posts statemer dger and proof journal sheet Descriptive characters — additional columns available. 

ny Beautiful new green finish harmonizes with modern 

Easily changeable 1ake numerous applications possible office interiors. 

on one mae hinge 

Credit balance and credits printed in red 

\nyone can opera a minimum ol instruction. R. C. Allen Business Machines, inc. 

Front feed carriage for last insertion of forms 680 Front Ave., N. W., Grand Rapids, Mich. 

Complete proof journa Send me complete information about the new R. C. Allen 

Kevboard dates ing onth. day and vear Bookkeeping Machine, and about the new Officette. 
NAME___ 
FIRM in 


R.C.Allen Business Machines, Inc. caiiias 


680 Front Avenue, N. W., Grand Rapids, Mich. 


ADDING MACHINES + KEY ELECTRIC CALCULATORS * BOOKKEEPING 
MACHINES * ASH REGISTERS © TYPEWRITERS 


CITY STATE 
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MONTHLY REPORT TO DEALERS OF 


Johnson Chair Company |Hl™ 


PUBLISHED EVERY MONTH BY JOHNSON CHAIR COMPANY, 4401 W. NORTH AVENUE, CHICAGO 39, ILLINOIS 




















Johnson’s 
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No. 1736 





ACCLAIMED BY 
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Hundreds of dealers visited 
our display and saw among 
other new chairs . . . the new 
1736. They were impressed 
by the beauty of the chair 
and loud in their praise of 
these new Johnson creations. 
Beautifully styled, beautifully 


made .. . these are chairs 
to quickly appeal to your cus- 
tomers. 

As usual . . . JOHNSON top 


quality in every detail of 
manufacture. 





The 1736 is made in solid walnut, with spring filled cushions. A fine posture chair, with attached arms 
to give an added measure of relaxed comfort. We shall be glad to give you full details on the new 
chairs in the Johnson line. They will be profit makers for you. 


ffi Johnson Chair Company 


Johnson has always been known for quality .. . 
4401 W. North Avenue, Chicago 39, III. 


Johnson is giving excellent service to-day. Write us. 





1950 * Eighty-Third Year of Johnson Quality Office Chairs + 1950 
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NEWS NOTES FROM NSOEA DISTRICT NO. 7 


\. J. Nordstrom, Correspondent 
116 Pratt St., Minneapolis 9, Minn. 


rhe Northwest Travelers Club wishes to express its 
heartfelt sympathy to Mrs. Clifford Talty in the pass- 
ing of her beloved husband, who died on October 9, 
1950. Cliff had a wide circle of friends among the 
travelers and dealers in the seventh and eighth re- 
gional districts. News of his passing appears else- 
where in this publication. 

¥ i: a 

All members of the Northwest Travelers Club should 
send cards ir friend Ken Chase, who is still con- 
fined to his home at 1382 Fairmont Ave., in St. Paul. 
Gene Mitchell is also still confined and a card from the 
members will help make life a little easier for this 
grand guy. Gene’s home address is 5540 Delmar Blvd., 
St. Louis, Mo 


to ol 


& 7 * 


Dapper Dan McDougal, the Kansas City Kidder, did 
not have much to kid about after the Michigan jug- 
gernaut was held to a 7 to 7 tie by the Golden Gophers 
who played in their old-time form, after a very dis- 
appointing start this season. Michigan was a 20- 
point favorite over the Gophers 

Nelson Sheppard of Midwest Beach, Karl Castle of 
Washington, D. C., and Milt Schuster are others who 
suffered when their favorites were held to a 
tle game 


agonies 


* 


Bob Brown, Roy Umpleby and Gerald Paardekooper 
of Koch Brothers and Frank Zeller of Des Moines Sta- 
tionery were among the Des Moines stationers, and 
Jay Parrott, Kirk Gross and Bob Parrott among the 
Waterloo mourners when Iowa was so badly trounced 
by Ohio State 

> - +t 

Art Grayston and Ed Hansen were among the hunt- 
ing fraternity who paid no attention to the destinies 
of the Minnesota football team. Howard Schaub was 
one of the few diehard Gopher followers who insisted 
all along that the Giants (?) of the North would come 
through 


Office Supply Company at Rice 


The Stack T 
Lake, Wis., has changed its name to the Stack Office 
Supply Company, Mr. Stack having purchased Mr 


Twetin’s interest this concern. 


The Northwest Travelers held their monthly meet- 
ing in the Commerce Club on Saturday, October 28. 
Present were Jack Guntrum, Harry Berquist, Jack 
Berry, Ivan Cornelius, Ray Rudie, A. G. Collatz, Paul 
Struck. Charles Cordray, Hank Huette, Fred Luley, and 


Ray Chase, who signed up as a new member of the 
club. Ray is a manufacturers’ agent. Wally Hubbs of 
Thomas and Grayston Company was a guest at the 
meeting. Jack Berry, Ivan Cornelius and Charles 
Cordray were appointed a committee to arrange for 


a Christmas party, and will report their findings at 


the next travelers’ meeting, which will be held at the 
Commerce Club ¢ November 25. All members of the 
club and dealers are invited to be present. Remember 
the date, Saturday, November 25. 


—> + — 
STRAUSS JOINS WORK OFFICE SUPPLY COMPANY 
Work Office Supply Company, Inc., 320 S. Main St.., 


Elkhart, Ind., recently announced the appointment of 
Nathan A. (Nate) Strauss as general manager. Charles 
H. Wheatley, president of the firm, will, in addition 
to his other duties sume the position of sales man- 
ager. Mrs. Lillian Wheatley is secretary-treasurer of 
the firn 

The appointm«s f Mr. Strauss will round out the 
staff of this fa rowing organization, which was 
founded in 1930 formerly traveled the West Coast 
and operated a number of stores in California 


OFFICE APPLIANCES, December, 1950 








PROTECTALL 
SAFES 


PROTECTALL 
SAFES .. . now 
... better than 
ever. No gen- 
eral price in- 
creases. Deliv- 
eries still the 
best in the in- 
dustry. A new, 
expanded line. 





e Protectall specializes in “‘C” label safes. 

e No costly inventories required. 

e Show the size typical ‘to your trade. 

e Sell from catalogue on the full line of eight 


sizes. 


The Underwriters’ “C’’ label on every 
Protectall Safe is assurance of fire resis- 
tance up to 1700 degrees for one hour. 
Of all the safes made by leading makers 
84% are “one hour safes”, but not all 
carry the Underwriters’ Label. 


Write today for the Protectall story. 
Direct shipment to your customers when required. 


PROTECTALL SAFE CORP. 
926 S. Salina St., Syracuse, N. Y. 
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kistinctive quality 


creates a nationwide demand 
for JASPER SEATING CHAIRS 











Didi know 


of office furniture know ... 


Buyers 


there’s complete satisfaction 
for everyone in the JASPER 
SEATING line of office 






trated on this page is an excel- 
lent example of what we mean. 
Fair Price * Unequalled Com- 
fort * Quality Construction ° 
and Finish * Eye Appeal. Avail- 
able in Deep Buff or Top Grain 
also Du Pont simulated 
leather. Offered in 
American black walnut, north- 


leather 
genuine 





No. 1603 


ern birch and Indiana white 


invited. 


ea 


JASPER SEATING COMPANY 


JASPER «© INDIANA 
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chairs. The 1600 line illus- | 


quartered oak. Dealer inquiries 





NEWS NOTES FROM NSOEA DISTRICT NO. 5 


Jim Crell, Correspondent 
6236 Bona Vista Ave., Cincinnati 13, Ohio 


The West Virginia stationers and office equipment 
dealers held their quarterly meeting on October 28 at 
the new Airport Building in Charleston, W. Va. Harold 
Compton, Compton Office Machines, Huntington, was 
elected as the new president for this group. The turn- 
out was excellent for the interesting meeting. 

Paul Kell, S. Spencer Moore Company, past president 
of this group, was commended for his efforts as the 
preceding president 

7 - * 

Dashiel Office Equipment Company, Charleston, W 
Va., furnished the office equipment for the new airport 
in Charleston. One special table delivered after the 
building was completed was hoisted to the second floor 
by derrick and moved through the halls to its location. 
The offices are furnished in fitting tribute to the 
beauty of this airport 

> . * 

One of our favorite travelers, Joe Long, of Geo. S 
Long and Son, was called back to active duty in the 
Army ground forces November 12. Hurry back, Joe, 
we will all miss having you around. 

oa * * 

Howard Du Bois of Du Bois Book Store, Oxford 

Ohio, was married Oct. 28 in Oxford 
. - ” 

Roy Butcher of Butler’s in Lexington, Ky., is a 
proud pop of another boy. Makes two. Mother and 
son are getting along nicely. 

7 7 - 

Floyd Zinkhon, American Pencil Company, has great 
plans for the Cincinnati Travelers of the Fifth Dis- 
trict. The annual Christmas party of the Queen City 
is being planned, and also the spring golf get-together 
for June 12. Floyd is planning far enough ahead to 
make sure that everyone in the Fifth District will 
be able to attend. Nice work, Floyd. 

- - 

Bob Crippen, Taylor Chair Company, was seen in 
West Virginia introducing his new desk line, Com- 
mercial Furniture Company. 

- 2 - 

Joe Wardman, Bates Manufacturing Company, trav- 
eled from Washington, D. C., to Charleston, W. Va., to 
make the West Virginia stationers meeting. Joe re- 
ports the new position as being very satisfactory. 

* * * 

Ed Howard, The Globe Wernicke Co., appeared at 
the West Virginia meeting with a new car, and a cap 
and a sweater to match the color of the car 

> * > 

Saw Jack Tenz, Industrial Tape Corporation, making 

the rounds in Charleston 
* - ” 

B. Stanley Gill, Inc., has moved to 1002-4 Kanawha 
Blvd., in Charleston. Their move was made necessary 
by increased business, and need for more display space 
for furniture lines 

- * 

It was a boy, Jay, for Harry Adams, outside salesman 
for Dashiell Office Equipment Company of Charleston 

= = - 


Mr. and Mrs. Don La Vigne are the parents of a girl, 
Betty Ann, born Sept. 8. Mr. La Vigne travels the 
Michigan territory for Rockwell-Barnes Company and 
lives in Detroit. 

. > 7 

Wedding bells will ring on December 2 for Dick 
Spring, stationery buyer for Business Equipment Com- 
pany, Zanesville, Ohio 

> > - 

Ray Paulin, Lancaster, Ohio, is building a new store 
on Wheeling St. This building will be 250 feet deep 
and 75 feet wide, incorporating some novel ideas in 
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THE ALMA DESK COMPANY, 
HIGH POINT, NORTH CAROLINA 
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DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI!- 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 


SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 


Write today | 
for Our 
NEW 1950 


Handsomely 
Illustrated 


CATALOG No. 96 


and 
‘Price List 
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Points on 


the Sturgis. 


Point by point, the Sturgis No. 


No. 624N 





624N bas built a reputation 
for be ing Ine of the best values 


in the industry: 
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smartly curved backrest and 
coil spring seat, both cushioned 


with new rubber latex foam 


exclusive Sturgis Follow-Flex 
back support 


easily adiusted to fit individual: 


no tools required 


sturdy steel tube construction, 


with metal parts Bonderized 
and finished with infra-red 


baked enamels 


two-inch ball bearing casters 
with soft rubber wheels 


upholstered in rugged Versilan; 
Goodall’s Claremont or Bed- 
ford Cord; Deep Buff Leather. 
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POSTURE CHAIR CO. 
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furniture display and store arrangement. Plans call 
completion and business to start about January 1 


the new | tio} 


George Long, 


certainly is 


Fifth District Travelers’ president 
congratulated for his fine bulletin 
on sales meetin George has performed a service for 
the dealers in the form of a bulletin indicating the 
travelers in the Fifth District who are available for 
sales meetings. George says the list will be 
kept up to date with additions, corrections, and addi- 
tional inforn 


aeaier 


s/ 2. 
Another fins 
held on Octobe 


neeting of the Detroit Chapter was 
the Old Wayne Club. Bill Lash- 


brook preside: gave a report on the national 
meeting in Chic: 
Glad to see new members come along, and at this 


meeting Perry Conkle of Minnesota Mining & Manu- 
facturing Company was introduced by Jim Barrett. 
> + 
Clarke’s Office Supply has moved 
n Gratiot Ave n Detroit 


to new quarters 


Joe Miney of Service Office Supply has taken over 
manager, with Bill Leonard moving 
department. 

’ . 


- 


new autles as St 


Bob Beekman, All-Steel Equipment, Inc., reports the 
Indianapoli hapter of the Fifth District is going 
head with their meetings. The last meeting attracted 
13 travelers, including one guest, Herb Walsh of Ace 
Fastener Corpo! } 
projects on the agenda in Indi- 


One of the 
anapolis is to recreate interest in the Indiana State 
Stationers Ass Henry Cheesick, the president, 
is certainly a fellow, and appreciates the sup- 
port given by the travelers in the Fifth District. 


8 elle 


HOOSIER DESK DISPLAY AT NSOEA 


Office Modernization was the theme of this exceptional dis- 
play at the recent NSOEAonvention at the Hotel Stevens, 
Chicago. Contrasted with an old-fashioned kitchen, captioned 
Grandma Had to Put Up with This” was a modern kitchen 
bearing the title. “Granddaughter Insists on Labor-Saving 
Conveniences.” To the right were displayed pictures of an 
old-fashioned and a nfodern car, respectively titled “Grand- 
ma Thought This Was Swell,” and “Granddaughter Demands 
Beauty. Comfort, Utility and Service.” In the center were 
shown pictures of an old roll-top desk and a modern desk, 
with the caption, “The Same Applies to Office Desks... . Sell 
Modernization.” Displayed in front of the “old and new” 
gallery was Hoosiers new Empire conference desk, featuring 
indestructible Densiwood posts. 
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Points on 
the Sturgis 
































Point by point, the great new 
Sturgis No. 1805 executive pos- 
ture chair shows the quality 
that has made it a best seller 
almost overnight: 





e restful spring-back action, with 
adjustable spring tension 


e exclusive Sturgis Follow-Flex 
back support 


@ backrest and spring seat luxurt- 
ously cushioned with new rub- 
ber latex foam 


@ wide armrests cushioned with 
new rubber latex foam 


streamlined base with con- 


cealed casters 

@ bonderized metals with durable 
infra-red baked enamel finish 

@ upholstered in rugged Versi- 
lan, Goodall’s Claremont or 
Bedford Cord, Deep Buff or Top 
Grain Leather. 
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These CESCO products mean 
greater profits and faster 
turnover. Check how you can 
put them to work for you 
NOW! 

















Wide range of binders with automatic shift or 
non-shift mechanisms, and various rack, stand 
and cabinet accessory units. 


RING...POST...PRONG BINDERS 





Numerous styles, sizes and grades of binding — 
stiff and flexible covers; wood and metal backs; 
fixed and expanding capacities. 





BUSINESS FORMS = 








cqeereeooe 


Stock forms for almost every requirement: Ledger 
Leaves, Columnar Forms and Pads, Accounting 
Records. 


BE SURE THE CESCO CATALOG IS 
IN YOUR LOOSE-LEAF DEPARTMENT 


The C. E. SHEPPARD Co. 


i 44-01 TWENTY-FIRST STREET 
LONG ISLAND CITY 1, N. Y. 
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NEWS NOTES FROM NSOEA DISTRICT NO. 4 


R. E. Hilburn, Correspondent 
644 N. Highland Ave., Atlanta, Ga 


We have just learned of the death of Ray Rogers, 
Geo. Stuart, Inc., Orlando, Fla. I mentioned last month 
that Ray was out with a heart attack but at that time 
he seemed to be coming along fine and no complica- 
tions were expected. All of us are going to miss Ray 
very much indeed, as he was one of the few “cut-ups” 
of our trade and was always the life of any convention 

+. 4 7 

Charlie Hanson, H. & W. B. Drew Company, Jackson- 
ville, Fla., is now at home for a spell of convalescing 
Good going, Charlie, and we all sincerely hope that 
long before you read this you will have been back at 
your desk ordering that “stuff.” 

. * ” 

Herbert Bowen, Sanford, N. C., branch, tells me that 
Julia is “expecting” sometime in December. Maybe it 
will be a Christmas present, Herbert. 

- * oa 

“Skid” Skidmore, Modern Office Equipment Com- 
pany, Charlotte, N. C., gets into the news twice this 
time. First of all, he and Ruby presented Charlotte 
with a new citizen on September 1, lady citizen that 
is. They have another little girl—Joy Flowe, age three 
‘Smatter “Skid,” don’t you like boys? The other news 
item isn’t nearly so nice. “Skid’’ didn’t move as fast 
as four other guys did and as a consequence got him- 
self “nailed” up against an ice cream joint by one of 
them “wild” women drivers. No bones busted, but 
landed him in the hospital for several days 

~ 7 . 

LaFern Paschal, the beauteous “sweater” gal work- 
ing for School & Office Supply, Knoxville, Tenn., “took 
off” and got herself hitched to D. L. Davies on Sep- 
tember 22 

* * . 

I understand Jimmy Wilson, Ward Silliman’s rotund, 
jovial, happy-go-lucky representative in this area, has 
taken up a new hobby—flying. Seems as how a state 
patrolman in Florida objected to his flying so low, 
or else he tried to pass off a driver’s license for a 
flying permit. How much did they “tap” you, Jimmy? 

. a * 

You gals can start looking in other pastures now 
Ted Myers, Wilson Jones Company, slowed down for a 
“curve” and it caught him. So far as I can determine 
the knot-tying is to take place in January. Wanna tell 
us all about it, Ted? 

a - os 

I think quite a few of you boys will be glad to learn 
that W. D. Ashley is now doing the job of purchasing 
for Storr Sales Company, Raleigh, N. C. Go by and see 
him—you will be received properly. 

- . 7 

The old Evans Book Store, Laurenburg, N. C., is no 
more. It is now known as Bill Evans Company and the 
new address is up the street a half block or so at 304 

* * a 

The Bill Shaws, of Charlotte, have opened a swanky 
new card shop in the Selwyn Hotel. The Mrs. is han- 
dling this deal and a prettier shop can’t be found. A 
few gift items are included 

. ¥ > 

R. L. Bryan Company, Columbia, S. C., has now com- 
pleted a new interior. Really“makes a show, too. New 
lighting and paint changed the store so much I 
thought I was in the wrong place 

. *” = 

The Harper Bros. are at it again. Another new store 
it is. The Anderson, S. C., branch moved a few doors 
nearer town in a brand-new building, fireproof and 
modern in every respect 

o > * 

Just in case any of you fellows have trouble, come 

next summer, in finding anybody at Piedmont Office 
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4 18 HAND-OPERATED FIGURING LISTING MACHINE 
a EIGHT-COLUMN ITEMS AND TOTALS 


125” 


So smooth and beautiful in design, and so 
eve-resting in co So easy and quiet in action, 
suiting its pace to the speed of any operator! 
Phe Barrett requires less salesmanship 

than any similar machine. 

Have it show it et the customer operate it. 
Phat and a brief outline of its 

SPECIAL and EXCLUSIVE FEATURES 
are all it takes to make a sale. 


The Barrett is a natural Business-Builder 


and under the Barrett Exclusive Sales Agency Plan, 


the business vou build IS Yo RS. 
We support and defend you in it, 


ind grow. 


corre 


Adding Machine Division 


Lanston Monotype Machine Company 


24th and t Streets, Philadelphia 3, Penna. 


and help you grou 





GRAYTO 
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2 19? ELECTRIC PRINTING CALCULATOR. DIRECT SUB- 
os TRACTION. 9-COLUMN ITEMS AND TOTALS 





R 192 HAND-OPERATED PRINTING CALCULATOR. DIRECT 
a SUBTRACTION. 9-COLUMN ITEMS AND TOTALS 
cr 


a ee cee ca > > me Gn GD Ge ee ee eo ee ee = 
| 
Date — 

2: ! 
| Barrerr Appine Macuine Drviston | 
| Lanston Monotype Machine Company | 
| 24th and Locust Sts., Philadelphia 3, Pa. | 
| Please send full information in regard to the 
BARRETT EXCLUSIVE SALES AGENCY PLAN 

: 
7 Name ES 
: Addres- ——— ] 
| City Zone State 2 | 
ae J 


SEND IN THE COUPON FOR THE FULL DETAILS, TODAY! 
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Dennison 
GUMMED LABELS 


Everybody uses gummed 
labels. That's why gummed 
labels sell themselves when 
you put them on display. 
And the better the display, 
the more you will sell. 

Dennison Gummed 
Labels can be depended 
upon to give complete 
satisfaction. They are the 
standard of quality. 


Here’s what your custom- 
ers should know about 
Dennison Gummed Labels: 

strong, super-calendered 

white paper 

fine writing and printing 

surface 

quick, permanent ad- 

hesion 

clean-cut edges 

wide range of sizes and 

styles 

eye-catching, convenient 

packages 





Prominent Display 
means Maximum Sales 
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) Shade swings in 180° ‘ 4 
ip arc. Exclusive ILC feature. ? ra. i 

UNDERWRITERS’ APPROVED tt ‘thes Siete t 

A 833 cneees ending 
| HERE 
HHH FLUORESCENT DESK LAMP ,' 
| WITH ELECTRIC CLOCK : 
| ae $ 95 WITHOUT CLOCK, $13.95 RETAIL it 

| ° LUSTROUS BROWN OR MODERN GREY b 

qgaes=sss-— 
it PRICES SUBJECT TO CHANGE ~ 
1 RETAIL TOP DEALER DISCOUNT 7 
if Less tube g 

Ci 
i = THE ILC DIRECTOR is America’s first decorator-styled desk lamp... priced right Ww 

i UC = for both home and office. It brings handsome returns in both the replacement and a 
ih as f gift markets. May we suggest an order that will prove this to your own satisfaction? ~ 

ti oC) VEL, SPECIFICATIONS: Operates on 110/120 volt, 60 cycle, A.C. current; uses standard 
" MODEL 4900 — High quality desk 15-watt fluorescent tube. Telechron electric clock movements. Bonderized baked enam- 
i lamp. Underwriters’ approved. Fin- cl finishes, with pedestal plate and pen tray in bright gold finish. Base is felt covered. 

) ished in grey or brown. Uses 15- Instant starting switch, 6 ft. rubber cord. Height, 10"; width, 20". Weight, 7% Ibs., M 
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N. C., I can tell you where to 
opened a new warehouse and furni- 
doors down, 211-213 to be exact, 


Greensboro 


Supply, 
look. They have 
ture display a few 
that is air-conditioned. The new deal has 5,000 square 
feet of space, so pitch in boys and help ’em fill it up. 


. - a 


Edwards & Broughton, Raleigh, N. C., got a good deal 
out of a bad deal. A new building was being con- 
structed next door and undermined the foundations 
to the extent that the whole right wall caved in. As 
they had to rebuild anyway, they remodeled the entire 


store and now have almost double the floor space. 
Now you won’t have to climb over that desk to get 
Mr. Taylor to sign that order 


* 


The Ray boy f Raleigh Office Supply Company are 
getting a newly-decorated store, too. That “picture” 
front is a hone when the job is completed they 
have ne f the nicest looking stores in the 
town. It could happen to a nicer bunch of guys 


. 
snouild 


. + > 


Office Equipment Company, Greenville, S. C., is to 
move soon to the new location at 203-205 E. Washing- 


ton St. This will give a much larger and much better- 
located store. It between the “main drag” and the 
post office, so tl lone should “up” the drop-in trade 
tremenaously 

While we ars Greensboro, that newly finished job 
of remodeling for Fisher-Harrison should not be passed 


over. It is complete with a picture front n’ everything. 
Owen are doing the buying in 


case any of you have been wondering 

Wyatt Seybt, Jr. move in Green- 
Wyatt dissolved the partnership 
store under the name of Seybt’s 


The detail 
V1ll€ S. ¢ are 


ana opened Nis 


Office Engineers at 111 Augusta St. He is to carry 
more or less the ne lmes as before, but will specialize 
in systems, machines and equipment 

Quite frequently I will run into one of the “boys” in 
a town and when asked, “Where are you gonna eat?” 
I name some rt irant that is noted for good food 
generally or perha teaks, chicken or seafood which 
this “boy” has heard of. Therefore, the thought 
occurred to me tl this column would be an excellent 
plas exch nformation on the best places to 
ea This will be pecially helpful to a new man in 
tl territory} 

This new ser\ vill name “Huncan Dines Again,”’ 


with all due apologies to a good friend of mine in the 
Atlanta Lions C d start the ball rolling with the 

following 
The finest steaks I’ve ever sunk a tooth into come 
open charcoal grill of Joe Dale’s Cellar in 
ingham. TI] fine restaurant is located up on 7th 
t r the park and new City Hall. As 


om tne 


fy 
fi 
Birm 


it’s name impli down in a cellar, so don’t run 
by it. Joe broils | teaks over hickory charcoal which 
rives them a de different flavor. A special salad, 
either Frencl baked Idaho, and soup are 
standard” equipment. Drinks if you like. You can 
go into the ice box and pick your own steak if you 
care to and then watch it cooked through a plate glass 
window. This will do as a starter, so if you travelers 
wal o have ea expanded send in your sug- 
gestions complete with directions and menu and we 
will see what gi 


—>-e-—__— 
TOLEDO METAL FURNITURE REVISES PRICES 


has been issued by the Toledo 


A revised price lis 
mpany, Toledo, Ohio. The prices 


Metal Furniture C 


given in the No. 10 bulletin went into effect October 
20 and carry 1djustment declared “absolutely 
ecessary to increased costs of labor and 
nate i 
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What..... 
no rabbit 7 


That’s right—no rabbits—no tricks! But it 

seems like magic the way you can sell 

Weldon Roberts Erasers. They're the world’s most 
famous erasers. Your customers know they work 
like magic; prefer them above all others. 


In Erasing 
MAGIC IS AS MAGIC DOES! 


121 ELLIPTIC. Soft gray eraser in 
handy elliptical shape for pencil or 
ink erasures on all types of work. 
Feature it for volume sales to office 
workers, typists, draftsmen, artists. 










930 ENSEMBLE. A 
combination eraser 
that does most 
everything. Handy, 
bias-beveled shape 
Soft, pink pencil 
rubber joined to 
soft, gray ink 
eraser. For ink, pen- 
cil and crayon eras- 
ing. All of your cus- 
tomers can use it 


, Ere \ 
, Ase. 
NS nk 


340 CORAL PINK. A soft, 


smooth pink pencil eraser (C ot = ‘3 +” ) 

in immensely popular / 2 O a y 
stubby” double-beveled _. A y 
shape. A big selling num- a Jt” 


ber for general office, 
drafting, art and school 
use 


Make bigger eraser profits all the time by featuring the 
Weldon Roberts best-selling line. Newest price list de- 
scribes all, illustrates all. Write for it. NOW. 


WELDON ROBERTS RUBBER CO. 
Newark 7, N. J. 
World's Eraser Specialists 


WELDON ROBERTS RUBBER CO 


Newark N 
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THE FIRST! 


ECONOMY-PRICED 


POSTCARD TO LETTER SIZE 


"2 


95 
Plus Tax 








THE HART ECON-0-MATIC 


THREE HART MIMEOGRAPHS 
IN “VOLUME SALE” PRICE RANGES 


For Superior Mimeo work requiring Hairline Registration 

.. « +» Model 249 (pictured above) $139.59 plus tax. 
For Simplified Mimeographing . Mode! !49, $89.50 plus tax 
For Economical Mimeographing . Mode! 49, $59.50 plus tax 


(Prices quoted on open cylinder models) 


MORE EXCLUSIVE FEATURES 
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NSDEA CONVENTION ADDRESSES 
(Continued from page 21) 


laziness or lack of enthusiasm. We understand from this survey 
that, as a rule, a man is upgraded from the inside. He isn't 
selected originally as a salesman. Now, there is the job to be 
done, at least that would help us. You will find that your sales- 
men are up against certain things—that your salesmen are re- 
quired to do certain things from servicing accounts to calling on 
inactive accounts. The question is, what kind of a salesman 
does it take to do all that? What kind of a salesman is an ideal 
salesman for you and how are you going to find him? 

The first thing we did was to test the present men. We tested 
present men by watching something like 20 dealers—a selected 
group—and we sent to them a battery of aptitude tests to be 
given to their employees. Each man who took a test, took about 
four and a half hours to fill it out at his home probably, perhaps 
even at the office. At the same time the retailer filled out an 
evaluation form, giving the history of the man. Mr. Burbank sent 
us the tests without giving us the information about the man 
Then we went to his office and told him what our analysis of the 
man was against the evaluation. He told us what the evaluation 
of the employer was and we found that from a psychological point 
of view, we were able to tell from a test what it took months or 
years for an employer to find out about a man after employment 

There is an arithmetic about the hiring of people. That arith- 
metic is sometimes statistical. We compared stationers’ group 
average with salesmen in general. In our psychogram a straight 
line down shows the average rating for the stationers’ group. 
On the left you get such things as: stability, which means the 
capacity to take such things as turn-downs and defeat; self- 
sufficiency, capacity to stand on one’s own feet; objective-mind- 
edness, being able to keep one’s emotions out of business 
deals; dominance, the capacity to drive ahead for business; self- 
confidence, one’s own confidence in oneself; social mixing qualities 

that doesn't mean the capacity to mix with people, but it does 
mean the need for mixing with people; interest in sales manage- 
ment and interest in sales tangibles and interest in selling intan- 
gibles themselves can reach perhaps 1, 2, 3, 4, 5, 6, 7, perhaps ten 
items out of perhaps 50. Just to illustrate the point: It is ver 
interesting that, on the average, the stationery industry is repre- 
sented by outside salesmen Taking the industry as a whole, 
whoever selected salesmen for the industry, outside salesmen 
did a pretty good job because you notice that the average is right 
in line with salesmen in general. Now that’s good, which means 
one very important thing to us. By and large, the managers and 
empioyers in the retail establishments know how to pick men 
who succeed, know how to develop a sales organization that runs 
well and have been able to get men to do a pretty good job in 
selling volume, making profits and staying with you. As a rule 
when we look at a psychogram of most industries, done without 
the benefit of scientific selection, we find that the industry suffers 
in comparison with salesmen in general. 

What you have to do now is just face this one problem. We 
don’t have to worry about your picking good people because you 
know how to do that. Our concern is twofold; one, to eliminate 
the places where there were mistakes made and in every industry 
with every organization th are some mistakes made—sometimes 
very costly; and two, to p you with the man who is finally 
picked even if he is good 











Trop Man Compared With Average 

We are going to make some studies of some of these men. We'll 
compare a top sales manager with the stationers’ group average 
We didn’t pick this man as the top manager Aptitude ratings 
as analyzed by our psychologist against standards that we know 
show this man to be potentially a top sales manager for a retail 
establishment. We found later that is what he actually is. Now 
if you will look at this man’s chart, you will find that for the 
most part his qualities are much higher than the average. We 
didn't select him, he was selected—but by virtue of the fact 
he was selected and did succeed, he started setting a pattern for 
you and for us for selecting good men. 

Now what are the things we must consider? So he is a good 
man, a very good man—but is that all? No. We ws to make 
him a better man. The chart reveals him as a certain type of 
man, a top sales manager. It also shows that we can help his 
employer help him and that we can help him help himself, be- 
cause in addition to these four tests, we analyzed his answers t 
a thousand test questions, and found this: This man tends t 
bite off more than he can chew and he wants to do it too fast 
He doesn’t take time to absorb everything and make a perfec- 
tionist Job of the things he finally tackles, but he is off in too 
many directions because he has power. A man of power wants 
to do a lot of things. He wants to run a three-or four-ring circus 
he wants a lot of balls in the air at the same time. The result 
is that he will be faced with a severe problem all the time of 
keeping on selling his management on himself and his ideas and 
his grievances and prestige and the things he wants to do, and 
he will pay less and less attention to the job and getting it 
done, unless he watches out. We can tell both of them about 
this so that they can get together and approach the whole thing 
more cautionsly and utilize this man’s top executive capacity 





and at the same time solidify what he does as he oes along 
That's important, because it is hard for a man to identify him- 
self as the one who can do as many things as he thinks he can 


do. He overestimates himself 

The question is, how do you go about getting these men, iden- 
tifying them and holding them? And so, on the basis of what 
we have seen—and remember it is going to take a time for 
all of us to get acquainted with each other—we submitted a 
proposal which would enable all retail members to take advan- 
tage of this particular program. But before that, let me tell you 
what NSOEA has secured for you and the basis of this study 
We have given to Mr. Burbank our own actual questions, every- 
thing that could possibly go in for you to use as a hiring guide 
We submitted to him for your use an application blank. We 
submitted to him an interview questionnaire and we also gave 
him the procedure by which you might find and hold the men 
you want 








ik 


’ 
r 


The Klein System in Outline 
Now, let me run through it. First, recruit. The Klein Institute 
proposes to you a plan by which you can recruit men without 
help, namely this: we run advertisements in your local commu- 
nity or we write letters to people in your community seeking the 
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The 500 Group — characterized by simplicity of design and 
outward appearance + is actually composed of, units con- 


structed with careful-attention to functional serviceability and 





eye-pleasing style. Built with the same cabinet-making skill 
which is more apparent in advanced models, the units of the 
500 Group offer complete accommodations for all office func- 
tions, adapting themselves to any plan. This.low-priced line has 
| no peer in the field — economy of cost and functional-quality 
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go hand-in-hand to assure this. | fs 
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903 ust standaid “alesse cfs Manufactured by the Standard Furniture Company, Herkimer, N. Y. 
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__ C™\._ A STAR PERFORMER IN YOUR GAME OF PROFITS <> 


FINE LEATHER FURNITURE \ 
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TANLEY 















NATIONALLY 
ADVERTISED 





STANLEY EXECUTIVE SOFA NO. 1760 
(CLUB CHAIR NO. 1710 AND SETTEE NO. 1750 TO MATCH) ey 


ee 


This beautiful Stanley Sofa is upholstered in genuine top- STA N I> ks Y 


grain leather—-wide choice of colors. Modern styling. All 


welt trim. Reversible cushions. Solid hardwood throughout. MANUFACTURING COMPANY 


_ Available in mahogany, oak, or walnut. Write for com- 2310 N. MAIN ST. FT. WORTH, TEXAS 
plete details. 
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TECHNYSCOPE 















4. The Lighting Unit 
can be purchased 
PVslemr lade laelue Mn come tek’ 
ae TECHNY 
SCOPE 
The Lighting Unit 
and its cOmponent 
parts, if used with 
AC-—110V—60 
is guaranteed for 
period of one year 
Each Lighting Unit 
has the Underwriter 


| ab. label 


MODEL F-2 


$29.50 
COMPLETE 







TECHNY, ILLINOIS 





TECHNYGRAPH CO 
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kind of people you want. You are undisclosed, you remain anony- 
mous until the xe comes for you to use those men. Two, 
there is the application blank. An application blank is a history 
of facts, facts to represent the man’s past. Well, what can you 
make of a man’s past? Here is what we make of it. There are 
five very definite failure traits in a man't past. Those failure 
traits are in a man's application blank and are easily identifiable 
Here they are 1 a man is going through divorce or separa- 
tion at the time you are considering his employment as an out- 
side salesman, it is a failure trait; (2) if he has had too many 
changes of jobs before you wanted to hire him, it is a failure 
trait; (3) if he must reduce his standard of living, radically, it is 
a failure trait; (4 f he is too much in debt, so much that he 
can't pay back his debts within two years oi normal earnings, 
it is a failure trait; and (5) if he has failed in business and 
applies for a job, it is a failure trait. We ovt'*ns *h- Gets 
traits in these application blanks, tell how you can identify 
them very quickly and show you how to use them. Un te iice.- 
view—the average interview as conducted by most employers is 
an interview of facts. You ask a man to tell you about himself, 
you ask him a lot of questions, but often a man is employed 
without your knowing his true attitude until it is too late. The 
interview we have turned over to Paul Burbank is an interview 
that gets at a man’s attitude at the time he applies for a job. 
If the man has the wrong attitude you don’t want him. Now 
what are those attitudes? (1) Is he ready to do the work for 
you and that is important; (2) Does he have the stamina to do 
the job; (3) Do his family aspirations permit him to work for 
you; (4) Do his family standards permit him to work for you: 
(5) Does he have family obligations that would stop him from 
working for you day in and day out, hour after hour. In other 
words, in the interview you find out what he is bringing to the 
job in the way of family and in the way of attitude on the basis 
of you don’t hire a man, you hire a family. 

Then there is a program for checking with aptitude tests. The 
questions come in Do aptitude tests pay?” The past is what 
you can check up on, what you get in the application blank by 
a study of a man’s history, by checking references. The past is 
a part of the future but it is only a part. The interview is the 
present, the way a man thinks today and what he can bring to 
you today through his attitude. At that point, by studying the 
past and the present, you are ready to make a prediction whether 
or not this man will succeed for you in doing the work you will 
require of him. If you make a prediction that the man will 
succeed, you will hire him and if you make a prediction that the 
man will fail, you won't hire him. It is at that point that apti- 
tude testing comes in, because it is the job of the test to identify 
the probable behavior of the man in the future. Now, we did 51 
tests of salesmen already in your industry for probably 20 years 
In each case we were able to identify the kind of work each man 
can do best, the probable behavior of that man and some of his 
experiences. Actually, what we did in that test was to identify 
the future. The results would have been exactly the same in 
the test answers and in the test analysis had each taken the 
test in advance of employment, two or three years back, or 12 


aiterea 


years back or 20 years back. And so, in order to avoid hiring 
some of these poor men whose charts you see, you put in an 
aptitude testing program just before you are ready to hire the 
man who looks good to you on the basis of the past and on the 
basi f the present 
Importance of Attitude 

There is just one more step we are taking in our proposal. You 
and I will agree that many a man starts out poorly and may 
eventually do very wel f given the right kind of a push or is 
properly understood. Many a man starts out very well and may 
do very poorly after a while. What is the reason? Why will a 
man who is poor, provided he has the aptitude, suddenly become 
a good man after months or years? Why will a man who is 
very good, a white-haired boy, suddenly become a man who can't 


it is the attitude he has developed 
through the years on the basis of two things: one, his original 
tendencies as expressed in a psychological test and, two, the 
things that happen in his personal life while he is work- 
ing with you. If we had the time here, I could tell you at least 
a hundred cases of men whose attitudes were changed to a 
negative one after employment, became non-producers after 
having been good men and went to some competitor because 
something happened their attitude. I can tell you of cases 
of men who were ready to be let out, fired, were not good and 
suddenly became good men because their attitude changed. I 
can show you cases men at 49 suddenly emerging and using 
aptitudes that they had all their lifetimes and were never able 
to use until something happened to them—that something was 
a change of attitude. So we have proposed also to Paul Burbank 
and NSOEA a study of attitudes after a man is employed, because 
by that you can judge a man and help him 

So all in all, here is what we have. Science has discovered cer- 
tain fundamental rules that lead to hiring and firing a man 
Research has put those studies into facts, into charts, into statis- 
tics. We, in making a study in conjunction with you, have put 
this down on paper for your specific use. At this point I may say 
have been 


answer 


produce? Here is the 


that the program which we submitted, could not 

possible without the -operation of the dealers who answered 
the survey questionnaires and were good enough to ask their 
own employees to take these tests. Science has given you something 
which you can use to make that cash drawer become more profit- 


ably operative. J. P. Morgan once said, “Expediency is the mother 
of bankruptcy Expedien in hiring a man without full recog- 
nition of the failure traits in his past, and without accepting the 
scientific proof we ve to offer for hiring such a man, is flying in 


he face f sure finan 





_—_- 

HAIL OPENING OF FEDERAL CAMERA CENTRE 

The Federal Typewriter Company, Ltd., 134 Queen 
St., Ottawa, Ont., Canada, in connection with the 
opening of its new subsidiary company, the Federal 
Camera Centre, published an interesting and informa- 
tive booklet, “Jn Focus,” featuring current develop- 
ments in the photographic field. The entire bulletin 
was produced by the Federal Typewriter Company— 
lithography, photography, setup and printing. 
1950 
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FAMOUS THE WORLD OVER 


“A Marvel of Swiss Precision” 
Since 1933 
No matter what your problem, addition or subtraction, Precisa 
remembers the last figure and will repeat it. Simply press the 
Recall key. All standard adding machine features are incorpo- 
rated in the Precisa which adds, subtracts, multiplies, and has 
automatic credit balance. 


Plus exclusive features of 

* Single, double and triple zero keys. 
* Recall key. 

* Automatic step-over multiplication. 


Available in Manual or Electrical Models. 


DEALERS: Your territory may still be open for Precisa 
representation. Write today for complete information. 


PRECISA DISTRIBUTORS, INC. 


171 MADISON AVE., NEW YORK 16, N. Y. 
and 905 2nd AVENUE, SEATTLE 4, WASH. 
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¢ 110 VOLTS A.C. $700 

* 220 VOLTS A.C. $765 

© PLATENS 11x13” 

¢ INSIDE CHASE 10%x12” 


FOR MORE INFORMATION WRITE TO 


751 OSTERMAN AVE. 





CUT COSTS — PRINT WITH 


RUBBER PLATES 


MAKE THEM IN THE 
EASY-TO-OPERATE 


A-PRESS 


MATERIALS 
COST LESS THAN 
$1.25 FOR 

10” PLATE 


BRIEF DIRECTIONS 


1. Insert type form and 
plastic sheet into hot Eva- 
Press, apply pressure, let 
cure for 10 minutes 

2. Release pressure, extract 
all from Eva-Press and have 
finished matrix 

3. Place (1) sheet of rub 
ber on (2) matrix and in 
sert both into hot Eva 
Press, apply pressure, let 
vulcanize for 10 minutes 
4. Release pressure, extract 
all from Eva-Press and 
have finished Rubber Plate 
More detailed directions 
supplied with Eva-Press 


AMERICAN EVATYPE CORPORATION 


DEERFIELD, ILLINOIS 














NUMBERING MACHINES © 
DRI-FLO MARKING DEYIC 
TYPE * DATES 


NA rv oe 


| © DRI-FI 
BASE-LOCK TYPE ® f 


Preferred because it has 
all the finest features. 
Write for catalog “E” 


on complete line. 


1875-1950 


f 
ree arters © 
eer’ service 


~ a 
-f U 
WM. A. FORCE @ COMPANY Spe 


PLATES 
SE-LOCK 
i\ACHINES 
DEVICES 
JMBERING 
DRI-FLO 
LOCK TYPE 
7S « NAME 
me») -A"4 1G) 
ING 





IN OTHER LANDS 


(Continued from page 78) 


UNITED STATES EXPORTS OF OFFICE 
MACHINES, EQUIPMENT AND SUPPLIES 


Figures for July, 1950, Released in October, 1950, 


by the U. S. Department of Commerce 


(A breakdown by countries is available from the Foreign 


Trade Division of the Bureau of the Census, United 


Department of Commerce, Washington 25, D. C.) 


Machines Bookkeeping Nondescriptive New 
Machines Bookkeeping Descriptive New 
Machines Listing Adding New 

Machines Calculating Non-Listing New 
Machines Card Punching Etc. New 
Machines Accounting Etc. Nes. 

Machine Parts Accounting Etc. 


| Machines Addressing 


Equipment & Parts Addressing Machines 
Machines Duplication Ex Lithographic 
Machines Duplicating Lithographic 
Parts for Duplication Machines 

Cash Registers New 

Cash Registers Used Rebuilt 

Parts for Cash Registers 

Typewriters Standard New 
Typewriters Portable New 
Typewriters Rebuilt 

Typewriters Nes. Inc. Used 


| Ports for Typewriters 


Staplers & Staples Office 


| Machines.& Parts Dictating 


Machines & Parts Mail Handling 
Machines & Parts Check Handling 
Appliances & Parts Office Nes. 
Mechanical Pencils All Materials (Doz.) 
Mechanical Pencil Parts 

Mechanical Pencil Refill Leads (Gr.) 
Pencils Ex. Mechanical Black Lead (Gr.) 
Pencils Ex. Mechanical Ex. Black Lead (Gr.) 
Pencil Leads Nes. (Gr.) RE 
Pencil Parts Nes. 

Crayons (Gr.) 

Fountain Pens Ball Type (Doz.) 
Fountain Pens Ex. Ball Type (Doz.) 
Ball Pen Refill ink Cartridges (Doz.) 
Fountain Pen & Ball Pen Parts Nes. 


| Fountain Pen Points (Gr.) 


Carbon Steel Pen Points (Gr. 
Desk Pen Sets 
ink Writing 
Ink Nes. ‘ 
Carbon Paper (Lb.) . 
Typewriter Ribbons (Doz. 
Office Supplies Nes. 
Nes.—Not elsewhere listed 





—>-- 


Quantity 
Net 


387 
542 
2946 
1715 
525 
547 


261 


642 
64 


410 
431 


10085 
5442 
158 
1204 


States 


(Dollars 
Value 


357810 
781689 
404238 
615010 
665539 


64659 
25932 
190496 


HOLD 26TH ANNUAL MARSEILLES FAIR 
The Twenty-sixth International Fair of Marseilles 
important southern city of France, was opened Sep- 
tember 26 and proved its usual important role in the 
organization of industry and commerce as well as the 
office equipment industry. A large structure was built 











JACQUES RICORD 


to especially house the “Hall of the Modern Office,” 
where representatives of the principal firms in the 


industry gathered. 


On Sunday, September 17, Jacques Ricord, commis- 
sioner of the section, assisted by M. M. Payan and 
Fallette-Ricoux, received M. M. Louvel, 
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No. 4857 


WHEN YOU SHOW BOLING! 


There’s no real mystery to Boling popularity with office 
furniture buyers. Immediate eye-appeal, backed by the 
finest materials and construction features, assures you of 





continued success when you offer our chairs in your 


showroom. 


A perfect example is the 4800 series. Recognizing indi- 
vidual needs and preferences, we present this posture “ 
chair with or without upholstery. Of course, Boling crafts- 
manship is apparent throughout the line. 





Many dealers have found our catalog, “Chairs for All 
Business,” a sound foundation for volume sales... and 
repeat business! Write for yours today. 


ad . No. 4854 


sone swoesourcenerasieey*® HIGH POINT BENDING & CHAIR CO. 
SILER CITY, NORTH CAROLINA 


OFFICE APPLIANCES, December, 1950 197 





eM =< 


=e 

























a really new kind 
of time recorder... 
THE 








CLIPPER ' 


Cincinnati pioneers agair with World's First and Only Consecutive 
a really new time recorder that furnish Spacing, Up-the-Card Print Recorder 














pay ill aed job cost rec nsecu 
spaced, up-the-card! This means “g FREE ON REQUEST Bulletin OA-12 
bye” to overprints faster. me re Tt \ few select distributorships ope! 
ner audit by rect subtr Write us for complete details. 

tion iost of other ne feature t 


for performance and reliability  un- THE CINCINNATI 
equalled by any other espe tag ees FR TIME RECORDER COMPANY 


Ter ee es . 
your CTR distributor Cincinnati 14, O 
stration. P ecr in the Development and Manufact 


GET SET... 
for BIG YEAR-END BUSINESS 


; BOOKKEEPING SYSTEMS 
+ BLACABOURN'S 
RECORDS 
















Now is the time .. Books should be on hand in advance of the big selling season Every book attractively bound in standard- 
ized rich, red, embossed cover. Books are 


: individually boxed in matching red color. 
More than double your sales on Bookkeeping and Income Tax Record Books Always fresh, saleable stock for the dealer. 


just ahead. Have them available for immediate customer inspection. 


With BLACKBOURN’S 


-The-Mi handising P 
ee MOST COMPLETE LINE OF RECORD BOOKS 







Modern, Tailored Display Cabinets in IN THE ENTIRE INDUSTRY 
r both wood and metal for wall, aisle, or 
i counter displays . . . a size to fit any Bookkeeping Systems for every business, 


Trade and Profession 
STOCK CONTROL RECORDS 


ted 
our illustro e ‘ SOCIAL SECURITY AND 
+ and attract!v PAYROLL RECORDS 


ley cabinet 
_ disp dising BUDGET BOOKS FOR STUDENTS, 
rchan PERSONAL AND HOME 


available floor or counter space. 
















dside, o" 
set E ahe industry: ~ FARM RECORDS 
. 


APPOINTMENT RECORDS 
AND MANY OTHERS 


ZA Me i i 
"he Slackbouru Su, wad, y 4 230 SOUTH CEDAR LAKE ROAD 
MINNEAPOLIS 5, MINNESOTA 
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industry and commerce, and Mr. Defere, minister of 
the merchant marine BEST BUY in Hand Numbering Machines Today! 
ours were organized during the two weeks of the —— 
Fair. These proved especially interesting. 
The 1950 Marseilles Fair had not yet closed when 3 
5 in 
5 Movements 
5 Wheels 
os 
* 
Consecutive $16 
Duplicate . 
Triplicate LIST 
Quadruplicate é 
Repeat 
Liberal 
Trade 
ALL IN Discounts 
RICORD BOOTH AT MARSEILLES FAIR ONE 
& 
there was already talk of the prospects for next year MACHINE 
and of improvements to the “Halli of the Modern Of- Write for 
fice Technicians are already working on future prob- New 
lems and the office equipment industry will benefit. e Folder 
<-> - 
1951 ROYAL PORTABLE SHOWN TO D.M.A.A. ° 
The Royal Typewriter exhibit at the Direct Mail 
, Order NOW 
Advertising Association meeting held at the Roosevelt ALL Gar 
Hotel, New York City, October 4-6, featured the pre- Steel immediete 
miere of Royal’s new model portable. The 1951 model Construction Delivery 








AMERICAN NUMBERING MACHINE CO 


ATLANTIC AND SHEPHERD AVES., BROOKLYN 8. N 
BRANCH 105 WEST MADISON STREET, CHICAGO 2, IL! 





ret 
speeperte 


anomie | Hall-Welter not only builds the 
— best checkwriters sold, but they are 
equipped by 35 years experience to 
show dealers how to make sales and 
get a profitable volume in this spe- 
cialized field. The “Speedrite Al- 
bum of Evidence,” a dramatic sales 
closing tool, proves the dangers of 
using unprotected checks. It is only 
one of the direct practical aids we 















HANDS ACROSS THE SEA—Ellis G. Bishop, advertising man- 
ager of the Royal Typewriter Company and newly-elected 
treasurer of the Direct Mail Advertising Association, thanks 
Miss Kay Murphy, president of the British Direct Mail Adver- 
tising Association, for helping to make the thirty-third annual 
meeting of the association a success. The session. held at the 
Hotel Roosevelt, New York City, October 4-6, was attended 
by over 1,000 direct mail advertisers. Miss Murphy and Mr. 
Bishop are shown with a new model Royal portable which 
had its world premiere at the exhibit. 


was acclaimed for its new features and streamlined supply dealers. Ask us how we can 
appearance. The first new model Royal portable de- help you sell “Speedrites” to your 
livered in this cou y was awarded as a prize at the customers. 
convention 

Shown in the Royal booth were the Royal Electric, 
the Royal carbon ribbon typewriter and Roytype 
quality supplies f ise in the direct mail industry. 

A highlight of the meeting was the election of Mr. 

> ADORESS. 40 MT. HOPE AVENUE 

Bishop as treasure if the Direct Mail Advertising 
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the CLASSIC series 


of DESK NAME PLATES, PLAQUES and 
OFFICE IDENTIFICATION SIGNS 


Largest assortment in the U. S. 
Plastic Walnut Bronze 


Permanent and interchangeable name plates. A customer 
comments: “Finally a plastic name plate of distinction 
reaches the market! Unquestionably the finest plexiglas desk 
plate yet offered executives.” Prestige builders in any office 
Exquisitely beautiful! Personalize your employees 

Ideal Christmas gifts. 


BIG PROFIT LINE for dealers who display best sellers 
Excellent service. Lucrative repeat business. Specialty items 
made by request, e.g., Honor Rolls, Door Plates, Direc 
tories, etc. 


Write today for Sg a Abe folder and order at least 3, 6 or 
9 sample plates at half price. 


PLASTIC & WOOD PRODUCTS CO. 


18229 W. McNichols Rd., Detroit 19, Mich. 
(Name Plate Specialists Since 1942 














IMMEDIATE AMA 


DELIVERY! 


COLORS ——— 
MAROON, TAN, GREEN 
MINIMUM ORDER 

OF SIX MATS 
F. 0. B. NEW YORK 


REGULAR 
DEALERS 
DISCOUNT 


EXTRA DISCOUNT 
IN LARGE LOTS 


Size 36” x 48” 
Size 48” x 54” 


Complete Display of Office Equipment 
for Dealers and Decorators 


OFFICE FURNITURE WHOLESALE 


DISTRIBUTORS 
7 EAST 46TH STREET NEW YORK 17, N. Y. 


Eldorado 5-7177 
FLORIDA REPRESENTATIVE 
H. I. BLANK, 70 Northeast 2nd St.. Miami. Florida 













SV 


* 





ae s 


LIST PRICE $ 7.00 
LIST PRICE $10.00 
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Association. He has been active in the association for 
several years, having been a repeated winner of the 
Best of Industry advertising awards, and has served 
as chairman of the committee of judges for one year, 
and as a director of the association. 

As director and an officer of the D.M.AA., his ac- 
tivities disqualify Royal from submitting entries to 
the Best of Industry Awards competitions 

; outinn 
ELECT SELWAY DIRECTOR OF ACCO PRODUCTS 

Following the resignation of G. L. McEvoy, the 
board of directors of Acco Products, Inc., Ogdensburg, 
N. Y., recently elected Frank Selway as vice-president 
and managing director. 

At the time of his election, Mr. Selway was vice- 
president and managing director of Acco Canadian 





FRANK SELWAY 


Company, Ltd., Toronto, Ont., Canada. He will continue 
to hold these offices in addition to his new position 
with the parent company. 

Mr. Selway, who has spent his entire business life in 
the stationery and office appliance field, is widely 


| known to the trade, particularly in Canada. He has 


been with Acco for 16 years and has made an enviable 
record as Canadian manager. Previously he was with 


| the Office Specialty Company in Toronto, with Rem- 


ington Rand in Canada and with National Cash Regis- 
ter Company in London, England. 
—~<_-- ——_ 
WOLBER NAMES NEW REPRESENTATIVE 
Wolber Duplicator & Supply Company, 1203 Cort- 
land St., Chicago, has announced the appointment of 
Gus Rutherford as a sales representative for the states 








of Alabama, Arkansas, Florida, Georgia, Louisiana, 
Mississippi, Oklahoma and Texas. Associated with the 
duplicator industry since its earliest days, Mr. Ruth- 
erford has had experience in both the technical and 
the merchandising phases 
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VICTOR 


HERE’S THE ANSWER to growing fig- 


ure problems: Victor’s newest Cus- 
tom Models. Rugged, handsome, 
compact, precision-built, the large 
capacity Custom Models add, sub- 
tract, multiply, divide. Automatically 


compute credit balance—a standard 
feature. The new Custom keyboards 
are engineered to make them the 


fastest, least fatiguing ever built. 









Help your customers 
prepare for growing 
figure problems . . . sell 
large capacity Victor 
machines 
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Two Great Models: Full Keyboard or 10 Key 
ae 





VICTOR CUSTOM MODELS TOTAL 
999,999,999.99. Rich, two-tone 
gray-green die-cast cas@ completely 
covers machine and paper roll. Eye- 
ease toned figure keys operate lightly 
with feather touch—“You Can Feel 
the Difference.” Duo-control keys 
for total and sub-total, non-add and 
repeat. In 10-key or full keyboard 
styles as shown. 


Victor urges you to act now. Tell your customers about the new 
Custom Models. Write Victor today for helpful selling material. 
Remember, whatever the requirements, there’s a Victor Model to 
do the job. 42 basic models from which to choose. Only Victor offers 
a choice of 10-key or full keyboard models, electric or hand operated. 


VICTOR ADDING MACHINE CO., CHICAGO 18, ILLINOIS 


The World’s Largest Exclusive Manufacturers of Adding Machines 


WHAT IT TAKES 
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TOTAL EARNINGS AND TAX DEDUCTIONS 








Chia Ye Se’ 


in NATIONAL’S Improved Payroll Book 


Total earnings and withholding tax deduc- 
tions are the only figures actually required for 
quarterly government reports. So National has 
highlighted these two columns by shading for 
quick reference and accurate posting to the 
fold-over quarterly summary sheet. 


Note, too, that the cut-leaf reduces name 
writing to only once a quarter. 


NATIONAL BLANK BOOK COMPANY 


NEW YORK BOSTON HOLYOKE, MASS. CHICAGO SAN FRANCISCO 


Reg. U.S, Pat, Of, 
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In addition, National’s cool green EYE- 
EASE* paper in this #561-4 Payroll Book 
increases speed and accuracy in your posting. 


There are National forms for all your 
customers’ payroll record-keeping needs: 
Weekly Time Sheet, Time and Payroll Rec- 
ord, Payroll and Summary Record, Weekly 
Payroll Form. 
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rASS Ee AWAY 


GEORGE R. FARRELL 
George R. Farrell, vice-president in charge of pur- 
chases for the General Fireproofing Company, died in 
his sleep at his home sometime during the night on 
Friday, October 20. Death was caused by a heart attack. 
Mr. Farrell had given 37 years of devoted service to 
the company. He came with G-F in 1913 and starting 
from the bottom worked his way up through various 











THE LATE GEORGE R. FARRELL 


departments and was elected vice-president in charge 
of purchases in 1936, the position he held at the time 
of his death 

Shortly after 1e start of World War II, he served 
with the War Production Board in Washington for 
about a year and then returned to Youngstown where 
he did an outsta! g job in securing scarce materials 
to keep the G-F factory operating during the war when 
the company’s entire output consisted of airplane 
parts. In the years which followed the war when mate- 
rials have been hard to secure he has likewise handled 
a difficult t 


assig 


DAVID ROE ZENNER 
David Roe Zenner, president of The McBee Company, 
died October 17 Athens, Ohio, of a cerebral hem- 
orrhage. Mr. Zenner, a native of Athens and a member 
of one of southeastern Ohio’s pioneer families, was 58. 
His father, He1 Zenner, founded The McBee Com- 
pany in 1906 in | nership with Charles McBee. The 





THE LATE DAVID ROE ZENNER 


ers of special accounting equip- 


company, manula 


dd rt 
ana form 


ment since grown into an interna- 
tionally-known nization with offices and several 
plants throughs North and South America. 

Mr. Zenner ‘ulated at Ohio University but 
later transferre Yale University, where he was 
graduated in 1916 with a degree in mechanical en- 
gineering. In 1917 he married Pauline Shepherd, 


daughter of the William S. Shepherd and Anna 
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CAN YOU 
FILL THESE SHOES? 


SOMEWHERE among the readers of this ad is a man we 
want to meet. For that man we have an attractive opportunity. 

To fill these shoes he must keep pace with an organization 
that has shown a solid gain in every one of its 34 years. 

Maybe the man who will fill these shoes is experienced in 
liquid process duplicating machines and supplies, or in ribbons 
and carbons. This will be helpful but not essential. While 
probably now employed, this is not a requirement. 


Ten pairs of shoes fo fill 


If Old Town sounds like YOUR kind of a company, get 
in touch with us. We have shoes of various sizes to fit the 
kind of man who belongs in our group. You can grow with 
this fast-growing organization. 

Actually, we have TEN SALARIED OPENINGS. Not re- 
placements. Our own men know of this ad and of the success 
that makes it necessary to add man-power to keep forging 
ahead. 

We need capable men for posts as factory representatives in 
various parts of the United States, to supplement a broad pro- 
gram of advertising, merchandising and dealer-development 
scheduled for 1951, 


What fo tell us 


Address your reply, which will be held in confidence, to 
V. deP. Farrell, General Sales Mgr., Old Town Ribbon & 
Carbon Co., 750 Pacific St., Brooklyn, N. Y. Tell us what you 
have done and what you would like to do. Describe your 
education and business background. Give us a few facts about 
yourself—your age, your family responsibilities, whether you 
can move your home if necessary. Cond along a recent snap- 
shot. Give us any other information you believe will interest us. 


Old Town 


RIBBONS & CARBONS 


“Make a Good Impression” 
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INCORPORATED - CHICAGO 
——” 


Manufacturers of Fine Upholstered Furniture 


Lurury Lea th, er 


REPRESENTATIVES 
Marion V. Follin James H. Davisor 
0. D. Mann Henry L. Guth 
Arthur R. Frey Homer Nix 


330 E. Ohio St. Chicago, Ill. 
NIEMANN—A Century of Fine Furniture 













now YOU can 
sell GUARDSMAN 
Safety Deposit Boxes 





























SAFETY DEPOSIT BOXES 


* Built to any size 

* Built in any quantity 

¢ Built to fit any space available 

¢ Built to match existing boxes in size and finish 


WRITE FOR DEALER INFORMATION 


UARDSMAN SAFE COMPANY 


John Robertson 


La Porte, Indiana 
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Shepherd of Cleveland. During World War I he served 
in the Navy and left the service in 1918 with the rank 
of lieutenant (jg). 

Mr. Zenner was made a director and vice-president 
of his company in 1926. In 1947 he was elected to the 
presidency. 

Besides his widow, he is survived by his two sons 
Phillip IV and Gregory Shepherd, and a brother, Phillip 
M. Zenner, chairman of the board of the company 


t tf + 


HOWARD P. FREDERICK 
Howard P. Frederick, 63, who for the past 13 years 
had been a field representative for All-Steel Equipment 
Inc., Aurora, Ill., passed away October 23 at Copley 
Memorial Hospital, Aurora, Ill., after a short illness 
Mr. Frederick had been active in the office furniture 
field for many years. Prior to his employment by All- 














THE LATE HOWARD P. FREDERICK 


Steel Equipment, Inc., he was connected with Harte! 
Corporation, Sturgis, Mich., and the Aurora Metal 
Cabinet Company, Aurora, III. 

Born in Reading, Pa., on September 15, 1887, he was 
a veteran of World War I 

Surviving Mr. Frederick are his widow, two sons, a 
daughter, four brothers and two sisters 

+t + 
F. RAY ROGERS 

F. Ray Rogers, sales manager and secretary of 
George Stuart, Inc., Orlando, Fla., distributors of office 
equipment, died on October 5 at the age of 52 

Mr. Rogers had been connected with the Orland 
firm for nine years. Previous to that time he was 











THE LATE F. RAY ROGERS 


affiliated with the Long Office Supply and Bryant 
Office Supply of Miami, Fla. His first connection was 
with the Walker-Evans-Cogswell Company of Charles- 
ton, S. C., in the office supply industry shortly after 
he completed his college training at The Citadel. 
Surviving are the widow, Mrs. Laura Rogers; two 
sons, Cranston R. of Boston, Mass., and Ripley of New 
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More Sales Features— 












More Sales 






Merry 
Christmas 


from 





Led by architects and office planners 
the trend is to Office Valet wardrobe 
equipment. By keeping wraps dry, aired 

















and open to germ killing light this 
modern steel equipment helps prevent 






spread of epidemics and resulting ab- Cracner POSTURE CHAR CO. Ine. 






senteeism. Keeps wraps “in press,” helps 






employee morale, saves floor space, fits 






n anywhere, ends locker room evils. 






Widely advertised in general busi- 






ness, institutional and trade magazines 






this line offers an almost unlimited op- 






portunity for profitable sales to offices, 








factories, schools and institutions. 






Write for 
Bulletin OV13 








VOGEL - PETERSON Co. 


624 So. Michigan Ave., Chicago 5, ili. 


“A CHAIR FOR EVERY SEATED WORKER” 
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CLUB CHAIR 3500 


Our club chairs 
are masterpieces in 
finely designed 
and finished office 
furniture. 


Write for 


CLUB CHAIR 780 Vew 1950 Catalog 
TODAY 











CHAIR COMPANY-INC. 
127-133 BLEECKER STREET, NEW YORK 12, N. Y. GRAMERCY 7-566] 






























t ty ‘ . . with the feather touch, the fingers 
— he Cay literally dance across the keys of the 
REWwW —— 4) 3 o\ AD) new ADDO-X” 





piece of Swedish design. Finest ma- 
terials, precision engineering, stream- 
lined functional styling—are combined 
to provide an instrument geared to 
{|| Today’s High-Speed Tempo! 


f SPEED is the Keynote, in this master- 





Check these Features: 


@ FASTER MULTIPLICATION 
Repeat-Subtract Key (exclusive multiplication 
short-cut) 
Single Action, clears, spaces, totals 


@ AUTOMATIC CREDIT BALANCE in one operation 


@ SINGLE PURPOSE “LIVE FUNCTION KEYS for maximum 
occuracy—greater speed 


@ VIBRATION-PROOF SUSPENSION for less fatigue, hence 
faster, quieter operation! 


ADDO MACHINE CO., INC. 
145 WEST 57TH STREET, NEW YORK 19, N. Y. 
Phone: COlumbus 5-0536 


Sole Distributors in the United States 
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brothers, Jack and George, of Charles- 
s mother, Mrs. Anna Rogers Charles- 


York City; tw 
ton, S. C., and 
ton 
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-(DWARD G. FLEMING 
Fleming, who operated an early-day 
Seattle, died recently at the age 


Edward G 
stationery store in 
of 87 

The end came to this octogenarian at San Diego, 
where he had lived since his retirement. Born in Penn- 
sylvania, he spent his boyhood in Missouri, and home- 
steaded in California upon coming West. 
cided to locate on Puget Sound and established his 
stationery business in Seattle, Wash., which he oper- 
ated until the great fire of 1889, which burned out the 
city, and paved the way for a greater metropolis, 
occurred 

With his stationery business a total loss due to this 
conflagration he moved from Seattle in 1891, and 
into Toppenish Yakima County, Wash., in 1899, 
where he entered the city government of that com- 
munity 

Among survivors he leaves in San Diego, Calif., a 
son, Edward Paul Fleming, and a daughter, Mrs. W. A. 
Lequatte of Toppenish, Wash.—CML 


le ole obs 


CLIFFORD WILLIAM TALTY 

Clifford William Talty, 57, former vice-president and 
general manager of the Gallup Map & Stationery 
Company, Kansas City, Mo., died October 9 after a 
long period of failing health. It was necessary for 
him to withdraw entirely from business last June. 

Born February 6, 1893 near Sherburn, Minn., he se- 
cured his education there and grew to manhood. He 
went to Minneapolis in 1913 and there was married 
to Miss Carol Butterworth. After a residence in that 
city for four years the Taltys moved to Oklahoma, 
where they remained only two years, returning to 
Minneapolis in 1926. There, Mr. Talty entered the 
employ of the Poucher Printing Company, where he 
continued for nearly 20 years. 

In 1944 he moved his residence to Kansas City, Mo., 
where he became an Official of the Gallup firm. He 
had a keen interest in this industry and was a friend 
with it, especially members of the 
Club 
widow, Carol; two sons, Russell, 

in Ethiopia, Africa, and Robert, 
University of Delaware 
William Russell; two sisters, Miss 


to those associate 
Northwest Travelers 
Surviving are 


a petroleum enginee! 


a student in the 


there is a grandson 


Frances M. Taity i Mrs. Grace Jones, both of Min- 
neapolis; and an uncle, William J. Talty, Moline, Ill 


7 ’ 
-< od et 
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JAMES D. DRYDEN 


Death came James D. Dryden, manager of the 


office furnitures tment of Redeker & Dick, Inc., 
Cincinnati, Ohi October 17 at the age of 58. Mr 
Dryden started in the stationery business with the 


W. B. Carpenter ¢ 
old Tatum Com} 
Carbon & Ribbon C 
with Redeker & Di 
firm to become 
chine Tool Com, 
American Steel F 


mpany, spent many years with the 
and traveled for Ault & Wiborg 
mpany before becoming associated 
During the last war he left the 
irchasing agent for the King Ma- 
When this firm was sold to the 
ndries, he returned to Redeker & 


Dick 
Surviving are the widow, Hazel; a daughter, Mar- 
garet; a son, Chal and an adopted daughter, Mar- 
lene 
Se he che 
‘ 4 4 
JACK EVA 
Jack Eva, one of the department heads of Lowman 
& Hanford Company, Seattle, Wash., died recently at 
the age of 39. Bor: England, Mr. Eva came to Seattle 
from Portland, O!1 about three years ago, and 
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Joslin Eclipse 


PRECISION TIME STAMP 


FOUR STAR 

SUPERIORITY 

* 40 Hour Precision 
Clock Movement 


*% Jeweled Balance 
Clock Movement 


*% Patented Universal 
Joint Absorbs Shock 


*% One year guarantee 


GIVES YOU SALES AD- 
VANTAGES THAT BOOST 
VOLUME AND PROFITS 


4. D. JOSLAN wee. company 


MANISTEE MICHIGAN 











In addition | 





CLEARTONE 
CYLINDERS 


a 
WIRE SPOOLS 
. 
SUPPLIES 
. 
DISCS 






GUARANTEED 
REBUILTS 
S 
LATE MODEL 
DICTAPHONES 
EDIPHONES 
AUDOGRAPHS 
SOUNDSCRIBERS 


AMERICAN DICTATING MACHINE CO., Inc. 


ESTABLISHED 1923 


65 MADISON AVE., NEW YORK 16, N. Y. 
Telephone MUrray Hill 4-3554 
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THE most complete LINE 


OF SIMPLIFIED BOOKKEEPING 
SYSTEMS AND TAX RECORDS 


For years the best seller, the Ideal System line 
FOR EVERY now includes Daily Sales and Income Distri- 
bution Records, Simplified Weekly Systems, 
SsiON Appointment Books, Guest Registers, House- 

hold and Personal Budget Books and other 
HOME, FARM new profit winners combine to make Ideal 
OR RANCH the most complete line on the market today. 


Write today for catalog and select the books best suited to your trade. 
PRICES: 75¢ © $1.50 © $2.50 + $3.85 + $5.85 + $8.50 
Liberal Discounts 


immediate delivery from LOS ANGELES or NEW YORK 
and wholesale stationers in many cities. 


The IDE AL SYSTEM (ompany 


eors of Notion-Wide Service 


LOS ANGELES 17, CALIF 6 CHURCH ST, NEW YORK 6.N Y 





ne ) \ 
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TUBULAR Coin WRAPPERS 


Stationers! It’s your Line—Exclusively! 


Saved-- 


24% 


“Steel-Strong” Products are sold through 
Stationers and Office Supply Dealers only. 
We have no retail salesmen to pirate your 
customers and cash in on your missionary 
work. 


Write for liberal discounts and sales help on: 


Coin Wrappers Lead Seals 


Bill Straps Seal Presses 
Coin Bags Teller’'s Moisteners 


Currency Bags Manual Coin Counters 
Currency Racks 
Wrapper Cabinets 
Night De tory Bags Sorting Trays 

~ Shipping , Tost Coin Storage Trays 
"Dewser Change Trays 


















THE C.L. DOWNEY CO., HANNIBAL, MO. 
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steadily advanced at the stationery firm to the man- 
agership of the engineering art department. 

Death came suddenly while he was visiting rela- 
tives in Oakland, Calif. 

Besides his widow, Florence, he leaves a daughter, 
Barbara; his mother, Mrs. Emmeline Larson, Oakland, 
Calif.; two brothers, George Eva and Arthur Howell, 
both of Oakland, and a sister, Mrs. Dorothy Golie, also 
of Oakland.—CML 


Tr PT + 


JONAS ECKDALL 

Jonas Eckdall, one of Emporia’s oldest merchants 
and a veteran book dealer of Kansas, died recently at 
his home. He had been in failing health for several 
months. 

Born November 20, 1867, in Macomb, Ill., he moved 
with his family to Emporia in 1870. In 1895 he became 
associated with two other Emporia young men in 
operation of the Corner Book Store which later became 
Eckdall & Haver. This afterwards was known as 
Eckdall & McCarty and for 47 years the firm did busi- 
ness at the old location at 611 Commercial. It was only 
in May of this past year that a new location and a 
new store greeted Emporia. It was declared to be one 
of the most attractive book and school stores and 
office stationery firms between Kansas City and Denver. 
There, Jonas Eckdall and Mason McCarty greeted 
many of their friends and customers. 

Several years ago the Emporia Gazette declared, 
“Eckdall & McCarty, like ham and eggs, have become 
a familiar phrase in the near half-century the two 
have been associated in their bookstore .. . they have 
become an institution. They’ve sold all the books 
from “Sister Carrie” to “Forever Amber” and they’ve 
supplied three generations of Emporia students with 
their texts.” 

Jonas Eckdall, after more than a half-century in 
business on Commercial St., saw Emporia grow from 
a young, raucous, mud street Kansas community only 
13 years old, to a modern, prosperous town 

- kf - 
HARRY L. WILLSON 

President of Willson Stationery Company, Ltd., Win- 
nipeg, Man., Canada, Harry L. Willson died on Satur- 
day, October 21. A prominent figure in the stationery 
trade in Canada, Mr. Willson had been ill for some 
time. 

Always an aggressive, hard worker, he was recog- 
nized as a natural leader. Branches of Willson Sta- 
tionery Company are located throughout western 
Canada. Mr. Willson was the only honorary life direc- 
tor of the Stationers’ Guild of Canada, Inc 

-  b 
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H. WALDEMAR KOEHN 


H. Waldemar Koehn, 70, technical consultant to the 
Barcalo Manufacturing Company, Buffalo, N. Y., and 
an authority on furniture, died some months ago after 
a brief illness. Mr. Koehn lived at 10 Lexington Ave.., 
Buffalo. A former president of the Sikes Company, he 
had been associated with Barcalo since April of 1947 

Mr. Koehn was born in Hamburg, Germany. He 
came to the United States in 1898. From 1919 to 1933 
he was president of the Philadelphia branch of the 
Sikes Company and in 1933 he became president of 
the firm in Buffalo. He sold his interests in the com- 
pany in 1945. 

Surviving are his widow, Mrs. Dallas H. Koehn; a 
son, Herbert W. Koehn, Jr., and two daughters, Mrs 
Christopher A. Carr of Buffalo and Mrs. Vandervoort 
Rand of Baltimore. 


" > 
WILLIAM C. GRIGGS 


William C. Griggs, 81, owner of the Griggs Book 
Store, died here on Sunday, October 8, following an 
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aca Cllded Profits at Christmas 


Feature Sengbusch Handi-pen Desk Sets as Gifts s+. 
This desk-set line offers beauty and utility 
for quick turnover and substantial holiday profits 


Sengbusch Handi-pen Desk Sets make ideal gifts for both personal and business friends — 
very popular when imprinted as Friendship and Good-Will Builders. They are made 
from lustrous, colorful plastics — have the attractive, distinctive styling that appeals to 
everyone. And, they are reasonably priced to fit any pocket book. 

Definitely good looking — they have outstanding writing features too. The fa- 
mous Sengbusch “Capillary Action” inking principle eliminates ink evaporation and 
consequent waste. There’s no pen flooding or clogging. Also a wide variety of 
Iridium-Tipped Gold-Plated pen points to suit any in- 
dividual writing style. Sets come equipped with Nibin 
j (screw-in feed). 

/ - HPN-30 Other popular gift items in the Sengbusch line in- 
-_  s clude the Sanitouch Moistener and the brand-new No- 
_ Over-Flo Sponge Cup — both made of beautiful, 
lustrous plastics. 
‘ Get set for added profits at Christmas time. Place 
nll your stock orders now for these fast-moving gifts. 
\ ited e-Bverttes With your order you receive attractive counter and 
Meletenes Sponge Cup window display cards, also promotion circulars and 


blotters with your imprint. 
yh SELF-CLOSING INKSTAND CO., 3120 Sengbusch Bidg. - Milwaukee 3, Wis. 
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orde rs Not that we are complaining .. . indeed we 
are delighted with the way your customers 

are asking for New Indiana Chair Company 
are chairs... but we are getting a bit behind in 
° | ° shipment. It seems like everyone wants New 
pl Ing up Indiana Chairs in his office. So...if you'll 
explain to your customers that it takes a 

on little longer...they'll understand. They 
know... New Indiana Chairs are worth wait- 


US.. 


ing for. 


ones: NeW INDIANA CHAIR COMPANY 


vs 
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INDIAN SMOKE SIGNALS WERE USED SS 
ON OUR WESTERN PLAINS BECAUSE 


THEY COULD BE SEEN FOR MANY MILES... erga 
oe 








NU-VISE PROJECTING SIGNALS 
FOR BUSINESS CONTROL SYSTEMS ARE 
EQUALLY DISTINCT AND EFFECTIVE 

IN COMMANDING PROMPT ACTION 







SIGNALS 
and MAPTACKS 








GEORGE B. GRAFF CO., CAMBRIDGE 40, MASS. 





THE WAY YOU WRITE" 





FOUNTAIN PENS WITH 
“THE RIGHT POINT FOR 












Points instantly 
replaceable in 
case of dam- 
age. To select 
or replace... 
here’s all you do. 


THE ESTERBROOK PEN COMPANY, CAMDEN, N. J. 
in Caneda: The Brown Brothers, Lid. Toronte 
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PURPOSE FLUORESCENT 
2 
LAMP THAT GOES. 3 






"1338 


1 light 


4e\ THE NEW Poo IS HERE NOW! 


mp The lamp of a thousand uses. 
hh = Only oe has the patented 
\4e  double-spring device for giv- 

—7t ae f ‘> flexibili 

al ing finger tip flexibility. 





GENERAL MODEL 


— >  U.L. approved materials... tugs §=— 813 


oe) bronze, grey and green oven- 2 Light 1675 


“=< fired enamel finishes. i = 
—_ Desk move. (Agee 
y 
Puts light where you want it, |atighh 22% cc 


home, industry or institution. 


PSS =) © watt fluorescent tubes packed — FLOOR MODEL 
in lamps, available extra. 2tighr $240 
























































Standard Dealer Discount ac owty 
FLEXO INTERNATIONAL CORPORATION 
3255 W. LAKE ST. 2 CHICAGO 24, ILL. 
y ‘ y we * : 
e_ 
‘ # ’ mene 
A " . ’ s e)° 
4 DVEACo 
AU VE J PROL 
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illness of about seven weeks. A native of England, he 
came to the United States at the age of 16 and had 
operated his book store here for 58 years. It is the 


oldest business establishment in Orange, records show. 


JHR 
- + +; 
MRS. LEWIS LOFGREN 

Mrs. Sarah Lofgren, 76, of 8210 Evans Ave., Chicago, 
wife of Lewis Lofgren, president of the Hammond Sol- 
vents Recovery Service, Hammond, Ind., died October 
28 at her home. Besides her husband she is survived 
by sons Lawrence H., chief underwriter for the Aetna 
Casualty Company, Minneapolis, Minn.; Charles W.., 
president of the Sanford Ink Company, and two 
daughters, Mrs. Margaret Boll, of Nyack, N. Y., and 
Mrs. Mildred Tifft, of Flossmoor, II]. 


tr FF + 
WALTER K. THOMPSON 


Walter K. Thompson, 45, owner of the Monarch 
Stationery Store, Jamestown, N. Y., died October 28 
after a brief illness. He was a native of Jamestown 


Mr. Thompson is survived by his widow.—GET 
8 elie 
ANNOUNCE NEW BRAND NAME AWARDS 

The stationery store which presents the most out- 
standing promotion emphasizing the benefits of Amer- 
ica’s brand corfipetitive system and the reliability of 
branded products to the public during 1950 will be 
honored as the Brand Name “Retailer of the Year” in 
its own field of retailing, it was announced recently 
by Brand Names Foundation. 

The awards are two of the 17 which will be made 
to merchants in the various categories of retailing. 

Certificates of Distinction” will also be presented 


to the five stationery stores which are runners-up for 
the “Retailer of the Year” awards. All presentations 
will be made on Brand Names Day-1951, Wednesday, 
April 11, at the Foundation’s sixth annual all-day con- 
ference in New York City. 


Preliminary entry forms for the awards and citations 


are now being distributed by the Foundation. Sta- 
tionery stores may secure entry forms by writing to 
Brand Names Foundation, 37 West 57th St., New 


York 19, N. Y. Closing date for submitting completed 
forms is January 10, 1951. 
—>-———— 
Cc. D. WALKER APPOINTED BY CLAY 


C. D. Walker has been appointed factory branch 


manager in Dallas, Tex., for the Clary Multiplier Cor- 
poration, 2009 N. Akard St. He was formerly manager 
of the company’s Houston office—JHR 

Ee 


VICTOR VISIBLE DISPLAY 





was recently used by D. Waldner & 
to promote the sale of Victor 
Visible record equipment and Victor insulated Fire Master 


This window display 
Co. of Mineola, Long Island, 


files. Mr. Waldner made effective use of a mannequin and 
large blow-up photographs of Victor Visible installations. 
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—TY PEWRITERS— 


ALL MAKES—MODELS 
INCLUDING WIDE CARRIAGE 


ADDING 
MACHINES 


SUNSTRAND—BURROUGHS— VICTOR 
DALTON—Hand or Electric 


CALCULATING 
MACHINES 


MONROE—MARCHANT—BURROUGHS 
COMPTOMETERS—Hand or Electric 
ROUGH or RECONDITIONED 








White for Prices 


Also ask about our ADDOMETER, the add- 
ing and subtracting machine that retails for 
$12.95 and pays you Extraordinary Profit. 


RELIABLE TYPEWRITER & ADDING MACHINE CO. 


Dept. A-12, 301 W. Monroe St., Chicago 6, Il. 











NEV-R-KURL 


CARBON PAPE 
w77 plastic tached 


DOUBLE YOUR 
MONEY’S WORTH 


Twice as much for the price of one is 
NEV-R-KURL will produce 
50 per cent more copies per sheet. Be- 
cause it increases production and reduces 
it's a boon to harrassed office 
managers seeking ways to economize. 
The girls—-from stenographers to billing 
love it because it won't smudge, 
tree, curl or wringle, and its plastic back 
prevents its slipping on the roller. 
NEV-R-KURL means more and better work 
turned out at less cost and 















good value. 
costs, 


clerks 


increased 
profits plus many repeat sales for the 
dealer handling it. Write today to be- 
come a NEV-R-KURL dealer 


Phillips 


PROCESS CO., 





INC. 
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ACCOBIND FOLDERS 
Easy to Sell 


because they’re 


Profitable to Use 
ACCO PRODUCTS, INC. 












ORDER YOUR SEASON’S NEEDS 
OF H-O-N ALUMINUM CARD FILES NOW! 


The complete line of H-O-N aluminum card files is avail- 
able for prompt delivery. Our supply of aluminum is ade- 
quate to meet all normal requirements. The handsome 
appearance and excellent enamel 
finish of H-O-N files will add to 





your profit and please your custom- 
ers. The Home-O-Nize Co., Mus- 
catine, Iowa. 


3x5 AND 4x6 








OGDENSBURG, N. Y. oan te 
In Canada: Acco Canadian Co., Ltd., Toronto 
There's your CLEARTYPE MAP 
EYE APPEAL DEPARTMENT IS READY TO MOVE 
nd 


PRICE APPEAL 


IN MIDWEST’S NEW 
CABINET NO. 3018-C 
ow 
Built sturdy with fine 
lines and of heavy 
gauge steel. A good 
profit item in any kind 
of times. Size 30’ wide 
—18” deep and 72” high 
with four removable 
and adjustable shelves. 
Has a two-way lock and 
all set up ready to go. 

Available in baked 
enamel of olive green, office gray or brown and 

weighs 100 Ibs. 

Truly merchandise of great quality and priced to 
meet market trends. Write 


MIDWEST METAL MANUFACTURING CoO. 


1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 
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—_, — 


We have broken all precedent with the 
production of a dealer file 
omplete line of 








manufacture and 
and display unit to handle a ¢ 
CLEARTYPE ear 

Ask for detai 
ynit, help you to advertise and bri 


to YOU. 






s about how we install this 
ng PROFITS 










Reply Dept. A-1 
AMERICAN MAP COMPANY, INC. 














16 East 42 St. NY. 17, NY. | 
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GRAPHIC 
GELATINE 








R 0 LL S iz On behalf of Ourselves and 
f | 7 sine ©Presentatives 
“* CERE THA 
DOMESTIC || fm for Your Patronage eibe 
— HE ris 
EXPORT | flat PHOTO Materia, 
Trade | ) stops im LS 


ver thirty years GRAPHIC Duplicator 

ls have earned an enviable reputation 
for their outstanding quality, recuperative 
powers, uniformity and dependability. 
Made of fine materials they keep their fine 
copying qualities over a long period. For 


- 
- ; 


Phoio Movenalh Co. 


containers. Two and four surface Oak 334 WN. Bell Ave. . . . . . CHICAGO 12, ILL. 


makes of duplicators. 


HECTOGRAPHS AND REFILL 








composition in attractively lithographed 

‘ ‘o. i i Representatives 
Frame duplicators in five sizes. Henry Deutsch, Cox Lane, Route Milton Stone, 320 Broadway, Room 
No. 5S, Box 747, Dallas 9, Texas. 625, New York City, nw. Y. 
| s. piSenstetn, 223 South 10th St., 

GRAPHIC DUPLICATOR CO ph adh ny Palladeishle, Po. 
° | 439 Ellis St., San Francisco Jack Late, 5240 Sheridan Rd., Chi- 
cago, e 
473 BROADWAY NEW YORK 13, N. Y. B. K. Mitchell, 120 Nerth Gay Ave., a = a nn 
= St. Louis, Me. Richmond, Va. 














IT’S HOMOGENIZED FOR YOU ... 


CANODE Complete 


ARCH 






* PREMIUM BLACK 
J THE TRADEMARK OF QUALITY Fi L Fe S$ 
®" DUPLICATING INK 
7 Made of 
j _ NO OIL SEPARATION HIGHEST QUALITY FAST P oe “ed 
DRYING OIL BASE INK. sea” 
m CLEAR SHARP COPY STANDARD SINCE 1936. Laminated 
ws FAST DRYING OIL BASE THIS INK IS LABORATORY Wood 
- CONTROLLED. EVERY 
= MINIMUM PENETRATION BATCH IS TESTED TO AS. 
a — SURE A UNIFORM AND 
ia WILL NOT HARDEN PAD 
= CONSISTENT QUALITY. Save 
. WILL NOT INJURE ANY PREMIUM INK IS AVAIL- Assembli 
STENCILS ABLE IN POUND OR ONE Time i 
HALF POUND CON. 


- MINIMUM OFFSET 
s TAINERS 


=) CANODE PREMIUM INK 
GUARANTEED AS ABOVE Packed one dozen to a carton. 


WRITE FOR 
Camode provucts CATALOGUE 


MANUFACTURED BY 


INK SPECIALTIES CO. INC. | STEMPEL manuracturine company 


523 N. HALSTED ST CHICAGO 22, ILLINOIS 2830 Roberta Street Dallas 16, Texas 
7 
THE ORIGINATORS OF HOMOGENIZED DUPLICATING INK 


Price list on request. 
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Master Manufacturing Company 


* Furniture Casters * No Dent Rubber Cushions 
* Office Chair Casters * Noiseless Glides 

*® Portable Equipment Casters * Rubber Chair Bumpers 

*® Rubber Stripping — 


















“& Precision Ma 
chined Stem 


“& Stay Put Wood 


Socket 


Hardened 
Precision Engineered at ~- es , 
Races —> 

Grade A Ball 


Bearings > & Floating 


Cadmium- Action 
Oxydized Swivel 
Copper Nickel > 
Finishes 


&— Hardened 
Fork 


Non- 
Turning “& Moided Rubber 
Axle —> Wheel, Hard 
Wheel or Soft Tread 
Easily 
Changed 


Engineered for 
Service by Craftsmen 


Master Ranasesuring Co. 
Phone 71-45 


Attach coupon to 
1676 E. 28th St., Socata, Ohio 


your letterhead. 

Master Manutacturing Co., Lorain, Ohio: 
Please send catalog No. 10 and ne 
discounts. 

Company Name. 


Individual . 


Address 


Vow Abb l, 
1951 
SERVICE and FULTON 


DATERS and NUMBERERS 
Carry a full line of these deluxe items 
Prompt Shipment of 
DeLuxe and Special Business Outfits 

Sign Making Kits 
New, Improved Dri-Kwik Stamp Pad 
and Ink 


Fulton Stamp Pads and Ink 
Special Rubber Stamp Inks 


COMPLETE LINE OF CROWN SELF-INKERS, 
DATERS AND NUMBERERS 


Write for C atalog 


Equipment (/o. 


82 Fulton Street Elizabeth 1, N. J. 











he Co 06 66a nes 0% Zone 











oy Ole 


ARMA! 


PITTSBURGH CUT WIRE CO. 
1112-20 Galveston Ave., Pittsburgh 12, Pa. 
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@ A Glass Smooth Plastic Fibre Board 
® Vice-like Spring Holds Papers Securely 
@ Unreservedly Guaranteed 


Furnished in the Following Sizes 


Sto Stock 

No Size No. oOize 
200 6%”x11 205 9” x15%" 
203 e 2-2 206 Bae 
204 9” x12%” 207 15” x20” 


Pace ked cs to Carton Packed I2 to ¢ ‘a? ton 


Write for descriptive circular and tatest price list 


WooDALL [NDUSTRIES [NC. 





3500 OAKTON ST. SKOKIE, ILL. 


Chicage Telephone CO 7-2600 
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CONVOY chan-Foard/* 
STORAGE FILES 


MAKE THE COST AND WEIGHT 
OF STEEL UNNECESSARY 


Convoy Chem-board Storage 
Files weigh little over half as 
much as steel files . . . are priced 
in the corrugated paper board 
range—with serviceability in the 
steel range . take less than 
10% more space than steel files 

. can be stacked to the ceiling 
without supports . . . mate to- 





gether top-to-bottom and lock 

together side-to-side have 

wax-like texture that makes 

drawers slide easily .. . are ship- 

ped assembled for easy installa- 

= tion without tools . . . are water 

- oo : resistant — moisture will not 


irawers! weaken them. 


product of Convoy’s exclusive chemical 





p ration t hardens the raw corrugated paper 
beard and thoroug binds the fibers. It is widely used to 
replace stee Ind W i industrial tote boxes 

You'll like Convoy quality and 

economy. Write today for de- CONVOY 
scriptive folder and prices on £ : 


14 standard sizes: and details 
about our dealer franchise. 


STORAGE FILES 





CONVOY, INC. « P.O. Station B, Canton 6, Ohio 





Your Customers will heartily approve 





Se Engl 


A really new carbon paper that makes use of colors 
for continuity of quality . . . and simplifies the ordering 
procedure for dealers . . . and their customers! 


General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 


621-623 CHERRY STREET 
PHILA. 6, PENNA 


Established 79 














Visible Record-Control 
Filing Equipment 
All Metal 


Reconditioned 
Practically Brand New 


Standard Makes: Reming- 
ton Rand Kardex, Acme 
Insite Files, Ledger Trays, 
Tubular Index Systems 
and others. Various card 
sizes: 3°x5” and up to 
10°x15". Also, different 
drawer capacities. 





Ledger Posting Trays 
All Metal 
Reconditioned Like New! 


Made by Library Bureau, 


Wilson-Jones, Tatum, etc. 
Various sizes and styles for 
all accounting purposes 
(Insulated and Regular). 











EST. 1876 


CAnal 6-0350 
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C-THRU DRAWING SETS 
bring extra sales! 


Write now 





for more 
information 





PYM TEE 
a Cl Yor f Y 


c OWN WN 
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MORE SALES 


and profitable repeat business... 









MARKS, WRITES, DRAWS 
ON ANY SURFACE 


Fountain pen size. VALVE 
CONTROL. Made entirely of 
aluminum. Barrel is black 
polished alumilite. New slip- 
on and off cap. Beautifully 
styled. 


No. 1 SET contains one 77 Pen, one-ounce can of Black 
T-ink and two extra Felt-Points in attractive box. 


FOR 77 FELT-POINT PEN 


P10 P.9 P11 
SHARP CHISE’ T-SHAPED 


| (= '" 


T-Ink dries instantly Marks Three style Felt-Points for 
any surface. Black and colors. Fine, Medium, or Heavy lines. 
Cans have convenient spouts Instantly replaceable. Dozen 
for filling Barrel of 77 Pen. per envelope. 





Stocked by leading wholesalers and sold by stationers and art 
stores everywhere. 
FELT-POINT PEN DIV. MARSH STENCIL MACHINE CO. 
83 MARSH BUILDING, BELLEVILLE, ILLINOIS, U. S. A. 








fe Presenting... 


NEW FRITZ-CROSS CHAIR NO. 410 


Features include foam 
rubber seat cushion, 
new 144” O.D. tubular 
base, ball bearing cast- 
ers as well as Fritz- 
Cross easy-3-way pos- 
ture adjustments. 
Available in a smart 
range of colors and up- 
holstery materials. A 
worthy member of a 
chair line that builds 
sales and profits in any 
competition. 


Thekritt-Cross @nsany 


300 East Fourth Street St. Paul 1, Minnesota 














No. 410 
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ACE FASTENER CORPORATION, 3415 N. ASHLAND 
AVE., CHICAGO 13, ILL.—Three of the most popular 
stapling machines in the Ace Fastener line are featured on a 
new display card now being offered to dealers. The circular 





globe design of this display serves as a bull’s-eye target to 
attract attention. Reproduced on sturdy, heavyweight card 
stock, the glossy varnished finish can be readily cleaned. The 
three platforms hold one each of the Aceliner, Ace Pilot and 
Ace Standard staplers. This display is available without cost 
to dealers. 


BRUSHMAKERS, INC., MINNEAPOLIS 1, MINN.—A 
neat insert folder has been prepared telling of the Handimaster 
nylon machine brush and the Typemaster nylon type cleaning 
brush. The advantages of the nylon bristles are explained and 
illustrations in actual size are given for these colorful office 
machine accessories. 


GEORGE F. CRAM COMPANY, INC., 730 E. WASH- 
INGTON ST., INDIANAPOLIS 7, IND.—A new globe dis- 
play stand, No. 2, has been made available to distributors. The 
stand makes complete visibility possible. Weighing 32 pounds, 





it can be easily pulled or pushed around when fully loaded. 
It has “tap-a-line” multi-plug outlet. Shelves have metal 
edging and metal supports. Floor space occupied by the stand, 
which is shipped assembled, is 49 x 17 inches. 


C-THRU RULER COMPANY, 827 WINDSOR ST., HART- 
FORD, CONN.—A new folder featuring fast-selling ruling 
and drawing devices is being offered without charge to dealers. 
Printed on attractive green stock, it features the C-Thru letter- 
ing pen, the junior draftsman set, stenotypist time-saver, letter- 
ing guides, drawing assortment, pocket slide rule, Spee-Dotter 
and an adjustable triangle. The circular folds down to 3" x 
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Cash in... ee’ PERMA 


on MIM_E_O CHAIR MATS 





ALL STEEL 
STATIONERY RACK Beveled Edges — Standard Colors 
ONLY Reversible 
i LIST 


+700 


Style 9649. 48” wide. 
54” te end of Tig. 


Less Dealer Discount set 


Style 9648. 36” wide, 
48” te end of lip 







Display them and 
they sell! For 


ed 
—_— 


Home—Office— 

Shop use. Versa- “Use only 

tile —hangs on ) casters 
on me.” 





wall, stands up- 
10V4"" high, 1114" wide, 4” deep. right, lies flaton | LIST PRICES EACH IN DOZEN LOTS 
Weight 4'2 Ibs. 4 compartments. desk or fits in SUBJECT TO LIBERAL DEALER DISCOUNT. 


Finish—gray hammerloid baked 
enamel. Secure rubber feet on bottom w 
nd back, Packed: 6 to 2 carten, 03k Orawer. GEO. E. FOX & CO 


SAMPLE ROOM. OFFICES AND FACTORY 














ORDER A eR ary 317 N. WELLS ST., CHICAGO 10, ILLINOIS 
CARTON 2821 BELMONT AVE. OPPOSITE THE MERCHANDISE MART 
TODAY CHICAGO 18, ILLINOIS 
ke ETERS A RR, 
VW ur FOAM RUBBER 
TYPEWRITERS Perfect CHAIR CUSHIONS 
FEATURING 
ALL MAKES GOODYEAR AIRFOAM 
REGAL’S NEW YORK warehouse IN 
and 80 stock depots carry a re- : De Suse 
volving stock of 10,000 machines. 
EXECUTIVE 
STYLE 
IN THREE 
SIZES 





Covered with velour—fibre & velour—also corduroy & 
fibre in 2" thickness with boxed edges. 


"9 ur FOAM RUBBER 
erfect CHAIR CUSHIONS 
One side covered with rich 
pile corduroy for cool seasons, 
the other side with woven fibre 
for hot weather 

Filled with new live rubber 
having thousands of alr cells 
that breathe with every move 

Colors: Brown, Green. Sizes: 
7” 2 "15" 2 17°14," 
1 154” 


—THE LOWEST IN PRICES 


REGALRITE BRAND 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST-BEST FOR LESS Giving Complete Information 





Write for New Illustrated folder 


REGAL TYPEWRITER COMPANY, INC. [iiMsAhiiMliePst cto iy phaaiiaiaita 


200 HUDSON ST. . NEW YORK 13, N. Y 6435 EDMUND STREET PHILADELPHIA 35, PENNA. 
TN CATER oe 
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SPARKLING CHROME 
WITH 
COLORFUL PLASTIC 
BARREL 


BY) FAST 
POCKET STAPLER 


Here is modern stapling convenience at 
its best. A beautiful pen-size stapler the 
business man can take with him. Perfect 
for desk use, too. Makes a distinctive 
gift. 

Write today for information on dis- 
counts and free dealer aids. 


1e FASTENER CORPORATION 


858 Fletcher St. Chicago 14, Illinois 





\ \3 
WAN ACREPME ps? h 
‘5 <t nn 


CLIP BOARD DISPLAY 


does the trick" 
say Office 
Equipment 
Dealers 
Everywhere 








YOU TOO can Sell More Clip Boards with 
this new Clip Board Display Package. 


Write for Complete 
Details 























quality 








performance 
THE BENTSON 


“‘6Gop-F late 


3200 Series FILE 


Guaranteed long-lasting perform- 
ance is the only proof of master 
craftsmanship. Bentson Top-Flite 
filing cabinets have a reputation 
for highest quality performance 
through the years . . . effortless 
operation, enduring beauty, rigid 
stability. This high standard of 
dependability means satisfied cus- 
tomers and more business for you 


If you haven't received your con- 
venient file folder of BENTSON 
catalogs, write for it today 


| “The Line of Most Assistance” 


(ohe BENTSON MFG. CO. 


MANUFACTURERS OF STEEL OFFICE EQUIPMENT 








AURORA ° ILLINOIS 
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HARDBOARD FABRICATORS, INC. 


S9 BRANCH ST os Bee ee = ale 






Our 29th Year 





MULTISTA 


STENCIL DUPLICATOR 
Reg U. 8 Pu OF 
MANUFACTURED ONLY BY THE MULTISTAMP CO., INC., NORFOLK, VA fi 


















No. | 
Rubber Stamp Siz 
50 {22 
COMPLETE 


THE ORIGINAL HAND STAMP 
STENCIL DUPLICATOR for 


Fast, economical, accurate way to make copies. PRINTS 1000 OR MORE 
CLEAR COPIES FROM ONE STENCIL, ONE INKING. Simply type, write, 
trace or draw on stencil, snap it on, and print on postcards, boxes, cartons, 
tags, labels .. . much like using a rubber stamp. NO moving parts, of non-cor- 
rosive METAL, lasts indefinitely. Replaceable ink pads. Prints 5 lines 3%’ 
long. With supplies in handy, durable case. § complete outfit sizes, $ 9.50 
to $99.50. New colorful 1950 packaging. Write for FREE FOLDER. 

NEW! NO. 1 SPECIAL OVERSIZE OUTFIT 
(same a3 Standard No. 1) prints 8 lines 354” long, $12.50 


DEALERS—WRITE FOR DETAILS AND DISCOUNTS TO 
THE MULTISTAMP CO., INC., NORFOLK, VIRGINIA 
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6% inches so that it can fit into any size envelope. Space is 
provided on the back page for dealer’s imprint and address. 





For complete information, inquiries should be addressed to the 
firm at the above address. 


FASTENER CORPORATION, 860 FLETCHER ST., CHI- 
CAGO 14, ILL.—This firm is now packing the refills for the 
Duo-Fast pocket stapler in the little counter display box here 





illustrated. It holds 24 packs of 1,000 each and makes an easy, 
attractive way for the dealer to handle the extra staples. 


GLARO MACHINE PRODUCTS COMPANY, INC., FAR 
ROCKAWAY, N. Y.—A new catalog profusely illustrated 
depicts the Glaro line of costumers, sand urns, smokers, wall 
racks, coat trees and torchiers for offices, restaurants, institu- 


tions and hotels. Complete specifications are given. 


SPEED PRODUCTS COMPANY, INC., 37-18 NORTHERN 
BLVD., LONG ISLAND CITY, N. Y.—A complete sales kit 


fet o, 
fasTemems BIT 


— Se 


oe oe 





featuring the popular Swingline “Tot 50” automatic fastening 
kit in Christmas dress is now available. The sales kit consists of 
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Buckepe 


CARBON PAPER 


NYLON Ribbons by 
BUCKEYE! 


The Last Word in 
Quality, Cleanliness 
and Durability 


Ask Us About Them 


THE BUCKEYE RIBBON & CARBON CO. 


CLEVELAND, OHIO 
MANUFACTURERS 














*(REG. U. S. PAT. OFF.) 


FOLDERS 


America’s Most Popular ‘‘Hi-Way’’ of Filing 


3rd Position 
and 
5th Position 







Hang-A-File Frame 
No. 39 


NOW AVAILABLE WITH 
@ Adjustable METAL TABS 

@ 45 Degree Angle 

@ Acetate Cellulose Window 
@ Larger—Greater Visibility 
SIZES: Letter, Legal Invoice Ex-Ray speciai sizes on request 
COLORS: Redrope, Grey and Tan 


Louis H. Farber Co. 


31 E. Congress St., WE bster 9-3217, Chicago 5, Ill. 







(Non-Flammabie) 
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The HE-MAN 
LOUNGE CHAIR 
Ehrlich design 
No. 440 











Here is another in the EHRLICH 
Series of VALUE Furniture in Gen- 
vine Top Grain Leathers . . . designed for relaxing comfort 
during or after a hard day’s work for the Tired Business Man 
+ + « @ Lounge Chair in the true sense of the word Priced 
Right and Made Right to insure fast turnover. It’s a Chair that 
will sell on sighting and seating. 


Write for iliustrations and Dealer's Price List of entire EHRLICH Line. 











GRAND RAPIDS 


LEATHER FURNITURE CO. 


201-207 Front Avenue, NW. Grand Rapids 4, Mich. 


SELECT =-€-LIN 


the new 
loaded with Sales Features 











Only SELECT-A-LINE has... 


Fingertip Copy Aligning 

Handles Any Size Spacing 

Any Length Copy 

Reversible 

Visibility .. . down to last half inch of copy sheet 

Horizontal or Vertical Copy 

Lightweight, Compact overall dimensions 

jomes 3%"x lI". Fits into any desk drawer. Beautifu 
your grey finish 

line WRITE TODAY FOR COMPLETE INFORMATION 








Adkins & Kuschel Company 
225 Columbia Bldg. Cleveland 15, Ohio 
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an unusual poster which fits existing “Tot 50” counter mer- 
chandisers, changing each into a Christmas gift display. The 
poster can also be used in the window to display a single “Tot 
50.” Also included is a colorful Christmas streamer, five Christ- 
mas advertising mats, and a free sales aid order blank. 


MARCY FP. RODERICK COMPANY, 3312 LANCASTER 
AVE., PHILADELPHIA 4, PA.—lIllustrated is the suggested 


% Co 
™ & teculiot 





Christmas window display of the Executive checkwriter. It is 
made available to Executive distributors by the manufacturer 





BUSINESS ‘OPPORTUNITIES 


New Firm Desires Trade Literature—Establishing the Partlow-Tyler 





| Company as office supply, furniture and stationery store at 4 7 Oak St 
| Laurel, Miss., Wilson Partlow and Charles “Doc’’ Tyler cd re to rece 
eatalogs and price information from manufacturers 





CORPORATION REPORTS AND 
FINANCIAL NOTES 


International Business Soaeenee Corporation, New York, N. Y¥.—Net 
income f International Busir Machines Corporation and subs idiary 
ymmpanies for the nine m¢ nths ended September 30, 1950, as reports 
by Thomas J. Watson, chair man of the board, was $24,726,993 after 
provision for U. 8. Federal income tax computed in accordance with t! 
Revenue Act of 1950. This co mpares with a net income of $24,700,285 f 








the corresponding 1949 period Net income, after taxes, for the nine 
months ended September 30, 1950, was equivalent to $8.95 a share o 
2,763,548 shares outstanding at the end of the period. It compares wit! 
$8.94 a share in the corresponding 1949 period if computed on the san 
number of shares. On January 25, 1950, the number outstanding 
shares was increased from 2,632,007 shares to 2,763,548 share as the result 
1 five per cent stock dividend. Directors of International Business Ma 
hines Corporation on October 25 declared a quarterly cash dividend 
$1 a share on the capital stock, payable December 9, to holders of re 
November 17. They also declared a stock dividend of five per cent on the 
itstanding capital stock, issuable January 26, 1951, to |! lers of re 
J iryv 4 
—-- —— 


NEW DIEBOLD BRANCH IN CHICAGO 





The impressive new branch headquarters of Diebold, Inc.. 


opened recently at 1122 S. Michigan Ave., Chicago, Ill. 
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LETTER 
BOX FILE 


+ AX 
> Merry + 
+ Christmas + 


> and a Happy + 
+ New Year! + A STEADY DEMAND FOR THIS FILE 
This attractive box file has dozens of uses on desk or work table. 


+ We take th pportunity of thanking our Friends + 3 
' 95 Stands up or lays flat. Covered with long-wearing marble paper with 


for making an outstanding year in service : 
plain orange back. Strong suit-case catch keeps out dirt. Pull tab 














| - 


to the office equipment industry. 
We assure you that every effort will be made to meet of See eee neers 
the ever growing demand for HEDGES FILING SUPPLIES. No. 890 Letter size with A-Z index, 16-division 


No. 891 Letter size with 131 index, 31-division 

No. 892 Cap size with A-Z index, 16-division 

No. 893 Letter size with A-Z index, 25-division 
double-thick Jumbo style) 

No. 894 Cap size with A-Z index, 25-division 
(double-thick Jumbo style) 

No. 895 Letter size with Monthly index, 12-division 

' No. 896 Letter size with Monthly index, 12-division 

(double-thick Jumbo style) 


h ed Gg es MANUFACTURING COMPANY Write for prices and discounts on above 
2931 WENTWORTH AVE. “a CHICAGO 16, ILLINOIS also new Catalog of complete Amfile line 
S| 402686 F115 £ INDEX CO., 1608 Duane Blvd, Kank, I 











a rr = =8=—9or 
Let “Sentry” Safes THREE 


Increase Your Volume 





af MODEL 
omer 

CHECK 

WRITER 


SAFEGUARDS 


to 
Your customers would your 


hate to lose their valu- 
able jewelry, cash, silver Health . 
or securities through fire Dimensions: 


or theft in their home or Inside, 15x!2x12'/. ; 


Outside, 24'/2x!7'/axIT'/, 












HUMIDIFIER 





office. Low-cost "Sentry" 


withstands heat of 1700 degrees—offers Wealth 


protection plus against fire or theft. 


window 
VENTILATORS 





' ; ney ° ° 
It's priced bt ot Caey quick selling. One A. Safeguard Instant Checkwriters with Security Lock prevent 
loss would far ‘ xceed the low initial cost unauthorized use and afford you complete bank account 
protection 
of a “Sentry.'' No home, office or 
js ‘ B. Room Humidifier automatically maintains proper degree of 
store can afford to be without its humidity, cuts down absenteeism due to colds — reducet 


fuel bills. Designed for home, office or factory. 


life-time protection. Watch your 
C. Air In Window Ventilator permits a continuous change of 


volume grow as "Sentry" safes move air in Winter of Summer. Rain ard snow cannot blow or 
splesh through ventilator. Designed for home, office or 
fast. Sooteas 


/ WRITE FOR ADDITIONAL INFORMATION 





BRUSH-PUNNETT CO. 
545 WEST AVENUE « ROCHESTER, NEW YORK 
Manufacturers of “Sentry” Safes for Over 20 Years 


Safeguard Corp. canspaie. pa 





Se a eee ee a ee 
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Patent No. 1610366—Other Patents Pending 


UNIVERSAL TUBEFILE 


AT LAST an easy way to file and find large maps 
and tracings. Metal Cabinet—Lock. DELIVERY NOW! 


Dealer Inquiries Invited. 


SCOTT-RICE COMPANY 
610 S. MAIN TULSA 3, OKLA. 














WHEREVER BAD ODORS EXIST! 
YOU HAVE ALIVE PROSPECT 


For 2 or More! 


“DAWN-AIRE” 


Ultra-violet FRESH AIR Generator 





IS NEW, AMAZING, DIFFERENT! 

Nature’s Way of Decdorizing and Freshening the Air! 
Vast market already tal he | o 
profit possibilities Dawn-Aire 
scientific electrical unit tl 

One demon- but destroys odors, fres! 

swale _ teria and germs; the most eff 

m devised, Plugs into at 110 V. 60 Af 

a oe Approx. ‘*c a day to operate | and bulb 

wants odors models, List $8.95—$11.95 A 1 per 
money-maker. Write for teraturs etter still 


- order a sample today. Satisfaction guaranteed 
tite a MIDWEST NATURLITE CO. 


228 W. Kinzie St. Dept. A-12 Chicago 10, Ill. 








All Styles of Ring and Post 


BINDERS 


A complete line of Binders for College and 


Commercial use 
Quality at an ATTRACTIVE PRICE 


Write for Catalog 
STANDARD LOOSE LEAF & BINDERY CO. 


1717-19 S$. HALSTED ST. * CHICAGO 8, ILLINOIS 








= 






“ss ss ee 8 





A CARDINELL 2.7 


PAREL- SQUARE 
& Mahe h PARALLEL STRAIGHT-EDGE OF ANY T-SQUARE 
THE PAREL~ SQUARE IS A NEW DEVICE-EASILY 


APPLIED TO YOUR PRESENT T-SQUARE & BOARD. 
ELIMINATES WIGGLE AND MAKES POSSIBLE 
MORE EFFICIENT AND ACCURATE WORK. 








—_— Sa 
CARDINELL PRODUCTS wonrcian xu 


. 





PHOTO MAILER 


AT LOW PRICES TO 


STATIONERY DEALERS 


12 Sizes—May be assorted for quantity 
—substantial markup and bolted. 
WRITE FOR PRICE LIST 


PIERCE CO. 3705 NICOLLET AVE. 


MINNEAPOLIS 9, MINN. 
COP eee eee EEE EE 8 8 








DAYTON STENCIL 
WORKS CO. *sris”™ 








OUR GRADUATE 
OFFICE MACHINE MECHANICS 


are thoroughly trained in the maintenance of 
all standard typewriters and adding machines. 
They are dependable, ambitious young men, 
skilled in their trade, who have chosen office 
machine repair as a career. Our courses are 
government approved for veteran or non- 
veteran training. 


Write for Full Information 
RICHARD J. ZAIDEN 


COMMERCIAL INSTITUTE 


2020 WEST LIBERTY AVENUE, PITTSBURGH 26, PA. 



















yy Von's 
m= \ OPPORTUNITY 


ORIVE 





4VVEST /N US. SAVINGS BONDS 
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| MR. DEALER... 
DON’T LOSE THOSE ORDERS 
NEEDLESSLY! 


IT COSTS YOU LESS TO DRAW 
FROM OUR LARGE STOCK OF 
WOOD AND STEEL 
DESKS - CHAIRS - FILING CABINETS 
LEATHER FURNITURE and ACCESSORIES 
IMMEDIATE SHIPMENTS 


Write or call for complete information, 
prices and dealer discounts 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 
7 East 46th Street, New York 17, N. Y. Eldorado 5-7177 
Southern Warehouse—Miami, Florida 








ROLLING STORE LADDERS 
“A” Type Ladders . Library Ladders 





For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store- 
rooms 


Made of Oak and Birch, 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 





Send for Folder 
and prices. 





Straight Side Style Manufactured by 


D. COTTERMAN 4° “i iexco'se’ 4" | 


Library Style 











A Better 1-HOLE PAPER PUNCH 





IT’S another CLIX best-seller. A personal 
paper punch for home, office or factory. Ideal 
for punching tickets, tags, restaurant checks 

. for paper, light cardboard, etc. Light pres- 
sure of thumb punches clean 4 inch hole, %4 
inch from binding edge. Packed 24 in counter 
display carton. Retails at 50 cents. 


Order from your wholesaler 


*By the makers of the popular CLIX 
three-hole ring binder punch. Pe 


NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 


WESTERN REP.—HARRY HENKEL ASSOC 
Western Mdse. Mart, 1355 Market St., San Francisco. 


PAPER PUNCH 











i 
(ad 1 JK 


Sa PKILO | 
CELLULOID PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any 
size; menu covers; factory record protectors; tag 
holders: bill-fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 

ellulose. We build to fit your particular need. 
Wr ite us for details. 


Markile Company, Mfrs. 


$633 S. Reecine Ave. Chicage 9, U. 8. A. 








* 


DOMORE CHAIR COMPANY, INC. 5C FRANKLIN ST.. ELKHART, (INDIANA 
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Quality 
OFFICE FURNITURE 


at Low Cost 


OFFICE AND TYPEWRITER DESKS 
COSTUMERS 


in Mahogany, Walnut or Ook 
PROMPT DELIVERY GUARANTEED 
Write for Illustrated Catalog of Our Complete Line 


McLEOD furniture Company 


1359 N. NORTH BRANCH ST. CHICAGO 22, ILL. 














FREE DESCRIPTIVE 
CIRCULAR... 


CANVAS PRODUCTS CO. 
Corner Marquette 
& McWilliams Sts. 
FOND DU LAC, wis. 





JJ 
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AMAZINGLY 
CLEVER 
VERSATILE 


HOLDS ANYTHING 
WITH OR WITHOUT 
HANDLES. 


Spring with adjustable 
clips accommodates instruments—tools of al! 
shapes—large or smali—objects slip in or out 
from the bottom or top making it handy to 
use—for drafting room—office—shipping de- 
partment—tool room—laboratories—kitchens 
—hobbyists, etc. 


Made of nemey metai 18'' long—red or white 
baked enamel or zinc plated. Attractively 
boxed—excellent for Christmas gift. Com 


OPEN THE DOOR 


| FOR EXTRA PROFIT 


| Make spring cushion Master Speed Keys 
your keys. Show and demonstrate them 
to your customers; they will love the 
soft touch and light action given the mo 
ee — schine. Speed keys protect fingers and 
speed up typebar action, thereby elim 

inating fatigue and increasing typing speed 









Effective on all machines, it’s hard to find a more pleasant and 
profitable item to sell 


further information & sample key on request 


pore — screws. Suggested Retai! WRITE FOR DISCOUNTS SPEED KEY CORPORATION dR og agen 
HOBBY HILL * 14N. Michigan Ave., Chicago 2, Ill., Dept. A-12 








ATTENTION DEALER SALESMEN 
Manufacturers Calling on vw eine & An @ Furniture 


of Office Fi urmiture a Make Those Extra Commissions 
of Popular Price : 


Covers 
’ af : personaLizen, Cues” sa 
Write for catalog and current price list _ — : 
AVING . io 
SOaN PASSBOO NE 800K mac! as 


ERCIAL s COIN FORMS 
pocket CHECK ClOpes PEN RULED 
passsook 


s 
siies Ime SAVERS 
D O R O Manufacturing Co , Payment CASTS. 


220 W. Institute Place 


Chicago 10, IIlinois > William lOXLINE Vue. 


1270 Ontario Street Cleveland 13, Ob lo cum 














manufacturers of 


LOOSE LEAF BINDERS [M--:.<=- [amg MODERN 








el 








.. + better than ever at lower prices! - - Saag 2c %, BAIL 
Loose Leaf for Every C ‘ a ; -- 
oose Leaf for Every Commercial Use 7 
Only Ten Day Delivery on Special Sizes OLDER 
: : UNDERWOOD 
Write for circular oil : 
Bail in writing position TYPEWRITERS 
ACE LOOSE LEAF Installed in i alladies. a eonioas lengths up to 18". 
EVERY UNDERWOOD SHOULD HAVE ONE 
BINDERY co. Install Modern Bails and you wil! sell more typewriters at better prices 


BAILS PRICED LOW—PROFITS GOOD 


WESTERN PATENT ACCESSORIES CO. 
$611 SUNSET BLVD. LOS ANGELES 28, CALIF. 


ALSO DISTRIBUTED BY AMES SUPPLY COMPANY 





45 S. WELLS ST., CHICAGO 6 





TYPE CLEANING MADE EASIER een 
PARTS 


Ke = j 
= t + Roo 
f 
CLEANS AF, QF 
*® Typewriters - 
® Billing Machines 


* Adding Machines 





with the amazing 








Typists and business 

machine operators want 
*Norta Plastic Type Cleaner 
—it's easy to use—no mess * Addressing Plates WORLD WIDE SERVICE—HIGHEST QUALITY PRODUCT 


| | «maine inie.on WRITE FOR OUR LATEST CATALOG 
ay INTERNATIONAL CASH REGISTER PARTS COMPANY 


Free sample sent upon request...write to 


NORTA DISTRIBUTING COMPANY 


1123 Broadway, New York 10, N.Y 


2810 W. ADDISON ST CHICAGO 18, ILL 
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the NEW, IMPROVED “LoLaureat” 
















Ideal for 

> eee - « « Raise the headpiece to any desired 
° ae us Position . . . It will automatically stay at 
e HOTELS that position . . . To release the “Magic- 
GAME ® 

coms Held,” raise the headpiece all the way. 


NIGHT CLUBS . ‘ 
> Une it can then be lowered to the ‘flat’ posi- 


@ pocTors tion. Available in the finest plastic mate- 


4 rials in a wide variety of colors. Show 


Leisurest for extra sales!!! 
WRITE FOR OUR NEW 1950 CATALOG OF LEATHER FURNITURE 























ACCURACY THE HANDY NEW 
means QUALITY és - Memo-Foll 
¢ Wiggins Blanl Scored All-steel construction, Gray or 
Card Stock 1 Lever Bin- Green Hammerloid finish—No 
' ie chee . perts to break or lose or get out 
ler Cases are made for En- of order—Rubber Cushion Sup- 
avers, Stat ners and ports—3 13/16" wide by 
nt wv} . re P %," I , 
ers who have reputa- “ , = regular Add 
to mall = i 
hs to cenit eltied-esk ORIGINATORS 3 ae 
rn . SCORED CARDS ft. Conve- 
be excelled at any price. nient Pencil 
sean on request. Holder cen- 
@ Carried by the following paper merchants: er ee teres in 
New York City Cineinnati Grand Rapids $1.50 Complete ; 
Allan & Gray e Chatfleld Paper Co Carpenter Paper Co. Extra Rolls 35¢ each 
Neld & Woods n-Patrick Paper Co. L. 8. Bosworth Co., Ine Send for Literature and Dealer's Prices 
THE JOHN B. “WIGGINS COMPANY GRAN-ADELL MFG. CO. 
634 S. FEDERAL ST * CHICAGO 5, ILL. 1846 W. BELMONT AVE. * CHICAGO 13, ILLINOIS 











for MORE PROFIT WITHOUT STOCK Over —_ Dostars 
now sell it. o you 
OR INVESTMENT 5~/ > nnis 


The NEW 
PRINTED-TO-ORDER 


Cov RIGHT 
e RESTAURANT CHECKS 


(line-by-line) 
ew COPYHOLDER 
eo "x e TAGS . Apofitable Dealer product. 
e SALESBOOKS 
FAST DIRECT DELIVERY 


ae (Ennis) 










Now available in office 
GREY or black crackle. 


Catalog on request 


Copy Right Mfg. Corp. 
53 Park Place Dept. D-9 









TAG AND SALESBOOK COMPANY New York 7, N. Y. 
General Office & Factory: Ennis, Texas * Eastern Division: Chatham, Va Canadian Agents 
Warehouses in Houston, Birmi ngham, New Orleans, Albuquerque UNDERWOOD Ltd. Toronto | 





es Office at Los Angeles 
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1¢ 5 
! Nee only for a high- 
| Vv, é quality line... but also 
\\ "s Jor those little extras and a 9* 
. 
\ “breaks” that mean extra b $3> Today's Most Saleable 
PY VA protic... stock wRire. MECHANICAL ADDRESSER 
a Watch for the direct-by-mail adver. 


tising program we've prepared to help 
you sell Weber Addressing Machines end 
@ host of other products in your stock. 
Incentive awards—and everything! 


CARBON PAPER 
Today's most saleable mechanical ad- 
dresser. Write for 


details. Weber Ad- 
dressing Machine FREE! e 
Co., 248 West Cen- ” 

tral Rd.. Mt. Pros- “HOW TO 
pect, Illinois BOOST SALES 
BY MAIL" 





TYPEWRITER RIBBONS 


i Ta, TYP-ROL Type Cleaner 
: . and Roll Finisher 


write 





120 Les ton Avenuc, New York 17, N. ¥ WEBER ADDRESSING MACHINE COMPANY 














= - ry: Bridgeport, Conn 
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No. 500m Me ? 
Executive Chair~ 





















The seating you’ve been needing 
} for your office and reception 

OU We room. The comfort and efficiency. : 
The color and clean-lined 
attractiveness. The stamina. It’s 
all Royal, your convenient 

No. 4942 Junior Executive Chair single source of prestige-designed 
furniture for every office 

Cén situation. Individual piece or 
complete installation, the Royal 
way is the right way to buy. 


¢ All models available in choice of Royal's 
n (ng guaranteed upholstery materials and finishes. 


No. 4700 Arm Chair ( 0 


at ws Tea 2 


abe xy 





METAL FURNITURE SINCE ‘97 


ROYAL METAL MANUFACTURING COMPANY ; 


175 J NORTH MICHIGAN AVENUE + CHICAGO 1 


New York + Los Angeles + Preston, Ontario 


*This new ROYAL Trademark is replacing the famous Royalchrome and Royalsteel trade names. 


No. 4702 Side Chair 
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ou, TOO - :- 








O-\N | rm a cor 


Relate iclamee) ob alate Ma Mm ¢-Ws A -tir-iaelaelola 









RIGHT FOR Y 





Each model a leader 
Lettergraph Model E 


Has all the improved features of the highly populer pees © 
inking. Inking is evtomatic and continuous, assuring pe: 


of any run. To re-ink simply one ye can 
release keeps the impression Sk out of printing 
pression roller clean at all times, Even aes 
strippers. The Model E is an economical and 


Lettergraph Model D 


Automatically feeds all sizes up to legal . . . over I 
is an all-round duplicator at @ modest price. it 
mechanism, positve paper strippers which ar 
other important feetures. Inking is easy and quick . 
cylinder. 


Lettergraph Model C 


With many essential features of more expensive 
low priced machine. Economy and ease of gm 
churches, clubs, etc. Its sturdy weneivcetion and 


satisfactory service. 


Write or catalog deteilng these 2 duplicator and fl! line o ypplies, — 


THE HEYER COR 


1852 SOUTH KOSTNER AVE, 


Eastern Office Inter-Mountain Office | ; | es ; : Me edian Distribut i ales es 
26 E. 23rd Street 1073 Madison Street Pinot os Baie Brow: thers, Ltd. 
New York 10, N. Y. Denver 6, Colo. sco II § al * TORONT( ver 



















gives TYPING 


sheer beauty,too! 
—_ | 





Your customer's letters, typed with 
Underwood Corporation NYLON RIBBONS, give them a 
clear-cut picture of superior performance 


Nylon—the wonder fabric—is being used for so many things 
that its use by Underwood Corporation for superior typewriter 
ribbons was inevitable. 


Whether your customers use standard or electric typewriters, they 
will appreciate the better-looking typing made possible by 
Underwood Corporation Nylon Ribbons. f 


Typists will like them because their finished work is always 
crisp and neat. Every character is sharp and clear-cut. 4 
They produce better originals, and more copies can be made 
at one time .. . carbon copies are cleaner and sharper, too. 











It’s more economical to use Underwood Corporation Nylon 
Ribbons. They last longer . . . because they are strong and 
free of lint... insure better work at lower cost. Another 
worthwhile advantage is that fewer time-wasting changes are 
necessary with Underwood Corporation Nylon Ribbons. 


And to complement Nylon’s characteristics, Underwood has 


developed a new line of inks in all the necessary colors. Quick-drying and color-true, 


these new inks enhance 
even further the appearance 
of finished work. 


And all this improvement is 
what customers want. Because of 
its strength, wearing quality 

and flexibility, Nylon is 
especially suitable for typewriter 
ribbons. You'll find that an 
Underwood Corporation Nylon 
Ribbon helps typists turn out 
superior work a// of its long, 
long service life. 

Next time you're buying 
supplies, don’t fail to include 
Underwood Corporation Nylon 
Ribbons... and add satisfied 


customers to your profits. 


One Park Avenue 
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